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ECONOMY 
Leadership 


is maintained 
by a constantly 
growing demand 


@ There's no “hot seat” for jobbers who stock Economy fuses, because they’re 
catering to an established demand—a demand being pushed steadily higher 
by nation-wide advertisements like the one above, bringing Economy to 

the attention of more than 200,000 men who buy and specify fuses. For over 
34 years leading wholesalers have found Economy's jobber policy eminently 
satisfactory. You, too, can forge ahead with Economy! 





2717 N. Greenview Ave. Chicago, Illinois 
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will move your business ahead 


---when you sell G-E Lamps 


TAKE A MINUTE-—read the tag at left. Then put 
those advantages up front on your list. For, no 
matter what type of G-E Lamps you sell, they give 
you a seven-way lead and open up a larger share 
of business for both new lighting jobs and lamp 
replacements. They mean more and better business 
selling the complete line of G-E Lamps in today’s 
huge lighting market that exists in stores, offices, 
factories and homes throughout your territory. 


Here are the G-E “Best Sellers”’ 
that Step Up Profits 


1. G-E FLUORESCENT LAMPS—standard F line, 14 to 100-watts 
in white and colors. G-E Slimline, 42 to 96 inches long, cur- 
rent range from 100 to 200 milliamperes. G-E Circline will 
be made 8%, 12 and 16 inches in diameter. 


2. G-E FILAMENT LAMPS — General lighting service lamps in 
sizes from 6 to 1500 watts; all types of bases and finishes. 
Operate on 115, 120 and 125 volt circuits. 


3. G-E MERCURY LAMPS — industrial lighting types are 400, 
1,000 (water-cooled) and 3,000-watts. Highly efficient arc 
sources used for lighting high and medium high bays. 

4. G-E DRYING LAMPS—250 and 375 watts, suitable for all 
types of infra-red drying, pre-heating, baking and dehydration. 
5. G-E GERMICIDAL LAMPS—four sizes; 4 watts (U-shaped), 
8, 15 and 30 watts. Larger sizes for general room use; smaller 
sizes for sterile storage cabinets, etc. 

6. G-E SPOTLIGHT AND FLOODLIGHT LAMPS. Used with proper 
reflectors, G-E Spotlights produce a narrow, powerful beam 
of light. G-E Floodlights, lower candlepower but longer life. 
7. G-E SPECIAL SERVICE LAMPS—two types made to stand up 


under rough service and high frequency vibration. Specially 
suited for forging presses, welding equipment and similar uses. 


Build a better business with these 7 best sellers. For full information about General Electric Lamps, call your nearby G-E Lamp office. 


Visit the International 
Lighting Exposition, 
Hotel Stevens, Chicago, 
April 25th through 
30th. See the G-E dis- 
play, booth Nos. 27-32 
inclusive. 
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300% MORE CAPACITY... 


From three to twelve 3-pole circuits 
and provision for eight more when- 
ever needed. Existing box was used 
and no conduits added. 


¥ 
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138'2% MORE CAPACITY... 
From 13 to 31 single and two-pole 
circuits. In addition, a needed 3- 
wire circuit was provided at bottom 


of panel. A speedy and economical 
changeover. 


SQUARE J) COMPANY 


DETROIT MILWAUKEE LOS ANGELES 
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McGRAW-HILL PUBLISHING COMPANY, INC. 
PUBLICATION OFFICE, 520 NO. MICHIGAN AVE., CHICAGO 11, ILL 
EDITORIAL AND EXECUTIVE OFFICES, 330 WEST 42ND ST. 
NEW YORK 18, N. Y. 


CHANGE OF ADDRESS 


Director of Circulation, Electrical Wholesaling 
330 West 42nd Street, New York 18, N. Y. 


Please change the address of my Electrical Wholesaling 


subscription 
James H. McGraw, Founder and Honorary Chairman 
James H. McGraw, Jr., President; Curtis W. McGraw, Senior Vice-President 
and Treasurer; Howarp Eurticn, Vice-President and General Business Man- 
ager; Eucene Durrietp, Editorial Assistant to the President; Josern A. cies 


Gerarpi, Secretary; and J. E. Bracksurn, Jr., Vice-President (for circulation 
operations). 


ELECTRICAI WHOLESALING t Wholesaler’s Salesmar April 194 Vol Old Address. 

is oe 1 Put hed I i py Return postage guaranteed. Allow at 

least ten days for change of address Subscription rates—United States, U. 8. Posses- 

sions and Latin American Republics. $1.00 for one year. $1.50 for two years, $2.00 for 

three years. Canada $1.50 for one year, $2.50 for two years, $3.00 for three years. All other N Add 

ountries $2.00 for one year, $3.00 for two years, $4.00 for three years. Please indicate _ es 

position and company connection on all subscription orders. Entered as Second Class Matter 

Februar l 194 at the post office at Chicago, Ml under the act of March 3, 1879 

Cable Address ‘‘McGraw-Hill, New York.’ Member of A.B.P. Member of A.B.C. Copy- 4 
right, 1946 by McGraw-Hill Publishing Co., Ine.—All Rights Reserved—330 West 42nd New Company Connection. . 


Street. New York 18, N. ¥. BRANCH OFFICES: 520 North Michigan Ave., Chicago 11; 
68 Post Street, San Francisco 4; Pacific Finance Bldg., 621 So. Hope St., Los Angeles 14, 
Calif.; Aldwych House, Aldwych London W. C. 2; Washington 4; Philadelphia 2; 708-9 
Oliver Bidg.. Pittsburgh: Cleveland 15: Detrok 26; St. Louis 8; Boston 16; Atlants 3. Gs New Title or Position.... 
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CORNING’S COMPLETELY NEW < ; 


LIGHTING GLASSWARE 
AULA ALLITG Vichtineware is what the lighting 


industry has been waiting for. This is the answer to the needs 
of Modern Fluorescent Lighting. Here are some of the out- 
standing features of ZLLAZ-LLV722 

Flat or Bent... Straight-edged or Flanged... Plain or 


Patterned . . . Annealed or Tempered. 





WI ONLY TO YOUR SPECIFICATIONS 


aw A FEW SUGGESTED BENDS 


a 








ALBA LL 


Homogeneous Glass... Light 


diffusion is secured through the special 
homogeneous composition of 4LL4Z-LLVL 


rather than through surface treatment. 


The result is a smooth, easy-to-clean sur- 


face and permanent, uniform color. 


High Light Efficiency ... A trans- 
lucent glass with high light transmission 


and low light absorption. 


Impact Resistance . . . Regularly 
supplied annealed; may be tempered for 


added mechanical strength and safety. 


Design Flexibility .. . Opens up 
numerous design possibilities and adds 
beauty and luster to any lighting assembly. 
Supplied flat or bent to your specifica- 
tions with or without flanges. Light in 


weight — in 1y” or 7;” nominal thickness. 


Send for Free Sample of 
ALLEALILVE .. 


your company letterhead. 


. Send your request on 


Be sure to see the Corning Exhibit Featuring 
ALLL-LIVE —BOOTH 46 
International Lighting Exposition in Chicago 
April 25-30 


CORNING GLASS WORKS °¢ CORNING, N. Y. 


“CORNING” is a registered trade-mark and indicatea manufacture by Corning Glass Works, Corning, N.Y. 


aus Corning Engineered Lghtinqware 


—Mmeans ——— 
esearch in Glass & Cas 405 








Over and over . . . around and around... into the stock room, out over the 
counter. Yes sir, Conduit Pipe Products are always in motion, always in de- 
mand. They're preferred by electrical contractors from coast to coast. And 
you'll find them more convenient to stock, easier to handle, constantly moving 
and perpetually profitable. Be sure your stocks are adequate. 


REPRESENTATIVES IN PRINCIPAL CITIES 


PIPE PRODUCTS CO. 


COLUMBUS, OHIO 


Ne ake 
he <% 


PIPE COUPLINGS (_) PIPE NIPPLES @—D ELBOWS, 90°G-® AND 45° 
RUNNING THREAD PIPE gD GOOSENECKS <—~)) _WALLPLATES 
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These T&B tremendous trifles convert any 
cable outlet, on old or new work, into 
Code-Approved insulated bushings in a 
split second, at trifling cost. 

T&B ‘‘Insuliner’’* Sleeves** are Approved 


by Underwriters Laboratories.+ They are 





> 


ideal for protecting old wiring in recon- 





verted plants. Come in all sizes 1” to 6” 
conduit or EMT. AND now available for 
immediate delivery to you, our sole Dis- 
tributors. No buyer is big enough to crack 


our 100% T&B Distributor Policy. 


Quick to install before or 
after fishing, or right over 
the wires in old work. 











“SHUX, IF YOU THINK THAT'S A 
TIGHT GRIP, YOU OUGHT TO KNOW 
ABOUT GOLD SEAL” 












Other Jenkins Bros. tape 
products include Diamond Seal 
Friction and Rubber Tapes, 
which meet ASTM and Federal 
specifications. 







erveeneien. 
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Gold Seal Tape has a grip like a gorilla — and then some 
— because there is more lasting tackiness in the friction 
compound, more tensile strength in the fabric. Won't 
dry out or smear in any weather, — won't ravel or peel. 
It’s laboratory-controlled all the way . .. and it comes 
all the way to your customer factery-fresh in its cello- 
phane wrapper. For a tape with a real sales story, specify 
Gold Seal! Jenkins Bros., Rubber Div., 80 White St., 
New York 13, N. Y. 





FRICTION and RUBBER TAPES 
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e Maybe not, honey, but electrical wholesuiers and salesmen the country over DO know that 
it’s the trademark for the Raco-All-Steel-Line of Switch Boxes and Outlet Boxes. 


WHY RACO IS YOUR “BEST BET” FOR PROFITS 
It's clean —There’s always a smooth, lustrous finish on Raco-All-Steel+Prod- 
ucts. No jagged or rough edges. No dirt or grease. 


It's packaged—-The Raco line comes to you in good-looking, neat cartons 
cartons that have readable index showing product number, quantity 
and finish. 
It's uniform——-The same exacting standards are used in the Raco line that 
have been outstanding in All-Steel’s precision metal products for over 33 
years. You'll find it the line preferred by architects, builders and contractors 
In addition, Raco+All-Steel is sold nationally only through wholesalers. It’s the quality line 


that you can always depend on for added profits. Look for the Raco trademark . . . your 


sign of a profit line. 
Use Raco clamp type boxes to solve many of 
vour connector worries. 


DO-21-N-3, 3%" dia. is widely used with > 


DO-30-N, 3%" dia. ts the perfect box for use 





with “BX.” 
ALL-STEEL-EQUIP COMPANY, INC. 
a tely V-3 314 ata. 300 Kensington Avenue, Aurora, Illinois DO-30-N 314" dia. 
DO-/6-N-3 4 dia. DO-31-N #" dia. 
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FAMOUS THERMADOR 


LONGFELLA 





TO PROVIDE HEAD-TO-HEELS WARMTH 
ENDER TO CONSERVE SPACE 


Sleek. slim sturdy the famous Thermador | lectrie Longfella’ 


Port ible rey olutionize s he iter at sign to ombine ‘ Fic rent Hye id to 


x 


heels Ww inmth with conse r\ ition of POO) SPACE | seit invwhere 


= = 


Wh) home office or plant he« wise at fits ar spl | 
blanket of clean. odorless. frrmeless. electric wan 
{ Its 0 irmith is quick, e¢ nomical and safe no flames o1 Hnpro 


tected danger spots to te Inpt curious little fingers. Extremely light 


- 


ind portable eas\-to-store the Phi rnnador I ! rte Wet produce Sain 
bundance of the most healthful kind of heat clean pure, eles 


tric warmth. For full details write to Dept Ie W--4 


THERMADOR 


THERMADOR 


ee 


$13 75 inciuding 
Government Excise 
Tax, Cat LPI3IN 


Ss 





Thermador Electrical Mfg. Co., 5119 District Blvd., Los Angeles 22 
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THE DAY-LINE 


A heavy-duty industrial fixture with litetime porcelain- 
enameled steel reflectors. Designed for two and three 





40-watt and two 100-watt lamps single unit and 
continuous installation. Patent Nos. 2317434, 0135375, 
D133458. 


Day-Brite Lighting, Inc., 5405 Bulwer Ave., St. Lovis 7, Mo. 
Nationally distributed through leading electrical supply houses 
In Canada: address all inquiries to Amalgamated Electric Corp., Ltd., Toronto 6, Ontario 


IT’S EASY TO SEE WHEN IT’S 





DAY-BRITE 


a 
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PURPOSE ELECTRICAL RACEWAY 


*New 2x2 Surface Raceway provides 
a clear channel for maximum wires 


*Lay-in feature—pioneered by National Electric—no fishing of wires 
*Sturdy, flexible, accommodates over 300 manufacturers’ devices 
*Serves every electrical arvana aur: tf to 60 amp. loads 


* Patented bridge—an exclusive feature—provides 
strong anchorage fee capping and fixtures. 


Complete engineering dat on request 


National Electric 


ee ooucTs ©ecCver POU A ATION 
Box 897— Pittsburgh 30, Pa. 








Few, ifany, luminaires carry the unmistakable stamp of quality which 


characterizes Curtis No. 70610-XE. Whenever a quality job turns 


up, the phrase “originally custom-built” minimizes competi- 


tion from low price units. The beauty of it is, that you can 
back up your sales story with facts about quality ... ap- 
pearance... construction and maintenance that justify 

its higher cost. Admittedly No. 70610-XE will never 
appeal to the mass market; it is, however, reason- 

ably priced for the quality market. Made for four 

40-watt fluorescent lamps, ideal for individual 


mounting or continuous rows as illustrated. 


WRITE FOR SPECIFICATION SHEET TODAY 
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~CROUSE-HINDS 
Industrial Lighting Fixtures 


a ' : ; : . 
The illustrations show a representative selection from 
the hundreds of different CROUSE-HINDS lighting 
fixtures —each designed for its own particular purpose. 


No. 3 


of a series Of advertisements which demon- 
strate chat CROUSE-HINDS “complete 
line "* means much more than just a range 

















Type HNDS Condu'« 
with Lighted 

Type EVA Explosion Pr 
Sign Light Condule 





| of sizes—there is a wide variety of highly 
i 


specialized types in each classification, 








Type EVA Explosion-Proot 
Pilot Light Condulet 


Type EVA Explosion Proot 
Lighting Fixture Condule 


Watt Wort Watt 


Complete listings of each type are nm Condulet Catalog No. 2500 or m supplementary bulletins. 


CROUSE-HINDS COMPANY 


Syracuse 1, N. Y., U.S.A. 


Ottices: Birmingham Boston Buffalo — Chicago — Cincinnati Cleveland —- Dallas Denver Detroit Houston Kansas City Los Angeles Milwaukee Minneapolis 
New York Philadelphia Pittsburgh San Francisco Seattle St. Louis Washington Resident Product Engineers: Albany Atlanta Charlotte 
CROUSE HINDS COMPANY OF CANADA. LTD., Main Oftice and Plant. TORONTO, ONT 


CONDULETS - TRAFFIC SIGNALS - AIRPORT LIGHTING - FLOODLIG 
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TRADE MARK 





DELAY SWITCH 








Delayed- -action 
“off” position 










Instantane’ 
eget” Position 


Tymzit offers amazing new light switch 
convenience. With the simplicity of a 
standard toggle-switch, TYMZIT features 
“delayed-action” and “instant” off. A sim- 
ple set-screw in the toggle sets TIME- 
DELAY interval from 5 seconds to 3 
minutes. (See illustration). Just flip the 
[ymzit toggle. The switch says OFF... 
but the light is ON. Then AFTER the 
selected interval —the light goes out 
automatically, With slight additional pres- 
sure downward, the light is off instantly 
—Tymzit is revolutionary in principle. 
There is no clockwork, yet Tymzit is en- 
tirely mechanical. The phosphorescent up 
makes toggle easy to find in the dark 


WHERE LIGHT IS NEEDED 
AFTER SWITCH IS OFF— 

















Lights 
Switch ... Bed... Go Out! 


Flip the Get in 


YOU NEED yuMziy 


Dozens of other fy uses mean broad 
consumer demand for Tymzit. Low in 
cost. Fits all standard wall boxes — in- 
cluding shallow “Gem B” or “handy” 
types. Uses any standard switch plate. 
Built to U/L specifications. Fine silver 
points. Highest quality construction. 
Rated 10 amps at 125 volts; 5 amps at 
250 volts. Easy to install as original or 
replacement equipment. Available in sin 
gle or double pole types. 


Write today for the Tymzit sales story. 
It leads to NEW SWITCH PROFITS FOR 
YOU AND YOUR DEALERS. 
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Automatic Switch Light 
Proves Popular Seller 
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ELECTRICALLY LIGHTED 
CONVENIENCE OUTLET PLATE 
Plus 


The Popular LumiNite 





Automatic Switch Light 


SINGLE 
Mounts on any 
single switch 


—~ 


Me. 


— 


DOUBLE 
Units for [\ 4 
neat 2-gang : 
assemblies | « 
l 


Ga i 


—and 

MORE f . 

for any || RRS 
i- |} @| @ | 8 | 
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Easy Selling Profit-Makers 


The quick sales-appeal of LumiNite electri- 
cally lighted switch plates sheds new light on 
profits from wall switches and plug outlets! 
The soft, pleasing glow from the tiny, sealed- 
in neon lamp in the LumiNite outlet plate is 
an ever-ready guide that ends groping be- 
hind furniture or in dark corners for wall 
plugs. And it’s a permanent, ever-ready 
safety light that guards against night-time 
accidents. Designed to match the beautiful 
LumiNite switch light, it fits all standard du- 
plex outlets, and is easy to install. The lamp 
glows continuously. Write TODAY for details 
about the complete LumiNite line, and the 
Sold Nationally 
hy Leading Distributors and Dealers 


sales helps furnished /ree 








A BULLDOG MESSAGE FOR WHOLESALERS 


This reproduction of 


a 


current 


industrial magazine advertisement 


contains valuable information for wholesalers and their salesmen 








BULLDOG SUPERBA AND 


CIRCUIT MASTER PANELBOARDS 


Lighting Panel- 
boards comprised of sym- 


Superba 


metrically designed bake- 


lite units incorporate 


more improved op. rating 


and safety features, 
greater flexibility for all 
wiring systems and finer 
appearance than is pro- 
curable in any other 
Panelboard Available ia 


panel sizes ranging from 


4 to 40 circuits, 


l 


~“ 
| 
-~ 
- 
-! 
- 
= 
* 
= 
- 
= 
- 





Narrow Column Type Cir- 
cuit Master (circuit 
breaker) &I4”" 
wide or less for installing 
between the flanges of H 


Panels 


columns . , . saves usable 
Special 


simplify 


working space. 


design features 
installation problems, cut 
and reduce 


wiring time 


wire and conduit 
Available in panel sizes 


from 6 to 32 circuits. 


runs. 
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BULLDOG acu Sarety SWITCHES 
WITH “CLAMPMATIC” CONTACTS 


As industry reconverts to competitive peacetime production, 
manufacturers—large and small—are insisting on the best 
circuit protective devices available to keep power on the job. 

That's why the demand for BullDog Vacu-Break Safety 
Switches with “Clampmatic” Contacts has now reached a 
new all time high. 

First in the field —in quality and safety—the many 
advanced and exclusive features of these BullDog switches 
will help you speed production and reduce maintenance 
costs by carrying your loads more safely and efficiently. 

BETTER FOUR WAYS 
Cham Quick 


“Bakelite Arcing 


Formed action mechanism assures 
bers confine and suffocate arcs positive ‘‘ON’’ — “OFF” operation 
Clampmatic’’ feature assures con Attractive, modern cabinets with 
tacts tight as a bolted connection ample wiring room—yet compact 





BULLDO 


Detroit 32, Michigan. In 
Canada: BullDog Electric 
Products of Canada, Ltd., 
Toronto. Field Offices in 
All Principal Cities. 


BULLDOG 


Also Manufacturers of 
Circuit Master Breakers — SafToFuse 
Panelboards—BUStribution Duct, for 

“plug-in” power—Universal Trol-E 
Duct, for flexible a 
Trol-E-Duct, for moving “loads 


PRODUCTS 





ELECTRIC co. 
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IF YOU SELL 





Universal pa Leads can be brought 
out end case or bottom of case. 





Bottom lead type. Especially desirable 
for open mounting On top of fixcure. 


= 2 LAMPS 


mp Ballast, for 
ng of fluorescent 
No starter required. 
f be used only with 
uick-Start lamps. 


Selling Acme Electric ballasts goes 
hand in hand with the selling of 
fluorescent lamps. Just as fluores- 
cent lamps wear out and must be 
replaced — so too, the ballast in 
some fixtures need replacement to 
provide the kind of quiet, brilliant 
performance and economy inherent 
in properly engineered fluorescent lighting. 


Acme Electric engineers pioneered many of the important engineer- 
ing features that helped make fluorescent lighting practical and 
popular in factories, stores, offices. Balanced secondaries provide 
for synchronized lighting of multiple lamp fixtures. Vacuum impreg- 
nated cores and coils, and compound filled cases minimize magnetic 
hum. Acme Electric ballasts control the line voltage to provide 
greater lamp brilliance, long life, better efficiency and performance. 


FOR COLD CATHODE LIGHTING 


ACME BALLASTS PROVIDE BET- 
TER PERFORMANCE — LONGER LIFE 


Standard performance proved designs 
for 25mm and 22mm 96“ long tubes of 
brilliant light. Get full information about 
Cold Cathode lighting by writing for 
Bulletins 162 and 165 


The Acme Electric & Manufacturing Co. Acme Electric also manufactures Luminous Tube Transformers — 


67 Water Street 
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Cuba, N. Y Cold Cathode Lighting Transformers and Ballasts — Mercury Vapor 
: Lighting Transformers — Radio and Television Transformers — 
Electronic Transformers — Door Bell, Chime and Signalling Trans- 
formers — Safety Transformers — Voltage Regulating Transformers 
— Step Down Transformers — Control Transformers — Warp-Stop 
Transformers — Capacitor Transformers for Power Factor Correction. 


IN CANADA, Acme Electric & Manufacturing Co. of Canada Ltd. 
1434 St. Catherine St., W., Montreal 25, Que. 
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Ne %y 
sland Hopping installations 





are jobs for 


Today people with desk jobs are no strangers to PANCAKE and a few well designed fittings you 
machinery. They may have power driven calcula- can meet all such needs with assurance of easy 
ting machines, bookkeeping machines, dictating extension or relocation for future changes. PAN- 
machines, electric typewriters or other special CAKE is also the approved method of connecting 
equipment right on their desks ... and all requir- telephones to desks, etc., and meets all telephone 
ing electric power “delivered-on-the-job”. Usually company requirements. Write for bulletins and 
this involves an “island hopping" wiring problem data sheets giving all details. 


. overfloor wiring for power and light that is 
THE WIREMOLD COMPANY 
HARTFORD 10, CONN. 


best handled with PANCAKE Wiremold Overfloor 


Wiring Systems... flat as a pancake, strong as a 









bridge, trip-proof, with low ramp angle. With to 


a seilinnl 


Wiremord 
CATALOG ano 
WIRING CVIDE 





STEVENS HOTEL 
i " 


nn 


s0LD THROUGH ELECTRICAL WHOLESALERS . 


MORE than Adequate Wiring... 
from Panel Box to Outlet. 


INSTALLED BY ELECTRICAL CONTRACTORS .. . EVERYWHERE! 
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NOW AVAILABLE IN 
SIZES UP TO 500 MCM 


BURNDY ENGINEERING CO., INC., 107 BRUCKNER BLVD., N.Y. 54, N.Y. 
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QUALITY 


CENTRAL #88 CONDUIT 
"There's Tested Strength in Every Length 
SPANG-CHALFANT 


Division of The National Supply Company 
General Sales Office: Grant Bldg., Pittsburgh 30, Pa. 


District Offices and Sales Representatives in Principal Cities 
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Write today for details and price 
of this 2-20 Watt Kitchen Unit 
... one of the most sensational, 
low-priced units on the market 
today. Quality constructed 
throughout. 


N 


NORRISTOWN, PA. 
(Greater Philadelphia) 
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Yes, Eye Appeal 
Means Buy Appeal 


Not only are General Day-Lite fluorescent 
lighting fixtures built to a high standard 
of quality and efficiency, but into every 
unit goes painstaking thought and skill- 
ful care in their effective design and 
trouble-free construction. 


The “know-how” to produce practical and 
dependable units—the kind that readily 
win public acceptance—has gained “top” 
recognition for General Day-Lite among 
the nation’s smart and alert electrical 
merchandisers. 


It has been proved that to show General 
Day-Lite’s is to sell them. Yes, their eye 
appeal means buy appeal, as evidenced 
by the ever-increasing demand for this 
economically-priced “quick turnover” line. 


Here then is a major force for greater sales 
and profits, worthy of your consideration. 


fluorescent lighting 








2615 WASHINGTON AVE. 
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Whatever the lighting problem, whether in office, 
store, factory or institution, the “Key” to Good 
Lighting is the Luminaire, for it is the Luminaire 
that harnesses and controls the energy of the light 
sources to produce the desired results! 


GUTH FLUORESCENT Luminaires are the “Key” 
to the Specific Lighting Job. The complete line of 


FLUORESCENT 


He “KEY” 10 THE SPECIFI 











C LIGHTING JOB! 


GUTH FLUORESCENTS is engineered to provide 
the quantity and quality of light you require for 
any specific installation. GUTH FLUORESCENTS 
offer “tested” quality, proven in actual applica- 
tion, dependable results, predictable by scienti- 
fic ratings, and the newest Luminaire designs, 
pioneered by GUTH—Leaders in Lighting for 44 
continuous years. 


*DATA ON THIS PHOTO: GUTH RECESSED TROFFERS in this Public 
Library are providing 59 Foot Candles of quality illumination, 
mounted in 10’ ceiling, and requiring only 3 watts per square foot. 


LEADERS 


THE EDWIN F. GUTH CO. ss s:. 


IN LIGHTING SINCE 


1902 
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TENSILE STRENGTH ELONGATION 


Pounds per square inch Per Cent 


7 
2,500 
300 
- = a 
pe | 
. T R T RU 


INSULATION VOLTAGE BREAKDOWN 
RESISTANCES Volts Per Mil 
CONSTANT 
1,200 
10,000 


1,000 
on - 2 
eee 3 
R 2 RU 





THREE TYPES of building wire are authorized under the new Electrical 
Code. These are: 


R—Used by the Industry since its inception. The copper conductor has a 
Code rubber insulation and fibrous overall cover. 


T—A copper conductor with VINYLITE (a synthetic compound ) insulation. 


RU—LAYTEX. This type has a copper conductor, natural rubber insulation 
and fibrous cover. 


The charts above show the wide margin by which LAYTEX leads in physical 
and electrical qualities. This is America’s lightest weight, smallest diameter, 
natural rubber covered wire. Now available without restriction. 


UNITED STATES RUBBER COMPANY 


1230 AVENUE OF THE AMERICAS + ROCKEFELLER CENTER + NEW YORK 20,N.Y. 
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No threads to cut...no lines to turn... 


when you use modern ELECTRUNITE 
E.M.T. (Electrical Metallic Tubing) — 
the lightweight, easy-to-install raceway 
that keeps job schedules on time. This 
simple compression-type fitting is quickly 
and easily tightened. 


ELECTRUNITE E.M.T.—the Streamlined Raceway 
Combines Convenience and Light Weight with Safety 


Convenience... light weight... safety... these 
are three important reasons why more and more 
electrical contractors prefer to use Republic 
ELECTRUNITE E.M.T. Consider these facts: 


CONVENIENCE 
ELECTRUNITE E.M.T. is threadless. Hence it 
eliminates tedious thread-cutting. Two simple 
compression-type fittings — easily tightened 
without turning the tubing— make strong, 
watertight joints that will not work loose. 
Inch-Marking—an exclusive ELECTRUNITE 
development, consisting of easy-to-read inch 
and foot marks on every length— greatly 
increases cutting and bending accuracy. 

LIGHT WEIGHT 
Because it requires no excess metal to serve as 
a base for thread-cutting, ELECTRUNITE 
E.M.T. is much lighter than ordinary threaded- 


yesman 
our — ore the a ‘ 
net et =. wae ort 
eecTRUN ED‘ nae or\ ent 
a oe? oct cael at new® 
in Ble Electric® 
gecoré 


type conduit. Thus, it is easier to handle— 
especially in cramped, hard-to-reach or 
overhead installations. 

SAFETY 
The wall thickness of ELECTRUNITE E.M.T. 
was not arrived at by guesswork. It was 
carefully and scientifically determined by 
Underwriters’ Laboratories as being adequate 
to provide necessary electrical and mechanical 
protection throughout the system. Moreover, 
ELECTRUNITE E.M.T. is approved by the 
National Electrical Code for exposed, con- 
cealed and concrete slab construction. 
Yes, consider these facts—investigate the many 
other advantages of ELECTRUNITE E.M.T. 
—and you, too, will agree that you can’t beat 
this modern electrical raceway. For complete 
information, see your ELECTRUNITE Distrib- 
utor, Or write to: 


REPUBLIC STEEL CORPORATION 
STEEL AND TUBES DIVISION e CLEVELAND 8, OHIO 
Export Department: Chrysler Building, New York 17, N. Y. 


ELECTRUNITE E.M.T. 
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ADVERTISEMENT 


SYLVANIA NEWS 


WHOLESALER EDITION 


APRIL 


Prepared by SYLVANIA ELECTRIC PRODUCTS INC., Salem, Mass. 
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STARS OF SYLVANIA FLUORESCENT PARADE 





2 
Sli dia 


“The consumer market is there and 
somebody is going to make it more 
profitable than ever!” 

This is the challenge facing whole- 
salers all over the country — and 
Sylvania’s star parade of fluorescent 
fixtures is the big. progressive step 
toward getting Sylvania wholesalers 
to realize these profits. 

The above distinctive models are 
nly a few of the many new Sylvania 
fixtures carefully designed to embody 


all the advar ‘ages that research and 


AIMED TO MEET CO 





yer eo . 
ae; 


the 


modern production tes hniques can im- 


part. These fixtures are multiple lamp 
units utilizing the most popular-watt 
fluorescent lamps. The residential mod- 


NSUMER MARKET 


See the Sylvania 
Electric exhibit —at 
International 
Lighting Exposition 
in Chicago. 
















' Ewite 


ond conference 


els R-420, R-220 and R-226 are de- 
signed for mounting directly against 
the surface of the ceiling. 

Right now is the time to obtain full 
details. An authoritative national sur- 
vey shows a vast pent-up consumer 
market for quality fluorescent lighting 
and Sylvania is ready with fixtures 
designed for efficiency. easy installa- 
tion and maintenance. These basi 
factors, combined with beauty, classic 
simplicity of line, add up to a real 
profit formula forSylvania wholesalers. 





SYLVANIAW ELECTRIC 


MAKERS OF FLUORESCENT LAMPS, FIXTURES, WIRING DEVICES; ELECTRIC LIGHT BULBS; RADIO TUBES; CATHODE RAY TUBES; ELECTRONIC DEVICES 
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_CTRUMBULL_ 


DWER DISTRIBUTION 
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Diagram shows alternate layouts for 
power distribution and control . 
A) from Busway to Control Center 
and thru Flex-A-Power and Flex-A 
Plugs to load . . . or (B) from Bus 
way to Control Center, thence 
direct to load. 





THREE PREFERRED PRODUCTS 


(2) FLEX-A-POWER ... for distribution to loads. 
The 225 ampere size will be your “best buy”. 
(3) CONTROL CENTER (preferred over conven- 
tional distribution panelboards) . . . which re- 


ceives its power from (1) and then distributes 


| RY as hard as you will in planning aun Electri 


Distribution System and you'll wind up with three 
preferred products ... 


(1) BUSWAY .... for your heavy duty electrical 


highways from transformer secondaries .. . or . 
highway : nage ; : that power thru (2) . .. or, depending upon 
from main to sub-distribution control points. . . 


: : 2 type of occupancy, direct to load. 
also quite frequently as a medium for inter- 


connection of two switchboards thru a bus-tie These Trumbull Products are now serving many 
breaker. Capacities from 600 to 4000 amperes plants whose names read like a veritable roster of 
although 2000 ampere feeders (maximum) are Industry's “Who's Who". You can't go wrong in 
desirable from an economical viewpoint. following suit. 





THE TRUMBULi ELECTRIC MANUFACTURING CO. 


PLAINVILLE, CONNECTICUT 


OTHER FACTORIES AT 


NORWOOD, OHIO —_ LOS ANGELES _ SAN FRANCISCO —_ SEATTLE 
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Circline Lampholder 


Standard 
Rotating Lock , 
Lampholder Here are some of the accessories 
that will help “Relight America.” bi _. °? 








Slimline Fixture Lampholders 
Take all Slimline Lamps 
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Slimline Lampholder for T6 Lamps 











Watch Dog Starters 
and Standard Starters 





Twin Turret Lampholder 


For descriptive literature, write to Section D461-21, Appliance and 


Merchandise Department, General Electric Company, Bridgeport, Conn. 






BALLASTS-LAMPS-STARTERS-LAMPHOLDERS-CABLE 
Stand for DEPENDABILITY 
in fluorescent lighting. 
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in the Pole Line 


Catalog: 


Every Oliver electrical Distributor can sell every item in the catalog 
to any customer in his territory. We have no ‘“‘withheld’’ customers or 
products. This means that distributor salesmen reap full benefits from the 
contacts they make and the work they do when they handle Oliver products 


—and includes sales to mines, mills and quarries as well as to public utilities. 


Furthermore, the Oliver line of Pole Line Materials is complete, both 
in variety of products and extent of sizes and types. Quality is of the 
highest, our designs and manufacturing practice being based upon more 
than 50 years experience in this field. Oliver made the first hardware 


specially designed for pole line work and has consistently led in product 


design and manufacture 





SOUTH TENTH AND MURIEL STREETS * PITTSBURGH 3, PENNA. 
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Only years of experience 
can develop features like these 


Vertical Dust-Safe Contacts. The 
famous Cutler-Hammer construction 
that assures better performance and 
longer life. Clean, cool, accessible 
contacts are the mark of better motor 
control, 


Heavy pure silver contacts result in new 
trouble-free performance in severe service. 
Lava insulators protect contact springs 
against even minor heat transmission, in- 
suring full contact pressure always ...an 
instantly accepted feature greatly extend- 
ing the life of these working parts. Contact 
springs and contact supports now of stain- 
less steel... a feature appreciated where 
corrosive atmosphere is a problem. 


Famed C-H “Drop of Solder’ overload 
relay has been further refined. New en- 
closed heater coil construction; new solder- 
alloy assembly easily and quickly removed 
for inspection. When ar overload occurs, 
the red button pops forward, telling you 
at once why motor has stopped. Overload 
relay is free-tripping. 
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It can be no mere coincidence that the company oldest 
in specialized motor control experience is also the 
manufacturer of the famous 9586 Magnetic Starter. 
The Cutler-Hammer Vertical Contact design which plays 
so important a part in the outstanding performance of 
this small motor control unit came as a lesson learned, 
not among small a.c. motors, but in designing motor 
control for steel mill requirements. The renowned “drop 
of solder” overload relay, which protects your motor 
windings as no other relay can, was inspired by a clear 
understanding of operating needs. The 99-9/10% 
pure silver contact faces were selected because of 
their well-known immunity to oxidation. The same 
degree of specialized engineering is carried on through- 
out the design and manufacture of the 9586 Magnetic 
Starter. As a result, you get more work from your 
squirrel cage motors with full safety for your equipment 
at a minimum of expense, trouble and replacement in 
motor control. CUTLER-HAMMER, Inc., 1425 St. Paul 
Ave., Milwaukee 1, Wisconsin. Associate: Canadian 
Cutler-Hammer, Ltd., Toronto, Ont. 


RH AMMIENR 


Tn 


=— MOTOR CONTROL —— 


panel. 


construction for built-in application. 


Densheath internal wiring gives exception- 
ally workmanlike appearance. From the 
handsome modern cover to the beautifully 
finished light interior, advanced design is 
used throughout. Case has solid back. 
Mechanism rubber mounted on dead-back 


The C-H 9586 Starter is available in all 
standard constructions, with or without 
pushbuttons in case, with transfer switch, 
in combination starter, and in skeleton 
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HERE'S EXACTLY what 
, so many of your Custom- 
ers have been waiting 
for—an R&M De Luxe 
Fan! In 10, 12, and 16- 
inch sizes, these smartly 
styled two-tone beau- 
ties whip up a whale of 
a breeze with scarcely a 
whisper. For those who 
buy the best! 





















turther! 
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Here’s why you'll find it 
easier to sell Re M Fans 


@ [his line is complete. There's an RaM fan for every 
cooling problem—a single room to a whole house. How 
much easier that makes your selling job! It’s a lot easier 
than trying to stretch a “thin” line too far. 

Production on RaM fans is in high gear. But so is 
demand. So list your needs now with your nearest 
Ra M Fan Distributor or mail the coupon below for his 
name, address, and samples of our new fan literature. 


Do it now and be set for the selling season. 


ROBBINS & MYERS ° INC, scaincrieto, onto 


in Canada: of Canada, lLtd., 


Robbins & Myers Co. 


Brantford, Ontario 
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THIS SOLVES THE PROB- 
LEM for those who want * ’ 
a good fan ata popular , : 
price—the handsome. »« MADE TO ORDER for those who want 
quiet R&M Banner line. * tocool an apartment or small house—the 
In 8-inch non-oscillating * R&M Portable Home Cooler. No beles 
and 10, 12, and 16-inch © —no pulleys. Self-oiling and rubber- 
oscillating models.When . mounted for silence. In 24 and 30-inch 
folks buy from you, their e blades. Both do a big cooling job. Yet 
fan dollars can’t go ® simple construction keeps prices attrac- 


tive, 
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JUST RIGHT in business or in the home, 
R&M Air Circulators are perfect for still 
others in your trade. For floor, bench, 
wall, or ceiling mounting, in 24 and 30- 
inch sizes. The right installation is al- 
ways easier to sell... and this one will 
be right for many of your customers. 




















PERFECT FOR THOSE 


best in home ventilation—the R& M 


ROBBINS & MYERS, INC., 
Fan Sales Division, Springfield, Ohio 
Please tell me who my nearest R&M Fan Distributor 
is and send me new consumer sales-promotion lit- 
erature on the R&M products checked (y ). 
Home Coolers Attic Fans © Air Circulators 
Banner Fans ) De Luxe Fans 


who want the 


» pe rai Attic Fan. New 4-paddle designs in ae - 
mi ZA , four sizes—30, 436, 42, and 48-inch 
Pat \ | blades—cool the w/o/e house, top to NG ick ev Asm dice e eee aha ee ee 
| oat bottom, for less than the cost of a 
i} este . . . 
] l= week's vacation. Profitable clear CH. eee reece eee ees Zone Stake. seees 


through for you, too! 
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Profit-Happy days are here again! Now 


’ or : you can stock and sell famous, fast-moving 
ae NOMA COLOR LIGHTS. 
Magee Ss : Never before has there been such a market 
0S ae for Color Lights! 
he via Never before has the demand for Noma Lights 
4 ? a 45% 
t. 


extended so spectacularly through every mente 
and every season! Pa Pee. ma 


_ Never before have Noma Lig 





te in wil Noma Lghis Now! 


NOMA ELECTRIC CORPORATION 
55 WEST 13TH STREET, NEW YORK 11, NEW YORK 











It uses 


47,000 feet 


of Geon-insulated 


Same type insulation is 





revolutionizing 


home and industrial wiring 


HESE front and rear views of a Rotary Switch and 
Relay Bank Rack 


give some idea ot where all the wire goes. But they 


T 


it 


that’s what Western Union calls 


don't tell why so much Geon-insulated wire is used in 
machines like these as well as other equally compli- 
instruments and built by Western 


cated designed 


Union engineers. 

Most important, of course, are the excellent elec- 
trical properties of insulation made from GEON. They 
permit a thinner coating of insulation. In instrument 
wiring that means that the assembly engineer has more 


room tor doing his intricate job. In building wiring 


it Means more conductors per conduit or smaller 
holes to be drilled. 
But insulation made from GEON 


ofters more than this. In all types of wir- 


ing it’s easier to handle because it’s 


Geon 
Pobprigl Mileials 





smooth and non-sticky. It’s easily identified because 
of the brilliant, permanent colors. It's highly abra- 
sion resistant — pull it around sharp corners without 
fear of tearing. It resists water (GEON compounds, 
of course, are Underwriters approved for TW and 
other type it oil 


and most other chemicals, sunlight and ozone, flexing, 


wires); resists and greases, acids 


heat and cold, and most other normally destructive 
factors. 


The next time you order wire—for manufacturing, 
home or industrial wiring—be sure to specify wire 
insulated with GEON now being made by leading 
wire and cable manufacturers. Or for more informa- 
tion please write Department T-4, B. F. 
Goodrich Chemical Company, Rose 
Building, Cleveland 15, Ohio. In Can- 


ada: Kitchener, Ontario. 


B. F. Goodrich Chemical Company ..... 
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[_ —_— PERMAFLECTORS are selected for this, and thousands 
of other outstanding installations, because they offer the right combination 


of lighting equipment to meet a// design and use requirements for efficient 
and effective illumination. 


“Something Better Has 
Come to Light!” 


Electrical contractors and wholesalers can 
offer their customers this prestige line with full confidence that they are 
selling quality lighting equipment. 

The Pittsburgh Reflector Company has taken long strides forward to 
make it easier for you to make money with Pittsburgh Permaflector 
Lighting Equipment. Pittsburgh Permaflector Equipment has many time- 


INCANDESCENT: 


Show Window Permafiectors - 
Recessed Ceiling Units + Indi- 
rect Permaflectors - Luminaires 

Spotlights - Floodlights - Stage 
Lights - Accessories. 


\ tested and sales-making factors . . . plus fine engineering, materials and 
FLUORESCENT: | construction. 
— | —_ og cge . . ° rs . ° 
i Per gprcgh luminaires for =| rhe flexibility of application, ease of installation and maintenance, 
pendant or surface mounting a ge : ica, iat : 
Recsed Wallen + Swiss - Ac | and long service life of Pittsburgh Permaflector Equipment has gained 
cessories \ 


it consumer acceptance. You profit by this through bigger sales and 
satisfied customers when you recommend Pittshurgh Permaflector 
Fluorescent and Incandescent Lighting Equipment. 











“insburéh © 


Permaflector 
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THE REFLECTOR IS THE BACKBONE 
OF ANY LIGHTING SYSTEM... 











Skilled Work Needs 


All-Steel 








Skill Lighting 
Blinding glare and uncertain shadow 


by-products of faulty 
lighting 


can mean costly production errors in plant operation. 
Give workers the help they need ...a clear. even distribution of 
lieht...Shilled Lighting. the product of Wheeler's 64 vears of 
specialized light engineering. 

Wheeler Units are engineered to provide maximum light from 
standard lamps. Their high reflection factor puts light to work 


on the job. Their rugged construction insures 
easy maintenance. 


where it belongs 


lone sery ice 


Learn how vou can lighten workers’ load with Skilled Lighting. 
Send for catalogs showing complete line of incandescent and 
fluorescent lighting fixtures. Wheeler Reflector Company, 
275 Also New York. 


275 Congress St., Boston LO, Mass. 
sentatives in principal cities, 


Repre- 


Distributed Exclusively Through Electrical Wholesalers 





Open-End Fluorescent Unit 


Available for two or three 40-watt. or 
two 100-watt lamps. Broad wiring 
channel with accessible, enclosed bal- 
last. Can be mounted from chain or 
conduit, individually or in continu- 
ous runs. 





RLM Solid Neck Incandescent Reflector 


Maximum lighting efficiency for 
either indoor or outdoor use. Ex- 
pertly designed, ruggedly buik. For 


75 to 1500 watt lamps. 


REFLECTOR 


COMPANY 


SPECIALISTS SInceE 


LIGHTING EQUIPMENT 
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Here is a panelboard as modern as tomorrow! 
Designed for lighting and appliance branch cir- 
cuit protection and control, nothing has been spared 
to meet every requirement. Compact and attractive 
to please the architect . scores of knockouts, 
4-inch gutters, adjustable leveling to please the con- 
tractor . . . nothing to replace or service to please 
the maintenance men... years and years of trouble- 
free service to please the owner and quality 
materials and workmanship to please ourselves. 

Everyone is delighted with this panelboard. Stores, 
offices, factories, schools, hospitals, commercial and 
public buildings have found it meets their require- 
ments perfectly. 

The @ Dublbrak Panelboard has the “extras’’ 
you want. Individual circuit breaker construction. 
Automatic thermal protection against overload and 


/ im 
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short circuit. Time- 
lag for harmless 
momentary over- 
load. Quick make 
and break opera- 
tion on manual and 
automatic trip. Red button indicator for speedy 
location of automatically tripped circuit breaker. 
Entire front is shock proof and tamper proof. Heavily 
silvered, double break contacts adds years to the 
life of the panelboard. 

Capacities of 15 to 50 amperes for alternating or 
direct current. Double or triple pole assemblies with 
individual trip per pole are available. Write today 
for Bulletin No. 67 giving specifications, prices and 
many helpful suggestions. 


: ELECTRIC CO. 
P.O. Box 357 
St. Louis, Missourt 
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“Packaged” in sound- 
proof housings ready for 
installation, 24", 30", 
36", 42”, 48” sizes. 





Direct driven in 16", 18”, 

20” and 24”. Belt driven 

in 24”, 30", 36”, 42” and 
48" sizes. 


FAN-PAC “2ackhaged Ventilation” 
being widely advertised in 1946 


ORDER Wholesalers and dealers are capitaliz- 


ing on the big advertising campaign 
NOw that’s helping them sell FAN-PAC. 
. However, the supply is limited. Thus, 
it will pay you to place your order now. Write us 
immediately for the name of your FAN-PAC dis- 
tributor. Also, as material shortages will continue, 
it is not too soon to place orders for your 1947 re- 
quirements. 


FAN-PAC ... A DeBothezat Product . . . For more than 20 years, 
DeBothezat Fans have been widely used throughout industry. The 
scientific knowledge gained in their exacting applications is di- 
rectly reflected in the design, construction and efficiency of the 
new “FAN-PAC” Attic and Panel Fans. 









ALL THESE SELLING FEATURES 
1 Non-Overloading Power Characteristic, 
2 Certified Wind Tunnel Capacities. 


3 Square Panel Mounted for Easy In- 
stallation. 


4 Scientifically Correct Air Inlet. 

5 Cushioned Motor Mountings. Quiet. 
6 Enclosed Moters of Recognized Make. 
7 


Nationally Advertised. Dealer Sales 
Helps. 


8 Sold Through Regular Trade Channels. 


PACKAGED VENTILATION 
|= | DeBothezat Fans Division, 
American Machine and Metals, Inc. 
East Moline, Illinois 


District Sales and Engineering Offices in Principal Cities 
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For the greater convenience of 
electrical living 








USE BRYANT CLOCK 





Residential and commercial modernization 
as well as new wiring jobs often suggest 
outlets for eleetrie clocks and fans to alert and 





electrical contractors. Bryant Clock and Fan 

ew ara, ies FAN HANGER OUTLETS 
Hanger Outlets are designed to afford pori- 
live security and convenient location for 


these appliances. They keep installation For commercial installations, Bryant Clock Hanger 


time and costs to a minimum. And it takes Outlet No. 2828 provides adequate support for large 
just a few seconds to position and plug in a electric clocks. It has a recess for the cap and a 
clock or fan on the hanger outlet. brush brass remoy able plate. 


For the home, use Bryant Clock Hanger For fixed or oscillating fans, use Bryant Fan Hanger 





Outlet No. 2992 featuring an ample recess Outlet No. 3°51. The weight of the fan is supported 
for nesting the cord. Designed for conven- by an adjustable stud entirely independent of the 
tional boxes, it is available in brown or ivory. electrical connection. 
Specify Bryant 
THE ELECTRIC COMPANY icvices fron 
wit kes) ‘ 
wit kes) DEVICES your Electrical 
BRIDGEPORT 2, CONNECTICUT 
‘ Wholesaler 
NEW YORK SAN FRANCISCO CHICAGO LOS ANGELES 


A SUBSIDIARY OF WESTINGHOUSE ELECTRIC CORPORATION 
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A PACKAGE OF DAYLIGHT 
Ready to Install 


Ender Fluorescent lighting fixtures offer recognized 
wholesalers a profitable line of modern design fixtures 


which give a maximum amount of light and are easily installed. 


Check the advantages below 
of handling the ENDER line 


I—KEach unit individually packaged. 
No rehandling necessary. 


2—Fixtures are interchangeable — 
may be used for surface or sus- 
pension mounting. Less stock re- 


quired — Faster turnover. 


3—AIl component parts are nationally 


advertised products — assuring 
long service — minimum mainte- 
nance. 


i— All fixtures oven-hardened chip 


proof. 


5—AIl fixtures approved by the Na- 
tional Board of Fire Underwriters. 


Ender representatives will be in 
Booth 82 at the International Lighting 
Exposition with a complete new line of 
fixtures. Stop in and let them provide 
further details why it will pay you to 


stock Ender fixtures. 





ENDER MFG. CORPORATION 


260 West Street 67 Vestry Street: . New York 13, N. ¥% 
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Paranite Dreadnaught Welding Machine 
Cable is just ON put an outstanding mem- Conductors afe 
ily. The rough, of fine strands — for extra 
flexibility, freedom from 
{ insures high 


ber, of the Dread 
r the skeleton 
kinking an 
conductivity, 


polished rubber j4 
braid, the insulation and the cotton separator, 
provides a housing built to stand the abuse 
inherent in portable and stationary weld- 
y of Ss A F E 
Insulation is of the finest 


e multiplicit 
dielec- 


r strands com 
for high 


high physt- 
leakage- 


ration. Th 
aled copPp© 

rough, flexi 
welding ™ 


quality 
tric strength, 


cal strength, 


ing machine ope 
ay anne 
ble, trouble- 


achine 


fine rope’! 
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free conductot from the 
to the electrodes. 
Paranite Dreadnaught Power Cable brings 
the power to the welding machine, OF for D U RAB LE 
that matter tO any heavy duty portable ma- 

Mining Machines, Shovels, jac ket is vulcanized in lead, 
abrasion-resistan’s flexible, 
too, yet exc eptionally 

able. 


strong and dur 


chine—Dredges 

Cranes, etc. Dreadnaug able 
or multiple co 
1 throug 


ht Cable is avail 
in single nductors. 
{ Distributes bu holesalers- } 





IF IT’S 


PARANITE 
IT’S RIGHT! 


PARA Ww 
ESSEX WIRE CORPORATION BLE 


Al 
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- JONESBO IANA 
RO, INDIA 
A 


WAREH 
OUSES* 
AND SA 
LES O 
* FFIC 
los A ES: * 
ngeles, Calif.; Wein Atlanta, Ga.; *Ch 
Ft 
rk, N. J.; Philadeiph cago, Iil.; Cleveland 
phia, Pa.; San Francis 4, Ohio; Dallas, Texas; *D 
icisco, Calif.; *S $i etroit 
i t. Louis, M , Mich.; *Ke 
, Mo.; Washin ansas City, M 
gton, D. C. » Mo. 
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CHAMPION Fluorescent and Jncandescent Lamps are made and dis- 
tributed on the basis of providing you with all the profit there 1s in 


this sure arid steady volume item. 
CHAMPION Lamps have the quality to get you the repeat business. 


CHAMPION Lamps are easy to handle and to sell. No red tape or 


restrictions of any sort. 


CHAMPION Lamps make you the most money. Low cost production, 
low overhead, nothing to keep you from getting more lamp business 


at maximum profit. 


CHAMPION LAMP WORKS 


* 
, —<_—_ 
——— — ' 
eeichrre f 


Lynn, Massachusetts 


A OIVISION OF CONSOLIDATEO ELECTRIC LAMP 


peer iic! 





40 ELECTRICAL WHOLESALING—April, 1946 

















THE M.B. AUSTIN COMPANY 


108-116 S. DESPLAINES STREET CHICAGO 6, ILL. 
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@ Don't saddle the home owner with 
H.C. U.W. (High Cost of Under Wiring)! 


Remember—a home wired without suff- 


PORCELAIN > 


cient Capacity for anticipated load means OUTLET 
money out of the home owner's pocket in BOXES f 
the added cost of operating electrical | 


appliances, plus the fact that those ap- 
pliances do not operate with the 
efficiency and satisfaction origiy 
nally intended. Lamps do not 
burn as brightly, cooking 
equipment heats more slowly, motorsrun = * rr a 
more slowly, current costs increase; also 
there’s an increase in blowing of fuses, 
overheating of wires, burning of switches, 
fire hazards. pe agp sett 
Wire wisely today for tomorrow's load— S 
use PORCELAIN Protected (knob and 
tube) Systems! Non-metallic wiring and 
non-metallic wiring materials get the OK 4 t | KNOBS and 
of your community's efficient Electrical ; TUBES 
Inspector — the man with helpful fire- j 
prevention facts at his fingertips. W rite " | . 
for wiring manual. a” 


PORCELAIN PRODUCTS, Inc. 


FINDLAY, OHIO 


SURFOLETS 


One standard base 
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CLIFTON 


MANUFACTURING CO., Inc. 
BOSTON 26, MASS. 








FLAMENOL CORDS FOR ALL PURPOSES 


HEAVY-DUTY. . For Use where Conditions are Severe 
MEDIUM-DUTY. . For Use where Conditions are Less Severe 
RIP CORDS .. For Use with Lamps, Fans, Etc. 


These high quality Flamenol cords enable G-E Distrib- 
utors to provide good cord service. Customers can obtain 
cords suitable for any purpose heavy-duty cords. 
medium-duty cords or light-duty cords. Flamenol cords 
are mechanically strong, light in weight and flexible. Both 
the insulation and jacket of these cords are made of long- 
life thermo-plastic compounds. These compounds are 
resistant to water, oils, acids, alkalies and = sunlight. 
Flamenol cords have a smooth, attractive finish that is 
pleasant to touch and easy to keep clean. Most important. 
these cords can be depended upon to give long, trouble- 
free service. General Electric Company, Appliance and 
Merchandise Department, Bridgeport, Connecticut. 


/ 


FLAMENOL « f RIP CORD 


300-volt |) '’ service 


FLAMENOL 
HEAVY-DUTY 
PORTABLE CORD 


600-volt service 


FLAMENOL 
MEDIUM-DUTY 
PORTABLE CORD 


300-volt service 














G-E BUILDING WIRES AND CABLES 


WEAT RESISTANT GR 


1? RH G00 ¥ 
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PUBLIC BUILDINGS 
























DELUXE LOUVERED 
Model No. 3011 


New Desigus! Mew Features! 


Answer Every Commercial Lighting Need 


— y 
i i You have everyéhing in the new complete MITCHELL line... to 

t 
Cra ; give you the lead in your market. For MITCHELL Fluorescent 





Xa Luminaires offer every aid to lighting efficiency... and more 

ie Fave a. te value per dollar. They help you render a broader, more com- 
plete lighting service. They open up new fields .. . multiply 

SHIELDED UNIT your prospects! Twelve important features include exciting new 

Model No. 3004 modern designs in 2-light and 4-light units... glass-shielded, 

louvered and open types .. . Instant-Start . . . new patented 

“One-Man Quick Mount”... economical maintenance. Back 


of it all, stands the nation-wide acceptance of MITCHELL Prod- 
ucts. That gives you today’s strongest selling line. That makes 
doubly sure for you volume sales and profits in the great new 
lighting market. 


Get New Catalog No. 285 See Our Catalog in Sweet's 
DELUXE SHIELDED 


Ilustrates and describes the For convenient reference, 

Model No. 3007 r= complete line of Commercial Mitchell Commercial and In- 
a. Luminaires. Includes helpful dustrial units are cataloged 

= lighting data and servicing in- in Sweet's 1946 Architectural 


formation. Write for it now. and Mechanical Industries Files 


Mitchell Manufacturing Company 
2525 CLYBOURN AVENUE, CHICAGO 14, ILLINOIS 


West Coast Factory and Sales Office: 1019 N. Madison Ave., Los Angeles 27, Cal 











MAKERS OF 


GaP Visit the MITCHELL exhibit at 


= ; the International Lighting Ex- 
& rX position at the Stevens Hotel Commercial and Industrial Fluorescent Lighting Equipment « 
OF Ghcage Apr 25-20, oe tes en Sesmanetinetaine Pon 
e Po e Floc ( 2 ips e aviole 
omen Booths No. 69, 70 and 71. 4 ; 


and Infrared Health Lamps e Residential Lighting Specialties 





vert rite fe 





W° can suggest a number of ways that thi 


handy appliance can be used efficiently and @ 


effectively by your customers. 


You dealers who do a real merchandising job 


will discover many other opportunities for its use. 


Let's get together. 


HENRY J. MORTON ASSOCIATES 


510 BOULEVARD BUILDING DETROIT 2, MICHIGAN 


2 CO-LAIR product 
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Attractively packaged in a counter dis- 
play box, complete with detachable legs 


and instructions for use. 


Sales Engineered by 
HENRY J. MORTON ASSOCIATES 


510 BOULEVARD BUILDING DETROIT 2, MICHIGAN 
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" LOOK TO THE FUSE LEADER FOR PRODUCTION PROGRESS | 


THE FUSE THAT PREVENTS EXCESSIVE 
: : HEATING AND NEEDLESS BLOW- 
NON-HEATING CONTACTS OUTS—GIVES 100% PROTECTION 


The wide contact surface maintains 
low contact resistance 


Spring tension on links locked into po- End once and for all times the unnecessary delays—shut downs — 
sition, prevents loosening of contacts, P ° : 
: lees interruptions and costly expense resulting from out-of-date fuses. 


which causes over heating. 
pon egpen9 ao oe Se eee nese Modern science has developed the coolest operating fuse in the 
WARE HI-LAG—the SAFE—ECONOMICAL and FOOL PROOF 
Fuse, giving greatest satisfaction and service with full protection. 
The reasons for WARE HI-LAG Super Performance are —higher 
lag for starting loads and surges—greater strength and durability 
—link designed for maintaining low resistance — non-heating, spring 
tension contacts with greater contact area. These are features 
which save time, expense and renewal costs. Start economizing! 
Try WARE HI-LAG Today! 


LINKS LOCKED INTO CIRCUIT Write for Brochure giving details of all the 
APPROVED BY UNDERWRITERS LABORATORIES COOL FACTS, sizes and prices. 


WV /A\R: E: Baothers 4450 W.LAKE ST.-- CHICAGO 24 ILL. 
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for you-with 
millions of new 
REA wiring jobs 
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A few of the com- 
plete Killark Line arse : ait : : : ; 
at venus alah. lot of wiring and httings to handle the many daily 
cation fittings are jobs that need electrical power. Cream separators— 
shown here: 


The modern farm is an “industrial plant” that needs a 


milking machines—butter churns—saws—paint sprays 
Moistureproof atin ” iittinn nila’ licht; 
clk innit —waterpumps— washers—refrigeration — lighting — 
tight lights fans ... are only some of the farm needs for many 
Yard lights — types of outlets and fittings needed to put REA power 
Entrance fittings . ; ; 
Ground Clamps to work. The Killark Line is the complete line of 
Cable heads rural electrification fittings that meet farming require- 
Weathertight ; , : 2 
onto ments—and they meet every requirement of the con- 


receptacles tractor for an efficient, safe and profitable job. 


Write for Killark’s illustrated informational 


bulletin on Rural Electrification Fittings. 


Offices and Warehouses: Atlanta, Baltimore, Boston, Chicago 
Denver, Los Angeles, New York, Philadelphia, Pittsburgh, San Vandeventer & Easton Ave. 
Francisco, Seattle and Syracuse. 


Offices: Cincinnati, Cleveland, Dallas, Detroit, Kansas City SAINT LOUIS 13, MO. 





ARROW DooR SWITCHES 


Automatically control the lights by opening and closing of doors as 
in closets, storage and refrigeration chambers, vaults etc. Numbers illustrated 
here are designed to switch on lights when door is opened; others available for 
lighting when door is closed. No. 6553 comes complete in an approved box with 

23 32” and 1/2” knockouts and clamp for flexible metallic conduit. No. 6960 is 
mounted in a steel box, porcelain lined. No. 6550 is mounted in a porcelain base; 
fits all standard door switch boxes. Ratings: 6 Amps., 125 V.; 3 Amps., 250 V. 
Striker plates come with each switch. Ask for complete line listings. 





DISTRIBUTED THROUGH ELECTRICAL WHOLESALERS 
Arrow ELectric DIVISION 
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Rewire and Relight America A dequately 


Phat tive-word slogat 


epresents the challenge whicl 


] 


the electrical industry tinds itself facing in this veai 


1946, when the war has been won, and when early 
realization of a period of great postwar business pros 
perity seems assured once more alter being strike 
wound for many trying months 

It seems appropriate that for so important a period 
is that now ahead, the electrical industry should hav 


a slogan by which it can rally its forces, because it 
remarkable road of progress during the last three 
decades was literally paved with slogans, each of then 


serving a particular purpose in a particular period 
“Do It Electrically” 


It was early im September 1913 when on beautitul 


\ssociation Island in Lake Ontario a small group ot 


g 
men gathered to discuss wavs and means tor advancing 
i@ interests of the electrical industry. 

In attendance were, according to the printed record 
presidents of the several Electrical \ssociations, opera 
tors Of important electrical properties, members of 
State Utilities Conimmissions, financiers, engineers and 


Oot 
i 1 


publicists, and because its purpose was to plan tf 
united activities it was called Camp Co-operation 
famous men among the speakers included Elbert 
Hubbard, Henry Doherty, Frank \Vanderlip, Dr. Stein 
metz—and Theodore Roosevelt sent a telegram. 

J. Robert Crouse projected the plan for a Society 
or [leetrical Development, to be supported and 


yperated jointly by the four branches of the electrica 


1 


industrv—utilities, manufacturers, jobbers and = con 
tractors. Its objective lhe advancement of the inte) 
ests of all through cooperation Its slogan: DO TI 
IK LECTRICALLYS 

During its twenty vears of existence the Society, 
en founded, piled up a record of business-building 
whievement that perhaps never has been duplicated 
n any industry and much of that record was made 
possible through cooperation in supporting the con 
str l 


i 


‘uctive ideas symbolized by a slogan 

Many sales-building campaigns, both with and with 
out slogans, have been conducted cooperatively in. the 
intervening vears Some were designed to sell the 


electrical idea. some. te stimulate the use of more 
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current thers iree the purchase 1 particular 


Four Men in a Boat 


Phere was the “Ileetrity America” campaign of the 
arly 1920's, the house wirmy campaign, the con 
verence outlet campaign, the “Red Seal” campaign 
to name only a few ln) more recent vears the Better 
Light—-Better Sight and the \dequate \Wiring cam 
paigns have held. the spothyht 


Phrougl all those Vears sINce 1913, each of the tour 
ranches of the industry was pulling an oar in each of 
hose campaigns, so that it is more than a mere figure 
# speech to say that we of the electrical industry, like 
our men ina boat, have had to and have learned how 
lo pull tovether for the advancement of the electrica 
idea and toward the ultimate achievement of e} ctrical 


vorking and electrical living for everybody 


Rewire and Relight America Adequately 


j 


the slogan “Rewire and Relight Amet 
wa .ldequately,” ELEcrrRicAL \WHOLESALING attempts 
to provide the rallying cry for a sales promotional 
tlort that has actually much greater sales potentials 
than the much publicized anticipated residential build 
mye boom 

Keven aif the widely advertised building schedule ot 
1,000,000 homes per year tor ten years were realized, 


the wiring of new homes would represent as of 19-46 


mly one-thirtieth of the sales potentials that are rep 
resented im our SO.000.0Q00) daider-wired and unde 
ighted dwelling units 

even if during the expected building boom one new 


retail store were built in addition to each ten now 
meal 170.000 new) stores), 
f the 1,700,000) already business approximately 
1,500,000 would still need rewiring and relighting to 
take them out of the eloom of electrical obsolescence. 


You can go down the entire list of potential markets, 


such as homes stores, buildings, tactories, hospitals, 
hotels. institutions, public buildings and schools, and 
for every single new unit that may be built during 


ie ensuing building boom, there are ten or more 
ilready existing units that are from /> to Y8 percent 
IBSOLETE ELECTRICALLY 


(Continued on pave >: 
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...@ new approach to commercial lighting that 
will help your customers .. . build your business 


Over-ALL lighting by Wakefield supplies a new technique for light- 
ing office interiors ... schools ... and drafting rooms. A method 
that means greater eyesight protection and greater comfort and 


more business for you. 


Specifically designed to guard against eyestrain, the new Waketield 
Over-ALL lighting method spreads soft, pleasing light .. . overall. 
And we're confident that you and your customers will find this new 
system has it over all others for quality of light, cheerfulness and 
efficiency! Because Wakefield Over-ALL lighting is based on lighting 
results at the working plane. 


In addition, it has been developed with an eye to your problems. For 
Wakefield Over-ALL lighting depends on lighting equipment that 
provides “top” lighting performance, easy installation, easy mainte- 
nance, and long-lasting service ... in short, lighting equipment made 


by Wakefield. 


Ask us for the details. We'll be glad to show you how Wakefield 
Over-ALL lighting can work for your customers ... and for you! The 
F. W. Wakefield Brass Co., Vermilion, Ohio. 











Proven under the most severe conditions— 
it’s the outstanding wire for your normal needs 








*Reg. U.S. Pat. Of 


REMARKABLE DURABILITY —A syn- 


thetic insulating compound of ex- 
tremely dense formation. Smooth, pol 


ished finish. 


HIGH RESISTANCE-—To moisture. 


acids, alkalis, chemicals; mineral, ani 
mal and vegetable oils. 


FLAMEPROOF_Wiill not ignite. burn 


or support combustion. 


UNUSUALLY PLIANT—Has no 
“spring”; retains any bend. 
TENSILE STRENGTH AND ELONGA- 


TION — Similar to values found in rub 
ber compounds. 


AN pA 


-—s 








SUPER-AGING — Superior to any rub- 
ber compound in resisting Ozone, Oxy- 
gen and sunlight. 


DIELECTRIC STRENGTH—Superior to 
that of usual grades of rubber insula- 
tion. Good resistance; low specific in- 
ductive capacity. 


MORE CIRCUITS PER CONDUIT-— 
For new installations, extensions and 
maintenance. 


ABRASION, TEARING, BENDING, 
FLEXING — Resistance in keening with 


other qualities. 





TYPE 
T& TW 
BUILDING 
WIRE 


STRIPS EASILY—Leaves bright con- 
ductor. 


EASY IDENTIFICATION —Conven- 


iently marked. 


Wherever single or multiple control 
cables are open to severe conditions. 
Densheath also gets the call—for exam- 
ple, in wiring machine tools, equip- 
ment in acid treating plants, chemical 
plants. Can be had ina range of colors. 
Anaconda Wire & Cable Company. 
Subsidiary of Anaconda Copper Min- 
ing Company, 25 Broadway, New York 
i, N.Y. Sales Offices in Principal Cities. 


ANACONDA WIRE & CABLE COMPANY 
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(Continued from page 51) 

We know that the electrical industry will take the 
sales of the wiring, lighting and appliances for equip 
ping the new structures that will rise during the next 
few years in its stride and without much excitement 
Probably it will have them pitched into its lap whethet 
it works for them or not, and probably at prices that 
will leave much to be desired. 

The nature of the electrical wiring and lighting 
and equipping of those new structures under existing 
competitive conditions and prospective costs of labor 
and other materials will probably represent all too 
little advancement toward complete adequacy and 
will leave much to be desired. Thus even a large 
percentage of the new structures can be expected to 
he markets for more wiring and lighting and appliances 

Obviously then, whether graded according to volume 
of possible sales, or number of possible buying units. 
or on the basis of financial soundness of the prospective 
buyer, THE GREATEST S\LES POTENTIALS FOR EVERY 
BRANCH OF THE ELECTRICAL INDUSTRY LIE TODAY IN 
SELLING OWNERS OF EXISTING STRUCTURES ON THI 
IDEA OF REWIRING AND RELIGHTING ADEQUATELY 

This issue of ELECTRICAL WHOLESALING is dedicated 
to the task of gaining wider acceptance and support of 
the slogan that is its theme: Rewire And Relight 
\merica Adequatel\ 


* 
A 3% Billion Dollar Market thar is ux 
potential sales total envisioned by Gk-Lamp 
Facts as the possible result of the “Relight Amer 
ica” campaign. Specifically recent surveys — have 
indicated a lighting sales potential of $74.00 per home 
during the next five years. Add sales potentials in 


commercial, industrial, institutional and other major 
lighting markets and you can understand why ELk« 
rRICAL WHOLESALING has consistently contended that 
‘The Greatest Sales Opportunities in Lighting History 


NOW LIE AHEAD.” 
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. ‘ 
Buying By Business \ccording to the quarterly 
survey made by the U. S. Department of Commerce 
and the Securities and [Exchange Commission, Amer 
ican business concerns were planning to spend 2.1 
billion dollars for new plants and equipment during 
the first three months of 1946 

lhe report observes that since the beginning of 1945 
there has been a steady increase in the amount. of 
such expenditures with anticipated outlays for the first 
quarter of 1946 mounting to double the amount for the 
first quarter of 1945. 

Now, if the Government would declare a mora 
torium on. strikes, and then reorganize OPA, so it 
will cease being a serious trade and production retard 
ing factor, we could really swing into that much-batted 
iround post-war boom 


* 
How Much In 1946-7-8? \ recent comparison 


of sales volume of 572 identical electrical wholesale 
houses shows that their 1945 sales were 11.78 percent 
vreater than the 1944 total 

lrue, the strikes and other factors have retarded 
progress in recent months but it’s still a sure bet 
when things really get to rolling at full speed, old-time 
ideas of sales volume will go by the board How 
profitable the business will be depends on the shrewd 


ness of management 


Housing Co-ops latest addition to the current 
Hood of new co-ops is the Veterans Cooperative League, 
recently formed in a large [astern city lhe expressed 
purpose of the organization is to provide housing for 
veterans with the loans, obtainable under the GI Bill of 
Rights providing the capital and the Federal Housing 
\gency supplying the priorities for necessary materials 


Ho-Hum 
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ware, bringing fluorescent lighting into harmony with the most sma 
appointed interior decorations. Light is shielded by ceramic-finish glass, 
achieving high transmission with low surface brightness. Scientific 
design controls light in desired areas. Glass is molded in 12” sections- 

individual sections easily removable. Adaptable to stem or flush mount- 
ing, singly or continuous. A ‘few of the many other applications of 
Spero “MSB"” are illustrated at right. 





Npero eng will be glad to cooperate 


ontractors or engineers in applying “MSB”" 
> 
a “. 








THE SPERO ELI. 


18222 LANKEN AV! 
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THE CORRECT FIXTUR 
FLUORESCENT INSTAL 


ders will receive prompt attention. 


easy maintenance. 


removed for cleaning. May be used without glass. 


3 SPERO “IU” — Low maintenance industrial unit. 


100 W tubes. 


for two or three 24” tubes. 


5 SPERO “WL” — Window Lights for store windows, 
dispalys, etc. Made in three sizes, for two 48” tubes, 
four 48” tubes and four 24” tubes. 


§& SPERO Channel St-ip — Single light units are avail- 
able for 24”, 48”, 60” and 96” tubes. 


7 SPERO Channel Strip Iwo-light units are avail- 
able in 48” size. All channel strip finished in white 
baked enamel. 


5 SPERO “B” series Wall Brackets for decoration or 
supplementary lighting available in 18” or 24” tube 
sizes, chromium or white enamel finish. 


9 SPERO “BD” series Wall Brackets — with attached 
shield — available in 18” or 24” tube sizes, chromium 
or white enamel finish. 





See us at Booths 75, 76 and 77, 
International Lighting Exposition. 


The Spero line of fluorescent luminaires represents c 


2 SPERO “CVG” — Low-cost glass shielded luminaire. 
four 40 W tubes. Ceramic finish (Claralite) glass panels are easily 


engineered, attractively designed units for practically ev 


requirement. Items illustrated are now in production and or 
1 SPERO “LVR” — Masterpiece of Fluorescent Engineering. 
for four 40 W tubes. Light is shielded by louvres, hinged for 


Made 


Available in 3 
sizes—for two 40 W tubes for three 40 W tubes and for two 


4 SPERO “KU” — Designed for residential installation in kitchen, 


bathroom, etc. White or colors to match decorative schemes. 


+ 


Made 


Crane able on mos 
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Solves Problem of 
Fuse Expansion and Contraction 


The same quality of balanced control that serves the high-wire artist in over- 














coming performance hazards, makes possible the efficient action of Jefferson 
Renewable Fuses in defeating hazards of accurate fuse performance—heat, 


cold, and moisture. 





This principle of control is incorporated in Jefferson Renewable Fuses by 
an ingenious new construction feature. Knife blades are securely held in 
alignment yet the supporting “bridge” is allowed enough flexibility of mo- 
tion to control and correct any tendency toward expansion or contraction. 


Consequently unbalanced strains and buckling are avoided. 


Other covtrol values built into a Jefferson Renewable Fuse include a link 
design that encourages heat dissipation, accurate calibration, and minimizes 
pressure developed on short circuits; also well proportioned brass ferrules 
and caps which quickly dissipate heat and reduce heating of fuse hoiders or 

switch blades. 


All these technical advantages are evidence of the supe- 










rior engineering, maximum efficiency, long life and econ- 
omy of fuse performance available to all who specify 
Jefferson-Union Renewable Fuses. JEFFERSON ELECTRIC 
COMPANY, Bellwood (Suburb of Chicago), Illinois. In 
Canada; Canadian Jefferson Electric Co., Ltd., 384 Pape 





Avenue, Toronto, Ont. 


Above illustration reveals new 
flexibility feature which allows 
“bridge” to compensate for 
contraction and expansion. 
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Business Index 
For The Month Of January 1946 


SALES Sales of electrical goods thir 


2) percent below the 


ugh wholesalers 
n January, 1946, were reported at 
sales volume of the previous month, but continued well 
tbove the 1939 average monthly level with an 81 percent 
increase. 

lwo factors seem apparent in this January decline im 
wholesalers sales In the first place, with electrical 


"1 


wholesalers’ sales so closely related to activitv in a 
producing industries, there was bound to be a decline 
resulting from the work stoppages that started on a 
large scale with the auto strike and reached a peak in 
January when the steel and electrical workers went out 

Secondly, as a result of labor-management disputes in 


several basic industries, shortage of already critical ele 


trical materials became more acute and showed up in 
the mability of wholesalers to fill miu irders 
INVENTORIES 

Bi ~t fF iio 


nventors electrical goods as 
reported by vholesalers 1n January. 1946 Were 39 per 


] 1 


ent above the 1939 average monthly level, but showed 


tone percent drop from the previous mont] Chis con 
ee ee ae ee, BN aye aul ael undoubtedly w; 

nued wh level Of total mventori Wnioubtediyvy Was 
lue more to the decrease in sales rather than to any 


increases in shipments from manufacturers 

Not evident in what would seem at first vlance as 
i favorable inventory figure, is the problem facing most 
wholesalers—a dangerous unbalance in’ inventories 
Critical shortages, particularly in schedule materials 
cable and conduit, seem to be the biggest problem 


rather than shortave of overall stock 


COLLECTION: Collection percentage for Janu 
ary, 1946, was 93, tive points behind the same month 
of 1945 and four points below the collection percentage 
for the previous month. Accounts receivable in January 
were thirty percent higher than in January, 1945, and 
19 percent above the accounts receivable for the month 
of December 
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AMERICA-ADEQUATELY 


KEY TO INCREASED 
PRODUCTION 


The key to electricity’s door-of-opportunity is 
Adequate Wiring — from the smallest wires for 
residential service to the largest cables supplying 
power for an entire City. 

These new Hazard booklets — yours only for 
the asking — describe and will help you to select 
the correct, time-proved insulated cables needed 
for any Adequate Wiring program. 
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Send immediately for your copies of these 
bulletins — if you have not already received 
them — and ask us to put your name on the 
mailing list for others that will follow in this 
comprehensive series. Just write the Hazard 
Insulated Wire Works, Division of The Okonite 
Company, Wilkes-Barre, Pa. 
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REGIONAL ANALYSIS JANUARY, 1946 


\\ [TH few exceptions, sales of electrical goods by Figures in this table apply to the geographic divisions 
wholesalers in January, 1946, were evenly balanced . . 

. as outlined and numbered in color on map above 

unong the various regions 


\ll, however, showed the effects of the month-to 


month decline in sales. Region 3, the states which SALES INVENTORIES 














include the auto manufacturing regions of Michigan January, 1946 . January, 1946 
uid Indiana, and the steel producing areas of Illinois Conpmed in °%/, with Trading Compared in °/, with 
uid Ohio, showed a decline of 23 per cent in January. Dec., Jan., Region Dec.., Jan., 
the second full month of the auto strike and including 1945 | 1946 | (See Map) 1945 1946 
two weeks of the steel strike 86 132 102 143 
Showing the heaviest drop in sales was region 5, thi 84 78 94 97 
South Atlantic States, which have been reporting a 77 152 109 207 
dropping sales volume since V-] Day \pparently 83 158 94 136 


mdustry in those states not only has taken longet li 66 137 


2 
3 
4 
5 102 145 

a a. 78 197 * * * 

7 
. 
9 





complete reconversion, but was further held back by 
75 159 





aa , 87 147 
strikes Irom getting into peacetime production a. * 


82 195 

















| 
79 121 For oo 140 








h naleud States Resin we 
The Vew england sate : Regi ! l, eported oa 81 110 6 14] 
volume well above the level of the country as a whole 
lwo factors may have contributed to this maimtenance U.S.A. 
oft sales level. The industries of those states, varied 1 





size and product, but many in number, have been less *Insufficient data 
listurbed by labor-t magement troubles than have the 


larger mdustries of the mid-west. Furthermore, most * 
of the industries in New | ngland did not have to make y 
is drastic changes to reconvert to peacetime production Keporting a mine percent gain im mventories was the . 

While inventories for the country as a whole re- heavy-industry region composed of the East North > 
mained at approximately the same level as for the Central states. This increase can not help but be : 
previous month, there was a slight variation m inventor) related to the 21 percent decline in sales reported fron ; 
level among the regior . the same region 
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APPLETON BUILDS AGAIN 


New unit of Appleton 
Chicago Factory Now 
Under Construction 


Appleton manutacturing and distributing tacilities in 
Chicago will be stepped up substantially in the early fall 
with completion of still another unit of the big main 
Appleton plant on Wellington Avenue. 

The huge new 4-story building, of reinforced concrete 
with face-brick exterior, has been under construction since 
January and will increase floor space for manufacturing 
facilities in the Chicago plant by approximately 30%. In 
addition to these facilities, Appleton operates its own 
malleable iron foundry devoted entirely to the production 
of cast malleable iron fittings sold through electrical whole- 

salers under the Appleton trade name. 


SELL FROM THE BIG APPLETON CATALOG 
Every user of electrical conduit fittings, includ- 
ing all your good customers, of course; should 
make constant use of this book, which contains 
full information on the complete Appleton 
line of over 15,000 ftems. 


Increased stocks of raw materials and finished goods — 
“Unilets,” all conduit fittings, “Reelites,” and other Apple- 
ton products —and vastly augmented screw-machine and 
other manufacturing departments will be housed in the 
new structure. Faster delivery schedules will result; which, 
it is predicted, will quickly restore Appleton service to its 
normal tempo and dependability. 


Appleton Material Sold Through Wholesalers 


APPLETON ELECTRIC COMPANY 


Branch Offices: NEW YORK, 76 Ninth Avenue ¢« DETROIT 731 iward Avenue 
-LEVELAND, 1836 Euclid Avenue « SAN FRANCISCO, 6 Minna Street « ST.LOUIS, 4 
r Bidg. « LOS ANGELES, 1 North inta Fe Avenue « ATLANTA Luckie Street 
Fifth Street 

BOSTON 
1217 Race Street 


iW. ¢ BIRMINGHAM, 6 N. Twenty-first Street «© MINNEAPOLI 
TT 


SBURGH 


10 High Street « 


418 Bessemer Bidg. « BALTIMORE, 100 


DENVER, 1530 Sixteenth Street + 


East Pleasant Street « 
PHILADELPHIA 
Resident Representatives: Cincinnati, Dallas, Kansas Cit Milwaukee 


- t 
Bird's Eye View of 
the Great Appleton Plant — 
First Unit Built 1920; Additional 
Units in 1926, 1937, 1940 and 1946. 


APPLETON 


CONDUIT FITTINGS 


OUTLET AND SWITCH BOXES 


1? ai teoh ile], Fit tele] Me ibasl, (ch) REELITES 













SPECIAL FUNCTION LIGHT BULBS 
YEAR-AROUND EXTRA 


PROFITS FOR YOU! 
Non-Competifive ems 


RUBY-RED PENETRAY 


The “stopper” display for Penetray is a plus for your 















dealers. Year-around demand for this lamp makes 
for steady turnover. Three popular prices satisfy 


the demand of all your outlets. 


YELLOW BUG-BANISHER 


No need for caution in stocking Insect Repellent 


yee 


bat 


Lamps. They move during the usually slow sum- 


mer months. Assortment A-72 complete with 


‘ 







ae 
2 iM : 


electric display, folders, window streamers and 


' 
t 


newspaper mats will move easily and profitably 


al 


— | 
sa dnshatiet 2h: 
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to your dealers. 


PASTEL GREEN VERD-A-RAY 


Verd-A-Ray Lamps, available in all sizes, give 






you an exclusive light bulb to sell. That means 
more profit to you and to your dealers. Torch 


and Mogul Tri-Lite bulbs complete the line. 
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visiT BOOTH NO. 114—INTERNATIONAL LIGHTING EXPOSITION STEVENS HOTEL, CHICAGO—APRIL 25- 30 


MILLIONS OF SELL-STORIES PLENTY OF SALES-COMPELLING MERCHANDISING HEEPS 
Every Month in National Attention-getting counter and window displays 
° me designed by Forbes ... window streamers .. . folders 
Magazines Timely advertising in . envelope stuffers . . . are effective selling aids 
Life and Holiday in- provided free. 
creases the consumer Write today for complete details. 
demand for these 
bulbs. Keep your 50-50 ADVERTISING COOPERATION 
\ dealers well stock- ' Verd-A-Ray Corporation will . . . WITH- 
ed to meet that OUT LIMIT ... Pay 50% of the cost of local 
demand. advertising when using our mat or copy. 


VERD-A-RAY CORPORATION Toledo 5, Ohio PENETRAY CORPORATION 
PASTEL GREEN HOUSEHOLD AND INSECT REPELLENT LAMPS INFRA-RED HEAT LAMPS 
Canada: Verd-A-Ray Electric Products, Ltd Export: F. Marti and Co., Inc 
360 Des Recollets, Montreal. Quebec 90 Wall St., New York City 
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LOAN TO BRITAIN 


..- Investment in World Economic Unity 





approval to the proposed loan to Great 
Britain. 

Few other issues of foreign policy in the pres- 
ent troubled world lend themselves to such clear 
appraisal of where our National interest lies. 

In simplest terms, the question is whether we 
should extend to Great Britain a credit of $334 
billions (plus $650 millions in payment for lend- 
lease balances) in return for her promise to re- 
pay principal with interest over a fifty year period 
starting at the end of 1951, and her pledge to give 
the fullest possible support to the kind of world 
trading system which it is the declared policy of 
both the United States and the United Nations 
Organization to promote. 


We Can Afford to Make It 


The sum we hazard is not inconsiderable, but 
financial risks have meaning only when related 
to resources. The line of credit provided by the 
loan will amount, at most, to a claim on 2/5 of 1 
per cent of our gross output for the five to six 
year period over which it may be used. The in- 
terest rate charged, while moderate, is higher 
than our Treasury is paying upon current bor- 
rowings. The risk entailed is well within our re- 
sources as a creditor. In the considered judgment 
ef the American and British technical experts 
who thrashed through the intricate accounting 
for three painful months, the amount and terms 
offered will suffice to allow Britain, under rigid 
austerity, to relax her system of foreign trade 
restrictions, and to expand exports sufficiently 
to pay her debt commitments. 

Against the considered risks of extending the 
loan, there must be weighed the certain costs of 
refusing it. Without the loan, Britain has no re- 
course but to maintain and extend the system of 
bloc trading which she adopted under stress of 
world depression and world war. If that is the 
route Britain follows, she will carry with her a 
large part of the sterling area countries — all 


CU eereret should give swift and confident 


British Commonwealth and Empire countries ° 


(except Newfoundland and Canada) plus Egypt, 
Iraq, and Iceland—and many of the nations with 
which the United Kingdom has payment agree- 
ments (Argentina, Bolivia, Brazil, Chile, Para- 
guay, Peru, Uruguay, Belgium, Czechoslovakia, 
Denmark, Finland, France, Netherlands, Nor- 
way, Portugal, Spain, Sweden, and Turkey). 
Altogether, the United Kingdom’s orbit ac- 
counts for more than half of the world’s imports 
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and exports combined. It likewise is crucial to 
the trade of the United States. In the years im- 
mediately preceding the war, the sterling area 
and payment-agreement countries provided just 
under one-half of both the import and export 
trade of this country. 

Russia, of course, will continue to conduct her 
foreign commerce exclusively upon a state-trad- 
ing basis. Before the war, the Soviet Union trans- 
acted only a little more than 1 per cent of foreign 
trade business, but its future sphere of influence 
will be large—conceivably embracing as much as 
30 per cent of total international trade. 


We Cannot Afford to Refuse It 


If the weight of British influence in foreign 
trade is thrown toward the Russian pattern rather 
than toward ours, it is apparent that bloc trading, 
with all of is supporting devices—bilateral deals, 
exchange controls, import and export quotas, 
subsidies, currency manipulations and the like 
—will be the prevailing pattern for foreign trans- 
actions. 

In self-protection, the United States would 
have no alternative but to conform to the domi- 
nant pattern. We should be forced to form our 
own bloc, and to enter into active economic war- 
fare in bidding for trade concessions against the 
offers of our rivals. How well we would do this 
is problematical. To the game we would bring 
the largest economic potential in the world. But 
our handicaps would be equally impressive. 

First, under a system in which political and 
economic motivations are inextricably fused, a 
democratic nation, and particularly one with a 
tradition of freedom in its domestic enterprise, 
would operate at a great disadvantage. We should 
inevitably be driven toward more and more gov- 
ernment control of our entire economy. 

Second, with a pattern of foreign trade in which 
our exports habitually are greater than our im- 
ports, our bargaining position in international 
trade is much weaker than our over-all economic 
strength would suggest. Under state-controlled 
trading we should still find it difficult to compete 
successfully without resort to loans, and under 
these conditions our loans would be supporting 
a system alien to our choice and interest. 

Third, under a regimented system which made 
economic decisions subservient to political con- 
siderations, it is virtually certain that the volume 
of world trade would shrink. That was the clear 
experience of the nineteen-thirties. Thus, the 
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Products of the same reliability which protected © 
lives aboard the thousands of navy and mer- 
chant ships during the war. The Company’s war- 
stimulated production capacity, with improved 
manufacturing techniques and experienced 
craftsmanship, makes General Cable your logical 
source of supply for alf-Asbestos and Asbestos- 
VC Wire and Cable needs ... Phone, write or 
telegraph the nearest General Cable office. Cata- 


logs available for your advance information. 








Pa Manufacturers of Bare and Insulated Wires and Cables for Every Electrical Purpose 
Headguarters at g20 Lexington Avenue, New York 17, N.Y. General Cable Corporation Sales Ofhces 
we located at: Adanta, Boston, Buttalo, Chicago, Cincinnan, Cleveland, Dallas, Detroit, Houston, 
Kansas City, Los Angeles, New York, Philadelphia, Pittsburgh, Rome, N.Y, St. louis, San Francisco 


seatdle, Washington, D. ¢ 
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standard of living in the United States would 
suffer in common with all others, and we would 
be forced into a particularly drastic curtailment 
of certain war-expanded segments of our econ- 
omy, at the very time when a large portion of the 
world is most in need of the products they can 
produce. 


Weighing the Alternative Costs 


In the years immediately ahead it is certain 
that from two-thirds to three-quarters of all inter- 
national trade will be transacted either in pounds 
or dollars. If both circuits are linked in a de- 
termined effort to restore competitive world 
markets, to which buyers and sellers alike have 
access without discrimination, that will be the 
dominant system of foreign trade. If the sterling 
group with its satellites organizes a closed grid, 
our exclusive effort cannot preserve the trade 
pattern that we believe offers most to us and to 
the world. 

No one can accurately measure the costs to 
the United States of refusing the loan and ac- 
cepting the consequences. But unquestionably 
they would dwarf to insignificance the sum risked 
in the proposed credit. We would lose through 
the shrinkage of our trade, through the wrench 
of violent readjustments in our production pat- 
terns, and eventually through the curtailment of 
our over-all output below what it would be under 
an open rather than a closed system. We would 
lose heavily in economic liberty under a pro- 
cedure that can be followed with success only 
by a close regimentation of production as well 
as trade. 

Most of all, we would lose in prestige, through 
demonstrating that we are still unprepared to 
exercise a world leadership to which our giant 
stature as the possessor of almost half of the 
world’s economic capacity entitles us. Once again 
we would be exhibiting to the world political feet 
of clay supporting an economic frame of heroic 
proportions. 


It Is Far from a “Soft” Bargain 


There has been some disposition in this coun- 
try to regard the loan to Britain as a somewhat 
“soft” and generally unprecedented transaction 
that smacks of charity. This is the sheerest 
nonsense. 

In the first place, the kind of economic sys- 
tem we want has never functioned and cannot 
operate now without a lender. For many decades 
prior to World War I Great Britain filled the 
creditor role. In 1913 her foreign investments 
totaled $19 billions, and she not only made such 
transactions pay, but they proved her salvation 
through two grim wars. Her credits helped in 
the industrial development of a large segment 
of the world, including the United States. Of all 
the nations in the world, only the United States 
ean assume now the mantle which Britain no 
longer can support. 
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In the second place, the terms of our proposed 
loan to the United Kingdom are far from easy. 
Britain put a substantially greater proportion of 
her relatively meager resources into the war than 
we did, and dissipated a large share of her for- 
eign holdings in the process while accumulating 
an outside debt of crushing magnitude. On a per 
capita basis her internal debt is greater than ours. 
Many Britons feel that our proposed loan is too 
small, and its terms too rigorous. If the amount 
proves to be inadequate, we shall have to con- 
sider supplemental aid at a later date. But the 
majority believe that the present offer gives a 
fighting chance to restore the system of world 
trade that we and they both want, and upon which 
the World Bank, the Monetary Fund, and the 
International Trade Organization under United 
Nations aegis are based. It is certain that with- 
out our loan all of this will go by the board. 

In the third place, our proposed loan is far 
from being without precedent. Canada, which is 
linked by far closer economic ties to us than to 
the Empire, already has provided for a loan to 
Britain of $1,200,000,000. This amounts to almost 
a third of what we propose to lend, although 
Canada’s population is less than 10 per cent, and 
her income is little more than 5 per cent of ours. 


Shall the United States Lead or Follow? 


The way to exercise leadership is to lead. 
Nothing could be more futile than to go half way 
toward establishing the economic order for which 
we stand, and then withhold the crucial measure 
that will make it work. Failure to approve the 
loan to Britain will be a clear default of leader- 
ship. Failure to approve it promptly will dissi- 
pate its effectiveness. 

It has been officially stated that the British 
loan is a unique case that will establish no prece- 
dents for further credits to other nations. It is 
exceptional in its importance to our aim. But 
if the United States expects to make its economic 
program the dominant one for world trade, it 
must continue to exercise the creditor function 
without which that program cannot persist. 

The most that we should ask is that future loan 
transactions be scrutinized as was this one to see 
that they offer comparable security and com- 
parable return in support of the program for 
which we stand. 

For the loan to Britain, it can be said that 
never before has one nation had an opportunity 
to gain so much at so little risk as has the United 
States in this uniquely decisive case. 





President, McGraw-Hill Publishing Co., Inc 
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When Management Asks 


When a Super-stik ad prompts a Salesmanager to 
request action, it’s something worth investigating. 
SEE US AT THE 

STEVENS.... 





Dustproof can, holds 10 

rolls, cellophane wrapped 

Super-stik friction tape in 
75 ft. lengths. 


*Equip every salesman. with a 
SUPERIOR INSULATING TAPE CO. ¥ Ae Super-stik “test-it-yourself” splice. 
ene tee-. U.S. A. a We'll send it without charge. 
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West Coast NEWA Meetings Spotlight 


Markets, Selling and Finance 


Wholesalers from Pacific States hear analysis of markets, trends 


in financing, new opportunities for sales, at annual meeting 


\LII In an atmosphere 


RIESNO), ¢ 


tempered by the acute shortages of elec 
cal materials but pregnant with the 
ype of a chance soon to sell the pent-up 
arket for electrical materials and appli- 
hnces, electrical wholesalers ot the Pacit Cc 
Division of the National Electrical W hole- 


annual 


16 


for their 


14, 


salers Association met 
\March 


resno, California 


on 15 and at 


mvyention 


The distribution of appliances and equip 
business 


the 


nt in today’s market and the 


pportunities that would result from 


] building 


ectric utilities load programs 
vere the major topics at the two. get 
] } } 


ral meetings for wholesaler members 


ests 


Responsibilities in Appliance Selling 


lt Ang the opportunities ahead 


emphasi 


the wholesalers in the distributio 


ippliances, R. E. Robertson, divisi 


ranch w 


ywinted out rT responsibilities 


ifornia, | 


the selling to this market entails for 

¢ wholesale his included having suffi 

nt dealers to sell the goods assigned by 
manufacturer, and the building o1 


lesaler sales organization able to give 
telligent guidance to these dealers nN 
eir sales problems, salesmen training, and 
motion 
Brought in to give the Olesalers a 
ackground on the methods of tinancing 


a 2 
couid € 


A. Mattison, 


that expected 


iring the next few years, E 


ppliance sales 





vice president ot the Bank of America 
San Francisco, discussed the trend to ‘ 
bank financing of appliance sales on a non 
recourse basis, tracing the de velopment ( 

this method from the beeinnin of FHA 


, 

linge Use 
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lit, particularly 


r small homes, Mr. Mattison pointed out 
it this tre was likely to continue, pat 
irly e homes being built for 
t ins 1 vever, he said that the poss! 
of package units being sold directly, 
ithout ssl through the retailer and 
e Wholesaler vas not as likely as it 
ould seem 
He pointed that in only one or two 
tions of the ry would builders be 
mstructing on yvicantic scales that would 
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NEW CHAIRMAN of NEWA’s Pacific Division, Chas. W. Goodwin, right, 
manager of the San Francisco district for GE Supply Corp., receives his gavel 
from outgoing chairman, J. P. Carson, Graybar’s, district manager in San 
Francisco. 
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At the International Lighting 
Exposition, BENJAMIN proudly draws aside the 
veil on many of its post-war developments in 
lighting equipment. Here will be your first 
opportunity to see the developments which 
will further the reputation of all who sell and 
install Benjamin highest quality lighting 
equipment. Headline developments to be 
displayed include: 


NEW INDUSTRIAL FLUORESCENT UNITS 
NEW COMMERCIAL FLUORESCENT UNITS 
ADVANCED STYLING .. . NEW BEAUTY 
ENTIRELY NEW AND EXCLUSIVE “SPRINGLOX” 
SAFETY FLUORESCENT LAMP HOLDERS 
UNIQUE LONGITUDINAL BAFFLE 
LOK-LATCH REFLECTORS 
o 
IMPROVED INCANDESCENT LIGHTING UNITS 
FLOODLIGHTING UNITS 
EXPLOSION & VAPOR-PROOF UNITS 
A visit to the Benjamin Exhibit will also afford opportunity 
to learn further details concerning the BENJAMIN 3-YEAR 
PROGRAM. Especially interesting to you will be the plans 
for aiding you and the trade in the effective promotion of 
Better Lighting and Quality Benjamin Lighting Equipment. 


Boh Numbers 
O3-64-65 


BENJAMIN ELECTRIC MFG. CO., DES PLAINES, ILLINOIS 


Makers of lighting equipment distributed 
exclusively through Electrical Wholesalers. 
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contractors in the country build only one 
house a year 

The advantages of package unit sales 
of appliances, according to Mr. Mattison 


was the tendency of the lending agency 
to be very much interested in the 


of the 


quality 
appliances that were put into a 
house, thus encouraging the sale of better 
quality. merchandise 


Full Program for Wholesalers 


Besides the two open meetings, whole 


NEWA meeting, had 
started 
usual “dutch treat” stag party on Thurs 


after Ik 


salers at the Pacitic 


4 full program which with the 


lay night, continued riday’s ge 


eral meeting with an afternoon of golf 


and the chairman’s dinner for members 


in the evening A cocktail party and the 


innual golf banquet closed the conventior 


on Saturday night 


Goodwin Succeeds Carson 


\t Saturday's general meeting J. P 


Carson of Graybar, San Francisco, who 
chairman 


1944, 


Goodwin who was elected 


has served as since the fast 
onvention in’ May 


gavel to C. W 


by the members to serve as chairman of 


presented the 


the Pacitic Division for the coming year 

In his acceptance address, Mr. Goodwin 
brought to the attention of the wholesalers 
and guests the successful record of the 
National Electrical Wholesalers 
tion as a body He 


the association ranks as one of the most 


A ssocia- 


stated that today 


important trade associations in the coun- 





























LEADS DISCUSSION on distribution of appliances and equipment in today’s 


market at NEWA West Coast Convention. A. H. Meyer, president of the 
Leo J. Meyberg Co., speaks to the wholesalers as R. A. Balzari, secretary, 
takes notes, and J. P. Carson, center, looks on. 


Smith, H. J 
Mathew. 


uy, and that a vreat deal of that MMpor tee Was Compr sed of D. A 
Perl, C. W. Goodwin, 
\. H. Mevers and B. Bs 
The membership and 
mittee had H. C. Gerster representing the 
Northwest, E. E. Buerkel for San Fran 
Cooper for Salt Lake City 
Addis for Los Angeles 


tance has come irom its conduct and Charles 


forcefulness during the war vears Braden 


: attendance com 
Committees Active 


D. EF. Harris, assisted by A. H 
and S \ 


program for the 


\levers 


Scott were in charge of the cisco, Sidney 


convention Entertain 


and James S 


ment was under the direction of C. W. R. A. Balzari, secretary of the Pacifx 
Goodwin. Golf arrangements were made Division of N.E.W.A., was in active charge 
by W. C. Figroid. The advisory commit of arrangements for the convention 








ROBERT H. BISHOP, general sales 
manager for Sylvania Electric Prod- 
ucts, Inc., addressing a San Francisco 


meeting of the company during his 
annual visit to the West Coast. Seated 
left to right: George Sommers, Pacific 
Coast sales manager; O. R. Doerr, 
General sales manager, Pacific Gas & 
Electric Co.; and G. W. Field, Jr., 
Calif. district manager, Sylvania. 


N. KE. M. A. Will Hold Spring 
Meeting At Chicago, April 8-12 


Luncheon on Wednesday, April 10, will highlight meeting. 


Two electrical leaders to receive fifty-year certificates. 


The National 


Electrical Manufacturers mittee Fkarm Electrification Committe 
\ssociation will hold its spring meeting Law Committee, NEMA Adequate Wiring 
during the week of April 8 at the Palmer Committee, Officers Committee and the 


Illinois. 


Over 70 group meetings are on the cal 


House, Chicago, Legislation Committee 


Stiles, Jr.. vice 
\bbott 
facturer of pharmaceuticals, and president 


Regulatory 


James F. president and 


endar for the session. There will be 


than 


treasurer of Laboratories, manu 
important meetings of special 


t 
N.E.M.A. In addition, discus- 


sions have been scheduled for many sec- 


forty 


sections of of the Illinois Chamber of Commerce, wi!l 


be the guest speaker at the luncheon April 


tions and committees. The following com- 10 which will be the highlight of the spring 


mittees will hold special meetings: Board — session 


of Governors, Codes and Standards Com 


Mr. Stiles’ topic will be “Current Indus 
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ACCURATE calendar-process friction 


tapes enjoy nationwide trade accep- 


tance. They speed installation and 


maintenance . . . assure consistent re- 
peat sales. Their non-raveling, super- 
sticking qualities make possible a 
faster, neater job. ACCURATE tapes 
offer durable, dependable coverage 
and protection for temporary or per- 


manent requirements. 


ACCURATE MFG. COMPANY (= 


ARTER a x F APE SPF A ATIC? | once 
44 HEPWORTH PLACE e GARFIELDeNEW JERSEY \T'« 





they stand up! 


ACCURATE rubber tapes enjoy wide 
popularity wherever they are sold. 
These strong, high elasticity tapes 
have excellent sticking qualities that 
insure fast economical installation. 
All ACCURATE TAPES are carefully 
wrapped and attractively packaged. 
Backed by over ‘25 years’ experience, 
they are profitable items for whole- 


sale distribution. Inquiries are invited. 


meee 
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il Re :r ems, a subject which 
s] s many industries today. 

' Ider statesme vho have com- 

i ct if S 1 to the elec- 

il industry, will be honored at the 

heor t} ity eal ertl ites award- 

EMA Phe ioneers who will 

eive these tat ire S. Glen Vinson, 

resident and general manager of Ideal 

t Manuftacturi | Manstield 

) d VW“ r ¢ iC resid aries 

go | Decat I 
t t uncheon, E. ©. Huerkamp, 


in of the International Lighting Ex 


siti s Operating Committee, will de 
the exposition which is being spon 
t N.E.M.A stria ind 
{ v ne oe 
ddition t the N.E.M.A. representa 
1 ( sts iwited guests 
will attend the spring luncheon include 
ctors and manage the principal 
trical utilities in the Illinois-Indiana 
rea, members of the Electric Association 
( i | memhbe electrical 
ltact I the Mi est 
The program, including the scheduling of 
ectior 1 gragp meetings, has 
et nailed to membe 
\t t ne time as the N.E.M.A. spring 
{ . i l ( the Mian 
! Ss approve ving gel 
| meetings 1947 
I 2eme re *% mac 1 thre 
Iding of the N.E.M.A vinter meet 
Chicago, pt bly ebruary or 
March, 194, 
\rr il n ts ire i te mt mace te 
’ yr meetil some time during 
)17 it H] ¢ tead H{ + 
s \ 1 se N.E.M.A. s 
hak 4 at aenan 
S g of the N.E.M.A. annual 
ting in 1947 at the Hotel Traymore 
tic Cit New d g the lat 
() er or the early part or 
r 1 cl 1 ect 1 veek ) 
Aut 1 d 











HHOLESALERS 
vania dinner at San 
E. H. Lessard, 
Co., Santa Rosa; Walter Ezkorn and 
Harry Perl, State Electric Supply Co 


the Syl- 
Francisco 
Lessard Equipment 


enjoying 


are: 
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Southern Wholesaler ee ae, ee ee 
splendid efforts pu ortn »\ thie 

Wins Navy Award ind women in your organization in suy 
port of tl duction program.” 

wWlesalers 1) Perry 


One of the oldest electrical wl 


\. Amme, who ts manager ot 


in the country, the Perry-Mann Company branch, explains that 


1 1 


of Columbia, S. C., has been awarded at the concern furnished large quantities of 


its Charleston, S. C., branch a Certificate supplies for the Charleston Navy Yard, 

of Achievement from the Navy Depart ind also tor ships. He emphasized that 

ment for its efforts in supporting the war the company was 100 percent behind the 

production program var effort and nearly all its supplies went 
The certificate was signed by H. Struve to the armed services 

Hensel, assistant secretary of the Navy Phe Perry-Mann Electric Company wa 

and reads, “In recognition of exceptional rganized in 1899. In recent years’ W. M 


accomplishment in behalf of the United Perry has left much of the management 


States Navy and of meritorious contribu ot the business to his son, W. L. Perry 
tion to the national var effort.” The who is not only active in local civic and 
certificate was accompanied by a_ letter ndustry affairs but also is an active mem 
from the navy bureau of supplies and ber of the National Electrical Wholesa!ers 


accounts which explained that the certi 





Essex Electrical League Holds 
Exhibition Despite Shortages 


New Jersey Show gives wholesalers opportunity to catch 


up on latest developments in the electrical industry 


NI \W ARK, N J Phe Manutacturers Ne wark dared Vcore represent at thie 
Division of the Essex Electrical League iffair. Many of the exhibits were limited 
eld its third Industrial Exhibition and omewhat due to the present strikes and 


first since 1939 in the Newark Athleti 
Club, Newark, N. J., March 5, 6, and 7 
Since the show was small and limited it 
Was necessary to encourage only those 
isitors who are members of the electrical 
ndustry. Invitations were sent to all who 
the committee on attendance thought would 
ive a professional interest in the exhib 
The show was well attended with over 500 
representing electrica 


wholesalers, maintenance men, jobbers, con- 


visitors nightly 
tractors and architects 
Distributors found the show particular] 
interesting since it gave them a chance to 
catch up on the latest developments in the 
eld. Many of the visitors are so busy 
during the day that they do not get the 
ipportunity to talk with the sales repre 


sentatives as they desire. The show et 





abled many to renew acquaintances and 


‘ 6s 
| tp 1 ? 
latest in t 


the wholesalers could see the 


TWO OF THE REASONS for the 
success of the Essex League Industrial 
Exhibition at Newark are: Jim Han- 
bury, left, president of the manufac- 


electrical field “in a nutshell.” Althoug! 


there was little on display that could b 


delivered immediately, many concerns ré Pp 
turers division, and W., J. Masters, 
right, executive manager of the League 
and editor of the League’s magazine. 


ceived orders for future de 


\ll the leading electrical firms in the 








CONTINUOUS 


ALL-YEAR FAN PRODUCTION :! 






















It may take another year or two for fan production to supply 
the huge, unprecedented demand. Result? Substantial off-season fan ; 
sales can be expected. Now, you may protit by selling fans all year—if al, — 
you have fans to sell. To help you cash in on this unusual opportunity : 

irctic Aire announces full all-year fan production! Tie in with this 





ircticAire program. Accept deliveries of your 1946 Arctic Aire fan 
orders during the cooler months.** Merchandise them to your deal- 
ers during Fall and Winter. And place your 1947 ArcticAire fan 
orders before next January Ist. It will help to protect you from a 
complete lack of fans during a period of peak demand. F. A. SMITH 
MANUFACTURING CO., INC., ROCHESTER 2, NEW YORK. 


**1946 shipments of ArcticArre fans have been allocated among 
jobbers on a fair basis. 


ARCTICAIRE 


FANS VENTILATORS 


yy 


leat Lhhecad 
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PANTHER AND DRAGON 
friction & rubber TAPES 


Sold Through Recognized Independent Wholesalers 


HAZARD 


INSULATED WIRE WORKS 
Division of The Okonite Co. 


Wiltkes-Borre, Pennsylvania * Offices in Principal Cities 
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These are two of the performance factors which 
influence tape buying decisions — according to a 
recent survey made among tape salesmen. 


PANTHER and DRAGON Friction Tapes adhere 
firmly, and easily meet ASTM adhesion requirements. 
PANTHER and DRAGON Rubber Tapes fuse 
readily and securely and have excellent dielectric 


. qualities. They pass ASTM tests for tensile strength 


with a wide margin of safety. All tapes pass Federal 
Emergency Specifications. 

PANTHER and DRAGON Tapes are nationally 
advertised tapes, brands made and backed by the 
company which has specialized for over 60 years in 
solving problems involving the insulation of elec- 
trical wires and cables. 

For full information on these tapes — or for the 
address of your nearest agent — write today. 4400 
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National Electrical Wholesalers Association 
THIRTY-SEVENTH ANNUAL CONVENTION 
PROGRAM 





SUNDAY—APRIL 21, 1946 

Afternoon —Meeting of Executive Committee with 
members of the Management Committee 
in attendance. 


Afternoon —Meeting of Executive and Management 
Committees with Chairmen of N.E.W.A. 
Committees. 


Evening —Meeting of Executive Committee with 
members of the Management Committee 


in attendance, 





MONDAY—APRIL 22, 1946 


Morning 
11:00 A.M.—Opening Session for Members and Guests: 


Report of Program Committee—Mr. 
W. |. Bickford. 


Address of Welcome—Hon. Edward J. 
Kelly, Mayor of City of Chicago. 


President's Address—Mr. John L. Busey. 
Managing Director's Report—Mr. Chas. 
G. Pyle. 


Counsel's Report—Dana T. Ackerly, Esq. 


Afternoon 
2:00 P.M.—Session for Members. 


3:45 P.M.—Session for Members and Guests. 
Speakers: 
Mr. N. J. MacDonald, Chairman, 
N.E.M.A. General Sales Promotion 


Committee. 


Mr. Herbert Metz, Chairman, 
N.E.W.A, Planning Committee. 
Evening 
8:00 P.M.—Meeting of Chairmen of Committees of 
Apparatus and Supplies Division. 


Meeting of Chairmen of Committees of 
Appliance Division. 





TUESDAY—APRIL 23, 1946 


Morning 
9:30 A.M.—Session for Members and Guests. 
Presentation of the James H. McGraw 
Award—by Mr. S. B. Williams, Secretary 
of Committee of Awards and Editor, 
Electrical World. 


TUESDAY—APRIL 23, 1946 (Continued) 


Presentation of N.E.W.A. Scientific Per- 
sonnel Selection Program—By Mr. Mor- 
ris |. Pickus, President of the Personnel 
Institute. 

Preview of the E.E.I.-N.E.W.A. Basic 
Sales Training Course—Mr. E. B. In- 
graham, Chairman, N.E.W.A. Appliance 
Division, presiding. 


Afternoon —Meeting of Apparatus and Supplies Divi- 
sion. 


Afternoon —Meeting of Radio, Television and Tubes 
Committee. 





WEDNESDAY—APRIL 24, 1946 


Morning —Meeting of Appliance Division. 

Morning —Meeting of Apparatus and Control Com- 
mittee. 

Morning —Meeting of Fan Motors Committee. 

Morning —Meeting of Industrial Electronics Com- 


mittee. 
Afternoon —Meeting of Legislative Committee. 


Afternoon —Meeting of Armored Conductor Com- 
mittee. 


—N.E.W.A. Cocktail Party and Banquet for 
All Members and Guests. 


Speaker—Mr. Arthur H. Motley, Presi- 
dent, Parade Publication, Inc. 


Evening 


Entertainment—Dunninger, "The Master 
Mentalist." 





THURSDAY—APRIL 25, 1946 


Morning —Final Convention Session for members. 


Adjournment. 


Afternoon —Exclusive pre-opening showing of Interna- 
tional Lighting Exposition for N.E.W.A. 
members and Convention Guests. 


(This exclusive feature is made possible through 
the cooperation of the Industrial and Commer 
cial Lighting Equipment Section of National Elec 
trical Manufacturers Association, who extend a 
cordial invitation to all N.E.W.A. members and 
guests to attend not only this exclusive preview but 
to participate in the entire program of outstanding 
lighting conferences to be held throughout the 
time of the Exposition—April 25th to 30th at 
The Stevens.) 





INFORMATION CENTER 


For the convenience of members and guests in quickly locating persons they may wish to contact, an INFORMATION 


CENTER will be maintained at the Registration Desk 


for the Convention in the Second Floor Wiring Room. 


Open daily 9:30 A.M. to 5:00 P.M. 
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PACEMAKER IN WIRE PRODUCTS 
WEATHERPROOF WIRE * SERVICE ENTRANCE CABLES 
RUBBER COVERED WIRES AND CABLES (INCLUDING 
THIN-WALL INSULATED BUILDING WIRES AND CABLES) 
RUBBER INSULATED POWER CABLES + TELEPHONE WIRES 
MAGNET WIRE + PIGTAIL AND BRAIDED COPPER » RUBBER 
SHEATHED PORTABLE CABLES + VARNISHED CAMBRIC POWER 
CABLES - TROLLEY CONTACT WIRE - BARE COPPER STRAND 
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You Mldubdd 


HELPS SPARK MORE SALES 
OF ROEBLING WIRES AND CABLES 




















\\ ; 
~ “ “OLD MAN COMPETITION” is Here’s what Roebling offers: 
> edging his way back. One 
way to keep a step ahead is 
to sell quality products... 
products that have standing perior performance. 
with your customers. 
Roebling electrical wires and cables 
stand high in acceptance ... among 
utility engineers, contractors, indus- :. Aggressive advertising... double page color mess- 
trial and commercial users. These mar- “ eg: 
kets have been covered, year in and — oe ae en See eee —_ nti 
year out, by extensive, consistent ad- ing quer SURSES Buyers of election! equipment. 
vertising. Groundwork is already laid 4. Sales and service co-operation from able, experi- 


ag ey? 5 per pitooniene ri h enced Roebling men in the field, always ready to lend 
Is Kind of promotion has paved a o tent hin annie 


profitable way for Roebling electrical 


r. A complete line of wires and cables—over 60 types 
for every purpose—all made to high standards for su- 


2. Aprice schedule that enables you to meet competi- 
tion and still keep a fair margin of profit. 


wholesalers. Add the other advantages 5. Strategically located branch warehouses, 
of selling the Roebling line, and you stocked with supplies of standard electrical wires and 
have acombination worth investigating. cables .. . to back you up with prompr, efficient service. 


JOHN A. ROEBLING'S SONS COMPANY 
TRENTON 2, NEW JERSEY 


Branches and Warehouses in Principal Cities 





at 


g ae 
Bs gy : | 
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Procress RerPorr 


General Mills Home Appliance 
Plans, Products and Policies 


General Mills District Managers 
have been at work in most terri- 
tories since mid-January 





Wholesale distributors in many districts are being 
appointed. 


After mid-year the new General Mills Automatic 
Iron with Safety Side-Rest and Tru-Heat Control will be 
on sale in the first territory to be opened. 


Distribution of the General Mills Iron will go for- 
ward district by district. Markets will be opened as 
swiftly as increasing production can make merchandise 


available 
To speed production and distribution we 
are concentrating all our facilities on the 
manufacture of the General Mills Automatic Iron and 
PressureQuick Saucepan. 


Other products in the General Mills Appliance 
family will go into production as quickly as conditions 
permit 


The General Mills Automatic Iron 
has features and advantages that 
no other iron has ever had. 





The unique, scientifically shaped soleplate makes 
ironing easier and faster than ever before. 


Its Safety Side-Rest eliminates tiresome lifting . . . 
minimizes the danger of tipping the iron off the board. 


‘Tests prove that its exclusive, patented Tru-Heat 
Control holds temperatures with amazing accuracy .. . 
provides uniform heat throughout the whole ironing 
process 


The General Mills PressureQuick Saucepan is different 
from any other pressure cooking device. 


Its automatic features make pressure cooking sim- 
pler, faster and safer than ever before. 


The Magic Metal Cover automatically vents air 
from the saucepan and then automatically seals it when 
cooking conditions are correct. 


The exclusive Cookminder Control gives users the 


convenience and simplicity of a single over-all control 
for the cooking process. 


BETTY CROCKER !6 A REGISTERED TRADE MARK OF GENERAL MILLS, INC. 


Other products now in various stages of testing and 
tooling will also have unusual and practical advantages 
for users . . . plus potent sales appeal. 


be distributed to retail trade through 
wholesale channels. 





It is the stated and unswerving policy of General Mills 
to build only appliances that make a constructive con- 
tribution to the industry, the trade and to the public. 


General Mills 25-year policy of constructive help for 
homemakers gives dealers, distributors and consumers 
the greatest home service program in appliance history. 


Betty Crocker, symbol of General Mills Home Service, 
America’s best known and most helpful home service 
authority, molder of homemaking habits in millions of 
American homes, actively sponsors General Mills Home 
Appliances. 


A policy of aggressive continuing support for good 
products has already made General Mills America’s 
sixth largest national advertiser. 


The same vigorous policy, plus years of successful 
advertising, merchandising and selling experience will 
support General Mills Home Appliances. 


General Mills advertising policy is the guide to all 
advertising for General Mills Home Appliances. It 
states: 

1. That General Mills advertising shall be factual, 

informative and educational. 


2. It shall render the maximum of helpful service. 


3. It shall attempt to expand markets rather than 
merely to take business from competitors. 





GENERAL MILLS, INC., HOME APPLIANCE DEPARTMENT © MINNEAPOLIS 13, MINNESOTA 
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By D. C. Frederick 


The greatest sales opportunities in the history of the electrical industry exist 
today, when the urgent need for re-wiring dangerously overworked, inadequate 
and obsolete electrical lighting and power installations, that existed even before 


the war, has been accentuated through five years of strenuous war activities 








NV REATER than ever before in 
the history of the electrical 
industry are the opportunities 

presented to electrical wholesalers, 
ontractors and dealers by the dilapi- 
lated state of the wiring and lighting 

the buildings of this country. 
lruly comparable to the vision of the 
ioneer days of the industry, these 
pportunities offer a potential sales 
volume, which would seemed 
istronomical not only to those pio- 


have 


eers, but even to ourselves a short 
ime ago. 

suttered 
store 


lhe electrical starvation 
luring the war years by home, 
ind factory only served to accelerate 
trend which 
ad its origin in the “austerity” years 
1930 to 1939. This accumulated 


toward obsolescence 
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aeficit 


hands ot 


electrical products not in the 


their logical users—nhas 


grown to amazing proportions, Indi 
vidual figures for various classes oi 
buildings are presented elsewhere in 
this story, but the most startling sta 
tistic of all is that at least thre 
quarters of all the buildings of thi 
country are obsolete! 

\ start is being made to overcome 
this. It represents a fresh start into a 
great, hopeful, peaceful era of living 
for everyone. We in the electrical in 
dustry must not lose sight of this fact 
preoccupation with our 
problems. We must not be blinded 
by the first flush of handling products 


1 
I 


free of governmental restrictions ; t] 


Wl our own 


i¢ 


pleasant, but temporary, prospect of 


the current “seller’s market.” Nor 


WHOLESALING 








by worries over the present, and tran 


sient, shortages of many items. 


We must not become so absorbed 


n our own fresh start as to forget 
what this time represents to others, 


and especially to our customers lt 
is a time for thinking of fundamentals, 
of planning on a sound basis 

ple and to most busi 
nesses that fresh start means, first ot 
Modernization of 


lo most peo 


all, modernization. 
modernization 


Witl 


1s 


existing structures, or 


by substitution of new ones 


such a backlog of obsolescence, it 
a necessary initial step to moderniza 
other 


rapid progress in the development of 


thon im ways Because of the 
the electrical art, every obsolete build 
ny 1s obsolete electrically 


(Continued on following page 


$1 








With the doling out of available goods necessary during war-time rationing, many a 
retailer seemed a grouch to his customers. Now the store owner wishes to express a 
“new personality.” Nothing so changes the character of a store as the new face-lifting, 
spearheaded by a re-lighting job. Leader photo. 


Consequently wiring Is a part ot 


every modernization job. But is it 
receiving the attention it deserves 
from wholesalers \ re-wiring and 


re-lighting job is an immediate source 
it business for both contractors and 
lers 


Lhe 


whose wiring and lighting svstem has 


wholesa But it) needn't stoy 


there home, store or tactory 


been planned ahead is one in whicl 
additional electrical conveniences can 


he used Vherefore, they can be sold 


It pays double to put effort into sell 


ing adequate wiring jobs, both now 
and in the future 

Much has been said and writte 
bout the current housing shortage 


Steps are being taken which, it 1s 
hanewel 


(ope (|, but 
vears of sustained etfort to catch up 


will reheve it it will take 


During these vears the 
electrical living possible in these mul 


pattern of 


lions of new or medernized home: 
will be set largely by the adequacy 


of the electrical wiring put into them 
The importance of aggressive action 


han De] 
in this field noz 


cannot be ove 
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Mphasized 


of electrical 


reneration ! 


It wil 


SCT VICE 


] 
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attect 


’ 
) 


all 


the 


entire 


use 





Just as the national effort is being 
concentrated on home building and 
modernization, it is in this residential 
field that the electrical industry is 
hest organized to promote adequacy 
of wiring installations. 

rhe National Adequate Wiring 
Bureau, organized in 1937, and in 
continuous operation since, has an 
nounced a new, intensified campaigi 
1946. 
ire offered for local use to tie in wit! 
national effort. 
leaflets, folders, 
demonstration 


lor 


Many promotional aids 


include 
displays. 


the These 
booklets, 

charts, ma 
for certification 


\. W. Certifiea 


training 


terial and material 
of homes under the 
Plan 


his bureau is jointly 


tion 
sponsored 
by electrical wholesalers, contractors, 
utilities, manufacturers and electrical] 
lhe importance of the elec 
the 
this activity is indicated by the fact 


leagues. 


trical wholesaler in success ot 
that the Bureau chairman for several 


vears has been an -electrical whol 


saler—Herbert Metz, of Graybar 
Iclectric Company. 

Success of any effort of this type 
depends upon its application locally 
lhe work being done by the bureau 
will be of little effect unless the im 
pertance of wiring adequacy is driven 
the 
the time work is under consideration 
It is that 


perform a function within this joint 


home to immediate prospect at 


here the wholesaler can 


effort of the industry which is strik 





In this clothing store, located in Birmingham, Alabama, lighting was increased from 
footcandles 
fluorescent fixtures were spaced 8 foot apart. Mitchell photo. 


ten or 


twelve 


of light to 
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thirty-five footcandles, average. 


Drop-type 
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ingly similar to his function in the 
industry itself. 

This is to distribute information 
to electrical contractors on the im- 
portance of adequate wiring, on how 
to sell adequate wiring jobs, giving 
him guidance and assistance in selling 
the adequate wiring idea just as is 
done in selling products. Keep this 
idea and the ideal it represents always 
in evidence in your business. 

Active, aggressive participation in 
adequate wiring promotion is a prac- 
tical approach to the home modern- 
ization market. It clears the way for 
appliance and lighting sales. Every 
home in which adequate wiring is 
installed is a home in which one more 
family may hve electrically—to the 
envy of their friends and neighbors, 
building more and more toward the 
greater acceptance of the comforts 
and conveniences that way of life has 
to offer. 

But the home wiring field, though 
important, is merely a convenient 
starting point. Everyone recalls the 
Better Light- 
Better Sight activity in the pre-war 
And how the comfort of 
hetter light at home created a trend 
toward better light at This 
pattern reverse 
itself. 

The recognition of the importance 


effectiveness of the 
years. 


wi irk . 


bids fair now to 


lighting in the 
manufacture of war was re- 
Hected in W.P.B. approval of instal 


ot FO" «| precision 


OC ds 
~ 








ing and adequate lighting. 


dled by your company. 


example. 


own place is electrically obsolete. 


at all times. 





Check List of WHAT YOU CAN DO 
To Re-wire and Re-light America ADEQUATELY: 


1. Study and understand thoroughly the fundamentals of adequate wir- 
2. Understand the characteristics and application of all products han- 


3. Analyse your own sales technique and strengthen your efficiency in 
selling the re-wiring and re-lighting idea. 

4. Hit the ball hard and consistently. 

5. Try to be your company's best salesman and always set a good 


6. Encourage contractors and dealers to sell the public the safest and 
best in electrical installations, goods and service. 

7. Try to make every electrical store and office in your territory a model 
expression of the electrical idea—a hundred percent job. Dealers and 
contractors can't hope to sell re-wiring and re-lighting jobs, when their 


8. Play your part in cooperative movements designed to build business. 
Contribute your fair share of time and money. 

9. Participate in civic and community programs. 
leadership responsibilities appropriate to your interests. 

10. Promote adherence to good business ethics. 

11. Be proud of and enthusiastic about your industry and your business 
It sells the electrical idea. 


Seek and accept 








lations providing 50 to 100 foot can 
dles of illumination 
nn the face of severe 
the availability of 


previous historv of 5 to 15 foot can 


In spite of a rather high ceiling, beams, and duct work, a pleasing and well-lighted 


effect can be achieved. 


In this store the sales area is lighted with three 48-inch, 


40-watt lamps in each fixture, installed flush with ceiling. Day-Brite photo. 
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dles as 
Vhis was done 
limitations on are now 


equipment, and 





communion practice Phe bene 


fits derived from these installations 
well known. 
Modernization of factories and 
shops will, of necessity, include new 
lighting — faeilities The extent to 
which 100 foot 


achieved depends upon the effective 


candle levels are 


ness with which these benefits are 
explained and proved at the time 
modernization work is planned, The 


electrical utilities are conscious of 


this, and will do their part. Their 
efforts will be immeasurably rein 


forced if electrical wholesalers and 


contractors are telling the same story 
Iecome familiar with it and pass 
Woon. 

The employees of these war plants 
home, for 


have been coming years 


now, to homes whose lighting was 


tar behind that at their work. House 
wives, too, from well-lighted stores 
where it was a pleasure to shop 


return daily to homes where for a 
period of years it has been dithcult, 
i) not impossible, to make any im 
provements in lighting. 

Poday, it is beginning to be pos 
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Hundreds of thousands of men left the farm to serve in the 
to get them “back on the farm,” 
It is up to the wholesaler to demonstrate that, just as 


If we are 
attractive to them. 


farm 


life 


must be 


m ade 


1) med F orces. 


more 


electricity served them so well in the science of war, it can equally serve to 


increase their effectiveness, thet) 


of farming, 


sible 


New, 
able lamps are appearing Phe 


better 
1] extent 
to which this demand is satisfied witl 
intelligent guidance and assistance to 
the customer will be the measure of 


favorable other elec 


receptuiotl tor 


trical equipment 


During the war. hundreds of thou 
sands of voung men left the farm to 
serve am the armed forces Phe, 


became fanuhar with 
cated 


the 1ob thev were 


compli 


¢ 


devices, all make 
more ettective 
Many 


radar, 


Shore, 


har OVS worked with 


uters, atloat and 
all thre 


cull plane, 


Yul 


Cony 
with complheated ma 


hinerv of at a warship o1 


Printing and weaving have at least one 


common problem. Both need high light 
leve!s, also light for color matching. Miller 
photo. 
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income and their 


Saw 


learned 


rewards 


world-wide 


anid 


from the science wos - 
war shut down the opportunities for 
the sale of new lighting systems in 
mumnunications svstem this field. Improvements in schools 
benetited from them. of all types are due for greater atten 
to rely on electricity tion by the public 


and what it could do. Now, if com 
mentators on veteran's affairs are to 
be believed, there is a general reluc 
tance on the part of these men to 
return to farm life. To maintain our 
food supply, these men are needed 
on the farm. 

If we are to get them back, farm 
life must be made attractive to them. 
It must be demonstrated to these men 
that, just as electricity served them 
so well in the science of war, it can 
equally serve to increase their effec 
tiveness, their income and their re 
wards from the science of farming. 


With the 


service to the 


extension of electrical 
farm so well advanced 


during the pre-war years, there still 


remains the job of putting that 
service to work in all its myriad 
possible ways. Its uses are bettet 
known within the farm home than 


in the production side of farming. 
lo extend this knowledge to both 

elds is a job in electrical 

Suc- 


cess, Which will be of national impor 


which 
wholesalers must participate. 


tance, will depend in large measure 
upon approaching it with a continued 
fundamentals 
And the 


outcome of success is profitable to all 


onsciousness of the 


upon which it is based. 


School boards and municipal gov 


ernments were just beginning to 


realize the need for higher illumina 
tion as an aid to learning when the r 
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in cooperation with the service which the 
electric utility offers its industrial cus- 
tomers in planning modernization, the 
wholesa'er’s salesman can do much to stim- 
ulate the re-lighting business in the 80 per- 
cent of the factories still obsolete despite 
the war-time lighting program. 


lhe returning veteran has the spot 
ight now and is overcrowding higher 
educational institutions, whose facilt- 
ties must be expanded and modern- 
ized to take care of those who are 
benefiting from the G. I. Bill of 
Rights. In addition to re-lghting 
for teaching, laboratories must be 
re-wired and re-equipped to meet new 
developments in science, to fill new 
training needs, to make them capable 
of handling equipment available dur- 
ing the war years only within the 
specialized schools and those of the 
armed forces themselves : 

The increasing birth rate, which 
always accompanies wars, will quick- 
ly focus attention on grade schools, 





nearly all of which have suffered from 
the poor financial condition of most 
municipalities in the ’30’s, and must 





he modernized to fill today’s demands. 

The development of junior high 
-chools and central rural schools did 
much, during the pre-war years, to 
relieve the student load on both grade 
ond high schools. Although many of 
these are equipped with fine, modern 
buildings, the proportion of such 
schools to all the high schools of the 
country is still low and today: still 
cighty-seven percent of all high 
schools are electrically obsolete! To 
hem, as to all schools, the engineer 
ing advice of the wholesaler will be 





ippreciated in’ planning moderniza 
tion. Such service is the forerunner 
1 sales 

lhe character and quality of the 
re-lighting job done in these initial 
tazes of modernizing our school 
~vstem will determine the lighting 
level to be achieved for our children 

ir many years to come. 

In the commercial field—the retail 
store, the hotel, the tilling station, the 
restaurant—the fresh start will be 
keynoted by a return to pre-war con 
-ideration for the customer. 

The necessity for doling out the 

vaillable goods in niggardly fashion 





s fast disappearing, along with the 


vorries which made the retailer seem With the reconversion to peacetime production, the manufacturer once again turns 
grouch to his customers his thoughts to plant improvement as the readiest means of mass producing goods at 
FOP OE RS OD the lowest cost. Better lighting as shown in this radio factory helps reduce rejects 


and cuts accident costs. Crosley photo. 
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Inevitably, they will turn more and 
more to electrical modernization, 
tailored to the individual plant's 
needs by intelligent planning—to re 
duce rejects, by re-wiring for better 
voltage regulations at the machines, 
tor better lighting for the opera 
tors; to increase the production rate 
through new equipment; to cut acci 
dent costs through better lighting 
within and without the plant. 

These and all other phases of the 
plant’s operations merit study to 
develop every opportunity to the 
maximum, In cooperation with the 
services which the electric utility 
offers its industrial customers in 
planning modernization, the whole- 
saler's salesman can do much t 
stimulate this business. in the 8&0 
percent of the factories still obso 





lete despite the war-time lighting 
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Get the BIG Picture 


The electrical industry possesses 
i distribution and sales organization 
i ae i capable of handling all these tre 


ews 





Z ~ ; mendous demands. To capitalize on 
School boards and municipal governments were just beginning to realize the need fo it, to obtain the fullest benefits Tor 
higher intensities of illumination as an aid to learning when the war shut down the ourselves and our customers, requires 
opportunities for the sale of new lighting systems in this field. Wholesalers would immediate, aggressive action. The 
do well to study their profit opportunities in the re-lighting of schools. Curtis photo. ‘ege _— 
scope of the opportunity presented 


must be fully appreciated. You must 














vet the BIG picture. Base your 
Hlere profit opportunities tor whole Wuprovement as the readiest means actions, your plans, your selling on 
salers will best be developed by as of mass producing goods at the low it! 
sisting prospects to study the com- — est possible prices Make your own fresh start today! 
fert of their patrons. Help the owner 
to plan the things which will express 
—o eraner ” ‘othing se : : , eas 
bis “new personality N seat Here’s a quick picture of some overall selling opportunities 
changes the character of a store in for the re-wiring, re-lighting and electrical equipment busi- 
the eyes of the public as the new ness today: 
— eee Dwelling Units 35,000,000 85°/, Obsolete 
"oo ee ——— Wired Farms 3,000,000 90°/, Obsolete 
Xe-wiring, too, can include othe ’ 
eae gt ages Schools and Colleges 258,000 87°/, Obsolete 
electrical Uses or COOKING 1 res 
taurants and hotels—for up-to-date Department Stores 2,700 75% Obsolete 
¢ b S { 1) s T¢ ] wile , b 
sess tx puteiiakiis wevice. sitet. Small Retail Stores 1,768,000 85°, Obsolete 
for example. And 75 to &5 percent Large Hotels 7,000 95°, Obsolete 
of these establishments are waiting Small Hotels 22,000 98°, Obsolete 
for an aggressive salesman to point Office Buildings 18,000 85°/, Obsolete 
yy | 9g ° 
the way! Automotive Showrooms 45,000 98°, Obsolete 
Then, there are the manufacturing Filling Stations 228,000 75°/, Obsolete 
plants of the country \t the mo Restaurants 159,000 80°, Obsolete 
ment, executives are mainiy con Bers 132.000 75°/ Obsolete 
cerne wait roblems in ' ; 
re with the om a Drug Stores 49,000 85°, Obsolete 
volved in turning the present craw . 
, sil aad Garages (public) 66,000 99°/, Obsolete 
ing pace into a smooth r gy op “ H 
eration. This accomplished, their Factories 184,000 80°, Obsolete 
thoughts will naturally turn to plant 
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These N.E.W.A. Section Chairmen 
Call Rewiring & Relishting Needs 


Wholesalers’ Greatest Opportunity 


Electrical wholesalers can expect unprecedented sales-building cooperation from 


members of the National Electrical Manufacturers Association and the chairmen 


of its various product-sections, to 


capitalize the tremendous potentials of 


the construction, housing and appliance sales boom that is in the making now 





J. H. Abrams 
Chairman 
re imericas 


Flexible ¢ 





Armored Conductor and Flexible 
Metallic Conduit Section of N.E.M.A. 


It has been stated that there are approximately 29 
nillion wired homes in America and it has been sug 
vested that 95 percent of these homes are inadequately 
vired, This is easily understood when consideration 
is given to the fact that a considerable portion of these 
homes were wired at a time when low wattage lamps 
vere the rule and appliances were relatively few in 
umber and kind. 

During the past 20 years, and particularly in th 
last 10 or 15 years, even higher intensity lights have 
heen demanded with more and more lamps being dis 
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tributed throughout the home, mcluding all kinds of 
portable apphances and = motor-operated equipment, 
much of which has been added to the existing wiring 
circuits, with the result that these circuits have become 
excessively overloaded. This means inetticient and 
unsatisfactory operation of these devices, costly waste 
of power and creation of possible hazards to life and 
property. 

It is probable that in the majority of cases, the 
capacity of existing circuits in these homes cannot be 
increased, and the problem is one which will involve 
the adding of additional circuits to the wiring system 
by using wiring assemblies, such as armored cable. The 
pattern is set as to ways in which this may be safely 
and adequately accomplished by the published standards 
and suggested specifications of the industry as promul 
gated through such agencies as the National Adequate 
\Wiring Bureau. 

The average home owner is not a wiring expert, 
does not know the condition of the wiring in his home 
and is unaware of the consequences which may result 
from its inadequacy. He must be given the facts, sold 
on the need for correcting the situation and what it 
will mean to him in obtaining economical use and proper 
service from the appliances which are sold to him. 

Phe Electrical Wholesaler has an equal opportunity 
and responsibility, with the rest of the industry, of 
pointing out to customers, in every way possible, the 
importance of having a competent electrical contractor 
or electrical inspector make a careful examination of 
his wiring system in relation not only to the existing 
load but also to provision for additional capacity for 
the future 

Such action will result in greater customer satisfac 
tion with the appliances sold him and confidence that 
his supplier has an interest in his welfare. It will defi- 
nitely benefit the wholesaler because he will be helping 
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to create the means for utilizing a greatly increased 
market for the merchandise he has to sell 

What has been said with respect to the rewiring and 
relighting of American homes adequately, applies 
equally to all farming, commercial and industrial 
properties, and the wholesaler will inevitably benefit 
from his efforts in helping to correct this bottleneck 
of inadequate wiring and thereby make possible a still 
vreater measure of electrical living for the American 


pe ple 
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TAME yy 


E. L. Robinson 


Chairman 





Building Wire and Cable Section 
of N.E.M.A. 
| ] 


he demand for building wire will probably continue 
very heavy for the next few vears, both for new wiring 
is well as for the rewiring of existing circuits to 
mecrease their carrying capacity By rewiring witl 
ype Toor Type RU wires, the carrying capacity ot 
branch circuits can be about doubled, while for wet 
locations the use of Type TW will permit approx 
mately three times the amount of carrying capacity 
as compared with rubber and lead. 

With the passage of the 1946 National Electrical 
(ode, it appears probable that Type RH insulated 
wires and cables will be used in sizes # 6 and heavier 
hecause of their greater current carrving capacity as 
compared with Type R or Type T, which will usually 
result in a lower overall installation cost. In sizes 
+ 8 A.W.G. and smaller, where voltage drop rather 
than current carrying capacity is the deciding factor, 
the new Type R or Type T will be generally used 
depending upon their availability and cost relationship 
The special moisture resisting, thermoplastic insulated 
Pype TW wire will largely displace rubber and lead 


in those sizes normally stocked by wholesalers 


838 


Asbestos Insulated Power Cable 
Section of N.E.M.A. 


A. G. Newton 
Vice-Chairman 
res R ckbesto 
Py tucts ¢ rf 


Bright though the possibility of increasing business 
for electrical wholesalers may be, it can only be made 
positive and profitable by seriously adopting and selling 
the NEWA Convention theme, ““Rewire and Relight 
\merica Adequately.” 

The two-fold advantages of the campaign wit! 
henefits to both customer and the supplier of wiring 
materials must be hammered home to every employee, 
drilled into them continuously until it becomes the 
gospel that guides and stimulates them in their daily 
work. And then it must be consistently and intelligentl 
sold on every possible opportunity—and you may as 
well realize that you will have to create most of the 
opportunities yourselves. 

This isn't a wordy endorsement in passive support 
of a high-sounding slogan. It’s more than that—it’s 
a factual outline of a similar effort that was started 





vears ago, long before the phrase ‘Adequate Wiring” 
had the recognition and acceptance it now has. And 
nobody knows better than the members of the Asbestos 
Insulated Power Cable Section how — effectively 11 
worked 

Vhey introduced wires and cables of a new, ditferent 
ind more expensive type. They gained acceptance for 
them in lighting fixtures, lamps, appliances and ranges 
irst, then followed with developments that broadened 
the scope of application to include motors, switchgear, 
heavy equipment and the wiring of lighting, power and 
control circuits exposed to heat, fumes, fire-hazard o1 
other severe operating conditions. And they did it only 
by everlastingly plugging and hammering away at the 
necessity for “Adequate Wiring” and __ stressing its 
economic advantages to the customer. 

What has been done by one electrical group, wit! 
what is generally considered appreciable success, cat 
be accomplished by another—but not without unite 
effort he obvious advantages of adequate wiring 
and lighting are dividends in safety, efficiency and 
health that have to be sold to be appreciated—and the 
sensible, serious selling of them should be consider: 
as another essential service by evervone engaged 
electrical wholesaling. 

It's a simple but proved formula, like selling th 
quality and wear in clothing instead of price, whicl 
assures the increasing sales that bring greater profits 
for capable and satisfactory service rendered. It ha 
possibilities beyond calculation which you can't afford 
to ignore. And by putting it to work you will be doin, 
vour part to keep the electrical interdependence mov: 
ment rolling toward bigger futures for the entire ele 


trical industry 


ELECTRICAL WHOLESALING—April, 1946 








ic 





T. D. Foster 
Chairman 
Manager {ccessory 
tquipment & Wiring 

Device Sales 


Genera f:lectri ( 


Flexible Cord and Set Section 
of N.E.M.A. 


lhe challenge to ““Rewire and Relight America Ade 
quately” should win the enthusiastic support of every 
branch of the electrical industry. To electrical whole- 
salers this program offers a great opportunity to bring 
© an eager public the beinetien of modern wiring so 
necessary to the enjoyment of electrical appliances and 
better lighting. 

\Wholesalers’ participation in their local adequate 
viring program or starting such an activity if a local 
program is not under way, will surely pay dividends 
in the years ahead. Millions of existing homes and 
farms must be rewired and modernized in order that 
ippliances, production equipment and good lighting 
an be utilized. A wealth of good promotional material 
thout adequate wiring is available from manufacturers 

Che new dramatic light sources becoming available 
for the home mete a rich market to the wholesaler 
luorescent lamps, sunlamps and_ bactericidal lamps 
vill all be needed in the homes of today as well as in 

e homes of tomorrow. Soon the new circular fluores 
ent tubes will find their way into attractive fixtures 
nd portable lamps using these tubes will set a new 
nd higher standard in home lighting. 

In addition to providing more outlets for new and 
lighting, a need exists to rewire electrical appli 
inces and portable lamps that have been nelieriel 
luring the war years. The Flexible Cord and Cord Set 
ustry urges all wholesalers to get behind the “‘Rewire 
ind Kelight America” program. Our industry is pro 


ig new and improved cord products for appliances 
portable lamps 
educational campaign is again underway urging 
he public to use “safe” cords and cord sets which are 
lentified by the Underwriters’ bracelet label. 

The electrical manufacturers are doing everything 
wossible to supply the demand for electrical materials 
he electrical wholesaler has a real job in helping to 
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keep this demand alive for there are other years ahead. 
Let’s lay a good foundation now by selling adequate 
wiring and by taking an active part in the campaign 
»*Rewire and Relight America Adequately.” 





su LA asl 
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N. J. MacDonald 


Chairman 
ral Sale 
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Conduit Fitting Section of N.E.M.A. 


In my opinion the importance of rewiring and re 
lighting America adequately can not be over-emphasized 
Both as a public service and as a far reaching step 
toward electrical prosperity this project is definitely 
worthy of the greatest effort which we, as individuals 
and en masse, can dedicate to its development. 

The conduit fittings section of N.E.M \. which is my 
hailiwick is ready to advance as never before in this 
post war era. When the labor situation clears and raw 
eranehers —— are alleviated, member companies 
throughout the section will swing into action to satisfy 
the pent-up demand occasioned by war priorities and 
to bring to a peace time market methods, products and 
Innovations born of wartime necessity 

Members of the section are working constantly to 
develop fittings that give the most efficient service 
are easily installed and meet all safety requirements 
f conduit fittings sold are listed by 
the Underwriters’ Laboratories, and the section is now 
at work on the final draft of a new, up-to-date N.EM.A 
standard for fittings 


he vast majority 


The section keeps abreast of all new raceway de 
velopments and continues to supply the finest, safest 
fitting for each new cable or conduit as it appears on 
the electrical scene. This is our contribution to the 
ampaign to “Rewrite and Relight America 4dequately.” 

Distinct from the benetit to the industry as a whole 


in increased sales are the elit to be derived by 
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1 


the American public in the enjoyment of cleaner, safer, 


heaper, electrical living. 

lo my mind the electrical wholesaler is the most effec 
tive medium to promote “rewiring and relighting ade 
quately” as he operates at the crucial consumer level 
Through contact with the electrical contractor he is 
losely in touch with proposed wiring and lighting spec 
ifications and unquestionably has the ripest opportunity 
to push the campaign \lthough the operation is na 
tional in scope the telling punches must be delivered 
locally and, as always, the wholesaler is best qualified 


to perform this service. 





S$. R. Naysmith 
Chairman 


frestdent 
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Industrial and Commercial Lighting 
Section of N.E.M.A. 


The relighting and rewiring of .\merica must. be 
done Poday. lighting cannot be divorced from. the 
electrical svstem nor, in fact, from the structure of 
a building. Lighting no longer means screwing a lany 
bulb into a socket Lighting is a svstem This 1s, 
perhaps, a little revolutionary but we have crowded 
into the past five vears what would normally be twenty 
vears of lighting progress, and | would like to review 


this here 


Pre-War Period 


ly 40's. new 


[In the late 30’s and ear light sources 
were developed which required special consideration 
from a power service and control standpoint his 
reters to the high intensity mercury vapor lamp equip 
ment which required a separate ballast for operating 
one or two lamps. 

Likewise, many cases required special line voltage- 
with reasonably accurate voltage control This was 


followed by the early forms of fluorescent lighting 


which similarly required a ballast for controlling one or 
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two lamps. In its earliest forms, it also required 
separate capacitors for correcting power factor. 

[lumination levels prior to this period were in the 
order of twenty footcandles, but the high intensity 
mercury installations average around 40 footcandles 
and fluorescent equipment was used primarily for 
lighting in the bracket of 100 to 200 footcandles. 

War Period 

During the war, conservation was of utmost impor- 
tance from a material, labor and power standpoint. It 
was during this period that general lighting using 
fluorescent and high intensity mercury vapor equip 
ment made its most rapid progress. Early work nat 
urally was in the form of relighting and it was found 
that better than average existing voltage control would 
he required for successful continuous operation of these 
systems 

Because of the magnitude of the jobs to be done, 
it was found that in many cases the lighting equipment 


could perform the function of carrying branch circuits 


with a corresponding saving in labor and materials. 
It was found that our old concept of lighting control 
should be changed. It was no longer essential to switch 
each individual light source but preferable that groups 
of lights or entire bays be switched as a unit. 

(;eneral lighting in this period averaged around 50 
to 75 footeandles, the difference between the high and 
low limit being primarily a structural consideration in 


he spacing of the lighting equipment. 
Post-War Period—“‘TODA Y”’—NOT TOMORROW 


New lighting equipment for today’s market carries 
this development further so that large groups of lamps 
inay be operated from a single ballast for fluorescent 
lighting. This, however, means that high voltage 
service must be used, requiring new techniques. There 
is now a definite tendency toward the standardization 
of transformers to provide the same service voltage for 
both power and lighting with obvious savings. 

Relighting will be simplified by further developing 
the carrying of branch circuits through the lighting 
fixture itself. Lighting control systems will be simpli 
hed by using relays on high voltage service. Foot 
candle levels in this period will be from 75 to 150 for 
veneral illumination with more emphasis on the struc 
tural detail of installation rather than on the foot 


indles 


Rewiring and Relightinge America Is A MUST 


l'rom the foregoing facts it is obvious that lighting. 
control of lighting, wiring, power distribution and 
architectural module must be considered as a whole 
whether it be for renovation or new construction. The 
stimulus for relighting and rewiring 1s greater today 
because competition under relaxed war controls in a 
period of free enterprise is greater. To survive this 
competition, relighting must be done now 

Lighting, the after-thought in the past, is the tore 
thought of today. Economies of construction, hig] 
production with low losses and many other benefits 
ire attained only through the proper use of the universal 
element—LIGGH T—and its inseparable companions. 
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Chairman 
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Flood Lighting Section of N.E.M.A. 


During the war, as far as civilian use was concerned, 
Hoodlighting was one of the most neglected industries 
in the illumination — field Phough more floodlights 
were made than ever before, there was no filling station 
lighting, no building floodlighting, and no sports light 
ing except where it would be an aid to morale. 

Business relighting and the rejuvenation of sports 
lighting systems to comply with modern standards make 
a bright enough floodlighting future. When combined 
with new applications such as war memorial lighting. 
ighting for immensely expanded sports programs, and 
needed illumination for rush construction of industrial 
buildings and homes, the demand for outdoor flood 
lighting should be one which may never be equalled 
iain. 

With this pent-up demand largely involving an ele 
trical wholesaler’s market, an opportunity is presented 
for doing great service and reaping rich long-range 
rewards. We should be satistied only with the best 
possible job—a practice which in the end is always 
the most economical one 

[f a sports lighting job is to be done, let's be sure 
the illumination is adequate for complete spectator 
enjoyment. This will result in larger gate receipts. 
therefore in greater satisfaction on the part of vou 
foodlighting customer 

[f filling station lighting is involved, let’s be sure 
the lighting recommendations are of a sufficient intensity 
to attract a large number of customers. This policy 


> ! 
of recommending the best in equipment and lighting 


g 
levels will serve to promote more good lighting and 
to indicate the reahiability of the wholesaler by showing 
that he has contributed both thought and engineering 


service to the project. 


Let’s not forget, too, that adequate wiring is one 


of the most important factors of a lighting installation 
Unless adequate wiring is provided, voltage distribution 


7 


may be poor, resulting in under-voltage at certain lamps 
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with accompanying poor results and a customer penalty 
It's always well to provide an adequate factor of safety 
tor future increases in illumination levels or tor future 
expansions and additions. 

N.E.M.A. expects soon to offer assistance to the 
wholesaler in the form of standard, easy-to-use spect 


heations on floodlighting equipment. Also forthcoming 


is helpful information in the form of application data 
sheets showing types and locations of floodlighting 


equipment for a large variety of jobs 
Che first group planned in this series consists ot 
recommendations for the lighting of various sports, 


with other applications expected to follow. All will 
provide uniform recommendations which, it followed, 
will give adequate light Thus you can safely make 


recommendations to your users with every assurance 
that your recommendations are sound and will do the 


job required 
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Fuse Section of N.E.M.A. 


\dequate wiring should be a “must” for all user of 
electricity everywhere, especially in residential wiring 
Overloaded circuits, or defective cords, or both, result 
in inefficient appliance operation and unnecessary blow 
ot fuses. 


Ing 


Wiring is the highway over which the electric cum 


rent 11 \n old two-lane road 


your home must travel 
will not, and cannot, carry the load that requires a 


’ 


four-lane highway \dequate wiring means having 
sufficient cross section area of copper to carry safel 
your present load and anticipated future loads. It 
means plenty of convenience outlets: it means multiple 
switches to avoid steps in the dark by lghting your 

way. It means safe fusing 
\dequate wiring means modermzing the location ot 
9] 








which 


those industrial and commercial establishments 
were not able to obtain adequate installations during 


a complete 
This list also includes many plants which 





center he fuse installation, 
attractive metal box mounted flush with the 
. which should be placed in the kitchen, making it the war. 
cessible and « enient he replacement of were actually doing war work, since materials simply 
ow s¢ 1 matter of a few seconds were not available at that time 
uses are your best protection. Fuses are a thermal It appears that a majority of prewar power wiring 
levice, dependable and completely sealed; time and installations are either fully loaded or overloaded. The 
wing do not change their operating characteristics use of reduced voltage starting for motors, which is 
I*use give the same dependable protection no required by heavily loaded lines, has expanded to a 
tt w long they have been in service. Fuses much greater extent than the use of across-the-line 
ffer e time delay on overloads, and on short circuit starting. 
the operation is so rapid the circuit cannot develop a Ve should recognize these factors, now widely ac 
load cepted in industry, which all cause increased power 
n installing adequate wiring use approved materials demand : 
d apphances. In the case of fuses, your guarantee a) Increased feeds and speeds on most metal working 
( and protection is the Underwriters labora tools. 
tories, I ube 1. Refuse acceptance of }) Motorizing and interlocking of operations for- 
fuse without tl label. Rewire and Relight merly performed manually. 
\mern \dequate c) Power conveyors to reduce handling costs. 
(d) Air conditioning for product control and worket 
comfort and efficiency. 
hese are only a few of the factors which establish 
need of adequately rewiring industrial 
increased utilization 


the immediate 
commercial America for an 
They present a tremendous challenge 


ind 





f electric power. 
ind opportunity to the electrical wholesalers who par 


ticipate aggressively. 
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' { 4 | 
creased n ire ft l il Cf 
were closely followed by the imereased swe of 
ele 1] power tor manv new operations Phe aval 
vility flexibility. of motor control contributed 
; Ilv to tl] tren] 
eriod since V-] Day, though somewhat erratic The Knife and Enclosed Switch Section of N.E.M.A 
1 results shown a tremendous demand for pro heartily endorses the “Rewire and Relight 
ction of ( ti he improved standards \dequately” program 
lighting and all other power Included among products of our Section are enclose: 
he extended to all switches and circuit breakers, meter and service entrance 
WHOLESALING 


electrification, including 
ELECTRICAL 








quipment, all of which will play a most important part 
in this adequate wiring and lighting program. 

It is estimated that potential market in 1946 for these 
products alone may reach twenty-two million dollars, 
with practically all of this potential sales volume reach 
ing the ultimate consumer through logical channels of 
trade....where the most important function of all re 
volves around the electrical wholesaler. 

\n ever-increasing opportunity exists for wholesalers 
to be of more service in this field. Sales activity on 
products of our section frequently opens the door to the 
wholesaler for an improved sales volume of other allied 
electrical products. 

Greater volume of production to improve the cur 
rent delivery situation is hoped for by our manufac 
turers but production alone cannot serve as a substitute 
for good planning, adequate stocking and sale of these 
products by the wholesaler. Let us remember that 
while these materials are in short supply and customer 
demand is great, there must be no let-down in selling. 

[ am confident that manufacturers in this industry 
will do their part, but the real support in selling good 
lighting and adequate wiring is up to the electrical 
wholesaler. His organization and his salesmen are in 
daily contact with the most vital man in Industry— the 
Customer. 
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Standard Electrical Porcelain Section 
of N.E.M.A. 


] 
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hat the subject of “Rewir 
ing and Relighting America Adequately” is one whicl 
should receive the attention of every individual in 


It is the writer's opinion t 


\merica. This subject was very ably demonstrated 
luring the war in cities compelled to blackout as an 
air raid precaution. The morale and general feeling 
of the people in these localities, in the opinion of the 
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writer, were at a very low ebb and the ditfterence was 


noticeable when vou found occasion to YO rom one 
of these blacked out cities tO a CiItVY W cl was well 
lighted, the morale of the people being much highet 
and the general feeling as to the future was sibly 
displayed in the reaction of the individual 

The job of trewirtng and relighting America offers 
opportunities to the jobber and contractor which are 
unlimited for developing their business as well as the 
manufacturers of wiring equipment. No other means 
of advertising is more profitable than the selling of 
good lighting equipment to the homes, offices an 
factories of this country. A well lighted home increas 


the morale of the individual famulies and the well light 


i 


ed factory increases the efficiency of the workman. 


eliminating unrest and other unfavorable conditions 
which vO along witl iN inadequately hehted home, 


othce or tactor\ 
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Non-Metallic Sheathed Cable Section 
of N.E.M.A. 


Never was this theme “Rewire and Relight America 
\dequately” more timely the emergency prevented 
the fulfillment of the rewiring program planned during 
pre-war years. To the backlog of out-moded electrical 
installations then existing, now can be added the 


overcrowded commercial and industrial establishment 


electrically overloaded during the war years New 
and proposed equipment, machinery, electrical appli 


] , ' 11 ’ 
ances and devices make these existing installations sti 


more obs lete 


Add to these the buildin: 


; 
il in 


of 900,000 residential units 
during 1946 and the need for an “all-out” effoft ade 
quately to wire and rewire America is apparent 
The general public is now light conscious. Intensive 


9% 








idequate light is demanded. Fluorescent lighting will 


] ] | ] ] ] _ 
De more widely used Lo provide heht sources to 
| 
eet demands, more bran circuits are required. The 
ited electrical industry including architects, engineers, 


electrical contractors and journeymen must provide the 


lanning and installation ot adequate wiring for this 


lighting load Manufacturers and wholesalers must 
provide materials for the wiring and rewiring of 
\ime \ 

every wholesaler should plan to attend the Inter- 


itional Lighting I¢xposition to be held in Chicago at 
he Stevens [lotel. Wholesalers’ salesmen should make 


in extra etfort to attend and thereby see for themselves 





e most recent developments and improvements in 
ehting fixtures for commercial and industrial use. 
Now that modernization electrically 1s getting under 
\\ al Li i i “ZAbl ic al > Ct i 1 
way, this is the time to collect information, plan educa 
onal programs and prepare for the acquisition of the 
nece ry equipment t goes with this program. The 
\ I and re or ¢ \meri a INVOLVES ind mciudes 
the use ill the \ roughing-in’ materials includ 
t ea er ( le ( en ind fo Whilc! 
snow ul illele 
MN lecllol it l ‘ ( ] Ol rewirilg ane 
rel ! \ rie ( ers and wholesalers’ sales 
men n expect | through advertising plans of the 
manufacturers, (ther agencies, including the nationa 
‘ ++ ] ; . ates ] l] + 
assoctations, the central station executives and a parts 
the etectrica nadustry stand eaci\ mited Oo pro 
Lied te | h ng for all 
me Fy 
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Rubber Sheathed Cord and Cable 
Section of N.E.M.A. 


Lhe electrical naustry Wil never have a_ better 
Ore eS, Se eee wirine idea than 
to ! ( e adequate wiring idea than 

resents itself this vear With the 5,000,000 projected 
stwar homes to be built, the necessity tor changeovet 


94 





in industrial plants, and the need for rewiring in resi- 
dences and commercial buildings, every branch of the 
electrical industry should be out selling and planning 
adequate wiring today. 


idequate Lighting Campaign 


Hand in hand with adequate wiring goes the ade 
quate lighting campaign. Good lighting depends on 
the use of proper and sufficient lamps and fixtures tied 
in with conveniently located outlets providing ample 
power. Recent developments and improvements in 
lighting fixtures offer varied means for solving prac 
tically any lighting problem. 


The Task Ahead 


lhe task ahead of us is to educate home and building 
owners to make them conscious of the many benefits 
of good lighting such as conservation of eyesight and 
reduction of accidents. Store owners and industrial 
executives must be told of the increased sales and 
increased production that can be expected from im 
proved lighting. Also, architects, engineers, and elec 
trical contractors must be made to realize the advan 
tages of planning and selling proper lighting on thei 
jobs. Above all it must be emphasized that adequate 
wiring is a basic necessity for any good lighting 
installation 


The Wholesaler’s Part 


Che electrical wholesaler has a definite part in this 
tremendous program. He has daily contact with con 
ractors, builders, plant electricians, and engineers, and 
with a little extra work and sales effort can do much 
to further the cause. Such activity on his part should 
pay handsome dividends in the way of increased sales 
of wiring materials, fixtures, lamps, and appliances 
It will also mean customer satisfaction resulting from 
properly engineered lighting and power installations 


having ample capacity for present and future needs 


A Long Range Program 


Of course, this is a long-range program that will 
carry on for several years. All of the needed homes 
cannot be built this year or next, and it will take tim 
to modernize all industrial plants electrically. All ot 


the buildings with outmoded lighting and wiring cannot 
suddenly be rewired and new lighting installed. But 
right now is the time to get the educational progran 


under way so that adequate wiring and good lighting 
will be the expected thing when the work is done 


It Takes Teamwork 


In this effort the wholesaler will be aided by promo 
tional and advertising programs sponsored by various 
national associations and by individual utilities, manu- 
facturers, and other sections of the electrical industry 
lhe wholesaler has a place on the team and a definit 
part to play in the game. He certainly is interested 
in the results 
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Underfloor Duct Section of N.E.M.A. 


During the War Years many things which needed 
attention in existing buildings were put off because 
of various reasons such as the lack of equipment, man 
power shortage, ete. Remodel work which goes on 
in a normal period was lacking, therefore, such work 
must begin as soon as possible 

In my opinion, the most important work to be done 
is the relighting of buildings with general changes and 
additions in the electrical distribution system. <A 
building is judged by its facilities and not by its age 
One of the most important facilities in any building 
is the electrical distribution system. 

When new construction starts there is going to be 
keen competition for tenants and the only way that 
owners of existing buildings can compete is to provide 
the proper lighting and electrical facilities in their 
buildings. 

\ll electrical wholesalers and as many of their em 
ployees as possible should attend the Lighting Expos 
tion at the Stevens Hotel, Chicago, on the preview date 
of April 25th, 1946. It will be profitable from the 
standpoint of seeing lighting methods and techniques. 

In addition to relighting there is considerable need 
for the rewiring of many buildings and especially for 
the installation of underfloor distribution. 

Probably the most significant part of a building is 
its floors. ©n them people live and work, therefore 
it is only natural that the floors be used for electrical 
distribution. 

Underfloor distribution is absolutely necessary in 
the modern commercial building to give the adequacy, 
Hexibility, and availability of the electrical services 
which are so desirable in this electrical age. 

Many buildings will necessarily have to be remod 
cled if they are to keep pace with the new buildings 
now being planned or under construction. 

Most of the older buildings are electrically obsolete 
in so far as availability of electrical outlets are concerned 
for operating the numerous electrical business machines 
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which are in use today and the new developments in 
electrically operated machines which will eventually 
come into the market as time goes on. 

The only practical way to service these machines is 
with underfloor distribution. Electrical outlets are 
needed in the floor and needed in changing locations, 
not in fixed locations such as was the case with the 
methods used in the past 

Underfloor ducts can be installed in’ remodeled 
buildings to give the coverage desirable, thereby pro 
viding the flexibility of having outlets where they are 
needed and when they are needed. .\fter the ducts 
have once been installed, outlets can be established 
along the duct lines quickly and cheaply. Outlets can 
always be abandoned and new ones installed in case 
of changes or relocations of equipment 

Wholesalers have a wonderful opportunity for the 
part they shall play in the rewiring and relighting ot 
\merica \ big part of this work will fall on. the 
electrical wholesalers but with the help of the various 
manufacturers it should be easy and _ protitable. 

Electrical Wholesalers-—let’s all get behind the mov: 
ment to Rewire and Relight America Adequately 
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Chairman 
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Motor and Generator Section 
of N.E.M.A. 


Many American homes were wired for electric service 
long ago when the load consisted of only a few 16 
candle power carbon filament lamps loday, these 
homes have many more lights which produce heaviet 
loads than their predecessors. 

In addition to the augmented lighting load, most 
homes have a few electric motors driving household 
equipment and appliances. It is probable that othe: 
motors will be added from time to time with little con 
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4 1 4 | 
sideration being given to the electric circuits to whicl 


hese may include motors driving washing machines, 
sump pumps and similar devices producing highly inter 
at intervals of several weeks; 
motors driving refrigerators and drinking water pumps 
which also run intermittently but start many times a 
day ; motors operating room coolers, stokers, oi] burners, 
ating 


] ft } hlowe sur} | . 
not water circu lowers Which are 


easonal in operation but run intermittently during the 


In order to be certain that these moto1 driven devices 


operate satisfactorily and also insure a minimum amount 


rf terference Ww radios and lights, the home must 

have adequate wiring. [rom the standpoint of safety, 

the circuits should be sutticiently heavy, safely installed 

ind proper protected therwise, the results mav_ be 
] | 

very unsatistactot and even dangerous 


Ihe average owner OT a hous which | is been occu 


ed tor some time at by various tamilies, does not 
| | 1 . atto4 
know whether its original wiring vas correctly installed. 
| | it | ] lernized tft l-ce wit] 
Whethet t ~ CC] MICTHIZeC oO Keep pact Wit 
Inge eectru equipment, or whether some tem 


porary or unauthorized wiring constituting a fire hazard 


hidden away in the basement or atti \s a matter ot 
oe | . fd Term 1 
elt protection every OuUusEenoiMder should Nave an Cies 
ical contractor or an electrical inspector examine his 
lect \ lati nd pomt out these hazards 
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Street Lighting Section of N.E.M.A. 


Presidential recognition of the importance of highway 


safety was released when = o1 February 27, 1946, 


President Truman appointed Mr. John M. Carmody 
to the coordinating committee of the President's High 


Way satety C onterence he conrerence has DCC! 





called by the President to stimulate a nation-wide 


Traffic Safety Program. 

From present statistics and actual experience we 
know that in order to accomplish the ultimate aims 
of the President, an active Public Safety Lighting 
Program will play a major part in the success of this 
lraftic Safety Program. 


Modern public safety lighting is street and highway 
lighting designed to sateguard the lives and welfare 
of people after dark. All available data on highway 


traffic definitely indicate that the accident rates increase 
rapidly with darkness, and that the biggest percentage 


of our traffic fatalities take place during these hours. 


The Primary Purpose of Better Street Lighting 


While the primary purpose of better street lighting 
is to reduce traffic accidents it also discourages delin 
quency, vandalism, and other similar crimes that flourish 
in darkness. Thus, we find in good public safety 
lighting, an ally which saves lives and property damage. 
reduces criminal and traffic court costs, encourages 
civic pride and increases confidence in local admn 
istration. 

Good street lighting does more for a city or con 
munity than just protect it. It builds civic pride, 
increases trade, invites new industries, enhances prop 
erty values, aids the Fire and Police Departments, 
and promotes better sanitation. Street lighting is thi 


show window by which visitors judge a city at night 


1 Modern Public Lighting System 


his Trathe Safety Program is 
wide publicity because there are very few cities, towns 
or villages which will not be affected, either directly 
or indirectly, by the increased flow of traffic predicted 
t] ning f F th 


le conung years. It is, therefore, of the utmost 
importance that all civic officials turn their attention 


to planning a modern public lighting system—one that 


will keep pace with tomorrow’s requirements and on 


at will be both servant and salesman for the com 
munity. 
With prevailing 


| g imadequate street lighting, the re 


sponsibility for a continuance of the hi 





rate will rest with public officials who, knowing the 
remedy, fail to apply it. Our duty is to recommend 


and urge the adoption of the kind of street lighting 


that will prevent night traffic accidents and not 
kind that some may believe communities can afford 
funds are generously appropriated for a 
safety measures and it must be realized that. traffi 
safety lighting is a safety measure without which all 
other safety measures are partially nullified at night 
Municipal authorities must constantly recognize thi 
necessity for comprehensive civic planning to insure 
the progressive, orderly growth of their city. Th 
must realize that their major responsibility 1s to provid 
service to safeguard the life and limb, the 
property of its citizens. It is evident that one of thes 
essential services is adequate street illumination 


(Continued on page 175 
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EVTER WERE: 
or A Glimpse of Future Sales Opportunities 


| The Ultra Modern Home 
For True Electrical Living 


Super-adequate wiring with extra heavy wire and control installations——super- 





abundant lighting with numerous clever surprises—unique controls of outdoor and 
indoor installations, mark this house as a practical demonstration of what the desire 


for electrical living can mean in .making markets for electrical products 








CESTIONS. surmises and highly tai iul guesses lollat Or] it reanized 1 build \ ist home 
are flving about as to what the modern home will In collabor: 1 wit aul Campbell, and tinanced 
embody in the way of materials, construction, personally by thea t was built to crystallize opinion 
ting, electrical equipment and appliances, et lhe t both industry and public in order to determine wl 
ng photographs probably point the way t the post w y lL equipme nova 
e of t] e answers \t least. that vas the hope ot ire practicable and seem to be desired by the publi 
Fritz B. Burns Research Division when it built the hey first visited manufacturers all over the country, 
Post War Home in Los Angeles, which was opened securing then ooperation ino advancing ideas 
preview February 27. furnishing equipment, much of it “hand” made to 
Chis is not a ‘model home” in any senst Rather, irder before production was under wavy. 
is a house built by research Mr. Burns is now There are no lighting fixtures of the usual ( 
resident of the Kaiser Community Homes, a 5-million lights being flush in the ceiling or nm coves, except 
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In the master bedroom on the stand at the left is the master 
switch by which every light in house and grounds can be turned 
on in emergency. Illumination in this room is by table lamps 


only. Fritz B. Burns, Research Division photo. 


On the left of the massive fireplace is the radio, record changer 
and home 





NCAA. ts 


yi 





recorder. A similar compartment on the right houses 


the television set. Slimline lamps run full length of room. Fritz 


B. Burns, 


Research Division photo. 
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Soft, 
spacious living 
line” 
below the 


general illumination on the north side of the 
room is provided by three 82-inch, 22-watt “slim- 
fluorescent lamps mounted behind a protective trough just : 
ceiling, Westinghouse photo. 


indirect 


‘ mf eding pag 

thie ister bedroom where table lamps are employed 
ere are no button or toggle switches, and vou simpl\ 
ish on the plate with hand or elbow. 

“Slimline” and “Circline” fluorescents are used pro 





tselv in combination with reflector type incandescents 
ehind glass bulls eyes in the ceilings. Spot lights and 
tlood lights are used in the patio and gardens, some 
containing new type bulbs containing spectrum colors 
olass to bring out flower effects resembling tech 
\ll lighting is controlled by secondary relays, pus 
controlled—low-voltage and wired in parall fo 
multi-operatior 
\ll electrical and gas appliances are of the most 
lvanced design, including range with elements all 11 
the ba vith table room in front, complete electric 


ordinarv refrigerator 
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LEFT 


Flush-mounted 150-watt reflector - type 
lamps provide light for seeing and for deco- 
ration along the front of this new postwar 
house. Westinghouse photo. 


> 
eed 


RE Tey ye 
Ddhete 


BELOW LEFT 


Dust should be a rare item in the new 
postwar house. Placed ahead of heating, 
cooling and air conditioning devices is a 
“precipitron,” electronic air cleaning device 
developed by Westinghouse 


SLANE. cred | 





é 
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BELOW 
Vany 150-watt reflector-type incandescent 
lamps, flush-mounted in ceilings, provide 
unique spot-illumination in numerous areas 
both inside and outside the house. West- 
inghouse photo. 
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This is the food preparation center. Visible are the new rear 


burner 


range, 


the 


hydraulic 


dishwasher, and the console type 





refrigerator, built expressly for this installation. Fritz B. Burns 
Research Div. photo. 
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This hideaway vanity mirror and makeup compartment may 
be folded down when not in use. Two 15-watt fluorescent lamps 
provide a hich level of shadowless light to assist milady in 
applying her makeup. Westinghouse photo. 


ecedau page 
nd trozen tood cabinet, Dullt 1 electric sewing machine 


ch swings out for use, etc. Cupboards and drawers 


tor dinnerware and cutlery are constantly protected 
bactericidal lamps 
everything in radio is provided through a master 
receiving unit in the living room and there are receivers 


all over the house, all controlled by all intricate ele 

nics system which provides record music, bot! 
mplitude and frequency modulated reception or Muza: 
(wired music) at any point desired \lso, a televisior 
set has been installed 


In a word, this Post War House, said to be the most 
thought-provoking house in America, is in reality ai 
exposition of building ideas, being different from the 
ordinary exposition only in the fact that once in it, 


vou have a strong desire to sit down and start right 


in living there. 
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The homemaker’s “office” is this light, 
“nerve center” in the 


spacious, househo!d 
kitchen. Provisions are made here fo» 
files, recipes, for communication with 


writ. 


ing, 
all rooms and the barbecue outside, and fo 
controls to operate the lawn and 
door, 


soe 


sn 
a 


Dseebettoet 


electric 
garden sprinkler system, the garage 
the radio and the telephone. Westinghouse 





photo. 


ee 


PRR te 


Both the electric mixer and the electri 
sewing machine in the kitchen are on handy 
swinging shelves which recede into the 
walls when not in use. On the right is the 


all-electric laundry consisting of washer, 


dryer and mangle. Fritz B. Burns Research 


Division photo. 
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Team Up With Contractors NOW | 





ON REWIRING 








2,700 
DEPARTMENT STORES— [ins 


15% 


have Electrically Obsolete 





Wiring and Lighting 
SELL THEM 


Adequate 
Electrical Modernization 
In Your Territory 


HILE you, Mr. Salesman, may need only ocea 
W sional prodding and coaching from your boss and 
the manufacturers, your contractors deserve almost con 
stant attention and cooperation from you, if you are 
voing to get at least a fair share of the many orders that 
can be developed in selling commercial buildings and 
establishments in vour territory on the need for rewiring 
and relighting. 

Basic conditions tor deve loping the biggest sales vol 
ume in history were never before as favorable as they 
are today and cannot be as good again in many years 
\lmost every store, service station, office building, in 
fact practically everv business establishment is makit 
a good profit 

Che owners and managers are conscious of the fact 
that for five vears no serious maintenance work and 


improvements have been possible, while constantly 
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vrowing demands on existing wiring installations and 


~ 


improved methods of lighting have served to accentuate 
the need for thorough and complete rewiring and re- 
lighting. 

The salesman who fails to grasp the unprecedented 
opportunities of this period will miss “the chance that 
comes once in a lifetime,” and he will have no one to 
blame but himself. 

Phe accompanying figures on the overall markets for 
rewiring and relighting in the commercial tield together 
with percentages of ELECTRICAL OBSOLES- 
(CENCE are intended to serve as a tool tor selling con 
tractors on the vastness of this opportunity which they 
can explore profitably only if they team up with the 


salesmen of the wholesalers who serve them 
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To Sell Huse Commercial Field 
AND RELIGHTING 

































1,700,000 
SMALL and MEDIUM 
Sized RETAIL STORES — 
857% 
have Electrically Obsolete 
Wiring and Lighting 
SELL THEM 
Adequate 





Electrical Modernization 
In Your Territory 





132,000 
BARS ond TAVERNS— 


15% 


have Electrically Obsolete 





Wiring and Lighting 
SELL THEM 


Adequate 








Electrical Modernization 
In Your Territory 
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Miller photo 


General Electric phot 





49,000 
DRUG STORES— 


have Electrically Obsolete 
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Wiring and Lighting 
SELL THEM 
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important factor. But vital, too, is the necessity for a 
carefully planned lighting layout...intelligent selection 
of the proper lighting fixtures. The way to be sure of the 
right fixtures is to specify those wearing the famous 
FLEUR-O-LIER Label of Certification. That means 
electrical and mechanical excellence, top lighting per- 


formance, trouble-free operation, fewer service worries. 


‘be sure with FLEU 


ie every modernization plan, lighting is a vitally 





‘LIER 


Fixtures wearing this label 4re made by over 30 leading 





manufacturers participating in the FLEUR-O-LIER 
testing and certification program. Thus... to the in- 
tegrity and reputation of the individual manufacturers 
is added the protection of the FLEUR-O-LIER Label 

. double assurance of superior value and satisfaction. 
Can you afford to let your customers be satisfied with 


anything less? 


All certified FLEUR-O-LIER fixtures are equipped with Certified Ballasts 


and Starters, additional assurance of better service from the Lamps you use. 


FLEUR -O-LIER treciecoc. 


Fleur-O-Lier is not the name of an individual manufacturer, but of a group of more than 30 leading fixture manu- 
facturers. Participation in the FLEUR-O-LIER MANUFACTURERS’ program is open to any manufacturer who complies 


with FLEUR-O-LIER requirements. 
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Unlimited Lamp Sales Potentials For 
Salesmen Who Know Their Job 


It’s the wholesaler’s salesman who knows how to serve as liaison officer between 


manufacturer and his markets and as key man that faces the greatest sales oppor- 


tunities in history in the re-lighting and new lighting needs of the present period 


Lf 


Bh <> NEWIRE ANO RELIGHT AMERICA 


By Donald A. Marsden* 








CCH paper and ink has been 

consumed in this magazine for 

the salesman and in manufac- 
turers’ sales promotion literature to 
exhort the salesman to greater post 
war efforts and to “educate” him to 
the sales opportunities during the pe 
riod of reconversion and beyond. 

As one in the sales end of manu 
facturing who has had a fairly exten- 
sive, intimate and continuous contact 
with the wholesaler and wholesaler’s 
salesmen, | would like to approach the 
situation from a little different point 
Everything in my experi 
ence adds up to a profound confi- 
lence in the contribution that the 
wholesaler’s salesman is making, and 


of view. 


is going to make when the smoke 
clears away and all of us—manufac- 
wholesalers, retailers, con- 
settle 


familiar buyer's market. 


turers, 
sumers down to the once 

Che problem of most manufactur 
rs is one of moving the merchan 
‘ise produced in the greatest possible 
volume at the lowest possible cost 
ind at the best possible profit. Com- 
petition is, of course, one of the domi- 
nating factors as is demand in affect 
ng volume, profits and costs. Meth- 
ds of distribution used can affect 
em even more. 


Some manufacturers look upon the 


distributor as a_ local 
delivery and collection unit and rely 
on national advertising to create the 
demand for their product. 


warehousing, 


Others use 


the distributor's local position as a 
base of operations for their own sales 
crew with delivery and collection only 
handled by the local distributor. This 


] 1 


latter group does not expect the dis 





Pictured above are floodlight lamps for indoor and outdoor service on 
115, 120 and 125 volt circuits in clear, reflector and projection types. 
Sylvania photo. 
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{ ( ( ( unclise 
thers and obably the ma 
mManulacturers expect ( 

to be a selling distributo 

( pect to acc { defini eC 
want him to justity his 

full allowable profit 
functioning as an active 

oting distribution an 

ne up demand t ( oduct 

lle 

the three types of distributor 
ration mentioned, the last-men 
tvpe. offers the most valuable 


1¢*¢ 
l 


facilities and services for solving the 


cet ing 


108 


activity that is so essential to 


[ 


problems of t 


, 
ne 


future as 


e is in the past and this type ot 
tributer will be a most important 
act the development of the de 
which must be created if full 
11] vient is to be maintained 1n the 
eri that lies ahead Vhis type of 
S it represents additional sales 
reneth which means additional vol 
ne. He is constantly engaged in in 
demand and greater uset 
itistaction The outside men in at 
y tion of this type are not just 
alesmen—they are important people 
ecause they help to keep the wheels 
rning The future of anv manu 
icturer or product can well be lett im 
heir hands. 
let me give vou my reasons to 
elie iv that the wholesaler’s sales 
n is the key man for maintaining 
he balance of manutacturer-to-trade 


nder conditions ot 

1 ‘ . . 
ind lack of produ 

lance such as Ww 
{ s\ 


Directing the natural expansion of lamp 
and lighting volume—being in on the 
ground floor as it gets underway—is an 


opportunity that no intelligent whole- 
saler’s salesman is going to overlook, 


Champion Lamp Works photo. 


Lamp engineers, who developed the “cir- 
cle of light” known as the circline fluores- 
cent tube, topped off their achievement 


by “making both ends meet” with a 4-pin 
plastic base at top of lamp. Westinghouse 
photo. 


But we all know, if we stop t 
consider, that there will come a tim 
when production will catch up wit 


demand and when selling effort wi 


again represent the major 

against a business decline. For whe 
there is declining demand there ar 
no automatic sales. When there ar 


no sales, there 1s no incentive 


ufacture No manufacture, no 


en 
ployment. No employment, no pu 
chasing power. The vicious cycle tl 
leads to depression begins again 





h 
I] 


defense 


ll 
e 


e 


to man 


l 


at 


Now, right at this critical point of 
creating and maintaining demand 
stands the wholesaler’s salesman. His 
influence and his efforts extend 
both directions—toward the manufac 


1 


turer who relies on him to translate 
his product to the users and convert 
his sales promotion and advertising 
into an effective flow of merchandise 
the 
rely on him for expert guidance as 


and contractors and retailers 
to what, when and where to sell 

Che manufacturer with his adver 
tising and sales promotion talks at 
the whole 


ur 


the retailer and consumer 
saler’s salesman talks to them. 
manufacturer 


ther than that, the 1s 
usually miles away and the whole 
saler’s salesman is right in on the 
eround floor, at regular intervals. He 
knows their needs, their problems 


their capabilities, he gives them coun- 
sel and they follow his suggestions 
because he has their confidence. 

You can theorize as glibly as you 
please about marketing and merchan 
dising but the live wire manufacture 
keeps himself constantly aware of the 


fact that the job of finding, develop 
ing, selling and servicing markets 1s 


pretty much in the hands of the men 
right there on the ground and in inti 
mate daily touch with the trade—the 
wholesaler’s salesman. The smart re 
tailer knows it, too. He knows what 
it means to have a source of delivery 
from local stock and to have a single 
source of product, price and selling 
that at the time 


understands his individua 


information same 


| needs 





The demand for good lighting and 


stores, offices, factories, etc., 


wholesaler’s salesman 
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lamps in homes, shops, schools, theaters, hotels, 
is an excellent market that lies ahead for every alert 
Champion Lamp Works photo. 
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That is why I look to the whole- 
saler’s salesman as the key man for 
future sales. I do not underestimate 
the significance of his position right 


today, either. To him goes the major 
responsibility for restoring the trade 
equilibrium that has been upset so se 
verely by the impact of war and re 
onversion problems. 

He must act as the interpreter of 
the manufacturer’s product and sales 
promotion plans and is relied upon 
by the retailer to translate these plans 
and opportunities in terms of local 
and individual conditions and needs. 
lle, the wholesaler’s salesman, is the 
man who is going to reconvert that 
retailer who slowed down during the 
war years and who is going to educate 
and train new retailers and especially 
(3.1. Joe who has put his savings, 
onus and G.I. Loan into his hopes to 
become a successful retailer. 

[ say that this is fact, not theory 
that the wholesaler’s salesman is do- 
ng the job right now. That is why 
[ am so optimistic about his value in 
the strenuous selling era to come. 
When you think about the changes 
and additions to the retail picture that 
are taking place you won’t have any 
doubt about the necessity and value of 
and constant 


close, down-to-earth 


liaison between manufacturer and 


trade that only the wholesaler’s sales 
man can provide. 

Let me get down to cases on that 
part of the industry that | know best 


lamps and lighting. The possibili 


ties for effective manufacturer-whole 
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Six heat lamps shown in the above photograph are designed to 
provide heat for household and industrial uses. Household uses 
include treatment of body aches, hair drying, and thawing of 
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saler-retailer teamwork in this field 
seem to be downright unlimited, and 
the wholesaler’s salesman 1s the quar 
terback that is going to make it a win 
ning combination. 

What's more, I see no reason why 
the wholesaler shouldn't capitalize to 
a major extent on this great relight 
ing market, and especially on lamp 
replacements. For lamps, as you need 
hardly be reminded, are ideal suppl) 


items. They wear out. The replace 
ment business is as sure and steady 
as it is on razor blades. The replac 
ment business is the wholesaler’s dish 

made to order for the kind of 
service nobody can render lke = the 
Wholesaler. And, mind 


talking about big volume 


you, we're 

fen flimes 
the volume of incandescent and fluo 
rescent lamps we thought was ade 
quate ten years ago! 

There’s only one thing that is need 
ed for making this glowing picture of 
ade 


the lighting market a _ reality 


quate and efficient distribution. — If 
the wholesaler’s salesmen do that part 
of the job then there'll be 


to it. 


nothing 
We'll see an era of mass pro 


duction and mass consumption the 
like of which we've never dreamed 
It's a job for selling wholesal 
selling! 

By this 1 don't intend to convey 
the idea that the manufacturer o1 


the retailer should sit back and pass 
the buck to the wholesale for the 
success or failure of lamp and heht 


ing distribution. 


frozen pipes. 






Largest industrial use expected is for a 
range of drying applications. The lamps shown are manufactured 
by the General Electric 








One phase in the manufacture of fluores- 
cent lamps is a careful inspection of each 
\lamp before it is shipped out. Westing- 
house photo. 


provide not only the new and better 
lamps and lighting materials but the 
most effective sales and sales promo 
tion and advertising assistance that 
effort and ingenuity can devise. 

retailer to use the 


It's up to the 


manutacturer’s products an sales 
assistance and to cooperate with the 
] . 4 | 5 ~ * ] 
wholesaler's salesman in making the 
product available and more effectively 
merchandised than ever betore. What 
l'm saying is that the wholesaler’s 
man He can 


betting that he 


salesman is the key 
click I'm 


make it 
will 





wide 


Co. 
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Installed in this modern private office are nine fixtures with thirty- 
six forty-watt lamps, providing seventy-eight foot-candles of light. 














Ok years the problem ot design with standard tluorescent lumimaries. ing as the only thing that 1s Symmet 
ing a lighting system for private lhe new method may be termed, _ rical in a private office?” There usu 
offices has baffled lighting engi- Functional Lighting’ or “Specific ally is nothing else symmetrical in at 
neers, while the lighting of a general Lighting” since the purpose involves _ office, if the office itself 1s symmetrica 
fice seemed relatively simple. Now, the fundamental requirement which 
with a new technique, the reverse “Provide maximum seeing comfort Fundamental Considerations 
ipplies or the person working at the desk o1 here are three main reasons why 
' ‘ 17 ” } 1 y tad . 1 
By engineering the layout of t table It definitely is a deviation private office lighting is dithcult: 
uminaries with respect to the desk from common practice of adhering to 1. The installation efficiency ( ut 
ind table, the ideal in quantity and the laws of symmetry But isn't it lization coefficient) is low because ot 
quality of illumination is provided easonable to sav, “\Whv select light the small area his means it 
: s 7 ; ' 
Figure 1 Figure 2 
| | 
ac eSi:, is) Aa 3 » 
~— fo 1 —— fee 
47 
a ———E La bd - T 
. — if 26° L 
tt ~ =—_3 A. — 
f - 
“ = . js ‘ ’ 
’ t { 4707 | 2a37 
SL a —) | (2723 
az A ' 
——_, a - 2S as , 
Tins | =F | ey to 
= = | aa | Nmegu a Oasa | \ 
rh Se ‘ — —= = ees 
WAY L ee ee ae oe 
Yow - | a 6~o7 _ 
_ a so"'o® - 
ELEVATION 
seeverroe’ 
| PLAN VIEW | 
REFLECTED GLARE FROM SPECULAR. SURFACES CAVSES EYE STRAIA | ows] 2G | es) 
a WEST NWGHOUSE E.0c Te « tg CO f-.a — sa Je 4 3837 WE STinGnOuse ELECT C4 eG Co CLEvELandD Onio.u5.4.| AIO 3804 
As illustrated in the sketch above, reflected images of the lumi- Four direct-indirect fluorescent luminaires installed as show» 
naire brightness from shiny surfaces (desk tops, glass partitions, would produce 38 foot-candles average in-service illumination 
pictures, etc.) causes eyestrain, a common occurrence in private Whether working at table or desk, the eyes would be subjected 
offices and not always fully recognized to reflected glare. 
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Study Private Office Lishtin 
And Book More Profitable Sales 


Knowing the angles on private office lighting will pay good 
dividends to you and your contractor because private-ofhice 


occupants want what they want and cost is seldom a factor 





ten impossible to make a symmetri | eal 4 > 
1 ] - * 9 


il layout that will provide the desired 
level of illumination without a “fix- 
ure store’ appearance, or excessive 
wattage and heat 
2. The lumen method of calcula 
determines the average illumina 


only and therefore does not give 
he « xpecte di tensity On the desk or 
2 < 1 :° {fnseocsensessensccoceen ee een 
table which is ot most importance. t 4 | 
2 ] | 


. 1 
If a symmetrical layout can be 
ide to satisfy appearance and aver 


- ° 1 
Lore footcandl requirements, the cost 





often deemed prohibitive. Th 
st per footcandle per square foot is 
ohe r than fc irae veneral office 
ecause the ve installatio1 
Cie! 
Private office lighting has one ad 
intage on es Ipoint o m 
ire location, and that is the demand 
oc4 <a ; | eer Spee 
3 flexib ty in locating the desk 01 Four 40-watt white fluorescent lamps in each fixture, mounted 10 feet above the 
taDie 18 not as Mport int as tor a floor, provided for this office 40 to 45 foot-candles of light at the desk level. Guth 
neral office sually there are only photo. 
w practical posit ere thi 
sk and table can be placed. It is From a quality standpoint, privat llustrated in Figure 1 is so locate 
mportant, however, that they be lo office lighting techniques commonly that the brightness of the fixture wil 
ited to utilize natural light from the used toda have certain d Iva e reflected from the desk top, paper 
indows to hest advantagt tages. The sir ale fixture installatior pencil-writing ar truments 
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within good design, and | bserva 
tion, no harsh brightness existed 
the form of either reflected 
glare as viewed within norn 
ing angles. 

After 1000 hours of burning 
average illumination from 
(figure 3) was 57 footcandles. This 
compares favorably with the calcu 
lated initial average level of 63 toot 
candles; however, the intensity at 
the table was 85 footcandles, e 


1 
} 
t 


ifter 1000 hours of burning 
exceeds the average by 49 percent, 
which is acceptable since the bright 
ness contrast of the surroundings are 
well within accepted practice 

The brightness of the walls 
important than the footeandles on 
the horizontal plane between the tabl 
and the wall. 


ft 


a Many designs to accomplish the 
same results can be made, the choice 


By forming a rectangle or square design with 2-lamp, 40-watt troffer units, 
flexibility in lighting can be had by separately switching the different units. With 
all units “on” for conferences, an average of 43 foot-candles was obtained, Westing- 
house photo. more designs are illustrated herewit! 


depending upon the shape of the root 
and possible desk locations Several 


\ll are designed to compl; 
fundamental requirement 
Maximum seeing comfort 


son working at the desk 
used im otties Pictur r @ most common occurrence) works and. therefore, can be 
vlass partitions can also be % under a high intensity and looks into” “Functional Lighting” 


of reflected glare with critic: a low graduated intensity when look- — J jehting.” 


tions of luminaires, such as this ing across the room in front of 
ven if the luminaires are svi limself. 
‘Lighting 
Westinghar 
1 5 | } . 
Intensity, ted giat Invarl tion, brightness contrast was well land 


metrically spaced to provide ; ‘SII By measurement of this installa 


k or table 


Phe requireme! 





eliminate reflected are | ating CEILING HEIGHT —~1é 2-32 


e luminaires around but not in one = —+ REFLECTION FACTORS 





CELING ( waiTe )————— 8&0: 
TOP OF SIDE WALL S——8c~ 
(2/* Feo Caring) 


DADO (OARK GRAY GREEN )—35% 
(42+ FROM FLook ) 


BALANCE OF WALLS ——_———- 65% 
(LIGHT GRAY= GREEN | 





ONT -LW=160 (28 = OVERALL LENGTH) 

44MP BURNING HOURS = foco 

9 —— er) 

Poe Eee os 
R-LIMNGRES ONLY 


1 
SLM NGAES ONLY 
f 


at] 
Za 6 B 


——— FOOT CANDLE DISTRIBUTION 
yo Lormer eH 
WESTINGNOvSE ELecrecé MFG CO CLEVELAND Ono. v.54 From A ro i3 | 
To eliminate reflected glare the luminaires should be around but not in front of the 


person working at the desk. Note that the maximum intensity is at the location of 
the table and desk. 
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Use Lis ht Lo Sell Light And 
Your Men Will Make More Sales 


When a wholesaler practices what his salesmen preach, his entire establish- 
ment from front door to loading platform must represent a living demon- 
best 


high-level lighting 
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LESALING 


ABOVE 


wholesa'er’s general office 


The 


constitutes 
an almost-perfect demonstration unit for 


good office 


lighting. A rollaway panel for 
charts, 


visualizers, photos and installation- 
data, together with related but varied office 
lighting fixtures, can make ordinary 
office into a complete lighting demonstra- 
tion for salesmen and their prospects. 


an 


LEFT 
The city counter is a vital focal point for 
customer attention. When the ceiling is 


used for functional lighting and correct fix- 
ture display, and the end panels of parts- 
bins used as auxiliary display space 
ter and cases take on added importance. 
Over-the-counter bulletins and on-the- 
wall murals can comprise constantly chang- 
ing lighting demonstrations. 


, coun- 






















Doves OPtw TO STORaCe Roow 
MOLE, Fis TORS ARE Placid ON 


METAL TRACK AND PUSHED 
eTO \QLe5 ROOM + © «© 
| 66 SECTION IN = <= 
LILING OM wwice Pisruns = 
AUL MUNG Im \Temacd ROOM - 
AMP PLVOL VED InTO S#OW i 
foom. \ >] 
ORAPE OPENS ALLOWING ¢ —_ 
SDecriOWs OF METAL TRACK Qn ) 
FieTU@ES TO Past «+- 
PROVIDE 4 FL EniBLé MEANS OF QuiCe 


Ceemcree Frature “ )#OW Roow 











Here are detail drawings of three space-saving display demonstra- 
tions. At the top, a trolley-duct allows suspension, in the store- 
room, of units to be demonstrated in the salesroom, At the lower 
right, a variety of fixtures quickly can be changed to demonstrate 
specific types or families of fixtures. In the picture at the left, a 
revolving ceiling-section, permits storeroom installation for 
showroom demonstration. 


RIGHT 
The wholesaler's repair shop can be a completely functional dem- 
onstration of industrial lighting. As repair work is in process, 
both salesmen and customers can estimate the lighting levels 
necessary for the performance of types of fine work at close 
tolerances. 
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REPAIR SHOP 














they must render an essentially new How long our promised buying 


lighting service to cooperating archi 
tects and contractors as well as to 
their own lighting prospects and 
customers, create more dramatic dem 
onstrations of lighting for use of their 


salesmen and their allies. lighting will 


rush will last, no one knows. But, 
many wholesalers recognize the fact 
that, even after the rush is over, both 
the volume of their profitable lamp _ that 
sales and the ease with which modern 
continue to be sold 


depends upon today’s planning. 
Long prior to the advent of war, 
wholesalers discovered that demon 
stration helped to speed lighting sales 
well-conceived and executed 
salesrooms were in themselves proot 
of the fact that seeing is the biggest 





Even a small uninterrupted wall area can become a positive selling 
force. In the area above, adjacent to a wholesaler’s private office, 
the installation of two types of lighting fixtures, together with 
bulletins and a collection of use-application pictures on the wall, 
can put potential customers into buying moods. 


The advantages of planned use of corridor and entrance space are 
obvious in the sketch above. Any hallway which leads to sales 
and executive offices in the wholesaler’s plant can display the 
lighting fixtures that he offers for sale and wall spaces offer an 
opportunity to show a variety of installation photographs. 














ss ay 


= a 


Batwenemn) ee 
ntrth OFFICE mp | EA 
Improve. i | 


@ETFICIENCY 
ecOmfoaer 
+ Rat 


mAL 
Use varie TOPs 


=i 


















Veo cau wave 
LigmTine Lice Tras 
af Ow celT 

















Anca anvacent te PRIVATE OFFICE 























< ona Bavet.99 












































ELECTRICAL 





WHOLESALING—April, 19-46 



















——- LEFT 
) ~~ rnin Windows that say “stop, look, 
AP ] buy,” not only can display a 


f wholesaler’s merchandise, but 
can demonstrate good lighting 
and display techniques to pros- 

a pects and customers. A_ well- 


ae ; lighted front and attractively 
= lighted windows, with inten- 
sities which command the atten- 


| tion of even casual passersby, 
| I Seine \ | also can act as a reminder to 
= ; Di © ; = all of the dealers who sell o» 
yr | ND oy A use window-lighting equipment. 




















tH | BELOW 
|| To conserve wall space in a 
| wholesaler’s showroom, where 
a —)! the emphasis is on domestic 
_ lighting, a series of kitchen, bed- 
SP ROB sire * room, livingroom and bathroom 
WH MERCHANDISE EUT TO DEMONSTRATE PROPER neigh — displays may be rolled out of 


serimearenstningtdeg Tp yor li YOUR OWN STORE FRONT sight when not in use. The wall 
‘ : cabinets house a wide range of 
portable-lamp samples. 




















ching im_ selling Planned lighting 


ve 


display rooms helped to demonstrate — 














lamps, fixtures and controls, helped Mi 
to visualize the effects and emphasize ~ | 
the benefits of modern lighting. i \} 
Ss ith tl Irn of 1 " | § = pe | 
So, With the return of open com ' 
0, wit | rrmuirg) |  —— } # 
petition in the lighting field, the nto Dem mic | =| | | 
, ; ta lal SEE BETTER wh 
wholesalers who previously used light led a \coserre 4 ——- . 
to sell light planned to multiply their ia ae | 80 


efforts, and many more who never 


lin lighting dem 


vefore have engage: g 
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LEFT 
The lighting specialist's desk 
can be a complete demonstra- 
tion of the five factors in see- 
7 ing; size, brightness, time, 
brightness contrast and bright- 
ness ratios. Photographs can tell 
the story of seeing, can establish 
the importance of having the 
right merchandise in the right 
place under the right lighting. 
| | im 
LIGHTING SPECIALIST DESX 
——+ 
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FLUORESCENT 








BALLASTS 








—-———— 


The Manufacturer guarantees by affixing this Label 
that these FLUORESCENT LAMP BALLASTS 





duplicate samples found by periodic examination 
to comply with 


“SPECIFICATIONS FOR FLUORESCENT LAMP AUXILIARIES” 





which are sponsored by the Certified Ballast Manufacturers. 


ELECTRICAL TESTING LABORATORIES, INC. 


NEW YORK, N. Y. 
CERTIFIED 


T 


Most Fluorescent Lamps 
carry the standard war 


ranty of their manufa 


a ae ae | 


SPEC.NO.6 


FOR HIGH POWER FACTOR 


turers WwW 
au x 


bear 








NS, 
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A picture that means more to YOU 
than a thousand words! 


It doesn’t take forever to tell men who 
know Fluorescent lighting why Certified 
Ballasts build good will. 


Here’s what the label stands for: 


Certified Ballasts are made to rigid 
specifications set up by foremost lighting 
engineers ... to assure better lamp per- 


formance... fewer service troubles. 


Certified Ballasts are E.T.L. checked. 
Sample ballasts are thoroughly checked 
by Electrical Testing Laboratories, Inc., 


before they are CERTIFIED as meeting 





the Specifications. And random samples 
are periodically rechecked at E.T.L. and 
at the factories. 


Certified Ballasts help assure top per- 
formance in fluorescent lighting fixtures 
that use them. Leading fluorescent tube 
makers will guarantee lamp performance 
when Certified Ballasts are specified in 


fixtures. 


For new fluorescent fixtures or for replace- 
ment in existing equipment, protect your 
customers by specifying Certified Ballasts. 
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LEFT 
In the storeroom where bins require high 
lighting-leve!s for speed and accuracy in 
order-filling, the alert wholesa'er can attain 
another highly effective lighting demonstra- 












tion. 

| to insure 
speed é 
ACCURACY Your products amd onstrations will design new display 
in fillieg Sales Story Cambe e : : 

orders shown i" ever rooms for their own and the use 
1 ght wn aule to see onde place where light c : 
2 Lf mast redens Rove sneeded of contractors, manufacturers and 


3 ug aes 

Pres utilities. 
ds om inven Tow 

Aare wet For its cooperative value alone, 

6 


Use tor stock room 





File stacks 


they could well afford to devote an 
entire room to lighting display and 








preg | ——— = many Wholesalers have found that 
sl aa a] : 














demonstration, and almost every dis 





tributor knows the sales value and 
-elling effectiveness of model lighting 
installations in his own. office, sales 


and work areas 











Infinite variety in the types of 





overhead luminaires is possible and 





profitable. There are as many ways 
to plan effective auxiliary lighting 
tor display-emphasis, counter, case 


and niche lighting in the wholesalers 
own establishment as there are light 


ing men to plan them 





In the sketches that fill these pages 
are a few of the many ways in which 
wholesalers can use heht to sell light 
\ whole series of ways to make a 
wholesaler’s complete plant an effec 


tive functional lighting demonstration 








—< - 

A porarine Cacucar 4G PANEL TO ‘How OME Om MORE BY TURES at a Time: fon neem gis nore 
B ie» VABLE © CTURE BACKEO wiTw SCREEN FOR SLIDES > 

©] visumizen Foe oFeice BTING STORY 


D Lame Pants 


SHOW ana MEETING RGDM Cimmans, ele Park, Cheedeak © 














ABOVE Gg ao 
1 wholesaler’s  lighting-display room, TOR ‘ 
lighted with several types of overhead fix- - = ; ! 5 
tures, augmented by varying intensities of 
illumination and amplified by directional 
spot lighting well may serve both as a light- ane 
ing demonstration for groups or important 


Gord Lag INCREASES 
individual customers, and as a meeting : ——. PRODUCTION 
room for utilities, contractors and dealers. ad | adage =] 


mee ; 
_efy 
SUPPLEMENTARY 
LIGHTING pou 
2 g 


B Hoh Murat 

















} , “ — 3s Sateseees 


















Draper Ovetomon of & 


RIGHT 


One or several booths, wall-units for the 
demonstration of store, factory and office 
lighting, the use of photomurals and mon- 
tages can take the place of more elaborate 
lighting displays, put the customer in the 
proper frame of mind for listening to a 
lighting sales story, show various applica- —_ > 
tions of the three major types of lighting ee ae 


installations. S 4H O WV R @ M 
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This plant is lighted with incandescent 
lamps in Curtis steel reflectors, set on close 
centers to provide high intensities at work- 
ing level. Equipment by Curtis Lighting, 


Ine. 















































‘ 
Due to its pomt source of ilumina 
tion, its beams can be controlled and 
| rovected ereal distances ( 
Since it will start at any tempera 
ture. itis the most reliable light source ( 
° . - , ue 
Industrial Incandescent Lighting Gutdoor and cold storage as : 
. é € a = 
Idaptability and A pplication . 
’ 
y y sd 1 
By W. R. W hite lor temporary occupancy, mean 
7 | | ; 
Vebraska Power and Light Company descent hghting offers qu k, low cost 
Wlumination 
; ; lor merchandise display, meandes - 
L RING) recent vears, imeandes peace bhey can be economically ot r 
cent lighting provides great tlexibility 
ent lighting | 1 | luced im | uantit nd ar ; = 
Cel heh “ aS ore of SS produced 1 arve Quantilles <¢ (l ¢ ; . } 
S - ; : ; ' =o a - _ Small spotlights can be used eithe 
reverted to the state of the Inexpensive to buy Most any one | : 
portable or stationary as may be re 
forgotten man due to the lavish ad can screw one of them into a light ; 
, ; > quired, and located im small out. ot 
Vertisimg heaped upon its new and ocket 
5 pels me the way places. Incandescent light 
vlamorous brother, the long “hk” tube Incandescent bulbs need no aux 11 
. “yr Sieg ) ; ing is very desirable for use where 
sven though the rotund mcandescent ary equipment such as starters ane ] 
> rer me] a ' the specular reflection of a small light 
bulb may have taken a back seat it villasts. breedom from the need ot 
. source is desired 
has many outstanding features of this extra apparatus materially re ; 
; Storerooms, recreation and = gan 
usefulness and adaptability that will duces their initial cost and the ex 
' aa : rooms that are occupied for short 
certainly) prevent its passing imto — pense of installation and maintenance 
periods only, can be lighted) more tI 
oblivion lubular-lamp fixtures, due to then 1 
Rd , or , ; economically by meandescent fixtures it 
“disons first successtul incandes nape and weight, are more caithcuit 
, re mee The installation costs would be low Ie 
cent lamp of 1.4 lumens per watt wa to hang than the single suspension — , ; , 
vs > ~ and the lamp hfe much greater sine ( 
completed in 18/9 It has constantly incandescent fixture. Replacement Ol | a 7 { 
: such installation would be turned on \ 
been improved until it is today a very amps is a simple operation but. it : 
et ciety, ae and off frequently U1 
efheient and dependable light source eems that an expert is needed to ; 
; , ' , : ; Incandescent lighting is the only 
The carbon filament lamp of 1905) remove and replace a tube tvpe lamp, al ae ee 
; ie source practical for the iluminatior in 
produced + lumens per watt. Gras a. starter, or a ballast. Different 7 
. : : of outdoor sports area such as foo ul 
filled lamps of 1913) produced 14. wattage lamps can be used in the ke 
s ball fields, SWIMM pools, Daseba 
lumens per watt The 1944 mazda same socket. With tubular lamps, :. 
, er : : diamonds and tennis courts 
lamp with its gas tilled bulb and — the length of the tube usually changes 
b { 
tungsten filament varies from 16 to with the wattage. High Bay Use and Balanced Lighting 
22 lumens per watt. depending on The efficiency of its incandescent Since this light source can be easily 
size white hot light source 1s not affected controlled and thereby projected in ar 
- - { 
by temperature \lso the frequency intense small beam, or spread over 
Construction and Operating Characteristics of use, or turning on and off, does large area, it 1s preferable for hig! 
\n incandescent lamp = consists not materially shorten its life hay use as is required in auditoriun 
mainly of a base, a glass bulb and a The light output of an incandes churches and some industrial plants 
Hlament. It is quite rugged in con cent bulb is easily controlled and High bay incandescent lighting wa S 
struction and will stand considerable directed which makes it almost uni extensively used in large war plants a 
abuse in service. Due to its small versally adaptable to any use. It is \lso, in these industries, incandescent 






| 
} 


size and light weight, large numbers the most practical source of light for local lighting is installed in conjun 


of them can be stacked in a small — floodlight and especially spotlight use tion with general illumination. Thi 
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Industrial Lighting— 


A Symposium* 
















ombination 1s often referred to as 
the “Balanced Lighting Plant.” In 

candescent local lighting may be used 
in conjunction with any other type or 
This 
arrangement effects a substantial sav 

initial 


combination of general lighting. 


ing mM investment as well as 


operating costs. Fewer fixtures are 
needed for general lighting and the 
equipment cost for local light applica 
tion is low. The power used by the 
veneral lighting 1s lower, but its load 
factor is usually higher than if all 
Phe local 


the 


lumination were general 


vlits can be turned off? when 


machine they serve is not im use 


To summarize, incandescent lyht 
ing offers a low cost installation with 


equipment that 


without priority. 


is readily 
The lamps and tix 


available 


tures require a minimum of space 


maintenance is an unimportant factor 


since starters, ballasts, ete. 


involved. 
simple and empty sockets provide an 
unmediate 
they 


used 


regard 


can 


indoors 
to 


Lamp replacement is very 





source 
be filled by 
campaigns. 
and 


are 


of revenue 


outdo rs 
temperature 


not 


sInce 
special sales 
They can be universally 


without 


Incandescent lamps are less affected 
by voltage fluctuation and can be used 
with equal success on either AC or 
DC, 
concentrated to produce a_ brilliant 
spot or widely diffused to flood an 


Its rays of light can be readily 


area as required. It is the only source 
of light practical for explosion, vapor 
Its flexibility 


and dust proof service 
In conjunction with 


of use alone or 
other light sources in any temperature 
and climate regardless of dust, vapor 
or explosive gases makes the mean 
descent lamp a indis 


universal and 


pensable light souree 





Industrial Fluorescent Lighting 


By R. F. Dice 


Aansas Gas & 


LUORESCENT lighting in ou 
industrial plants has undoubtedly 
done more toward expediting 
the war needs than any other single 
item. With the application of this 
new “tool” lighting intensities in fac 
tories have soared to new levels that 
considered 


were inpractical if 


few 


not 
The 


results of this job have been yreatlh 


unattainable a years 


y 
ago 


nereased production, less 


spoilage 
ind rejects, fewer accidents and im 
oved employee morale 
While these accomplishments can 


e looked upon with some measure 


pride, | do not believe there are 
ny of us unwilling to admit certain 


veaknesses 1n most installations duc 


rimarily to restrictions on critical 


aterials 


‘he shortage ot ballasts has been 
I] hortag f ballasts 1 | 


d still is another serious handicap 


Sequence starting has been used in 


some cases to overcome this situation, 
it there 
litterence of opinion as to the general 
entan 


seems to be considerable 


e of this type installation 
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Electric Company 


ing jobs is in Oklahoma City and 
although difficulties were experienced 


it 


WHOLESALING 


One of the largest sequence start 


first, 


present 


Opel ations 


AT 


re 





On this one 


ported to be satisfactory 
12,000. ballasts 
$72,000. 
saved = in 


job eliminated 
Critical 


alone 


were 
with a saving of 
material ballasts 
amounted to 30,000 pounds of cop 
per, ] 18,8 ) pounds of steel and 4,140 
pounds of aluminum. Since this plant 
installed a 400) volt) Y distribution 
<vstem throughout the plant, the 265 


volts, necessary for sequence starting, 





This example of an industrial fluorescent installation in a food manu- 


facturing plant shows how effectively light is distributed over the work- 


ing areas. Equipment by Benjamin Electric Mfg. Co. 








was available without additional trans 
formation, A 200 kw job of this type 
was installed in a Wichita plant and 
it has been quite satisfactory 
However, this 
1O0-volt 


served the 


iob was. installed 
delta distribution 


plant and it was 


vhere a 
ystem 
necessary to install two 100 kva trans 

formers and a separate lighting distri 

bution system in order to obtain the 


;roper voltage. In this case, the sav 
ings in money and critical materials 


vas greatly reduced in comparison to 
the ¢ klal oma City 10b. 
In any case where sequence starting 


used additional transformation and 


istribution are necessary for the op 
eration of portable hand tools and 
upplementary lighting. It would, 
therefore, seem that this system fo 


hting inpractical except in new 


1 
t 
plant ot old 


te rewiring and installing 


plants undergoing a 
160 


olt Y distribution 
Schedules are governed by the typ 
f work being done which in turn dic 


frequency of cleaning fix 
tO maintain maximum 
the 


perating almost continuously, ex 


tures mm ordet 


light output. In larger plants, 


remely long lamp life has been noted 
arily to infrequent starting. 


lue prim 


Phis condition can be a decided dis 


advantage if permitted to go to thre 
extreme and periods lamp replace 
ments (about every 4,000 burning 


hours) should be made, regardless ot 
whether the lamp is burned out, in 
order to maintain a reasonable per 
centage of the initial lumen 
test data, 
eral Electric Company, on 
; due to 
with lumen output after the various 
definitely the 
replacement 
the 40-watt 


output 


Recent released by Gen 
the effect 


of lamp. life starting, along 


burning hours shows 
necessity. of a lamp 
schedule heir test 
-12 and 100-watt T-17 


the following results 


on 


lamps show 





% of Initial 
Lumens 
Per Watt 
at 70% of 
Rated Life 
84°, 
76%, 
70%, 
78°, 
72%, 
69°, 


Burning Rated 
Hours Average 
Per Life 
Start (Hours) 

3 2500 
40 Watt T-12 6 4000 
12 6000 


3 3000 
100 Watt T-17 6 4500 
12 6500 


Lamp 





lhe 


most 


made that for 


the 


Statement 1s 


lighting 


services, 


use of 





Huorescent lamps beyond 6500 hours 


cannot be economically justified. 


Fluorescent lighting has come into 
wide use so rapidly that it is only 
that 


Some are 


natural there should be com 


plaints. due to a critical 
attitude by the public at large towards 
that is but 
due to the installation of fixtures that 


do not shield the 


anything 1eW more are 


lamps properly for 
the prevention of glare 
the common com 


()ne of most 


plaints from workers is that the color 
of the light gives them a headache. 
the theory that the 


ultra violet emission from the lamps is 


()thers advance 
injuring their eyes. Laboratory tests 
have proved that both of the above 
The fol- 


lowing statement by Dr. Samuel G 


complaints are unfounded 
llibben, director of Applied Lighting, 
lamp Division, Westinghouse Elec 
tric and Mfg. Co., 


to most complaints in a 


sums up the answer 
few words 
‘Nothing basically can be attributed 


to the fluorescent lamp in the way of 


eye injury except the faults of its 
ireless usage. he greatest of these 
thie lamp because even 


the 


typical diffusing globes of milk-glass, 


unshielded 
| 
i 


hough not much brighter than 


any such bare sources in the held of 


vision produce fatigue and annoyance. 
“Industrial installations in partic 
with 


ular with shallow reflectors or 


open end reflectors that are hung 
parallel to the long axis of a room 
ind thus in the probable line of vision, 
ire es] ecially troublesome 

conditions the work 


“(Glare on 


probably may be worse where high 


footcandle intensities are hastily in 
stalled and where floor and other sur- 
roundings are not carefully colored 
Most all complaints 


in accord, on 


fluorescent lighting are traceable to 
bad installation practice and not prop 
erly to any extraordinary qualities of 
the fluorescent light itself.” 

With all the industrial fluorescent 
} hits h- } 
IWHtUNY That Nas 


1 
} 
I 


14 


been installed during 
the past few years is there much lett 
to do after the war? A recent survey 
by the Westinghouse Lamp Divisior 
vives the following figures on the sal 
of industrial lighting 
1944, $16 million; 1945, 
1946, $13 million; 1947, $21 million 
1948, $26 million 


\nother 


equipment 


$9 million: 


t+ , ‘ sat 


Survey states that | t 


sur 184,000 industrial ints SO pe 
ent will be suffering from lehtins 


obsolescence and have to be revise 
utter the war \. K. Gaetjens ¢ 
(seneral [lee ics lamp departme 


war by American industry with a pr 
tential added annual revenue of SII 


mullion 
Those are big 
sound overly optimi 


them oO percent we sti 


ve discount | 


have a whale of a job ahead. 


Will there be anythn new te 
postwar applications? We now ha 
the new 40 watt instant start lan 


which will be a big help in numerot 


1 

plications he new slimline la 

} ] | : - 
ive | on an MNouNces rie WO 

' ' 

rvest ¢ it of indus l and « 

ce 9 — et 
ercial lig equipment 1s sche 


wled for April 25 to 30 at the Steve 


_s t 


| lotel in Chicago and the p1 


that new and improv 


cations are 
industrial units for postwar delive: 
will be announced 

From every angle it looks as tl 
we were Just getting started on t 
lighting job so let’s get a little tight 


hold and keep pitching 





Cold Cathode Lighting 


By Marshall A. Havenhill 


Kansas City Power and Light Company 


HE terms “Cold Cathode” ane 
“Hot ¢ 


and become part of our vocabu 


have 


i oe 
athode 


lary since the inception of fluorescent 
lighting and in order to discuss this 


subject at all we should have a defini 
f have 


tion of these terms as I fear we 





sprung up 


ELECTRICAL 


been using them rather loosely. \W 


ster’s definitions are as follows 


gers ar é 
Cathode—Greek (down wav ) | 
negative terminal ot an_ elect: 
source, or more strictly, the elect 


by which the current 


trolyte on its way back t the soul 
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/:lectrode—Either terminal of an elec- 
tric source, especially, either of the 
conductors by which the current en- 
ters and leaves an electrolyte. 

l:lectrolyte 
ible by an electric current. (See Ion.) 
/on—Small electrified particles into 
which the molecules of a 


A compound decompos- 


substance 
are broken up under the action of an 
electric current. At low pressures the 
negative ions appear to be electrons. 
The positive ions, atoms minus an 
electron 

It is apparent that these definitions 
do not cover our general understand- 
ing of hot and cold cathode. 
much, however, as the terms do refer 


Inas 


in a measure to electronics we might 


look at the electronic definition of 
“cathode” 
( athode 


( Electronics ) 


which is: 


Electron emission 
sources, no matter what type, are all 
called cathodes, since they act as the 
negative terminus for other electrodes 


To eliminate objectionable shadows, cold cathode 
installed in the Armour and Company's Chicago beef grading plant. The 
two 89-inch lamps operate from one 900 volt cold cathode ballast. 
Equipment by General Luminescent Corp. 
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found within vacuum tubes. 

Now even with all of these defini- 
tions, it is rather difficult for us to get 
a clear understanding of the differ 
ence between hot and cold cathode. 
We really have to go into the opera 
tion of the present fluorescent lamp 
to see how these terms apply. — 

In the fluorescent lamp we must 
have a material that fluoresces. We 
ultra violet 
energy to cause this material to fluor 


must have a source of 


esce. Sources of ultra violet energy 


at present are produced most easily 
by the medium of gas discharge in 
which gas atoms are bombarded by 
a stream of electrons. This is the 
principle used in fluorescent lamps 


he gas used is mereury 


Two Ways to Get Electron Emission 

here are two common ways to get 
electron emission—one, thermionical 
ly in which a material is heated until it 


eives off electrons. This 1s commonly 









































































































fluorescents were 






known as The othe: 
method used is to produce an electron 
When this 
, It is not necessary to heat the 
cathode in order to make it emit elec 
trons. An 


1 


corona discharge 


' ; 
a hot cathode 


stream by a high voltage. 


is done 


1 
ly 


example of this is_ the 


from the high volt 


\nother, is the 
cathode fluorescent lamp or what has 


age power line cold 


neon sign 


been commonly termed the 


Both the hot cathode and the volt 
ave O1 cold cathode methods produce 
the electron stream and it makes no 


difference to fluorescent lamps which 
he 


etween hot and cold cath 


wav thev are 


produced, major 


differentia 


ode 1s now in who manufactures the 


fluorescent lamps-—those manufac 


tured by the 


+1 
Oi] cathode 


neon sign companies are 
those manufactured. by 
lamp 


the incandescent companies 


General Lk leet ric, Westinghouse 
electric & Mig. Company, and Sylva 
nia Electric 
cathode 


Products, Inc.) are hot 


{dvantages and Disadvantages 


The points that interest us, natu 
ally, fall in the category of advantages 
and disadvantages of one type over 
the other. 


Today we can take all the advan 
tages of the hot cathode lamp and we 
that the 
cold cathode lamps are able to incor 
porate them into their product. We 
also find that the 


the hot cathode lamps now have thi 


find manufacturers of the 


manufacturers © 


same advantages of the cold cathode 


lamps. In other words, the advan 


tages and disadvantages peculiar to 
itself are 
shared practically equally 


fluorescent lighting now 
between the 
so-called types ot cathodes 

feels that the 


important thing to us is what can Ix 


he writer, therefore, 


done with fluorescent lighting and to 
use the series type if it is more ad 
vantagous; use the multi-type if it 1s 


lore advantageous 


1) 
y } 

Industrial 
ar present here «¢ erpts 


I 


Jrom a grout 
prese) ted 
Sales Conference of the Mis 
it Valley Electru 


1s a syrup wun} of 


> AT , yy 
pape rs tha Were originaliy 


lssoctation, Kansas 
Incandescent 

luorescent and Cold Cathode Lightina 
and recorded in the Edison Electric Inst 


} 
P| 


fy [) Ila 
‘fe bulletin 








Modern 55 Foot Candle Installation 
Points Way To Other Applications 





Behind the windows of this privately- 
endowed industrial home for the blind, 
an up-to-date fluorescent lighting system 
helps the eyes of those men who work 
and live in the shadows of nearly total 
blindness. 


HIGH-LEVEL, low-brightness flu 

orescent lighting — installation 
A designed and installed for blind 
en—that may seem unnecessary 
but it has just been completed in 


Brooklyn, N.Y 


oP 
many tests that preceded the mstalla 


The results of the 


tion, and the results of a matched 
<vstem oof dlumination and color, 


should in the future have an ettect 


} 
| 
! 


on many industrial and commercial 
hghting jobs sold) bv wholesalers 
salesmen, even where neither fully 
nor partly blind workers are involved 

In Brooklyn's Industrial Home for 
the Blind, 185 men classified as blind 
are working in the manufacture ot 


122 


By Howard J. Emerson 





] 
' 
| 


any articles suited to the men’s Why these blind men should need 
limited facilities. They operate punch — lighting of any kind is, at first, diff- 


resses, rubber stripping machines, 


cult for people with sight to under 


binders, ete., plus many hand opera stand. But it is true that not only 
tions in the making of doormats, Navy in this imstitution, but elsewhere, at 
deck mops, brooms, et Phese blind least 75 percent of the people classi 
men are doing this work todayon fed industrially as blind, do have 

wis basking im 55 footcandles of | some remaining vision This vision 
shadowless and glareless illumination, may consist of the ability to distin 


ind they are doing this work better, guish between day and night—-a vary 


under less tension, with less urgency ing degree of light perception, or 1t 
hecause of the recently-installed flu may even include object perception in 
orescent lighting and color arrange which state the blind person lives 
ment ina world of light and dark masses, 


4 


« 





Ven to whom machines are just a black mass without detail, operate high-speed punch 
presses and cutting machines. Practically shadowless lighting of high intensity, plus 


a scientifically-designed color scheme enables them to distinguish areas and moving 
objects. 
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Helps The “Blind To “See More— 


For The Blind And The Seeing Too 


Desire to help the industrially blind toward better work with 


less eye and nerve strain led to unique pattern of lighting and 


color application that suggest many sales possibilities elsewhere 





a twilight world of shadows. But 
they do have vision, and they will use 
that 


things regardless of the 


vision, straining to distinguish 
further in 
jury to their eves. Therefore, it 1s 
the job of those people who care for 
the blind 


which the 


conditions 1n 
their re 
maining vision with the least) possi 


to provide 
blind can use 


bility of further injury 

The trustees of the home author 
ized a two-year study to determine 
what tvpe of lighting combined with 


other working conditions would pro 





























1/though apparently totally blind, these men can distinguish light and dark, bright 
spots from shadows. Doctors have found that regardless of how little they can see, 
the men do constantly try to see—thus causing severe strain unless high-intensity, 
shadowless lighting is provided. 
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vide the best seeability for the resid 


ual blind Phe result is a combina 
tion of shadowless fluorescent light 
ing and a system of matching colors 
throughout the working and recrea 
tional areas of the buildings 
Pwo-lamp, industrial-type fluores 
40-watt, 3500 de 


are suspended from 


cent fixtures, with 
veree White lamps, 
the ceilings. The spacing of the fix 
tures Varies with each area, but aver 
aves six feet over the larger rooms 


fixtures, Hl. W 


ive, Who was in charge of the elec 


Aly 


In hanging the 








In the lunchroom-lockerroom, foreground, 
and in the washrooms, background, light- 
ing intensity is kept at approximately the 
same level as in the working areas, be- 
cause the men’s eyes are not able to ad- 
just themselves to changes in intensity 
of illumination. 





trical work for Peters and Peters, 
New York electrical contractors, used 
two methods. In one room he ran 
armored cable along the ceiling. Each 
iixture was plugged into its own out 
let box In another room he— ran 
thin-wall conduit along each run of 


The 


‘conduit fittings anchored the fixtures 


lamps close to the channels. 


rigidly to the run of pipe while the 
support was given by the chain from 
the ceiling. Mr. Paige said that the 
latter method proved much more sat 
isfactory because the conduit kept the 
fixtures in straight rows. 

show that the 


Preliminary tests 
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Continuous rows of two-lamp industria!- 
type fluorescent fixtures are used in the 
storage rooms and where there is much 
moving about. When these old tires leave 
the blind’s workshop they will have been 
made into neat doormats with 2-inch by 
\,-inch strips ’*of casing carefully and ac- 
curately interlaced with wire by hands 
that are not guided by normal eyes. 





( Ou] ed 
tion was 
n all machinery, 
Fr ote 
epreen background, whic 
olarele SS 
use 
most 


COLOTS 


Dead front boxes are used throughout the 
plant to keep curious hands from trying 
to investigate something they cannot see. 
1/1 boxes, installed at higher 
than usual level so that the blind men 
will not hit them as they go 
rooms guiding themselves by 


the wall. 


etc., are 


about the * 
touching 


that 1s 


shadowless and glareless 


jind men have a work area 
practically 
footcandle level will be about 53 
the imitial burning period 
Keane, of the 


(seo! ve 


lamps 


executive staff of the home explained 


hat a tooteandle level above 55 would 
he unnecessary, according to tests by 
the ophthalmologists who care 
the blind men's eves 

Nevertheless. 55 
lumination is a contrast to the 4 foot 
that 


wert 


footcandles ot 


enistec 


the new 
Widely 


incandescent lamps 


candles before 


xtures installed 
paced, 300-watt 


in REM 


previously 


fixtures had heen used 


daylight, this “blind” 
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worker 
hands were faster than the lens. 


was 


danger spots 
It is painted 
floors and along the 

alls of the aisles to serve as guicl 
avel alone 
is scientific study 

lication of hight and color 


pted from it to 


1/though working at a bench located well toward the back of the room and away from 


aided in “seeing” by the new lighting so that his 
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The industrial fixtures in this workroom 
for the blind are hung from the ceiling 
by chains. The contractor found that by 
wiring the fixtures by means of rigid con- 
duit instead of cable from ceiling boxes, 
that it was easier to align the fixtures in 
rows and to keep them rigid. 


lighting and color arrange 


ment because the home is interested 
primarily in the relief of eyestrain 
for the men It would be difficult, 
however, to get records that would 
compare with the average industrial 
plant because many of the blind men 
at the home are there for a training 
period prior to entering competitive 
industry 

Over a period of time, wholesalers 
salesmen may find themselves selling 
lighting installations based on some 
of the results that will come from this 
work with the blind, and from other 
studies that are planned. 


“When new developments in sc 
the use of the sighted as well as the | dont bump into things any more 


blind—will be known gradually as  .\nother remarked: “It is as good as 


I 


ence come along to minimize. the 
visual disabilities of the blind,” said 
more tests are completed. But some daylight. It is really cheerful here Mr. Salmon, “we shall always make 


use of them to help these blind to 
Peter J. Salmon, director of the Although there has been an in- — bette 


effect already has been noted. now.” 


help themselves.” And not 


Industrial Home for the Blind, says crease in production per man noted only the blind but the sighted may 


that the morale of the men has im-_ in the one room where records have be aided if these experiments lead to 
proved greatly. One of the blind men been kept. an increased production new methods and new equipment for 


stated: “This lighting is a blessing. rate was not one of the objectives idequate, eve-saving lighting 


a 


* 


%? 
of 
tad 
The camera was not quick enough to “stop” the action of the Two 40-watt lamp, industrial fixtures on 6-foot centers hang 


hand of this nearly-blind worker as he fed rubber strips into from the high ceiling to supply nearly shadowless illumination 
a cutting and punching machine. for these men who strip old tire casings. 
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8972 - 8974 


YARDLIGHTS 


£8972 (shown) takes 12" porcelain enameled re- 

flector and +8974 takes 14" porcelain enameled 

reflector. Wired complete and completely as- 
sembled. For REA installations. 


VAPORPROOF 
UNITS 


Now made in aluminum. 
No. 2800 has a cast alum- 
inum hood tapped for !/2" 
pipe . . . 60-100 watt 
lamp used. No. 2804 is 
for 150-200 watt lamp. 
No. 2802 is an outlet box 
type and can be mounted 
on either a 314," or 4" 
box... 60-100 watt lamp 
used. No. 2801 wire 
guard made especially to 
fit No. 2800-2802. 






































2800 - 2804 2801 


WEATHERPROOF SOCKETS 


Now made in aluminum. Tapped 


for '/."" conduit. Will fit any 
MQ = fixture with 2!/,"" holder. 


5200 5201 


@ JACKSON Lighting Equipment sold exclusively thru Electrical 
Wholesalers. 


@ Manufacturer of Industrial Lighting Equipment. 


JACKSON ELECTRICAL COMPANY 


900-910 W. VAN BUREN STREET CHICAGO 7, ILLINOIS 
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Justrite 3-cell Service 
Flashlight 
Model No. 17-$ 


octMse theyre 
JUSTRITE 


THEY MEAN SALES 


Justrite Twin-Bulb 
Electric Safety Lantern 
Model No. 44-S 


When products have for years given complete satisfaction—proven 
“Justrite” for the job they were meant to do—they’re certain to 
build sales now that they are available in adequate quantities. 
That's why Justrite products such as the three illustrated are busi- 
ness builders for dealers all over the country! 


New! Justrite Utility Lantern No. 2101 is the ideal ‘‘trouble-light” 
for all types of repair and maintenance work. Has the famous Just- 
rite Honeycomb lens which throws a wide even circle of clear 
light—3 ft. wide at a distance of 8 ft. Compact tool kit size. Stands 
on base—belt clip permits carrying on belt or side of pocket, leav- 
ing both hands free. List price $3.95 each. 


Justrite Twin-Bulb Electric Safety Lantern No. 44-S, finest of port- 

able lights. ““Kick-out” bulb sockets immediately eject broken 

New Justrite Utility Lantern bulb, breaking circuit. Movable guard-base and adjustable handle 

Se Geen permit focusing light from many angles. Twin bulbs insure against 

oe light failure. Fixed guard protects face of lantern. Guards spark- 
proofed for safety. List price $5.90 each. 


Justrite 3-cell Service Flashlight No. 17-S has all the famous Just- 
rite approved safety features. Unbreakable plastic case. About 1800 
candle-power beam. Fits in palm of hand, on belt clip, or stands 
on base. List price $3.85 each. Can be used with Justrite Honey- 
comb lens when wider spread beam is desired. Both Flashlight 
and Safety Lantern No. 44-S approved for safety by Underwriters’ 
Laboratories, Inc., and U. S. Bureau of Mines. 


All Justrite products are expertly designed and constructed of finest 
materials. Take advantage of the steadily growing popularity of your 
Justrite line. If you are not now handling Justrite products, please write 
for the name of the nearest “Justrite” distributor. 


JUSTRITE MANUFACTURING COMPANY 


2063 N. Southport Ave., Dept. A-4, Chicago 14, Ill. 
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Some Outstanding Members 
Of His Famous Family 


Freddy Firefly is proud of his 
versatility . . . for his entire line 
is becoming more popular daily. 
New numbersare being constant- 


ly added and are being sold only 





through authorized wholesalers. 


All inquiries from contractors are 
referred to their nearest jobbers 


or to our sales representatives. 


For a complete picture of the Firefly 





line send for illustrated literature. 








Meet FREDDY FIREFLY 
in person at the 
INTERNATIONAL LIGHTING EXHIBITION 
STEVENS HOTEL © CHICAGO, ILLINOIS 
APRIL 25th to 30th 

















/AEWICAFC, CO. MIC 


2051 NORTH 19TH STREET MILWAUKEE 5, WIS. 


Formerly Fluorescent Fixtures, Tne. 
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CO-Z-AIR«-“" RADIATOR ° 
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THE NEWEST AND MOST 
EFFICIENT HEATER 
YET DESIGNED 











DUAL 
HEAT 









































ont? 





Distinctive “features 
DOES NOT REQUIRE * Rugged Long Life Heating Element 


WATE * * Guaranteed against poor workmanship 
* Light enough to be portable 


> 1200 Watt Capacity —115 Volt A.C. or D.C. 
* Ultra safe to use 
> Full patents pending 


Manufactured by for 


4 THE METAL SPECIALTY CO. HENRY J. MORTON ASSOCIATES 


CINCINNATI, OHIO.... 510 BOULEVARD BUILDING, DETROIT 2, MICHIGAN 
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Be sure they're CERTIFIED 
. look for this mark 


stamped on the case. 


Certified Starters are made to definite Certified Starters are tested, checked 


high quality specifications to assure 


good lamp performance and depend- 
eble service. 


and Certified as to compliance with 
these specifications by Electrical Test- 
ing Laboratories, Inc. 

And Certified Starters are subject to regular and special rechecks under actual oper- 
ating conditions . . . double assurance to you that the fixtures you sell will deliver 


longer lamp life, and better lighting service. 


Certified Starters are specified equipment of FLEUR-O-LIER and RLM fluorescent lighting fixtures. 


Certified Starters 


The Arrow-Hart and Hegeman Co., Hartford, Connecticut 
The Bryant Electric Co., Bridgeport, Connecticut 

Dura Electric Lamp Co., Newark, N. J. 

General Electric Co., Bridgeport, Connecticut 

Harvey Hubbell, Inc., Bridgeport, Connecticut 


Instant Glow Starter Corporation, New York, N. Y. 
Kuthe Laboratories, Inc., Newark 4, N. J. 

The Lloyd Products Co., Providence, PR. I. 

Pass & Seymour Co., Syracuse, N. Y. 

Sheldon Electric Co., Irvington, N. J. 
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“See the Latest in Lighting” at the International Lighting Expo- 
sition. You'll find it in Booth 78! 


What's all the excitement about? FLUORESCENT—by Compco-— 
the most merchandise-able Fluorescent line of them all! You'll see 
why Fluorescent’s the favorite, when you see the Compco line-up. 
Make it a special point to see the new Compco Circline Fluorescent 
Fixtures and Fluorescent Lamps .. . the new Kitchen Fixtures. 
Bed Lamps... and the outstanding new commercial and industrial 
Fluorescent fixtures in the latest glass-enclosed and combination 
glass and louvre types. 


General Offices and Plant: DON'T FORGET 


2251 W. St. Paul Ave. Chicago 47, Illinois '"* Booth No. 78 
THE COMPCO BOOTH! 
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CONDUIT FITTINGS * CABLE TERMINATORS 






CAST IRON BOXES © SOLDERLESS. CONNECTORS 


GROUNDING DEVICES e POWER CONNECTORS 


... if they’re OZ 


Engineers who specify them stamp an unqualified “OK” on 
Solderless Connectors marked “'O. Z.”’. 
They've found O.Z. Connectors offer 
superior mechanical strength .. extra 


high electrical conductivity . . . 







that they stand up in long, 
hard service Try O. Z. Connectors 

yourself, and see! Note their 
compactness and neatness. And for 


quick easy assembly, they can’t be equalled. 


Now, with more distributors handling the complete 
O. Z. line, you can get your O. Z. fittings in a hurry — 


right off the shelves of your local supplier. 


For the name and address of the O. Z. dis- 


ELECTRICAL tributor in your locality, and a copy of 
MANUFACTURING the big new O. Z. Catalog, write on 
a your business letterhead today. 

. * COMPANY 


262 BOND STREET - BROOKLYN 2,N. Y. 8) 269 
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JOLECO FLUORESCENTS OFFER EXTRA 
ADVANTAGES FOR EXTRA SALES! 


Preaed het ea ee ‘ted 


J i 2, >, No matter what the major consideration in any lighting problem 
COMMERCIAL Se = —better display to increase sales — unusual beauty — low first 
= a », cost—improved light utilization—fast, simple, inexpensive upkeep 

—Joleco Fluorescents offer exceptional satisfaction on every count. 


For 2 or 4 40-watt lamps. Specially 
designed aligners and coupling plates 
make the J-65 adaptable for continuous 
runs of any length. Gives appearance of 
single fixture. Same Joleco exclusive advan- 
tages as J-45. 





These exclusive Joleco advantages — 


« On-the-point lamp positioning which doubles reflection sur- 
faces and greatly increases lighting intensity. 


»  Air-draft ventilation and cooling to prolong ballast life, reduce 
maintenance cost, 


» One-piece reinforced body makes installation easy, prevents 
twisting and buckling. 


* Instantly removable inspection plate giving complete access 
to fixture interior to save time and trouble. 


COMMERCIAL 

Open type fixture for 2, 3 or 4 40- 
wattlamps. Maximum light utilization 
with minimum cost. Bodies of sparkling 
white baked enamel. End plates have satin 
finish. Same exclusive Joleco features as 


J-45 and J-65. 







—plus other outstanding innovations can contribute to soles 
expansion, increased efficiency and lower costs through better 
illumination in every progressive, modern selling institution. 


Consider the plus i in Joleco Fluorescents before specifying fixtures 
for your next important project — whether remodeling the old, or 
building anew. Learn the details of all Joleco’s extra advantages 
and how they can help you solve your major lighting problems. 


Write today for catalog pages giving 
complete information. 


a 






J-66 
NDUSTRIAL 
For 2 or 3 40-watt or 100-wattlamps. 


Suspension or ceiling mounting. High 
intensity, glareless light. Starters accessi- 


ble from outside. For continuous runs, square 

cut ends butt snugly together without light leak- 

age. Special couplings add strength and rigidity. D LD |i i ( D 
New Slimline Giatures TSSQARBOAAT(LA > 





Remarkably modern and beautiful! Write for cat- Desraners andi Wanhacdurers 
alog pages on Joleco’s New Slimline Fluorescents RAQREEEEART LARC ERS, 
—unexcelled for sales-boosting illumination — ASA-BWABMASE. «ST AHNWGEWS. 


unmatched for efficiency! 
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THE FOURTH STEP 





ue 























No. 592—200 
watt all-purpose 
Floodlight 





C112PC—Cov- 
erlite for low 
ceiling mount 
ing on 3! or 
4° Outlet Box 


VP-12 R.E.A Spe 


cial Yardlight f 
pen wiring 





No. 3600-750 
1500 watt general 


}} HNO—Hay 
purpose Floodlight \ mowlight 


Steber units now furnished exclusively in new GRAYTONE Ultranamel and OXFORD GRAY Porcelain Enamel 


STEBER MANUFACTURING COMPANY 





RWP 
attach 
weath: 










1TO GREATER PRODUCTION 






























7 New aud Agata 


A LARGER PLANT FOR 
STEBER PRODUCTS 


The world has reason to be amazed at the constant 
development of American business during the past 
century. Industriousness, ingenuity, risk, and adher- 
ence to sound basic principles have been rewarded 
throughout the years. 

The fourth and most important step in the growth 
of the Steber Manufacturing Company is emphasized 
by the new and larger modern plant now being com- 
pleted to house enlarged modern facilities to triple 
production. 

Big dollar for dollar value, high uniform quality, 
new developments, anticipation of new requirements, 
—and the ability to quickly meet new needs as they 
arise, have resulted in a constantly widening accept- 
ance of the Steber line of Floodlights, Uti-Lites, 
Reflectors, Coverlites, Yard Lights, and other light- 
ing equipment. 

Leading progressive wholesalers, electrical con- 
tractors and engineers have demonstrated for years 
their preference for Steber products since their intro- 
duction. Greater production for today and for the 
future, insure improved deliveries,—deliveries that 
mean bettersalesand profits tothe wholeelectricaltrade. 

On an ample ground site (8 acres) for still further 
expansion, the new factory of the Steber Manufactur- 
ing Company is located on West Roosevelt Road, 
RWP-12—Reflector with 


attached shadeholder for 
weatherproof or porcelain 
inits 





Broadview (Chicago Suburb), Illinois, an area which 


has been marked by a rapid industrial development. 


No. 1512V—Stand- 
ard dome Reflector 
for '2” Conduit 
Mounting 


— /STEBER\ 


















H 
with patented 


No. 5018— — —— combination junc- 


Ship’s Cargo tion box and wall 
Light flange for conduit 
or cable wiring. 


W. ROOSEVELT ROAD, BROADVIEW, (Maywood P. O.), ILL. 











Specifications for the “thrift” home installation call for an electric range, refrigerator, washer, water heater, irones 


and lighting 


He modern ve Of electrical liv 


Ing now dawning will 


~ 


pre Vv ice 


1ODS for 


more than 600,000 men 
ind women and will mean an annual 
business of $4,500,000.000 during the 
next 5 yvears 


new and re 


Improved wiring 1 
modeled homes would cost more than 
$215,000,000 yearly : small and large 
fixtures to 
i market ce 


more than S2,000 000,000 a 


appliances, from lighting 


refrigerators, will have 


mand ot 


year; expanded electrification and im 


] 


creased power demands for the ay 


. +1 11 
PlANCe-CONSCIOUS PLDI Wil require 


int rally from $1 000,000 OOO in 1046 


to S2.000,000 000 In ten vears— tor 


capital invest 


electricity, and new 


ment by the utility companies to pro 


vide this power will 
OOO,000 a veat 


exceed S1.000, 


vy estimated that 
150,000 will be employed in the mak 


ing of 


It is conservativel 


home appliances and radios: 


125,000 in producing generating and 
distribution 


equipment required to 


138 


with standard fixtures. 
formance of that many devices, is shown in miniature on this mock-up board. 


Such equipment, 


bring electricity to the nation’s homes ; 


SO.000 in the maintenance, installa 
tion and operation of ele ‘tric utilities : 
30,000 in the wiring and rewiring of 


homes, and 250,000 in the distribution 


and sales of apphance > 
It is generally agreed that we need, 


within the next ten years, seven to 10 


million housing units of all kinds. 
Shortage of men and materials will 
surely limit us for several years, but 


it is hoped 350,000 to 400,000 housing 


units, trom single homes to. great 
1946 
step up beyond 
1947. The value 


should be 


apartments, can be erected in 


t 
the 700.000 mark nl 


ind perhaps we can 


of this housing around 


$6,000 average per unit 


The business of electrical 


living 


starts with building, because concealed 


within the walls must be the wires. 
‘witches, and protective devices to 


provide current for lighting fixtures 
At a probable 


age cost of $160 per 


and appliances aver 


home, this pre- 


liminary new house wiring should 


ELECTRICAL WHOLESALING 


together with the wiring necessary for proper, safe per- 


labor 
and other costs of upwards of $65, 
QOO,000 per vear 


amount to a volume 1n materials, 


Rewiring Essential for Many Homes 

\dded to this are the requirement- 
\Imost all of thes 
are inadequately wired or improper) 


of existing homes. 


protected for the use of the loads to bh 
placed upon them by the rapid 1 
At least 


several 


crease in electric utilization. 
$150,000,000 per vear for 
vears should be expended in wiring 
costs in the remodeling of our mil 
lions of existing homes. 

The annual demand for electric ay 
pliances in these new and existing 
electric rt 
trigerators, 3,000,000: electric ranges 
800,000 : 
OOO; vacuum cleaners, 2,000,000 ; and 
radios, 5.000.000 

At average expected prices thes 
items total $1,300,000,000 in sales vol 

If we 
add the business in appliances not 
mentioned—such as flat irons, roast 


homes is estimated at: 


washing machines, 2,500 


ume per year for five years 
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Re-wiring and Re-lishting To Share 





ln $4,500,000,000 Annual Business 

















By B. W. Clark* 


ers, toasters, coffee makers, room 
heaters, sun and heat lamps, lighting 
lamps and fixtures—here is an annual 
market of more than $2,000,000,000 
a year in utilization devices alone. 
The radio estimate is for 1946, and the 
annual number of sets sold is expect 
ed to decline thereafter, but this will 
he compensated for by increased unit 
value of television models 
Electric Current Use Doubled in Ten Years 
\s an example of how electrical liv 
ing is taking hold, the average home 
consumer in 1935 used 600 kilowatt 

























































































4 
» 
: 


liours of electricity per year. In 1942 
that consumption had reached 1,022 


enough, in spite of the fact that no 
new appliances were being made 


hours per year in 1945. 
lates into a total use of 30,000,000,000 
kilowatt hours per vear, or a 


S900 ,000,000 per year 
The unit rate, by the way, is littl 
more than half what it was more than 


1s it provides electrical servants for most household tasks and plenty of illumination 
for lighting and decorative purposes, the “deluxe” home demands also plenty of heavy 
wiring, outlets, switches and safety devices. Westinghouse photos. 
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contributed greatly to the rapid 
vrowth in home use of electricity. If 
the rate of growth continues, as we 
surely expect it will, and the new 
homes are built and more farms are 
electrified, the utilities should be ser 

mg 35,000,000 homes 2,200 kilowatt 
hours per year each, in 1955 or 77, 
(00 000,000 kilowatt hours. If the 
rate remains the same, we see in ten 
vears a home market of more than 
$2,000,000,000 for electricity alone 

Ixquipment required to generate 
and distribute electricity to homes 
costs nearly as much as the appliances 
which use the electric current, and a 
fair figure for capital investment in 
generating plants, sub-stations, trans 
mission and distribution lines is $1, 
K).000,000 per year for the next five 
vears, as applicable to the home Joad 
alone, 

Here then, in the business — of 
equipping and running homes elec 
trically is a market that approximates 
$4,.500,000,000 annually and will—for 
at least five vears—if we all work 
at it 

Poday we buy an electric refrig 
erator for half the money we would 
have spent for it ten years ago. We 
buy a unit of electrical energy to pet 
form so many of our ordinary daily 
tasks for half the money. While this 
has been happening, all wages have 
been going up. So has almost every 
thing else. But real wages the 
things they will buy in electrical living 
have truly skvrocketed. 





*Vice President in charge of sales, West 
nmghouse Ele tri Corporation 
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MANPOWER AND 


SALES 





When you can show your prospects how to ma/tr- 
ply manpower during these busy days, you're on 
the way to more sales! 

And the GREENLEE Hydraulic Pipe Bender ts 
one of the leading pieces of timesaving equipment 
made today. Electrical contractors, plant mainte- 
nance men, plant engineers provide a wide pros- 
pect field for you. 

Many of them now using the GREENLEE report 
139, and more in labor Savings plus as much as 
80°; savings in material spoilage. In addition, there 
is the elimination of manufactured bends, their 
fittings, and installation work. 

The GREENLEE Bender makes all this possible 
because it is a precision-engineered, compact, 
portable, easily-operated tool. With it one man 


can in a few minutes bend pipe up to 4%", rigid 


MULTIPLIER 


and thin-wall conduit, tubing, bus-bars. And right 
on the job... when and where needed! 

Reasons are many why GREENLEE Benders are 
easy to sell: they’ve led the field for years, they're 
nationally advertised, they do accurate, smooth 
work for a faster, better job! 

And the line is complete—hydraulic and hand 
models for every type of bending. Get complete 
information today. Write Greenlee Tool Co.. 
Division of Greenlee Bros. & Co., 1844 Columbia 
Avenue, Rockford, Illinois. 


GREENLEE 


FOR THE CRAFTSMAN 


YOUR SALES OPPORTUNITIES WITH THE GREENLEE LINE Hydraulic Conduit and Pipe Benders « Steel and Copper 
Tube Benders * Hydraulic Pipe Pushers * Cable Pullers * Knockout Punches and Cutters * Joist Borers * Spiral Screw 
Drivers « Automatic Push Drills « Electricians’ Bits « Bit Extensions « Auger Bits « Chisels and Gouges « And Many More. 


140 ELECTRICAL WHOLESALING—April. 1946 








Lighting Fixtures 
for Small Homes 


Some of the “Virden Value” lighting equip- 
ment for the small homes market is shown 
in this announcement. 


Inexpensive, yet winning sincere admira- 
tion and appreciation everywhere by their 
complete adequacy and simple beauty — 
these “Virden Value” designs feature thor- 
oughness of construction, ease of mounting 
and handsome finish. You can get them now! 


Virden wholesalers will give your orders 
prompt service. 


VIRDEN VALUE t~ 
\ ai aa 


7 


John C. Virden Company ° Cleveland, Ohio 
Member remerican Home Lighting Wnstitute 
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“ 


TTT 


“Al” Wakefield drew upon his lifelong 
hobby of sai! boating in his catamaran anal- 
ogy. Winner of many Great Lakes cham- 
pionships, he is shown here receiving the 
trophy for winning the Star Boat competi- 
tion at Detroit against nationa' competition. 


TTT 


Hil. principles advocated here 
were largely involved in sales or 
Chere- 
W HOLESALING 
presents pictured highlights that will 


be of particular interest to the sales 


applicable to marketing. 


fore, ELECTRICAI 


men. 
Said Waketield: “There are 

groups in the lighting industry 

ufacturers of equipment and 


two 
man 
light 
sources such as bulbs and tubes—and 
manufacturers of electrical energy to 
operate the equipment and light 
sources, 

“LT shall draw an analogy that you 
nay think strange, at first. How many 
of you ever heard of a catamaran: 
Well, here's a catamaran” 

Picture No. 1—‘*Webster defines it 


as anv vessel with twin hulls side by 


*Mr. A. F. Wakefield, president of the 
Ik. W. Wakefield Brass Co., presented 
these observations and unique sketches at 
1 meeting of the Illamination Engineering 


Society 


to the 


great 


side. [tas not 


pretentious, but 


Islanders the catamaran is a 


mMprovement over what they had—a 


making the best of 
.| think of the elec 


fine example ot 
what you have 


trical lighting industry as a cata 


maran. me hull represents equip- 
ment manufacturers, the other hull the 
utility companies.” 
Picture No. 2 
started out with, a single 
hull with a tiny sail. It was pretty 


“Here is what the 
Islanders 
much at the mercy of the waves, and 


its carrying capacity and = cruising 
christen 
Let's 


think of contrary winds as consumer 


range were limited let's 


this craft The Fixture Business 
resistance and of pounding waves as 
competition from _ all 
who have other things to sell, and 


competition 


who are fighting for their share of the 
consumer's dollar. (.Any resemblance 
between the figure in the palm tree 
and any one in the lighting business 
is purely coincidental. )” 

Picture No. 3 
thousands of 


‘It was probably 


vears before some one 


vot the idea of linking two craft to 
gether, so they could maneuver bette1 
and 
A few centuries 


in the wind and waves, carry 


inore of a pay load. 
later and a few thousand miles east 
ward somebody got the idea that the 
utility companies and fixture manu 
facturers, both heading for the same 
destination different 
might do better if they linked up to 
make the voyage together. The RLM 


over courses, 


program became the first cross mem 
ber.” 

No. 4—“The 
this new and weird craft needed more 
They found a substan- 


Picture builders of 


cross ties. 


tial and well-shaped one in the lumi 
nating Engineering Society itself. The 
portable lamp program of the pre 
var period is a fine indication of the 


sales energy which led to the sale ot 
something like 22,000,000 portablk 
lamps in a short period.” 

Picture No. 5—‘‘Utility companies 
and fixtures manufacturers, securely 
joined by RLM, IES, Better-Light 
Better-Sight other 


and common 
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Lighting Industry's Cooperation 
uilds Better Sales—Catamaran 


When groups of individuals or concerns having a common 


interest, cooperate voluntarily to obtain better results, the 


salesmen who sell the product find the selling easier 








causes, shipped a new cargo, four or 
five years ago: Commercial fluores- 
cent lighting. A new linking member 
became necessary. It had to be hewed 
and shaped, and they named it Fleur- 
Q-Lier. Other timbers and planks 
followed, adding to strength, maneu- 
verability and seaworthiness. New 
and bigger sails (spell it Sales, if you 
While not a 
perfect vessel, our lighting catamaran 
has been doing a fairly adequate job.” 

Mr. Wakefield closed his talk with 
the prophecy that relighting of stores 
and offices which has been prohibited 
tor several years will release a high 
lemand for fluorescent equipment 
(As of Spring 1946 FIVE years have 
elapsed since last there was a free 
flow of lighting equipment to all who 
wanted to buy. The Editor. ) 

It is reasonable to assume that with 
the war over, purchasers will demand 
increasingly higher standards in fluo 
rescent lighting, just as the public 
expects improvements in automobiles, 
household articles, and goods in gen- 


want to) were possible. 
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By A. F. Wakefield* 


eral. Pent-up demand will make it 
possible to market some 1942 models 
with the 1946 label in the early stages 
But, as materials become available 
and redesigning and re-tooling pos 
sible, new and improved models will 
begin to show up in every held 
Fleur-Q-Lier standards will help 
set the pace for improvement in fluo 
rescent lighting. 
was novel 


Jecause fluorescent 
and not too under 
stood, it grew too fast in the period 


well 


immediately preceding our entrance 
into the war. Almost anything labeled 











































could be sold. 
But as purchasers since then have 


“Huorescent” 


learned values through personal ex 


perience with “dogs” they have 
bought or seen installed elsewhere, 
the salesman will find that Fleur-O 


Lier certification, verifying 50 tests 
to assure value to the buyer, will be 
very important in sales. The public 
IES certifica 
tion for domestic lighting. 


has been educated to 
Buyers of 
commercial lighting are more easily 
and directly reached by the combined 


sales forces of the country 





LINE of 
FLUORESCENT FIXTURES 


. RECESSED REC-TYPE 
INDUSTRIAL CR-TYPE 


Union Made—I. B. E. W. 


The ALL-BRIGHT fluorescent fixtures are custom- 
builr—and are designed and engineered for every 
lighting purpose in store, office, factory and drafting 
room. They provide greater foot-candle intensity, 
keener visibility and add a definite ‘‘eye-appeal.”” They 
offer full-time, trouble-free service. Available with 
“Instant-Start” ballast. No starters required ... lights 
with the flick of a switch. Suspension or flush mount- 
ing — individual or continuous rows... . there is an 
All-Bright unit to fit your needs! 


FOR A BRIGHTER WORLD Send for new descriptive catalo 


- showing many more styles available. 


ALL-BRIGHT ELECTRIC PRODUCTS COMPANY 


Manufacturers of Fluorescent Lighting Fixtures 
3917 N. Kedzie Ave. Chicago 18, Illinois 


ELECTRICAL WHOLESALING—April. 19146 





Mod . 


. . the perfect for wholesalers 


You ean't beat this 


FOUR-SOME 


Here are tour chimes of Liberty 


| hie. each one a champion, 


Compare these Liberty chime mechanisms 
with any other make. There is no skimping 
of materials . 2. units are sterdily constructed 
to stand years of satisfactory service. With 
exception of the No. 3-E. these chimes are 
shipped complete with chime transformer to 


eliminate guess-work in installation. 


These chimes create immediate acceptance 
Cases are in lustrous ivory plastic. gleaming 
hand painted Ceramics and enameled steel. 
all with polished brass medallions. Tubes are 


finished in brush brass 








kach chime is the best value of its Ivpe ever 
offered. Prices range from $2.95 to $8.95 


for standard models. 


aN 


Psa: FER i! Si 


Our N. EK.W.A. Comuention 
HEADQUARTERS: 
J. P. Sutton — Hotel Stevens, of J. P. 


Sutton & Son, 523 West Roosevelt Road. 


“Phone Chesapeake 5553-4 
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inet ead 


When ye you uneed any POWER CONNECTOR— 


jee the ‘complete fas 


Probably the exact Powe CL opnnectol Vou \lseo the complete Lainie ot service onnec 


want is one of the standard Penn-Union items tors, Cable Taps, Terminal Lugs, Grounding 
You will tind Pee and Stud Connectors and Clamps—every good type of conductor fitting 
Solderless Verminal Adapters, Bus Supports, Penn-Union connectors are the first choice 





Permiunals, lelbow me % ‘ross. Ce Mec ot experienced user S, because ot their 
tors, Couplers, Reducers—each imi a mown dependability, mechanically 
wide r nee Ob sizes, Up to the largves incl electrically 


Sold by Leading Jobbers 
PENN-UNION ELECTRIC CORP. 


Erie, Pa. 


_THE : Complete LINE OF CONDUCTOR FITTINGS 
pores 
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. when you have whi at they want when 
they want it! And, “it ain’t hay’? when 
you say— ‘‘Let’s make the entire job 
REVERE.” Concentrate on the EX- 
TENSIVE line of Revere Open and En- 
closed Floods, High and Low Mounting 
Floodlight Standards, Pit Lights, Airport 


SERVICE STATI ON Floods, Runway Markers, Searchlights 


and a host of other specifically Revere 


AIRPORT-INDUSTRIAL engineered lighting units. Show the com- 
pleteness of the Revere Line. Your 


MARINE and S PO RT 7 “horse-sense buyer’ will give you free 
rein in writing the order. 
LIGHTING EQUIPMENT 








No. 3800 
pre gee 


ined 
l 


INTERNATIONAL , 
LIGHTING ea fy = 
ond conference a No. 3018 Con- @ 


4 ’ “ = | vertible. 
i abe mee leben 


> 


GS 
<< 
at LATEST IN on 
()) > ee 
f 


AO» The Famous 


Revere 


SD Sar STEVENS HOTEL Floodlight 
Pole. R. ibe 
\y aa inate imZure 


chinbing (ie 


° tocleano oxe <N ‘v na “ oS 
April 25-30 1946S isyn ty | Ta. Alans, Atoosiuen oe Core 
oo ; - beens bean 


onstruction—quick, easy 


Lastall 


REVERE ELECTRIC MFG. CO. 


6011 BROADWAY . CHICAGO 40, ILLINOIS 
INDOOR AND OUTDOOR LIGHTING EQUIPMENT TO SERVE EVERY NEED 
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Special or Standard. 


THE USER DECIDES HOW CRESCENT BUILDS IT 


@ There is only one basic rule that guides the cation must be studied . . . each fixture must 
making of Crescent Fluorescent Fixtures. It ts: be designed to do one job . . . right. 


“What are the specific needs of the User?” Crescent follows rigidly this basic rule, and 


that is why Users confirm that they get MORE 


No one standard fixture ... nor a line of for LESS overall cost 


standard fixtures ... can meet the widely vary- Salesmen who handle Crescents sell Quality 


ing demands of today’s lighting. Each appli- and they benefit from Customer Satisfaction. 


WE WELCOME DISTRIBUTOR INQUIRIES 


CRESCENT METAL PRODUCTS ‘Gti 
a Lighting wit clues 


18901 ST. CLAIR AVENUE * CLEVELAND 10, OHIO 
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' Announcing a New Profit Maker! ™ 
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For Motoring — Hunting — Fishing — Boating — Farming 
Truckers—Trailers—Summer Cottages—Boy Scouts and =» | 
hundreds of other Sports, Utility and Emergency Uses. 


Powerful Light—Any Time — Anywhere—For Everybody—A Quality Life-Time Lamp 





at a Popular Price—Cash in by Getting Acquainted with EB Lexis Now! 


UNLIMITED MARKETS. Never has there been a quality elec- 
tric lamp like this—for such varied uses—at such a popular 
price—as this new Big Beam No. 211. Small in size, light in 
weight, throws a powerful beam 1500 feet. Brings bright 
light to bear on anything, any time, anywhere. Easy to carry 
or may be clamped in a holddown fixture. Unexcelled for 
camping, hunting, fishing, boating—all sports and outdoor 
uses; for night repairs and night work, on farms, trucks, trac- 
tors—for maintenance work of all kinds. Powered by stand- 
ard dry cell lantern batteries—fingertip switch control— 
perfectly balanced for carrying. Beautiful, weatherproof, 


rustproof. Built to last a lifetime. Easy to carry and pack. 


ADVERTISING AND PROMOTION. 


and Accessories are backed up by an extensive advertising 


Big Beam Hand Lamps 


program in the leading outdoor, general, farm and industrial 
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publications... plus effective dealer helps in the form of 
counter cards, envelope enclosures, dealer newspaper 


ads, etc. 


PROFITS FOR YOU. The hundreds of uses for Big Beam No. 
211 in practically every field gives it an unlimited market. Its 
attractive price will make it available to all. And the ample 
margin it carries will ring up profits 
for you. Find out NOW about BIG 
BEAM No. 211 and Accessories. Fai 
cottons: ELE 
we MANO Lamps 


Ask also about the full line of BIG 
BEAM PORTABLE ELECTRIC HAND 
LAMPS and Accessories and 
their wide application to 








industrial and commer- 


cial uses. 





ELECTRICAL WHOLESALING 


{pril, 1946 































AFD 


THE COMMITTEE 


E. C. HUERKAMP, Exposition Chairman 
Westinghouse Electric Corp., 


Cleveland Ohio 


A. A. OVERBAGH 


Overbagh & Ayers Mfg. Co., Chicago, Ill 


S. R. NAYSMITH 
The Miller Company 


F. |. WILSON 


F.W. Wakefield Brass Co., Vermilion, Ohio 


W. P. LOWELL, JR. 


Sylvania Electric Products, Inc 


Ipswich, Mass 


F. J. MARTIN 


Not'l Elec. Mfrs. Ass'n, New York, N.Y 


D. J. BILLER 


Day-Brite Lighting, Inc., St. Louis, Mo. 






R. W. STAUD 
Chairman, Exposition Program, 
Publicity and Attendance Committees, 


Benjamin Electric Mfg. Co., Des Plaines, Hl 


A. B. COFFMAN, Exposition Manager 


111 W. Jackson Boulevard, Chicago, III 


CA 
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PUM 


OF THE 


Exposition and Conference 


f 
he swift have been the advancing strides of Lighting in the Com 
4 4 a 


mercial and Industrial fields in recent years 


of War Production on lighting developments in both the equipment 


and the techniques tor Better Seeing 


better understanding of them is widely recognized throughout the 


Lighting Industry and by those who use Commercial and Industrial 


Lighting 


Zo meet this need IS the purpose of this 


Lighting Exposition and Conterence t/ 
question, “What's New in Lighting, Lamps and Equipment?” ; th 
Conference round table sessions to provide first hand, authoritative 
information relative to questions concerning advancements in the 


techniques and utilization of lamps, lighting equipment and other aids 


to Better Seeing Berrer Selling 





«Zo thus advance the general weltare of America through a more 


informed use of Better Lighting is the high purpose and the high 


he ype yf 


es ) 
Nhe . YPOHsvevs< 










First International Lighting 


ce! vposition tO answer the 


THE INDUSTRIAL AND COMMERCIAL 


LIGHTING EQUIPMENT SECTION OF THE 


National Electrical Manufacturers Association 
























so great the stimulation 











that today the need for a 

























the first International 
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wore! 





It’s the construction of G-E ballasts that helps keep fluores- 
cent fixtures quiet. 


The distracting effects of ballast hum won't plague the 1 
f your customers— nor build up your complaint file if your fixture 
are equipped with G-E ballasts. Noise is built out of the G-E b 
it the same time that long life is built in. 


Constructed to exacting standards, the G-E ballast typifies 


gineering in the various phases of fluorescent lighting. The 


loss core steel is uniformly rolled, stamped, and stacked 
controlled quality construction. Machine winding produces rec 
solid coils and eliminates “‘springy’’ layers, while a special s 
pound fills every void ind seals the compons nts to one 


the ballast case 


The clamping frame is designed to prevent shifting of pa 
ing noise. Wiring is made easy by the angle slot construct 
lets leads out at either ends or bottom. You can thus usé 
style for many different mountings 

The G-E trade mark on fluorescent lighting equipment sig 1 
best that engineering skill and qualit manufacture can produce 
remember, there is a G-E component for every lighting requirems 
The next time you have a lighting problem, call in your local G-F 
resentative. Our complete facilities are at your servi 


Apparatus Dept., General Electric Company, Schenectady 5, N. Y. 


GENERAL & 5 ELECTRIC 


408-89 - 5206 
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General Electric ballasts help 
keep fixture users satisfied—they 
mean added profits for you 


Low noise level for satisfied 
users 

life for low maintenance 
Characteristics matched withlamp 


for rated lamp life and light 


output 


BALLASTS LAMPS STARTERS 
LAMPHOLDERS CABLE 
for DEPENDABILITY in fluorescent lighting 


2@ 
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Program 


Of The Exhibition and Conference 




































Conference Sessions will be held in North Ballroom 


Thursday, April 25, 1946 
12:00 noon to 6:00 p.m. 


Exposition open to members of the National Electrical 
Wholesalers Ass'n. and their employees. 


Friday, April 26, 1946 
9:30 a.m. to 12:30 p.m. 





FORUM ON NEW LIGHTING 
TRENDS AND METHODS 





Session Chairman: R. G. Raymond, President, 
Chicago Lighting Institute and Manager Electricity Sales De- 
partment, Commonwealth Edison Company, Chicago, Ill. 


WHAT’S AHEAD IN INDUSTRIAL AND COMMERCIAL LIGHTING? 
S. B. Williams, Editor, Electrical World 


How will industry and business benefit from the many new 
developments in light sources, lighting equipment and 
lighting techniques? As Past President of the Illuminating 
Engineering Society, the speaker will answer these ques- 
tions authoritatively. 


SOME FUNDAMENTALS OF GOOD LIGHTING 


Ward Harrison, Director, Engineering Division, 
General Electric Company, Cleveland, Ohio 


Good lighting must be comfortable lighting. The same fac 
tors which influence visibility also influence eye comfort 
How to control the negative or discomfort factors of light 
ing and how to utilize most effectively the positive factors 
will be demonstrated and discussed. 













LIGHTING RESEARCH AND THE FUTURE 


Samuel G. Hibben, Director of Applied Lighting, 
Westinghouse Electric Corp., Bloomfield, N. J. 





Whar will be the lighting of the future? What develop 
ments may be expected from the experiments and research 
now being conducted by scientists and engineers? Can we 
look forward to further reduction in the cost of light and 
lighting? 


Friday, April 26, 1946 
2:00 p.m. to 3:00 p.m. 
DEMONSTRATION OF CORRECT STORE LIGHTING 
Carl W. Zersen, Manager, Chicago Lighting Institute 


A demonstration, by means of a fourteen foot long model 
store, of the importance of light in selling; six different 
types of lighting installations are showp during the course 
of the demonstration 
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Friday, April 26, 1946 
12:00 noon to 6:00 p.m. 


Exhibition open to invited guests 


Saturday, April 27, 1946 
9:30 a.m. to 12:30 p.m. 


LIGHTING SALES FORUM FOR 
ELECTRICAL CONTRACTORS 


Session Chairman: J. N. Pierce, Vice Pres., Division 4 
National Electrical Contractors Association and Senior Partner, 
Pierce Electric Company, Chicago, III. 





A PROGRAM FOR DEVELOPING MORE LIGHTING SALES 


W.H. Robinson, Jr., Manager, Advertising Division 
Lamp Department, 
General Electric Company, Cleveland, Ohio 


The electrical contractor e ot the key men in sellin; 
installing and servicing of lighting equipment and in the 
preparation of lighting proposals. How contractors ma 
take advantage of the tremendous sales opportunities for 
improving store and other lighting will be the subject 


this discussion 


FLUORESCENT LIGHTING MAINTENANCE AS A BASIS FOR 
INCREASING SALES 


Harris Reinhardt, Mgr., Commercial Engineering 
Dept., 


Sylvania Electric Products, Inc., Salem, Mass 


Is it profitable tor the electr ntractor to render a 
fluorescent lighting maintenance service? What has been 
the experience of contractors throughout the country? 
What are the factors which determine the cost of such 
service? How will it increase the general sales of the 














contractor? 


PRACTICAL SALES METHODS FOR THE ELECTRICAL CONTRACTOR 
S. C. Sachs, S.C. Sachs Co., St. Louis, Mo 


The electrical contractor 18 a necessal na it portant link 
in the chain of distribution in the lighting industry. How to 
organize effectively for increased lighting sales and how to 
take advantage of the present an ture sales opportuni 


res will be the subject of this 1is< 1ssion 














Saturday, April 27, 1946 
12:00 noon to 6:00 p.m. 


Exhibition open to invited guests 


Sunday, April 28, 1946 
12:00 noon to 6:00 p.m. 


Exhibition open to invited guests 
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VERY ONE OF YOUR DEALERS 


' 



































Should h thi display! 
ovld have this new isplay! 
ettttyy, 
¢ , 
¢ un 
* , 
t| ] , 
‘ 
( H 5 
4 
vi /¥' 
BUILT / 
MODEL 
P 
COMING! 
HEAT WAVE 
CASH-IN WITH ¢f%> 
1 t tr 
Survevs indicate a t , 
sacieiaans heat up demand tacts now—to avoid dis- 
for ventilating fans appointing your custom- 
throughout business and ers get orders im before 
industry. Make your con- heat waves strike. 
SPECIAL INTRODUCTORY DEAL 
\ complete home ventilating department in ‘ 
less than 4 square feet! Use as an island dis- 
play or, opened up, as a three-panel, two-panel 
or one-panel window display or background 
for other appliances. It’s the most flexible unit 
you've ever seen—made of sturdy plywood— 
finished in green, gray and white—supports 
and demonstrates both “built-in” and “port- 
able” ventilators—tells the “greasy grime” 
story. Available now on special offer (display 
cost is liquidated) with stock of fans. Phone 
nearby Branch Office (consult classified direc- VITALIZED VENTILATION 
tory) or write us today. AND AIR CONDITIONING 
M 


PASTE ON PENNY POSTCARD AND MAIL TODAY! 


ILG ELECTRIC VENTILATING CO., CHICAGO 41, ILL. 
2822 No. Crawford Ave. Offices in 40 Principal Cities 
| Send portfolio with details of introductory deal. 


1 


FREE ~— photographic portfolio showing 


uses of display in store, complete with 
FG PRR ie c.nes 6dco nas Rate ven ess Esse ekaee 


re re ey ere ee mL Title . 


outline of special deal. Get yours now. 


/ fliz- 
eS ae 
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Monday, April 29, 1946 
9:30 a.m. to 12:30 p.m. 


LIGHTING INDUSTRY ROUND TABLE 


Session Chairman: R. W. Staud, Chairman, Market Devel- 
opment Committee, Industrial and Commercial Lighting 
Equipment Section, National Electrical Manufacturers As- 
sociation, Vice President, Illuminating Engineering Society and 


Sales Promotion Manager, Benjamin Electric Mfg. Co., Des 
Plaines, Ill. 


WHAT NEW METHODS AND MATERIALS FOR TECHNICAL AND 
SALES TRAINING ARE NOW OR WILL BE AVAILABLE 


New market development pians by Manufacturer, Utility, 
Wholesaler, Contractor and Electric Associations 
Participants 


$. R. Naysmith, Chairman, Industrial and Commercial Lighting 
Equipment Section, National Electrical Manufacturers Asso- 
ciation. 


F. M. Spaugh, Chairman, Floodlighting Section, National Elec- 
trical Manufacturers Association. 


A. F. Dickerson, Chairman, Street and Traffic Safety Lighting 
Bureau, National Electrical Manufacturers Association. 


A. F. Wakefield, President, I/luminating Engineering Society 


G. B. Roscoe, Director of Public Relations, National Electrical 
Contractors Association 


C. G. Pyle, Managing Director, National Electrical Wholesalers 
Association. 


(To be continued at 2:00 p.m.) 


Monday, April 29, 1946 
2:00 p.m.— 3:30 p.m. 


(Continuation of Morning Program) 


Participants 
Henry Steinmetz, Chairman, Better Light Better Sight Bureau. 


J. S$. Schuchert, Chairman, Sales Personnel Committee, Edison 
Elec. Institute. 


Harold H. Green, Advertising Division, Lamp Department, Gen- 
eral Electric Company, Cleveland, O. 


D. W. Atwater, Manager, Commercial Engineering Dept., West- 
inghouse Electric Corp., Bloomfield, N. J. 


Garlan Morse, Lamp Merchandise Manager, Sylvania Electric 
Products, Inc., Salem, Mass. 


Monday, April 29, 1946 
12:00 noon to 6:00 p.m. 


Exhibition open to invited guests 


Monday Evening— Annual President's Night and Electrical In- 
dustry Dinner, Chicago Section, Illuminating Engineering 
Society — Stevens Hotel 


sitors to Exposition are Invited. Tickets may be secured at Reservation Desk. 


ipril, 1946—ELECTRICAL WHOLESALING 





Tuesday, April 30, 1946 
9:30 a.m. to 12:30 p.m. 


FORUM ON LIGHTING SERVICE 
AND LIGHTING APPLICATION 


Session Chairman:G. K. Hardacre, Vice President, I/luminar- 


ing Engineering Society and Manager Lighting Sales Public 
Service Company of Northern Illinois, Chicago. 


HOW A UTILITY LIGHTING PROGRAM CAN IMPROVE PUBLIC 
RELATIONS AND BUILD CUSTOMER GOOD WILL 


1. L. ling, Ass‘t. Sales Manager, Wisconsin Electric Power 
Company, Milwaukee 


R. W. Butts, Lighting Director, The Ohio Public Service Com- 
pany, Elyria, Ohio. 


What is the basis of a good lighting service program? What 
organization methods and media (industry conteretices, 
training courses, reports, films, booklets and other printea 
matter) have been most successtul? How to coordinate the 
sales effort of utility lighting departments with that of the 
contractors, wholesalers and lighting equipment manu 
facturers 


HOW MANUFACTURER'S DATA SHEETS AND SPECIFICATION SHEETS 
MAY BE MORE EFFECTIVELY USED IN A UTILITY LIGHTING PROGRAM 


What are the missing links in manufacturers’ data? What 
additional intormation concerning tllumination character 
istics, brightness ratings, co-ethcients of utilization, etc., 
should be provided to enable the lighting engineer to give 
the most intelligent service to his customers? What buying 
vuides are needed by the customers for easier and better 
choice of the lighting equipment 
Utility Viewpoint: 


A. A. Brainerd, Illuminating Engineer, Phi/adelphia Electric Com- 
pany, Philadelphia, Pa 


James J. Oberhausen, Illuminating Engineer, Commonwealth 
Edison Company, Chicago, III 


The Manufacturers’ Viewpoint: 


H. P. Steele, Vice President, Benjamin Electric Mfg. Company 
Des Plaines, Ill. 


W. P. Lowell, Jr., Chief Engineer, Lighting Fixture Division, Sy! 
vania Electric Products, Inc., Ipswich, Mass 


THE TRENDS IN LIGHTING EQUIPMENT DESIGN AND LIGHTING 
PRACTICE AS REVEALED BY THE EXHIBITS AT THE INTERNATIONAL 
LIGHTING EXPOSITION 


Marshall N. Waterman, Electrical Testing Laboratories, Inc., 
New York, N.Y 


Tuesday, April 30, 1946 
12:00 noon to 6:00 p.m. 


Exhibition open to invited guest 


The Exhibition Ends 


and as the curtain goes down on this, the First International 
Lighting Exposition and Conference, may you leave it 
completely satisfied that you have obtained in full measure 
the knowledge you came here to seek 


The Committee 
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For the Beat 


That is New in Lighting 


See the Lighting Prod- 
ucts display in booths 98 
and 99 at the Interna- 
tional Lighting Exposi- 
tion, April 25-30, at the 
Stevens Hotel, Chicago. 


Lighting Products, Inc. 
Highland Park ~- Illinois 











Directory 


of Exhibitors 





Acme Elec. & Mfg. Co., Cuba, N. Y. 


Benjamin Electric Mtg. Co., Des Plaines, III 
Bent Glass Works, Inc., Richmond Hill, N. Y. 
Bright Light Reflector Co., Inc. 
Bridgeport, Conn. 

Camfield Mfg. Company, Grand Haven, Mich. 
Chicago Transformer Div. 

Essex Wire Corporation, Chicago, Ill. 
Compco Corporation, Chicago, Ill. 
Connecticut Telephone & Elec. Div. Great 

American Industries, Inc., Meriden, Conn. 
Corning Glass Works, Corning, N. Y. 
Crouse-Hinds Company, Syracuse, N. Y 
Curtis Lighting, Inc., Chicago, III 


Day-Brite Lighting, Inc., St. Louis, Mo 


Electrical Contracting & Electrical World 

New York, N. Y. 
Electric Light & Power and Electrical Dealer 

Chicago, Ill. 

Electrical Testing Laboratories, Inc. 

New York, N. Y. 
Electrical Wholesaling, New York, N. Y. 
Electro Manufacturing Co., Chicago, Ill. 
Ender Manufacturing Corp., New York, N. Y. 


Enterprise Paint Mfg. Co., Chicago, III 


Factory Management & Maintenance 

New York, N.Y. 
Faries Manufacturing Co., Decatur, Ill 
Fleur-O-Lier Manufacturers, Cleveland, Ohio 


The Fostoria Pressed Steel Corp., Fostoria, Ohio 


General Electric Co. 
(Lamp Department) 
Cleveland, Ohio 
(Specialty Transformer Section) 
Ft. Wayne, Ind. 
(Lighting Division) 
Schenectady, N. Y 
(Appliance & Merchandise) 
Bridgeport, Conn. 
General Luminescent Corp., Chicago, Ill. 
General Transformer Corp., Chicago, Ill. 
Globe Lighting Products Co., Brooklyn, N. Y 


Hercules Electric & Mfg. Co., Brooklyn, N. Y 
Holdenline Company, Cleveland, Ohio 
Holophane Co., Inc., New York, N. Y. 


IIluminating Engineering Society 

New York, N. Y 
Interchemical Corp., Finishes Division 

New York, N. Y 
Jefferson Electric Co., Bellwood, II! 
The Jones Metal Products Co. 

West Lafayette, Ohio 
Kahn Mfg. Co., Inc., Milwaukee, Wis. 
Kent Metal Mfg. Co., Inc., Brooklyn, N. Y. 
The Kirlin Company, Detroit, Mich. 
Krieger Publications, Inc 
(Lighting & Lamps) , New York, N. Y. 


Lawter Chemicals, Inc., Chicago, I/II 
Lighting Products, Inc., Highland Park, III 
Line Material Co., Milwaukee, Wis 

The Lloyd Products Co., Providence, R. | 


Metropolitan Fluorescent Co., Inc 
Brooklyn 33, N. Y. 
The Miller Company, Meriden, Conn 
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Mitchell Manufacturing Company 
Chicago, Ill. 


Overbagh & Ayres Mfg. Co., Chicago, III 


Paragon Electric Co., Chicago, Ill 
The Perfeclite Company, Cleveland, Ohio 
Philadelphia Elec. & Mfg. Co. 

Philadelphia, Pa 
The Phoenix Glass Co., Monaca, Pa. 
Pittsburgh Reflector Co., Pittsburgh 22, Pa 


Quadrangle Mfg. Co., Chicage, III 


RLM Standards Institute, Chicago, /Il. 
Revere Electric Mfg. Co., Chicago, III 
Reynolds Metals Co., Louisville, Ky 
Ruby Lighting Co., New York, N. Y 


L. J. Segil Co., Chicago, III 
Silvray Lighting, Inc., Bound Brook, N. J 
A. L. Smith Iron Co., Chelsea, Mass. 
Sola Electric Company, Chicago, III 
Solar Light Mfg. Co., Chicago, III 
The Spero Electric Corp., Cleveland, Ohio 
Super Electric Products Corp 

Jersey City, N. J 
Superior Electric Company, Bristol, Conn 
Swivelier Company, New York 3, N. Y 
Sylvania Electric Products, Inc. 


New York, N.Y 
Fixture Dept. 


Lamp Dept 
The Thompson Electric Co., Cleveland, Ohio 


Wabash Appliance Corporation 
Brooklyn, N. Y 
The F. W. Wakefield Brass Co., 


Vermilion, Ohio 
Watco Engineering, Inc., Cleveland, Ohio 
Western Lithograph Co., Los Angeles, Calif 
Westinghouse Electric Corp. 
Pittsburgh, Pa 
Lighting Equipment 
Lamps 
Weston Electrical Instrument Corp. 
Newark, N. J 
The Wheeler Insulated Wire Co., Inc. 
Bridgeport, Conn 
Wheeler Reflector Company, Boston, Mass. 
The Wiremold Company, Hartford 10, Conn. 


Exhibition Hall Open Every 
APRIL 25-30 


1? noon to i p.m. 


CONFERENCE SESSIONS 


FRIDAY 

SATURDAY 30 | 30 
MONDAY \ a.m. to p.m. 
TUESDAY 

FRIDAY ..... 2 to 3 P.M. 

MONDAY. .. .2 to 3:30 P.M. 


SPACE NO. 


69-70-71 
68 


95 
117 


51 
62 
118-119 


43 


61 & Vz of 60 
80-81 

94 

92-93 


22-23 

50 

1 

97 

44-45 
75-76-77 


105 
33-34 
1S 


89-90-91 
110-111-112 


14-15 


4-5 


35-36-37 
72-73 
88 


52-53-54 
55-56-57 


19 


86 
11-12 
18 





Day 











Whenever you see exposed wires on a crane system, wires on 
the floor or awkward motions of portable tool operators — think 


of FEEDRAIL. 


Electric Feedrail is an enclosed bus bar system having movable 
trolleys that make contact with the bus bars at all times. It is 
polarized, fused and grounded and each section carries the 
Underwriters’ Label. 


FEEDRAIL is protected against dust, mechanical injuries and 
mechanical shorts. It is furnished in assembled sections and 
curves. Also available for Slide Switches and transfers. Easy to 
install, inspect and service. 


FEEDRAIL not only feeds but also supports all types of portable 
tools which may be readily disconnected by means of fused 
EVER-LOK connectors. 


or any electrical equipment that has to be moved or rearranged 
to accommodate new production layouts is best served by 
FEEDRAIL. 


ecectmaic FEEDRAIL CORPORATION 
FEEDRAIL 


125 BARCLAY STREET »+ NEW YORK 7, N. Y. 


ELECTRICAL WHOLESALING—April. 1946 





The CAMERA 


CLICKS at the 


HOME BUILDERS SHOW—CHICAGO—I946 


RADIAL S 





SAILSAW, INC.—M. F. Huseby, sales manager, left, tells 


James F. Wilson, general contractor from St. Petersburg, Flia., 
how the Skilsaw radial saw will speed his building program. 


Epwarps" " 


pw aps 


noe ememegmeme ne a 











EDWARDS MEG—Russ Moss, Chicago salesman, left, and 
Jack Taylor, Chicago district manager, cleared their booth for 
a photo of the Edwards Door Chimes. 


WTOMATIC SWITCH Lic? 


{ISSOCIATED PRODUCTS CO. AND T. J. MUDDON CO.— 
Tom L. Wheeler, Jr., treasurer and general manager, left, and 
R. 8. Launder, general sales manager, show their line of switches. 
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VICTOR ELECTRIC PRODUCTS—L. E. Gaut, vice pres. of 
Victor, left, explains the specifications of the Victor Fan to 
R. C. Walling of Chicago Mill & Lumber Co. 


MALI TOOL 


aay’ ’ 





Jones & Sons, 


Ek. Ross 


TOOL CO—Merrill E. Jones of L. S. 
veneral contractors, left, poses with R. 


VALI 
Racine, Wise., 
sa esman, after inspecting Mall Power Tools. 


1. E. RITTENHOUSE CO., INC.—Lee Arter, Asst. sales 
manager, tells Betty J. Dean, a prospective home builder the 


highlights of Rittenhouse chimes. 
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CONTRACTORS | 
Evcerguhere 
KNOW 


SOLARLITE 
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Be Ready 
FOR THOSE 


CONTRACTORS 
WITH 
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BUSINESS IN GENERAL 
QUICKLY SOLD ON THE 
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VISIT US AT 
BOOTHS 44 and 45 
INTERNATIONAL LIGHTING Exgosction 
and conference 


STEVENS HOTEL - - - Géccage 
APRIL 25-30 1946 


For over forty years, architects, contractors and illuminating 
engineers have been relying on Solarlite “know-how” to develop 
and execute their lighting requirements. 


Knowing how to build illuminative equipment to the specifications 
of lighting engineers has enabled us to design our fluorescent 
units to achieve the maximum of lighting performance with low 
installation and maintenance cost. 


Sold only through Wholesalers. 
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The basic idea behind every activity of RLM Standards 
Institute ... and the use of the RLM LABEL to identify industrial light- 
ing equipment certified by the Institute .. . is to protect the user. 


Every industrial lighting unit qualified to bear the RLM LABEL must 
conform to rigid RLM Official Standard Specifications. These specifica- 
tions cover construction and performance factors vital to safety, lighting 
efficiency and economy. Serving as a certificate of performance to these 
specifications, certified by an independent testing laboratory, the RLM 
LABEL is an outward sign of inner value. 


That is why it is so worthwhile to look for the RLM LABEL when buying 
Incandescent and Fluorescent industrial lighting equipment. 


Copies of all RLM Specifications may be secured through any manufac- 
turer utilizing RLM inspection and certification, or direct from RLM 
Standards Institute. 


The Letters RLM Stand for Reflector and Lighting Equipment Manufacturers 


i ia Oro aa mareatt 
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LONG LIFE and LOW MAINTENANCE are Built 
into “3C° Bulletin 6013 AC MAGNETIC STARTERS 





Bulletin 6013 Non-Reversing, Across-the-Line Starters are 
designed to provide full voltage starting and overload pro- 
tection for squirrel cage motors, and can be used as primary 
switches for wound rotor-induction motors. They offer the 
following “‘built-in” features: 

1. Double break, silver-to-silver contacts. 


2. Motor overload protection provided by eutectic alloy 
thermal overload relays. 


3. Starter assembly mounted on steel sub-panel. 
4. Hinged armature magnet. 


5. Buttons in cover provide for externally resetting over- Bulletin 6013, Size 1. Form MA 
load relays. Starter in NEMA Type ! Enclosure. 


Non-carbonizing arc shields. 

Form-wound operating coil. 

“Start” and “Stop” buttons available in cover. 
. Ample space for wiring. 
. Entire assembly easily removed. 
. Heavy drawn steel or cast enclosures. 





HAMMERHEAD MAGNET PROVIDES HIGH 
SPEED CLOSING WITH 
MINIMUM IMPACT 


This close-up view of the magnet shows why the 
Bulletin 7700 contactor used in these starters gives 
extra long life. The single pivot point has a nitral- 
loy pin and bushing. Moving armature is light 
weight, and travels only a short distance—re- 
sulting in high-speed closing with minimum impact co 
Riveted magnet laminations prevent internal motion an Bulletin 6013, Size 2, Form MA 
Starter in NEMA Type ! Enclosure. 











“3C” Bulletin 6013 Starters are 

available in a wide variety of 

sizes and cabinets to meet every 
requirement. 





These are some of the reasons why the “3C” line 
is the ideal line for Distributors who are : 
-wi jetin 6013, Size 1, Form MA Starter in NEMA Type 4 
concerned about customer good-will. Daltetin 0053. Stee 1- Form tet in NEMA Type 4 


Type $ 1050-28 dust-tight and NEMA Type 7 enclo- 
sure for Class 1, Group D, hazardous locations. 


1146 EAST 152nd ST., CLEVELAND 10, OHIO +e EVERYTHING UNDER CONTROL 
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VECA Wants Firm (notations 


lanufacturers and Wholesalers 














The need for firm quotations on electrical material and equipment 
upon which the contractor can base his bids to awarding authori- 
ties for specific projects is a problem in which the electrical 
wholesaler has an equal responsibility, according to Lawrence 
Davis, general manager of the National Electrical Contractors 
Association. 

In order to present the situation which faces the contractor, Mr. 
Davis has written to many of the leading electrical wholesalers 
asking them to take the matter up with the manufacturers whose 
products they handle. At the same time, he has outlined in a 
letter to a long list of electrical manufacturers the position of the 
contractor in the competitive bidding picture today. 



























The letter to the ELECTRICAL WHOLESALERS reads as follows: 
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As a result of complaints which we qual responsibility with the electrica 
lave received from members that many tractor in making possible the guarar 
vholesalers and manufacturers are not teeing of firm quotations on specific projects 
viving firm prices ior detinite periods o1 tor definite reasonable periods, to meet 
material and equipment upon which the the requirements of competitive bidding 
ontractor must base his bids to awarding ‘Because this is a matter in which your 
iuthorities for specific projects, but are ompany has an equal interest with our 
stating that their prices will be ‘as of the members, we hope that you will take similar 
ite of shipment’ and not the prices quoted steps to request the manufacturers whose 
it the time of estimating, we have ad products you handle that they will adopt 
ressed an identical letter similar to the as their policy the guaranteeing of firm 

py enclosed herewith t 1 substantial juotations on their products for specifi 
st of important electrical manufacturers projects for a detinite period, with the 

We realize that the wholesaler can onl inderstanding that as soon as the contract 
pass on quotations to electrical contractors as been awarded the contractor will 
vhich the wholesaler receives from the promptly close his order for the materials 
anufacturer The wholesaler has as “We will appreciate your reply.’ 


The letter to the ELECTRICAL 
MANUFACTURERS reads as 
follows: 


We have received complaints tron 
members that many manufacturers and 
wholesalers are not giving firm prices for 
letinite periods on material and equipment 
pon which the contractor must base his 
hids to awarding authorities for specific 
projects, and that manufacturers are stating 
hat their prices will be ‘as of the date 
1 shipment’ and not the prices quoted at 
he time of estimating The temptation 
to do this on a rising market disregards 
the obligations of the industry to the 
onsumer 

‘The whole competitive bidding system 

the construction industry requires the 
viving of firm prices for defjnite periods 
m specific projects. The manutacture: 
tor whose products the electrical contractor 
s the final distributor to the consumer 
nust share with the contractor and whole 
saler the responsibility for guaranteeing 

m quotations on specific projects for 

finite reasonable periods. 

‘We request that your company announce 
is its policy that you will give electrical 

ntractors firm quotations on your prod 
cts® for a specific project tor a definite 
eriod, with the understanding that as soor 

the contract has been awarded the con 
ictor will promptly close his order for 
the materials. Such announcement should 
nclude protection of your wholesaler 1 
naintaining this policy om your products 

‘A similar letter is being sent to other 
mportant electrical manutacturers. 

Mav we have our reply to this re 


t 
it 
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The “REPOSE" by Mastercraft: 


Length 15 in.; Depth. 434 in.; Height 
n. For 4 watt Fluorescent Lamf 


THE NAME FOR cd ith ‘ballast aan 


FLUORESCENT BED LAMPS 











WHOLESALERS — JOBBERS! Round out your fluorescent line 
with this beautifully designed bed-lamp — cleverly fashioned to fit into any 
decorative scheme — at an interesting price. 


COOL, FLUORESCENT LIGHT — comfortable, safe, will not burn 
headboard. 


SOFT ‘‘VELVETONE"’ FLOCKED FINISH — gives that luxury feel 
and look — in five subtle colors — aqua, beige, walnut, rose, powder blue. 
Also available in brown crackle. 


NEW PLASTIC PLUG-IN BALLAST 

STURDY PRESSED-STEEL CONSTRUCTION 

MASTERCRAFT CHIP-PROOF WHITE ENAMEL REFLECTOR 
HANDY INSIDE TOGGLE SWITCH 


A real money-maker with enormous oudet possibilities — for re-sale to lighting 
fixture shops, furniture and bedding stores, novelty shops, department stores, 
household shops, hardware and electrical stores, art shops. Send for price and 
discount information now! 


asteverall secre co 


181 BRUCE STREET, NEWARK 3, NEW JERSEY 
Export Division—50 Broad Street, New York 4, N. Y. 
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INTER-COMMUNICATION SYSTEM 


HP-16 power booster inter-communica- 
tion system is claimed to be capable of 
delivering a minimum of 15 watts “voice 
range’ power. This unit is equipped with 
“on-off” switch, “pilot light" indicator 
and variable “volume control." All con- 
trols are easily accessible and the unit 
may be placed anywhere near the Master 
Station. Operation is on 110 volts a.c. 
60 cycles. Talk-A-Phone Co., Chicago 
23, Ul. 
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FLUORESCENT UNIT 





Recessed fluorescent unit features a 
‘telescopic’ frame that fits smug and 
flush to the ceiling. Large full depth 
louvers are claimed to give greater foot- 
candle intensity, keener visibility and 
eliminate contrasting shadows. Special! 
piano hinges and "“quick-slide" catches 
have been designed so that all electrical! 
component parts are easily accessible 
without dismounting the fixture. All- 
Bright Electrical Products, Chicago 18 
Wh. 
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The 40-watt lamp, for use in mechanica 
refrigerators, is inside frosted, has a 
medium screw base, is designed for 120 
volts, and is claimed to have a rated life 
of 1,000 hours. Its small size saves re 
frigerator space and is reported to give 
approximately the same light as the gen 
eral service 40-watt lamp. General Elec 
tric Co., Cleveland 12, Ohio 
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SOLDERING IRON 
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Electric soldering iron for battery use is 
available in 100 or 200 watt sizes wound 
for either 12 or 24 volts. It is available 
with eifher 6 foot or 12 foot cords, and 
with the conventional plug cap or bat- 
tery clips. This iron is claimed also to 
have such features as damage-preof 
hexagon-shaped barrels and scale-resist- 
ant element cores. Hexacon Electric Co 


Roselle Park, N. J 
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Model IUO "'Stratoliner’ fluorescent in 
dustrial lighting unit with all-steel con 
struction and porcelain or baked enamel 
reflector, is supplied also with closed 
ends. Has knockouts for the easy attach 
ment of a bactericidal lamp, a feature 
for radiating ultra-violet energy into the 
upper section of the room. It is claimed 
that such radiation destroys bacteria 
carried by the atmosphere as it circu 
lates over the unit, thereby helping to 
protect the health of the occupants of 
the room. Leader Elec. Mfg. Co., Chi 
cago 40, Ill. 
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FLUORESCENT UNIT 


No. 301! fluorescent commercial lumi 
naire, for 4-40 watt lamps, is available 
for surface or suspension mounting, singly 
or in continuous rows. Wires, sockets 
starters, glass panels, and louvers are 
easily accessible and removable for re- 
placement, servicing and cleaning. This 
unit has standard tulamp ballast, sockets 
and starters, and operates on 110-125 
volts, 60 cycles a.c. It is 48 inches long 
17 inches wide and 8'4 inches high 
Mitchell Mfg. Co., Chicago 1/4, Ill 
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Here's a new 


CUTTER KIT 


..-designed for the 
ELECTRICIAN 


‘Bae 


Cuts any 

Diameter 

5g". 212° 
Bruno's high speed steel blades 
make clean, fast cuts in steel plate, 
sheet metal, plastics, wood, fibre, 
masonite, hard rubber and other 
materials. These two models give a 


cutting range of %” to 2%’. 


Quickly adjustable and easily 


sharpened. Designed by tool engi- 
neers to operate efficiently in bench 


drill, drill press, or portable drill. 


9330 Santa Monica Boulevard 
Beverly Hills, California 
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RELAY 































































Type RAC telephone type relay is designed 
for communication, electronics and aviation 
applications. It has voltage range from I'/, 
to 70 v d.c. Contact capacity is 2 amperes 
at 100 watts. Beits & Betts Corp.. New York 
io MM... ¥ 
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a.c. circuit. This unit incorporates a 
heavy duty snap-action, single pole 
double throw switch. Silver contacts are 
used throughout. Two black outlets, each 
with 1500 watt capacity (total 3,000 
watts), operate electrical equipment 
when pedal is depressed. One red outlet 
(1500 watt capacity) turns electric equip 
ment off when pedal is depressed. Indus 
trial Timer Corp.. 17 Edison Place 
Newark 5, N. J 
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TEST-LITE 


The electric test-lite is designed for test 
ng electric appliances, locating blown 
fuses, testing a.c. lines, polarity or a.c 
or d.c., tracing ground line in a.c. cir 
cuits, as a radio frequency indicator 
spark plug and cable tester, etc. It tests 
voltages from 60 volts a.c. to 550 volts 
a.c. or d.c. by variable light intensity. 
Improved construction features of this 
unit include clear plastic tip and shell 
insulated test points, and improved body 
design. Ne-O-Lite Mfg. Co., Rockford 
iI 
















Portable electric steam heater, for homes 
offices, farms, hotels, tourist courts 
ships, etc., may be plugged into any 
room outlet. Degree of warmth is regu 
lated automatically by means of a 
thermo-electric control. The heating unit 
is enclosed well within the cabinet. An 
automatic shut-off shuts the heater off 
nstantly in case of mechanical irregu 
larity from any cause. It operates on 110 
volt a.c. only. Wittie Mfg. & Sales Co 
1414 S. Wabash Ave., Chicago 5, Ill 
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DRYING-CONTROL 
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FOOT SWITCH 






















Time-O-Lite foot switch may be used by 
photographers in controlling enlargers 
printers and safelites, at the same time 
leaving the hands free. Drill presses 
sanders, lathes, spot welders, jig saws 
circular saws, etc., may be controlled 
with this foot switch. It operates on any 













A control specially developed to oper 
ate barn hay-drying installations con- 
sists of magnetic starter, time switch 
and thermostat if required. It is avail- 
able to operate either 3- or 5-hp, 230 
volt, 60-cycle single-phase motors. Both 
2- and 3-pole receptacles are a feature 
of the new control. General Elec. Co 


Schenectady 5, N. Y. 
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HEDGE TRIMMER 








Electric hedge trimmer, for the home 
owner, nurseryman, landscape gardener 
etc., may be used on d.c. or a.c. current 
One of its features is the double action 
of the blades—both blades move in op 
posite direction to each other, the for 
ward stroke of the one blade being bal 
anced by the return stroke of the other 
blade. The duo-position cutting head 
may be locked in two different positions 
for convenient operation. Kaufman Mfg 


Co. 


Manitowoc, Wisc 
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CIRCUIT TESTER 


Portable buzzer type circuit tester is in- 
tended for use in making tone and direct 
current continuity tests, checking fuses or 
lamps, and pairing wires in cables, for 
testing all types of circuits of low resist- 
ance for open or closed condition and 
unpredictable other applications. Unit 
uses 2 standard size D flashlight cells. 
Auth Electrical Specialty Co., Inc., 422 
c. 53rd St., New York, N. Y. 






‘Lo-Volt" Test Glo circuit tester is de- 
signed for testing circuits from 5 to 50 
volts. It is suitable for telephone re- 
pair men, automotive and aircraft me 
chanics and electricians. Ideal Industries 
Inc., Sycamore, III 


167 








RELIANCE= 


AUTOMATIC 


TIME SWITCHES 


Tre dependability of RELIANCE Automatic 
Time Switches has been proved in emergency 


as well as in normal times. They are giving com- 


° ° a RELIANCE Model W Synchronous 
plete and reliable service under many and varied Electric Time Switches 


conditions—a factor of paramount importance Completely automatic—extremely sim- 
ple, compact, economical—three types 
cover practically every requirement 


particularly in these times when constant good Built to highest standards of accuracy. 
service is so essential. RELIANCE Switches are 


easy to install, economical in operation, and meet ASTRONOMIC 
TIME SWITCH 


a wide variety of needs. The present sales pos- she Model, “"W" Astronomt 
*] efese . e ° advertisi: gz _ilumir ation The 
sibilities should interest you—tap this rich source Tan's operation | changes dally 
time, eliminating the necessity 


of today's business. of resetting the dial as the days 


become longer or shorter 














Catalog and price sheets available on request. 


AMERICAS 
RELIABLE 


24-HOUR-A-DAY 


GUARDIANS 


BADGER Synchronous Automatic 
Time Switches 


Heavy duty time switch with capacity 
to meet a wide variety of requirements 


RELI AUTOMATIC LIGHTING CO. 


1907 MEAD STREET RACINE, WISCONSIN 
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Disk-shaped ballast, for the operation of 
12-inch Circline fluorescent lamps, is 
easily adaptable to assembly on the 
stem of a portable lamp and to conceal- 
ment in the lamp base. It is also easily 
adaptable to  shallow-type wall or 
ceiling fixtures. This unit is avail- 
able in either a conventional, un- 
corrected power-factor design, or a high 
power-factor, lead-circuit design without 
a step-up autotransformer. The leads of 
both types are brought out through the 
ballast cover-plate and threaded through 
the lamp stem for connection to the 
fluorescent lamps. General Electric Co. 


Schenectady 5, N. Y. 
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PNEUMATIC TOOL 























This new, bench mounted, pneumatic 
“Hypress,"” used for installing indent- 
type connectoss on small wire and cable 
accommodates three connector sizes. It 
is claimed that the dies will take indent- 
type connectors No. I8, 14, and 10. 
meaning that connections may be made 
on wire and cable sizes from 22 to 10. 
The complete connection is said to be 
made in one quick automatically con- 
trolled stroke of the press which indents 
the connector onto the wire at the same 
time the insulation grip is closed. Burndy 
Engineering Co., Inc., New York 54, N.Y. 
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Heavy duty test clamps, with solderless 
lugs, are recommended for making heavy 
duty temporary connections, motor and 
meter testing, welding, battery charging 
etc. They are available in six sizes to fit 
across ferrule and knife blade fuse clips 
switch blades, round or flat bus-bars 
cables, etc. Trico Fuse Mfg. Co., Mil 
waukee 12, Wisc. 
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ROASTER-OVEN 





































Model RD-414 roaster-oven, designed to 
perform all types of cooking operations 
for domestic purposes, is 23'/2 inches 
long, 1534 inches wide, 12-9/16 inches 
high, and has a capacity of 18 quarts 
An enameled steel shelf which slides 
from the base of the roaster lists all 
cooking times and temperatures. The 
1320-watt heating element heats sides 
and bottom rapidly. Insulation is pro- 
vided by layers of Fiberglas 3 inches 
thick around sides, 4 inches thick on 
bottom. Westinghouse Electric Corp 
Pittsburgh 30, Pa. 
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EXPANSION FITTING 





Type "TX" expansion fitting is designed for 


thin-wall conduit. It is furnished with exten 


sion nipples already in place. Special pack- 
ing seals the head to prevent water or mois- 


ture from entering. O. Z. Electrical Manu 
facturing Co., Brooklyn, N. Y. 








When writing 
mention 


ELECTRICAL WHOLESALING 





April, 1946—ELECTRICAL WHOLESALING 





When writing 


When writing 





LIGHTING UNIT 




















S-1020 lighting unit is designed for use 
in the operating room. An emergency 
self-powered circuit provides full-beam 
brilliancy during power failures. Also 
the special wiring circuit cuts in a second 
filament in case of lamp burnout. The in 
tense light-beam is fully adjustable at 
any angle, and within a 300-degree arm 
swing. It operates on 110 volt, 60 cycle 
a.c., and is also available for d.c. ser- 
vice. The Edwin F. Guth Co., St. Louis 3 
Mo. 
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MULTI-GANG BOXES ere 





These new multi-gang receptacle and 
device boxes are designed especially for 
use in connection with the installation of 
hospital call systems and other signal 
system work. Boxes are available from 
single up to 12-gang. The cover and base 
of |- to 3-gang boxes are provided with 
groups of three twistouts on each side 
and ends, and with conduit knockouts in 
base. The 4- to 12-gang boxes have three 
twistouts, no conduit knockout in base 
The 5- to 8-gang boxes have one group 
of twistouts on ends and two groups on 
side. The 9- to 12-gang have one group 
on ends and three groups on sides. The 
Wiremold Co., Hartford 10, Conn. 
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SIMPLY SNAPS ON! 


® Snap-on clips permit instant attachment or removal 


@ Fits open-face fluorescent lamp fixtures 


® For use in factory, office, store, home lighting 


FLUOR-O-SHIELD is a simple |-piece 
device readily adaptable wherever 
fluorescent lighting is used—as a single 
unit in home lighting, or as a multiple 
item in store, office or factory lighting. 
No bolts, screws or tools are required. 


Simply snaps on in a split second 


Wherever FLUOR-O-SHIELDS are 
used, eye-strain is reduced, with no 
ticeable improvements in work and 
efficiency. Casts no shadows, will not 
catch dust or dirt. FLUOR-O-SHIELDS 
greatly improve appearance of all 


open lamp fluorescent fixtures. 


SPECIFICATIONS ——- 


Catalog No. Length 


27-1-40 48-in. 
27-5-40 24-in. 


| 
 — 


FLUOR-O-SHIELD by CAMFIELD MANUFACTURING COMPANY 


SUGGESTION TO DEALERS: De- 
velop a quick, money-making business 
through combined sales of FLUOR-O- 
SHIELDS with fluorescent lamps and 
starter replacements. A single demon- 
stration will convince prospective users 
immediately of the many advantages 
of the FLUOR-O-SHIELD over intricate, 
enclosed light fixtures. Inexpensive, 


more practical, no installation cost. 


Available in two sizes: 40 and 20 
watt. Order now for prompt delivery 
If your distributor does not have stocks, 
ask him to write us 


Trade Mark Patent Pending 


Fits Lamp Units per Pkg. 
40 watt 12 
20 watt 12 


+ 


GRAND HAVEN, MICHIGAN 


ELECTRICAL WHOLESALING 


Made of durable, lightweight aluminum. 
White enamel. 


No glare — greater efficiency. 
FLUOR-O-SHIELD casts no shadows. 


9 40 watt 

48 inch 
Retail list price 

y) 20 watt 

$] 24 inch 
Retail list price 
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News Notes Krom N.EW.A. 


By Alfred Byers, Secretary 


National Electrical Wholesalers 


4A ssociation 





N.E.W.A.’S 37TH ANNUAL CONVENTION 
On April 21, 1946, at The Stevens, 
( hicago, there will 37th 
Annual N.E.W.A.., 
which will run through April 25th. 
N.E.W.A. past 
several years, 


the convention 


begin the 


Convention of 


conventions in_ the 
when 
due to 


effort, 


except last yeat 
was cancelled, 
‘ooperation in the wat have 
consistently grown in attendance and 
general industry interest. The reser 
vations to date indicate that the forth 
coming gathering will exceed in num 
bers all previous conventions. 

The general membership of the As 
sociation has shown an intense inter 
bust 


est in the convention and the 


ness-like program which has been ar 
ranged for that oceasion. Attendance 
is important but no more so than the 
With that 
mind, the Program Committee, 


N.E.W.A.’s Vice 


I. Bickford, has arranged a program 


program. convention in 


under 


President 


which unquestionably will hold the 


every member and guest 


interest ot 


days at Chicago 


throughout the five 


BY-LAWS CHANGES 

agenda 
report to 
the By-Laws Com 


High in importance on the 
for the convention is the 
he presented by 
mittee, under the Chairmanship of 
Mr. L. E. Latham, past Chairman of 
N.E.W.A. This particular Commit 
tee has undertaken a difficult assign 
ment with great understanding. Its 
report for the consideration of the 
general membership will propose the 
streamlining of the organization with 
the objectives of greater efficiency in 
operation, improved service to mem- 
bers, and proportionate representation 
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Mr. W.. 


within the Association of apparatus 


and supplies, and appliance interests 


SALES TRAINING PROGRAM 


Great interest has been evident 


following 


throughout the industry 
inmnouncement of the jointly spo 


sored E.E.L-N.E.W_A 


raining }’rogram 


) 
Basi 
Previews 

. ] P oe } rs 
excellent material, by wav o 
records and manuals, have 
in several centers throughout tl 
‘ountry, as has been announced bi 


Managing Director Charlie  Pyk 


from time to time. It has been pos 
sible to conduct these presentations 11 
( nly a few selected centers to date 


\ special 


ranged for the 


program has been a 


Chicago Convention 
during which the entire convention 
will view the 
be completely informed regarding 


with the 


training materials 


details in connection 


Program, witl 


Sales Training 
gestions for its adoption and 


le cal ley els 


“HIRING KITS” 


Another feature of the Convention 
Program will be the Scientific [er 
sonnel Selection Program which will 
be presented in detail. In arranging 
for this program, especially tailor 


made for electrical wholesalers and 
their dealers, the Association selected 
The Institute of 
to prepare in consultation 
Publicity, Sales Promotion and Sales 
Training Committee, under Mr. G. F 
Kindley’s Chairmanship, the materials 
composing the popularly called “hir 
ing kit.” The program is something 
new in electrical circles and in Charlie 


( hi avo 


Personnel 


with the 


WHOLESALING 


kit takes 


id the 


ev can put 
resent opera 
ntinuing and 


is thev ex 


nation 


N.E.W.A. BANQUET 


I 
relaXation period ror 


ntion will take place 
ing, April 24th, when 
banquet for all mem 
held. The 
occasion will be 


Motley Mr. Motley 1 


president of Parade Publications, In 


vill be 
\rthur H 


Mr. Motley is renowned as a speaker 


] 


who entertains and inspires every au 


addresses His address 
+] 


dience he 


will make of is banquet a memo 


‘able occasion 


Dunninger, th mentalist, 


*?779 
v1 provide 


mastel 


entertainment of the 













S COLD QUARTZ 


ULTRAVIOLET 
RAY LAMPS 


FOR HOME USE 


The Sun-Kraft is a marvel of compact beauty and utility. 
Streamlined design, portable, freely flexible, with electric 
automatic timer, the SUN-KRAFT appeals on sight and is 
highly prized by every family that owns one. Read SUN- 
KRAFT'S eight exclusive features. 

Cc let ith 

eet oa ee PRICE TO RETAIL 

arrying Case 

and Goggles AT $64.50 IN U.S. A. 


ADVERTISED IN AMERICA’S 
LEADING MAGAZINES 


The exclusive features of the amazing Sun-Kraft 
ultra-violet ray lamp are steadily advertised to the 
American Public. Sun-Kraft ads appear in ten leading 
magazines including 









SATURDAY 
cee wine EXCLUSIVE FEATURES 
° 1. GENUINE QUARTZ TUBE 
AMERICAN 956 ultraviolet output—no heat 
MAGAZINE 2. 5-YEAR GUARANTEE ON 
° QUARTZ TUBE 
COSMOPOLITAN Will not burn out, discolor or weaken 


in ultraviolet ray intensity 


















- 
ESQUIRE 3. BUILT-IN AUTOMATIC TIMER 
* Controls duration of treatment 
HOLIDAY 4. FREELY FLEXIBLE 
Adjustable to treat any part of body 
5. COMPACT, PORTABLE 
Weighs less than 15 pounds 
6. BRUSHED CHROME FINISH 
Will resist corrosion 
7. A.C. OR D.C. CURRENT 
Uses less than 20 watts 
For full 
: 8. HANDSOME CARRYING CASE 
particulars Eachlamp comes with case und goggles 
7 WRITE TO 





_—_ 
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i 5; KA 215 West Superior Street 
Un- “INC. CHICAGO 10, ILLINOIS 





Ay 





lighter type during the evening. His | 
master-minding is known to millions ‘ 
» America and those who have seen 
im) once are still more intrigued at 
second sight of his unique presenta Ty, " 
Dunninger is constantly in de NERVE SYSTEMS FOR HOSPITALS 
1 throughout the country and the 
ogram Committee has achieved a 
r accomplishment by procuring 
s services for the entertainment of 


N ELW A, Convention 


OTHER CONVENTION HIGHLIGHTS 





AUTH 
ELECTRIC 
CLOCKS 








} lhe meetings to be held sepa 
ately by the Apparatus and Sup 
| ies Division and the Appliance Divi 
3 sion of N.E.W.A. will provide oppor , 
tunity for the members directly con Vp 
erned with distribution in those | NURSES’ CALL om es \ 
AND VOKALCALL 


particular fields 0 cise ss prese 
' ee ' mscu Nabe TALKING SYSTEMS 


onditions and industry plans for the 
luture. Specific points of information 
leveloped through means of the nu 
nerous connnittee meetings held dur 
ing the vear will be particularly con 
sidered. 

The following committees have 
scheduled meetings during the con 
vention : 


Radio, Television and Tubes Com 


uuttee ; Apparatus and Control Com 3 PAGING 
ittee: Armored Conductor Commit \ SYSTEMS 
tte: Kan Motors Committee; Indus ‘ 
; : \ 
trial Electronics Committee \ 


lhe chairmen of all committees will 


Id : <x U ( a “pose oO ci 
ld a meeting for the purpose of NIGHT LIGHTS 


coordinating the overall program of 
committee meetings for the balance of 
the vear. 


The Executive Committee, togethet 





vith the members of the Manage 





ent Committee will meet immediate 






y preceding the opening of the con 





Fei te Be | INTERCOM STAFF 
hntion 1eir avenda 1S fe avy with TELEPHONES FIRE ALARM “IN AND OUT” 
Inportant subjects to be considered ; SYSTEMS REGISTERS 
} = 


the yeneral welfare and advance 
ent of the Association 

Hundreds of the finest American hospitals depend on Auth systems 

PYLE ADDRESSES to provide the rapid contact between patients, nurses, doctors, and 


MARKETING RESEARCH GROUP . . 
rai staff executives that is so vital to smooth operation. 
Charlie Pyle appeared before a 


marketing research group of the As pioneers in the manufacture of signaling and communication 
\merican Marketing Association at equipment, Auth has specialized for many years in hospital systems, 
their regular meeting at New York and offers you a compiete line with one responsibility. 


, — 741, 5 a ‘cum . . i 
. ‘f ght i an a a Auth engineers are ready to help yeu plan dependable, modern sig- 
sfoup on the subject—'Can a Market 


| ' naling systems to meet any service and to fit any architectural design. 
Kesearch Program Succeed Without 


including the Wholesaler?” The dis SEND FOR AUTH HOSPITAL SIGNALING BULLETIN 
ission period following his address 1-Q 
‘as especially interesting. Mr. Pyle, 

ring his address, described the ser AUTH ELECTRICAL SPECIALTY COMPANY, INC. 

e performed by the wholesaler from | 422 EAST 53rd STREET NEW YORK 22, N. Y. 


the point of view of informing. his 





et 


Offices in Principal Cities 


lérs ot merchandising conditions. 


~ 


( niinued nm nervt page) 


SINCE 1892 
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Allows Larger Capacity on 
New Installa- 
tions and Per- 
mits 





in Kxisting 
Raceways 


Illustration 
conduit 





” 
shows 4 


3 No. 8 Type T Carry 41 Amps 


Under present conditions there is urgent need for an economical 
and quick way of adding to the current carrying capacity of branch 
circuit conduits already installed. Increasing numbers of electrical 
appliances, air conditioning units and other equipment call for greater 
load on these branch circuits. 


A simple solution to this problem is to replace present wiring with 
CRESCENT SYNTHOL Type T (formerly Type SN), which offers an 
easy and low-cost way approximately to double the current carrying 
capacity of the existing raceway. 


An even greater increase in carrying capacity can be secured by 


wiring with CRESCENT Type TW in place of lead-covered cable in 


wet locations. 


Write for Descriptive Folder on 


SYNTHOL Type T and Type TW 


CRESCENT INSULATED WIRE & CABLE CO. 
TRENTON, N. J. 





During the discussion period that 

J : : as 
phase of the wholesalers’ services was 
| 


| explored minutely by the researc! 


men and women present. The discus 
sion between Charlie Pyle and the 
research people who spoke to this 
particular point emphasized that the 
research man is extremely anxiou 
tor the wholesaler to be intimatel 
informed revarding conditions in his 
operating area and even more anxiou 
that wholesalers in turn supply suc 
market information to research age 
| cies when requested. 
Phe electrical industry, according t 
the views expressed by the marketing 
vroups’ members present, is one about 
which, so far as the research man 1s 
concerned, too little is known by wa 
of sales and ultimate use of its prod 
| ucts. That information, Mr. Pyk 
| was told, is extremely necessary 
any research program if any acd 
quate progress and practical market 
ing analysis is to be made, and up: 
which a realistic marketing or me 


, . , 
chandising program can be based 


CATALOG PAGES 


From the announcement of the .\s 
sociation’s Suggested Standards toi 


? 


Catalog Pages, as developed by t 
N.ELW_A. Catalog Committee, it has 
heen obvious that this type of infor 
mation has been in great deman 
Not only have many inquiries f 
folders describing these standard: 
been received from manufacturers 
advertising agencies, and other im 
terests directly concerned with the 
electrical industry, but a very great 
number of requests for samples 
these suggested standards have beet 
received from fields entirely foreig! 
t. the electrical industry. 

Copies of the suggested standai 
through the cooperation of N.Ik.M 
have been supplied to all members 0! 
that Association. The widespread 1 
terest in this subject at this time whet 
so many manufacturers and whol 
salers are evidently preparing the! 


+ 


plans for the publication of new ca 
logs is taken hopefully as a sign t! 
these practical suggested standard: 
will come into broad industry use. | hi 
Catalog Committee has expressed tli 
opinion that the standards they have 
suggested, and which the Associat! 
hy vote has adopted, are such as 
provide wholesalers with a= soul 
workable catalog Phe Committee 
also points out that inasmuch as 
1 


catalog is such a basic tool of 
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fu 


+} 
S10) 
ness 


ment 
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electrical wholesaler it is definitely to 
the manufacturer’s advantage, as well | 
is that of his wholesaler customer, | 
to make that tool just as efficient as | 
it possibly can be. This activity on | 
the part of N.E.W.A. is highly bene 
ficial to the entire industry 


STREET LIGHTING SECTION 
OF N.E.M.A. 


Continued from page YO 


\lany tactors have contributed to 
elays in street lighting improve- 
nents and a review of some of these 
vill be found not only startling but 
ilmost incredible : 

Safety Engineers and Public Au 
thorities point with pride to the down- 
vard trend in traffic accidents, but 
vyhile in all sincerity claiming this 
uutstanding achievement as the direct 
result of nationwide safety campaigns, 
they complacently ignore the signifi- 
ance of the alarming increase in 
night traffic accidents and completely 
werlook the fact that these safety 
measures have been directed largely 
to the prevention of daylight acct 
lents, and that while total fatalities 
have decreased, night fatalities have 





increased. In other words, safety Youll surely want to visit the 

activities have been successful in re- _— “a 
ue Faries exhibit: at the Interna- 

ducing the daytime accident toll but, 

lacking provision for adequate night 

visibility, they have had little or no 


effect on the night accident hazard 


tional Lighting Exposition. 


There you will see the newest 


Finance Committees have been nig and most modern designs in 
gardly in making appropriations for 


street lighting. In the past decade Huorescent and incandescent 


vhile night fatalities have increased 
15 percent municipal expenditures 
lor street lighting have actually de 
creased 1714 percent and, according 


lamps and fixtures . . . for of- 
fice and industry . . . and for 


the institutional market. too. 








to the /:lectrical World, energy con 
sumed for street lighting has de 
reased approximately 30 percent 
(he financing of modern _ street leadership in this industry. See it. and we know vou ll be favor- 
hghting is not as difficult as some 
ft us believe, when it is understood 


The Faries 1946 Line is the crowning achieyement of 66 years of 


ably impressed. 


that traffic safety lighting provides 
a safety factor without which all 
ther safety measures are nullified 
it might. The problem is not what 
i city believes it can afford for street 


Mr. J. V. Everard, Asst Gen. Sales Manager. and 
other members of the Faries Sales staff will be 


most pleased to welcome you at Booth 38. 


ighting but what it is obliged to pay Qa 
tor the safety of its citizens on the r JY; 7 





streets at might. The municipality 
must pay more for adequate night 
visibility than for distributed dark- 
ness although a judicious rearrange 


J O ANNCS Manufacturing Company 
, Decatur. Illinois 


ment of existing units will contribute PIONEERS IN LIGHTING EQUIPMENT SINCE 1880 


April, 1946—ELECTRICAL WHOLESALING 175 











Where balfest is mounted 
within the fixture, leads 
ten extend horirontally 
from either end of case 





for exposed mounting of 
the unlit, d@ep cut slots 
allow fof dewnword ex- 
fension @f the leads 


through meunting surface 





lenger flenge maintains 

stendeard sletond holecen 

ters, but provides omple 

deerante tervse of power 
driver. 


CHICAGO TRANSFORMER 








The compactness, rigid strength, and clean- 
lined appearance of the drawn steel case 
construction have now been applied by 
Chicago Transformer to its high power factor 
fluorescent ballast for use with two 40-watt 
lamps: 

Ease of installation is an outstanding fea- 
ture of this new design. Deeper flanges, 
made possible by the more compact case, 
give mounting holes and slots more clearance, 
and improved lead exits provide for flexi- 
bility in wiring. Mounting dimensions, of 
course, remain standard. 

And, needless to say, thisnew ‘Double 40” 
possesses the same high rating performance 
characteristics of all Chicago Transformer 


ballasts. = 


ETL Certified » Underwriter Approved 


DIVISION OF ESSEX WIRE CORPORATION 


350] 


ADDISON STREET 





CHICAGO, 18 


ELECTRICAL WHOLESALING—April, 1946 






to a material reduction in the add 





tional cost. 






Police otmeers 1 their accident re 





ports often mislead public officials 11 





iegard to the “lighting conditions 






surrounding a night accident because 






they are not sufficiently conversant 





with modern public lighting practice 


} 
to be 
1 
| 
' 






able to judge the differenc 





tween good and poor street light 





in respect to visibility. In case 





Wie 
pling’ 






































where there is a street lamp ad jac el) 
to the scene of an accident, the police 
otficer is likely to report the lighting 
as fair or even good when in realit 
the visibility conditions are deplorable 
and were the probable cause of tl 
iccident 

Street lighting effectiveness Is 1m 
longer judged by the candlepower « 
the light source or by the ilumina 
ton produced It is the end-product 


“visibility —-that counts. For ex 
ample, an automobile driver proceed 
ing toward the setting sun in the lat 


} 


afternoon has many thousands ot 


footcandles of illumination and pra 
tically no visibility 

Many things affect our vision o1 
the streets at might—-such as. glare 
pavement brightness, backgroum 
etc. But mainly we see by contrast 
Since most objects on the road ar 
predominantly dark in color we 
should therefore build up a bright 
background against which we can see 
these objects 

his has been found to be the most 
economical and effective method ot 
providing high visibility. On_ tree 
traftic 
fast, vision is not obstructed by phys 


ways and highways moves 
ical structures, and pedestrian trave 
Here attention is focused 
on the road some distance ahead an 
detailed discernment is less mmportant 


is light. 


than discernment by silhouette 
contrast 

In order to appear bright, a road 
surface must reflect light toward the 
In addition, for best 
visibility, the road 


motorist's eye 
surface should 
bright so. that 


appear uniformly 


continual adaptation of the eye t 
changing brightness is not necessary) 
lt is important that the pavement 


surface shall appear uniformly bright 


to the driver under all changes 


weather and road surtace conditions 
In order to produce a unitorn 

bright area m front of the car 

a specular surtace, it is essential t 


much of the direct 


retlection Ol lig 
trom the pavement shall be in t! 


direction of the motorist 








1946 





Lhe old-time luminaire was mount 


ed low and along the curb. The 


listribution was such that this lumi- 
naire distributed much of the light 
to the roadway at such angles that 
reHlections were directed skvward ot 
saversely. The distribution of light 
vas uncontrolled and spilled im_ all 
directions with very little of the light 
reflected towards the drive Phis 
rendered the road surface black when 
viewed from the driver's seat 

Phe new luminaires are desivned 
to deliver light to the pavement at 
such low angles that surface retlee 
tons are kept within the normal 
vision of the automobile driver. This 
enders the pavement bright) when 
viewed trom the driver's seat By 
~uspending the units well out over 
he roadway, a bright pavement sur 
tace can be produced In front of the 
ar ona specular surface 

\Mlodern street lighting installations 
onsist of the correct lamp. size. in 
the correct luminaire at the correct 
mounting height and correct spacing 
(Therefore, it must not be haphazardly 
ipplied but must be correctly laid out 
to obtain favorable results 

el Planned Progra 

Since im most cases it is not Pos 
sible to change over an entire instal 
lation at one time, it is well to lay 
ut a progressive program, taking 
the streets that need hehting most 
ind lighting these first and from these 
branch out to eventually include the 
ntire CILY In the beginning, It Is 
vell to complete plans for the entire 
ob in order to assure uniformity of 
hight, equipment and method of in 
stallation. You may or may not know 
vhether or not your city needs better 
street lighting. But whether you 
know it o1 not, a systematic study 
should be made. 

Street Lighting Costs Aone, 
(s00d street lighting gannot be had 
vithout increased cost, Just as we 
ouldn't have wider streets, or bridges 

parkwayvs without increased cost 
Yet too often nnproved street hight 

Is not put in because of cost. \ 
onetary value cannot be put on any 
Iprovement such as street lighting 
at vives the citizens the advantages 
it good street hghting does 


/ 


hist (,o0d Street Light Wa] 
Vot Costl 


le } } 
| las been said that for every 


lar invested in good street lighting, 
S275 is saved in death claims. prop 
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T/ | % “ ye es om © < 
i ? 


These Portable Radio Battery 
Sales Helps to Your Dealers! 


DISPLAY CARD 


for more portable radio 
battery sales—G6”" x 14” 


for counter or window. 


NATIONALLY 
ADVERTISED 
This ad appears in 
May in these maga- 
zines—The Saturday 
Evening Post, Better 
Homes and Gardens, 
American Magazine, 


Collier's, Liberty. 


URGESS _ 


ADIOS s 
FOR PORTABLE R 
UsSZ 
FREE FREE 
WINDOW STREAMER REPLACEMENT GUIDE t 
h 
Red-and-black streamer Instantly shows dealers the hee aaa 
tells buyers that yourdealers right battery type for all d 
are portable battery head- portable radios’ Free news- 
quarters! paper mats also available! 


SEND THIS FREE ENCLOSURE TO YOUR DEALERS 


Help your dealers tie-in with the Burgess portable radio 
battery campaign. Send them this order-form for thet ec 


free Burgess sales helps! N 





Burgess Battery Company, Dept. 27, Freeport, Illinois 


Gentlemen: 

Please send me a free quantity of Burgess enclosures, offering free portable radio 
sales helps to my dealers. !am planning to send them to my dealer list of ___names 
NAME___ 

ADDRESS 
CH... ZONE STATE 


Ceoeeeeee eee eee eres eee eeeeeeeeeeeeeeeeeeeeeee eee eeeeeee 


17 


@eeeeerereereeereeeeeene 












SHE DOESN’T KNOW A 


relay 


FROM A 


resistor » 













YET SHE CAN BE THANKFUL FOR THE 
BUILT-IN DEPENDABILITY OF 


NOARK 


MOTOR 
CONTROLS 


Yet, 


ight and out of mind, you'll find electrical 


Like a 


behind the busy scene, often out of 


I’ man river”, her machine just keeps rolling along. 


control equipment bearing the honored name of Federal. Designed and built 


for year-after-year dependability, Federal products are specified wherever 


performance characteristics are measured in terms of production 


Federal Noark Com 
bination Motor Start- 
er: Bulletin 514 Size 
1. 250v, 60 amp. fus 


ible for motors up to 
S hp; equipped with 
motor circuit discon- 
nect switch, 








erty loss and crime. Adequate vis- 
ibility on our streets and highways 
will reduce night accidents and crime 
by 40 to 50 percent, but adequate 
“visibility” at night is obtained only 
through the application of the “science 
of seeing’ to the roadway lighting 
problem. It must be proper:y engi- 
neered. If we are to check the rap- 
idly growing increase in traffic acci- 
dents and crime, street lighting must 
be taken out of the realm of a political 
football and put 
neering basis. 


on a sound engi 


A ( ‘hallenge 


In these United States the year 
before the war (1941) a total 
40,000 persons were killed in traffic 
accidents. Of this frightful toll of 
death, only 17,000 fatalities occurred 
in daytime while 23,000 persons were 
killed at night. 

Loweted visibility at night is the 
major difference in the 


1) 
©) 


hazards ot 
and it is the 
duty of illuminating engineers, utility 


day and night driving 


company representatives, traffic en 
gineers, sdfety engineers and publi 
spirited citizens to assume leadershiy 
in the reduction of the toll 
of night deaths by aggressively pro 


terrible 


moting by every means in their power 
modernization programs designed t 
obsolete fatal 
lighting systems and also to encourage 
the development of highway lighting 


improve and street 


where the accident experience justi 
fles it. 

Although there is less than one 
third of the total traffic moving at 
night and on a basis of traffic density, 
fewer night accidents might be ex 
pected, nearly 60 percent of all fa 
talities occur during the 
darkness. 

If only the day and night trafti 
accident experience can be equalized 
as has been accomplished on scien 
tifically lighted thoroughfares in 
cities where traffic safety lighting has 
been installed, more than 6,000 lives 


hours of 


at the present night fatality rate will 
be saved each year. 

We have the equipment; we hav 
the knowledge to apply it and we hav 
the experience of communities where 
traffic safety lighting has been adopt 
ed to prove its effectiveness in pre 


venting night traffic accidents. Yet 
street lighting improvements _ la 


behind the growing need for adequat: 
night visibility. Street lighting is not 
“just a light on the corner,” but 
vital part of any modern city. 
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' 
(Continued from page 73) dtands for 


ortages, but all had something of interest my : 
SUPERB QUALITY in LIGHTING 


a Individual Fixtures 
or 


Continuous Runs 
o 
Suspended or Surface 
Mounted Fluorescent 
+ 
Fluorescent Recessed 
Troffers for Every 
Application 


the visitors. Emphasis was placed on 
two features in most of the displays, safety 
, 


. ... 
and conservation et Space Almost all elec 









trical items are now produced with safety 
devices or plans embodied in them while 
the steady trend continues towards a sate 
product, one that can easily be instal!'ed, 
and one that will not take up valuable space 
while looking attractive when installed. 


[The committee in charge of the exhibi 


tion was headed by Jim Hanbury, presi 


assisted by Lou Robinson, Nat Eglowstein, 
Frank Schmitt, Hy Kolton, Harold Paige 


and ©. ( Stark The league decided to 
iges be members d anx S 
t ¢ 1 of i ( they could 
the annual exhibitions commenced 
1939 Rather than sit ack and await 
he day when strikes and shortages would 
¢ I energetic le led t 
inea nd hold t S 
| x vere s} )] Wing 
¢ \] Bradl ( \meru SS 4 
| i ( ( Ap] e % — _ a 
Bernard Adams Electric Sales ( Bucl ; eee Se 
inan rit trical P ducts ( Bulldog 
Electric Products Co.; Bussman Manutac 
g Co.; Clark Controller ( Daniel 
Vocdhead (| Federal Electric Products 
Co.:; Fluore O-Lite Co General Electric 
( G i Lighting Products ( 
ty ( I 1 Wire & Cable 
( | H ell ( Kahant Assi 
( K miectric \ Nat al Ele 
I | ( lex tor ble ri 
I ( Square D ( Sylvania 
} Products ( | ma & Betts 
( Westinghouse Ele Corporatior 
\\ er Refl t ( 








| SF Complete Line of Strip Lighting Fixtures 


WHEN IN CHICAGO VISIT OUR PLANT 


See the many new designs and developments now on 
display, and the new catalogs now being prepared at our 
main office, 1430 South Talman Avenue (at Ogden Bivd.) 





ELECTRICAL WHOLESALERS 
getting together at Sylvania dinner in 
San Francisco. C. A. Wi'le, Wille 


Shy rary oa 


Electric Supply Co., Modesto; 1/ GARDEN CITY PLATING 4 MFG. C0., Hite 
Phillips, Phillips & Edwards Co.. and 


Gene Smith and R. W. Buckles of Ogden Bivd. & S. Talman Ave., Chicago 8, Wt. 
Buckles-Smith Co., San Jose, Cali- Se re 1898 New York Office—600 Broadway 


fornia. 
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FULLMAN atrobe 


PRODUCTS 


M@ FLOORBOXES 





















Dependable and Long Lasting 


Latrobe Products are easy to install. They save time. 
But the big thing after all is their absolute dependa- 
bility and staying qualities. 





H. ALDEN BARNES has returned 
to the Wheeler Reflector Company as 
vice president in charge of sales afte) 
serving almost three years in the 
Vavy. Mr. Barnes attained the rank of 
Commander and was Officer-in-Charge 
of procurement and distribution of 
e ectrical fixtures and fittings for 
ships. Later he was a member of the 
Navy Manpower Survey Board and, 
finally, Executive Officer of the Ports- 
mouth Navy Yard, Mr. Barnes joined 
Wheeler Reflector Co. in 1919 and is 
well known for his activity in NEMA, 
the RLM _ Standards Institute and 
many othe) Industrial Lighting 
Organizations 





No. 470 “Latrobe” 
Pipe or Conduit Hanger 


A convenient and perfectly secure 
for hanging pipe or conduit !/2 
¥,"" and |" to steel beams up to 





Yn" thick. 
3 , Wesco Announces 
i = . 
| Pg) New Appointments 






am ea eT eee ee ee en 






Five changes in organization have 
“Bull Dog" Insulator a ta Bene Con i asthennahiee 
Seppert ia al listrict manager of the Westinghouse El 
An ever ready device for fasten- Keystone Fish Wire Supply Comp - 4 n 1] 
ing porcelain or glass insulators This flat wire is of high quality \I ' 
to exposed steel framework. steel properly tempered. ra , 
4 te t i lla n manare A 
x I \ ( Nanayel r ort Wa 
d ‘ G. Lee, g 
s x ( v. | ib Ra HOS 
Nave e P ind. © bra 
il IN t | R ~ 1 is 
| lowa division of Northwestern district 
S' / Mr. Morton joined Wesco in 1934 as 
supervisor of refrigeration at the Chicas 
N one trobe" office and was later in charge of the 
oS. atrobe ' , 
- ne brancl lt owe has beer 
Watertight Box No. 252-R Floor Box Way rat A M a e1 
: ; . This Two Gang Box is shown with Wesco since 1935 and was a member: 
The box body is Iron with 3 '/2 No. 208 Receptacle in one sec- t iles staff at Fort W 
round Brass cover plate. No. 208 tion. One cover plate with |/." - \I 
Receptacle and No. 207 Bull Noz- Brass Plug, one with 2" Brass Plu saa sii 
tle. ‘ 9 \l lee beca i ited \W 
n 1934 | 19 1 1942, wh 
Check Stocks Frequently alah i te @ Some, 
iMaL | \\ | 
FULLMAN MANUFACTURING CO. 
NE 0) Se RARE 
f 





rRICAI 
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Wholesaler Resumes 
After War Suspension IN APRIL — SHOWERS OF PROFITS WITH 


Phe Independent Electric Supply ©: 


Inc., 220 West First Street, Charlotte, 
N. C., for many years serving the South Li E 
astern electrical trade. arnounces the re ea 
sumption of business on April Ist 4 

This concern, under the management of ‘ites “2 
Ss. B. Cardo, president, started in the vea 
1931, and proposes to again provide to the , 


TRADEMARK REG. U.S. PAT. OFF. 1937 


rade satistactory and prompt service wit 
trained sales organization, and to the 


nanufacturers full cooperatiot 





( aptain James ] Cardo, who has recent 


heen released from the \rmv, and is a 


vraduate in) commerce of The Citadel 


Vancouver Electrical 
Industry Holds Meeting 





VANCOUVER, B. ¢ 1. ©. Mather 
—P ver o th ( n ligt ( ytler ‘ I , ° “aT 
Senet OF ie ee Hamm Experienced electrical contractors rely on HOLDEN- 
Comnatr nrontd EMersisconel siete bo gat “3 ‘ ; : 
ompany, | 1d a Ce LINE CHAN’L-RUN to provide a shower of steady 
etins the electrica lus Van profits throughout the year. And they're profits that stay, 
uver, Bo C. on “Protective Features o1 for HOLDENLINE CHAN’L-RUN is engineered for 
Motor Contro'’.” a subject on which Mr quick and easy installation, needs practically no servicing. 
Mather 1s nsidered to be an authority Customer satisfaction is assured with HOLDENLINI 
Phe lecture was illustrated by slides CHAN'L-RUN, too, for high lighting efficiency com- 
he meeting was well attended. and was bined with unusual durability and beauty make good 
in : or. , lighting results certain. 
ee eae int auspices of the Vancoeves 
a leaieinie ind the Electrica : 
Pei ok ie ee ae These Features Insure Profits with 
r\ CaVUik I? 5 ( Le 
Oe SET <a a EOE RSE EL AD HOLDENLINE CHAN'L-RUN 
any 1. High lighting efficiency —photometri- 
cally designed reflectors 
2. Lower maintenance — welded steel 
plate socket mountings prevent socket 
breakage. 





3. Complete interchangeability and flexi- 
bility are provided by HOLDENIline 
BASIC-UNIT SYSTEM. Permits fast con- 
version to continuous run. Has other 
important sales and profit advantages 
for you. Find out about them. 


4. Ample wire freeway. 


-No dark areas between lamps on 


2\"’ centers with CSS-80. 


TEN CANDLES ARE ON OUR 
BIRTHDAY CAKE 


Ten years ago this month, before 
the advent of fluorescent lighting, 
the Holdenline Company was 
founded. We pioneered engi- 
neered fluorescent lighting, grew 
up with it, and the new Holden- 
line fixtures, almost ready for 
release, are worthy additions to 
B-45 or write to a reliable, profitable line 


{1PPOINTED Service Supervisor for 
Raybro Electric Supplies, Inc., of 
Tampa, Jacksonville, Miami and St. LINE COMPAN Y 
. Petersburg is W. T. Brown. Mr. 


Brown has recently returned from an 


extended trip during which he received Proneers (7 Fluorescent 
factory training and technical instruc- 
tion at service schools of many manu- 





Ask your wholesaler for Bulletin 





1960 EAST 57TH STREET . CLEVELAND 3, OHIO 


é facturers. 
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Specified? Ask the wholesalers 
who sell them...year after year’ 


















































A complete line of fittings... 


Here's peacetime potential . . . sales ready for the ledger! 
GEDNEY Fittings—a quality line—are known throughout industry 
for sure fit and clean finish. They're geared to the job from the 
contractors’ and wiremen's point of view. 
Distribution is restricted, for a very definite reason, to qualitied 
wholesalers, Wholesalers know the trade, and what the trade 
wants... and needs. 
GEDNEY Fittings are better fittings—they're made of highest 
grade malleable iron, finished smooth, then rust-proofed. Ease of 
installation is another factor affecting repeat sales. 
WRITE FOR CATALOG—A copy of the new illustrated 
SEDNEY catalog describing the complete line of conduit 
dies, conduit fittings, entrance fittings, armored and 
nonemetallic cable fittings, etc., will be sent on request 
on company letterhead. 


GEDNEY ELECTRIC 
COMPANY 


RKO BLDG., RADIO CITY, NEW YORK 20, N. Y. 
Factory, Foundry and Shipping Point: Terryville, Conn. 


LOOK FOR THiS MARK 
bt is the publicized assurance 
of dependable fittings tor 
toste stallation becouse 

EDNEY Fittings Fut 


bead - : 
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FRED D. JONES, sales engineer, has 
returned to Phillips and Edwards 
Electric Co., San Francisco whole- 
salers. Mr. Jones was a captain in the 
Army Engineer Corps and was chief 
electrical engineer in charge of all 
electrical installations in the Middle 
East Theater. 





NEWA Urges Standard 
Catalog and Price Sheets 
| Phe National Electrical Wholesalers 


Association recently has released a four 


page printed fo-:der, presenting comp!ete 
details of dimensional and typographical 
layout for a “Suggested Standard Page” 
to provide uniformity and “practical work 

1 by 1 f 


ability” in catalogs use salesmen of 





| electrical wholesalers 

The “Suggested Standard Page’’ is the 
| first step in a comprehensive program be 
ing deve'oped by NEWA's Catalog Com- 


mittee, of which A. ¢ Prange, General 
Electric Suppty Corp., is chairman. <A 


promotional folder to be published later 


this year will deal with the prope 


organi- 
| zation of material in wholesaler sales 
men’s catalogs 
The association believes that the impor 
tance of the Cataog Committee in devel 
oping a thoroughty practical plan at this 
time, when the industry’s future is inescap 
ably dependent on selling and _ still mors 
selling, cannot be overemphasized. The 
“Suggested Standard Page” will answer 
many problems for companies and indi 
viduals. Through the cooperation of manu- 
facturers better organization of wholesaler 
salesmen’s catalogs is made possib!e whicl 
later, in the final ana'ysis, constitute the 
real seling tools out on the sales front. 
The folder requests the “cooperation of 
all manufacturers in helping to make the 
wholesaler salesmen’s catalog the compact 
and organized medium it must be for eft 
cient, on-the-spot se‘ling.” It also states 
that “of all the postwar selling ‘tools’ tl 
catalog is right out in front It has t 
work and be workable.” 


The standard page should measure 8! 





April, 1946 

















by 11 inches which may be trimmed to 
814 by 10 inches. The type page should 
be 61% by 93% inches with margins 1 13/16 
inches from the binding edge of the sheet 
(unpunched). The paper recommended is 
featherweight enamel, coated two _ sides, 
white in color. It is also suggested that 
resale discount sheets be made to the same 
specifications but colored as follows: Go'd- 
enrod for cost to distributors ; 
cost to wholesalers; Blue for cost to deal- 


Russet f< yr 


ers and contractors; Pink for cost to 
consumers 


Buffalo Wholesaler 
To Enlarge Building 


BUFFALO, N. Y.—Because of the need 
for additional warehouse space, the Wehle 
Electric Company, 473-475 Ellicott St., 
3uffato, has awarded a contract for con- 
struction of another story to its present 
building. 

In announcing the new undertaking Mr. 
R. J. Wehle, vice president, said, “Our 
business has been expanding rapidly and 
the future of the electrical business in the 
Niagara frontier appears particularly 
bright. We have been in business in Buf- 
fato for ten years and nearly every year 
have shown an increase over the year 
previous.” 

Wehle 
wholesale electrical supply business serv- 
ing Central and Western New York State. 
The company has branch offices located 
in Binghamton, Elmira and 
New York. 


Electric Company operates a 


Rochester, 








L. M. BURDICK has been named as 
district manager of the General E!ec- 


tric Supply Corporation, Denver, 
Colo., to replace W. O. Smith, whose 
death was recently announced. Prior to 
Mr. Burdick’s new appointment he 
was local manager of the General 
Electric Supply Corp. at Butte, 
Montana. 
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KEYSTONE 


SIGN REFLECTOR 


Yes, there is a big difference in the 
way signs are illuminated. And it 
doesn’t cost a penny more to do it 
correctly— with light that’s tailored 
to fit. 

That's the way the Keystone Re- 
flector illuminates square or rec- 
tangular signs. It spreads the light 
uniformly on the face of the sign— 
uses the lamp’s full intensity. It 
cuts the light off so there’s no waste 
at top, bottom or sides. That’s 
what gives these signs their read- 
ability, their well-tailored look. 


The Keystone Sign Reflector, an 
exclusive Goodrich design, is fin- 
ished in permanent porcelain 
enamel, weatherproof. It’s one of 
a series of Goodrich sign reflectors 
for illuminating square, rectangu- 
lar, oval or round shapes—each in 
the most efficient way. Equipped 
with the Goodrich Seprable Hood, 
they are easy to install, easy to 
service and include a resilient 
socket which eliminates vibration, 
assuring maximum lamp life. Write 
for literature. 


Sold Through Electrical Wholesalers 


4600 BELLE PLAINE AVENUE, CHICAGO 41, ILLINOIS 
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These are yx 
*Musts 
In 


Fluorescent Lighting 


FLEX-LOC 
Lamp Holder 


FLEXIBLE: Automatically self- 
adjusting to variations in length 
of lamps and spacing of mount- 
ing holes. Engineered to fit all 
standard spacings. 

AUTOMATIC LOCK is positive. 
No extra locking devices are 
needed. Lamp cannot fall out. 
EASY INSERTION AND 
REMOVAL of lamp. No twisting. 
No turning. 

PERFECT ELECTRICAL CONTACT: 
Brass contacts grip BOTH sides 
of lamp pins securely. 
















Listed and Approved by 
UNDERWRITERS’ LABORATORIES INC. 
E.T.L. Test Report No. 314454 Is Available 


This Starter 


AUTOMATICALLY 
Cuts Out 


“ deactivated or flickering lamps. 




















‘ current to lamp and ballast. 
” high maintenance costs. 
‘ high power consumption. 


‘ short lamp and ballast life. 


Resets 


* when new lamp is inserted. 
* without fussing with starter. 


PLASTIC CAN has greater dielec- 
tric strength. The boldly knurled 
rim makes insertion and removal 
easier, and there are no project- 
ing lugs to cause trouble. The 
can is SEALED. 
—_—_—_—_—_— 

See the display of Lloyd Products 
at the International Lighting Ex- 
position, and the demonstration 
of the new FLEX-LOC Lamp Holder. 


BOOTH 41 


Stevens Hotel 





















cg WHE LATEST IN UG 


Ss 


Chicago 








Listed and Approved by 
UNDERWRITERS’ LABORATORIES INC. 
Cerfified by Electrical Testing Lab., Spec. 6 


LLOYD POLICY INSURES QUALITY 


LLOYD PRODUCTS CO. 
77 Gordon Ave. Providence 5, R. I. 


Branch Offices and Warehouses in 27 Leading Cities 
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FOUR VETERANS BACK with 
Dobkin—Dobkin Electrical Supply Co. 
of Chicago has recently welcomed back, 
left to right:Harry Hornick, manages 
of the appliance department, who was 
with the firm 82 years before serving 
3 years in the Army Engineers: 
Jerome Dobkin, who has resumed sell- 
ing in the city after 2 years in the Ain 
Corps; Robert Brownstein, lamp spe- 
cialist, who served 3 years aboard the 
Carrier USS Roi in the Pacific; and 
Chester Gabanski, counterman who 
was in the Air Corps for 5 years with 
31, years spent in Europe 





Cleveland To Stage 
Mid-America Exposition 


\ le veland will THAN a hid To vorl 
ittentior When it holds — its rst Mid 


\merica Exposition May 23rd 


throug 
lune 2nd Che pubhe auditorium and al 
utilized to stage 
leading 


pportunity to dis 


eXhibition halls wall be 
ereat industrial show every 
industry will have an 
play its latest products, processes and s 
ite the Pl-day exhibition 
This being the initial presentation 
wh an event, Mid-America Exposition 


business 


\ pected by Its sponsors, leading 
industrial, labor and civic groups of Cleve 
land, to become one of the greatest annua 
industrial expositions in this country. The 
purpose of the show is to focus national 
attention on the regions industries, craft 
-kills, engineering resources, diverse pro 


duction, research = facilities, advertising 
selling and distribution facilities 

The electrical industry will be on 
the leading exhibitors at the affair an 
will use the exposition to present its latest 
Modern lighting 


“Home of Tomer 


equipment and products 
ind equipment for the 
row’ will be featured in the exhibits 
many electrical firms 

It is expected that upwards of a quarte: 
attend = the affanr 


are no geographical! bow 


million people will 
\lthough there 
daries to the show, exhibitors are being 
encouraged mainly from a region. stake 


out by Detroit, Pittsburgh, Cincinnati ar 





Buffalo with Cleveland as the center punt 
\ll industries will be represented. TI 
aim of the sponsors 1s to have an afta 
which will be comparable to the ann 
Canada: Manchest 


fairs at Toront 
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England; and Leipsig, Germa we fore 


4 
the war Clie. 
The project is being backed by prac very 


tically every Cleveland business, civic 





technical and labor group including: The 
\dvertising Club, Chamber of Commerce 


(‘onvention and Vf¥f§itors Bureau, Engi 
wering Society, Cleveland Federation o1 
Labor, Cleveland Industrial Union Council 


Life Underwriter’s Association, Rota 





lub, Sales Executive Club, Industrial When you see a man on a pole, it’s a pretty 
safe bet that his safety strap and belt—the 
climbers strapped to his legs—the pliers in his 
hand—are Kleins. 

Of course these men take a craftsman’s pride 
in their tools and equipment. But more than 
mere pride makes linemen prefer Kleins. They 
know that their life depends upon the quality 
of the equipment they use—the experience back 
of the maker of that equipment. 

Mathias Kleinand Sons have been producing 
equipment for linemen since the first wires were 
strung and today this equipment owes its high 


Marketers, all three Cleveland newspapers 














il! four Cleveland radio stations, Tech 
nical Societies Council, Sesquicentennial — | 


ommission and the City 


Veterans Back With | 
Baltimore Wholesaler | 


BALTIMORE, MID.—The [ri-state | quality to the same handcraftsman- 
Klectrical Supply Company has vreeted a ship methods—the same individual 
umber of its men back from the armed | inspection and testing ‘on which 


Klein reputation has been based 
““since 1857.” 


services \lvey Reeder, Normat Weaver | 


()sborne Heleine. John W isherd TT 
While today’s demand exceeds 


Thomas Hammaket All the recent vet . 
; production and all users cannot be 
rans Nave been placed in il S Positions 
supplied as rapidly as we would 
roughou e organiza like, your supplier will furnish gen- 
Tri-State Electric has been using the uine Klein equipment as soon as 
iptitude test which the National Fleetrical | he can. 
Wholesalers Association and Personnel 
stitute prepared, and thre Special sales tram 
ng program which N.E.W.\. and F.E.I 
reated t help tran ind better Vast 
Ir Sanne 


The Klein Pocke 
Tool Guide shou 
ing the Klein lin 
and containing 





useful tables and 
mMihormation witli 
he sent withou 
charge. 





No. 201-NE side cut 


time plrer Made om 





56, 7% & and 9 mel 
1Ze8 One cf a com 
fPlete line of pliers fer 


ewery electrical nee 


No. 1901-M Climber 
Standard wercht for 





No. 5204KK—K/lein- maximitam strona 

Kord tool helt, Uniform Made in all sizes. One 

Quality assures maxt- of a complete line of 
‘ i . 0 ‘ ad 

mum safety, Construc Ta i 


fron permits tongue 

huckle, Made in all sizes. 

No. 1628-SBH Klein 
Chicago Grip, One of 
the complete line of 
Klein Grips. Made of 
forged steel utth 
bronze lined jaws 
Patented safety latch 
prevents falling off 





No. 5233 Klem-Kord safety strap. Mad 
PARTNERS in the Advance Electri- | @& malsiple plies of long staple cottom, 1... 0 pole and slid 


specially woven and vulcanized in rub- 


wire—may be applied 


cal Supply Co., and veterans in the ber. Uniform strength throughout. Red out required distance, 


electrical supply field are Harry Jesser, | center gives positive warning of wear, Ideal for hot line work, 
WELLTEES 


left, and Jack Schwartz. Prior to 
& Sons 
Established 1857 Chicago, I11.,0.S.A 


forming the new company in August 
3200 BELMONT AVENUE, CHICAGO 18, ILLINOIS 


~ 














1945, Mr. Jesser was a salesman fo 
Triangle Industries. Mr. Schwartz has 
been in the electrical business for 30 
years and was vice president in charge 
of purchasing for Efengee Flectrical 
Supply Co. for 16 years. 
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@ Control time on a series of operations for a 
whole week . . . a different schedule every day 

. . that’s what you can do with a Paragon 700 
Series Time Switch . . . and do it automatically. 

Ideal for controlling time of heating, ventilating, 
lighting, pumping, flushing or similar operations. 

Paragon 700 Series Time Switches are equipped 
with 6” Calendar dials which make one complete 
revolution every 7 days. Dial trippers can be in- 
dependently set for different daily ON and OFF 
schedules. 

Each day of the week clearly separated from 
other days; graduated into hours and half-hours; 
night, morning, afternoon and evening distinctly 
separated. (Operations from ON to OFF or from 
OFF to ON can be set as close as three hours 
apart), and can be separately adjusted through- 
out each 24 hour day in the week. 

Write for complete bulletin. 


PARAGON ELECTRIC CO. 


715 Old Colony Building e Chicago 5, Illinois 


Paragon | 


BUILDERS OF ELECTRICAL EQUIPMENT 


**Mr, Tops,’' 

The Paragon 

Symbol of Top 
Quality 








$9 450 


Celechnon 
MOTORED 








SINCE 1905 

















| 
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FORMER WHOLESALER _ joins 
Noma. Capt. George Albert Wood- 
ward, U. S. Merchant Marine, for- 
mer'y manager of the marine depart- 
ment of Graybar Electric Company, 
has joined Noma Electric Corporation 
as assistant to the executive vice-presi- 
dent. 





Order Of Merit 
To E. N. Bowles 


Merit, 
en its employes by the Westinghouse Ele 


The Order of highest honor giv 


tric Corporation, has been presented t 
Edmund N. Bowles, Northern District ap 
paratus manager for the Westing 
house Electric Supply Company at Mil- 
waukee, Wisconsin. 

Conferred in recognition of distinguished 
the electrical the 
award is accompanied by a citation and a 
bronze 
ai 


usual aptitude in solving practical prob- 


sales 


service to industry, 


medallion inscribed with a silver 


Mr. Bowles was cited for “his un- 
lems encountered in the presentation of 
product information, and his interest and 
ability in students to 
the company and its work.” 
Born in Whitestable, Kent County, Eng 
land, in 1895, Mr. Bowles received his ear 
ly schooling there and crossed to Canada 
while still a boy. At 16, he obtained em 
ployment with the Bank of Ottawa, lea\ 
ing to serve with the Canadian Infantry 
in France and Belgium from 1915 to 1919 
He came to this country to work in th 
electrical department of a railroad com 
Duluth, Minn., 


electricity at home and in evening classes 


aiding understand 


pany at while studying 
Mr. Bowles joined the Sales and Orde: 
Department of 


1922 


Service Westinghouse 


Chicago in He was industrial sales 


man there from 1924 to 1935, then wa 
made Northwestern District air cond 
tioning supervisor, with headquarters 


Chicago, and served in that capacity for fiv 
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PE a OOO OE 5 ETO TT? 


years. He then became apparatus special- 


ist for the WESCO Northern District and Le 
in 1944 was appointed to his present post al 


During the past summer he spent four 
months at the Carnegie Institute of Tech- AT THE 


nology and the University of Pittsburgh, 

supervising sales training for the Com- 

pany. "Mi « 
Fae 

Wholesalers Exhibit << ——e_ 

At Pittsburgh Mart 


The Pittsburgh Wholesale Merchants | LOOK NO. 1 | y ’ , 
ow 


ae 















Division of the Chamber of Commerce 
of Pittsburgh had just about everything 


the MONARCH 
SUPPORTING 
BRIDGE 


Note how this Monarch 


construction prevents the fibre 


electrical on display for the home of to 
morrow at its Tenth Annual Merchandise 
Mart which was held March 4, 5 and 6 
it the Wi.liam Penn Hotel, Pittsburgh 
The show was considered a great suc- 


cess by exhibitors as well as visitors even 


though little could be offered for imme- bar from coming in direct contact 
diate delivery Cooking, washing and with the screw connecting renewal link 
: Be to knife blade. This minimizes the charring 
cleaning will be pleasures when equipment i. ade. This mil - 0 the charring 
waite ; ae af of the fibre bar and positively prevents exces- 
is freely available according to the exhibits 2 ‘ ad Sive overheating of knife blades. Note also large 
of electrical app.iances shown by the fol- >” metal parts which dissipate heat. Result: dependable 
lowing exhibitors: protection. 
“ } y -rother . > > ooer ; . . ” : ° 
Hamburg Brothers; C. R. Rogers Co.; “Look No. 1” illustrates this construction in a 
Ludwig Hommel and Company; J. A lighter-duty Monarch knife-blade fuse and 
Williams Co.; Josepli Woodwell Co.; L. “Look No. 2” shows adaptation of this 
. , : . , rinciple i ‘avy-duly >I 
H. Smith Co.; Stern-Kay Company; Kim principle in a heavy-duty model 







Electric Co.; Houston Starr Co.; Tydings 
Company; State Electric Supply Co.; 
Logan Gregg Co.; Morris Electric Supply 


Company. 





| FERRULE 





Specyy Manarch Fuses 
~~ gon 


© FUSE rvice 





NICHOLAS T. KOCURAS has re- 
turned to Harlo Electrical Supply — 
Company, Inc., Chicago, as an inside 


salesman, a position he he'd for five prcmewacce, MONARCH FUSE co., 








years prior to the war. Lt.. Kocuras | Fuses 
was a pilot in the Army Air Forces \ 
for four years. . 


118 E. FIRST ST., JAMESTOWN, N.Y. 
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LIGHTING UNITS 
FOR SERVICE STATION 









HARRIS REINHARDT has been 
named manager of the Commercial 
Engineerine Department of Sylvania 
Electric Products, Inc., Lighting Divi- 
ston, according to a recent announce- 
ment. In his new position Mr. Rein- 
hardt, who has been with Sy!vania 
Electric since 1940, will be respon- 
sible for the commercial engineering 
on all’ products merchandised by the 
Lighting Division. 








% Correct distribution of lighting equipment gives an Three Graybar Veterans 
atiractive appearance to service stations. QUAD —— Wj o Chi 180 casual 
. a . ‘ ac Ci c 


has a most complete line of lighting units for this 


need—a few of which are shown. We have the cor- W. kb. Guy, Chicago district manage 
j F ; of Grayb “lectri Oompa n¢ 
rect unit for the pump island . . . floodlights for raybar | . any, | 
z Zs nnounced the return of three eterans 1 
area lighting . . . angle reflectors for the signs . on sa ied: holy WPM as 
in fact any unit your customers want, we can supply. sil Wii cided a ia i ak eas 
he Signal Corps, will be a salesman out 
lead olte with teadauarters | 
tr You don't have to be told that service stations all Indianapolis — with eadquarters it 


° ° favette, Indiana Betore entering the ser 
over the country are ready for modernization 
ice he was operations manager in 1) 


therefore, we urge you to sell QUAD Lighting Units Moir 


nes, lowa, tor six V@ars 


and get your share of this business. Our catalog is Guy E. Gordon was with Graybar 
complete with descriptions, illustrations, etc., on our six vears before entering the Army as 
private and recently returned as a captait 
violins — _ Sor your copy. rivate and recentl ret rit * ipta 
He will be a salesman working ut 
Peoria with headquarters "W Cralesbur 





Ilinois. Nick Doran, previously with Gra 


See us in Booth 43 at the INTERNATIONAL LIGHTING EXPOSI- har for two years as appliance salem 
TION and CONFERENCE—STEVENS HOTEL, April 25 to 30. teases an temmdieesliclia iaieein 
Chicago after four and a half vears 





the Medical Corps 


Leo P. Carmody. who tor 15 vears 
lone inside work in the construction 
irtment. was made a Chicagr itv sale 


nan on February 1, 194 


lt a news item in the M irch issue ¢ 

TING ee 
bd e Cleveland othce ot the Okonite Com] 

Passak New Jersey, the date tor the n 


325. PEORIA ST. CHICAGO7, ILL. should have been March 1, 1946 
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WESCO Milwaukee Branch 
Makes Personnel Changes 


Westinghouse Electric Supply Company 


recently made several changes in manage 


ment in the Milwaukee brancl Rov | 
Brown, formerly district manager at Mil 
waukee, was made district manager tor the 
Kastern Division, with headquarters 1 


New York City Ralpl I Lovdal re 
laced him as manager of the Milwauker 
listrict, with E. N. Bowles re‘ieving hin 
is manager of apparatus and supplies 
Mr. Brown tirst worked in various ce 
aartments of Wesco until he became man 
wer of the Indianapolis district. [le was 
then sent to Milwaukee as district manage 
ind served there until his recent promotiot 
Ralph E. Lovdal, after twenty years wit! 
Wesco, has lett the pPositiol ot manayvet 
ipparatus and supplies to become dis 


+ 


rict manager of the Milwaukee district 


During his twenty vears’ service Mr. Le 
lal has held numerous positions, bot 
Milwaukee and Racine, Wisconsin Print 

his jomimng the Westinghouse statf he 
erved as a salesman t thie hi \ i 
X Sots (4 tor five ve 


is district apparatus and supplies manager 
as beet ipparatus and sales managet 

ve vears. Prior to joining Wesco, Mr 
Bowles was with Westinghouse Electric & 
Manufacturing Company for 1&8 vears as 
ndustrial salesmat ind district super or 








JOINS ST. LOUIS Wholesaler. Hoxw- 
ud F,. Sturgeon has joined M. &k 
Clark & Company, St. Louis, Mis- 
souri to sell the general line in south- 
ern Iliinois. Mr. Sturgeon formerly 
worked at Curtis-Wright for three 
years as Experimental Expediter and 
me and a half years for Butler 
Brothers as a salesman 







ARCHIE 
SAYS: 


“PIERCE L241 Lag 


Renewable Fuses 
are packed with 
SELLING FEATURES’ 






OU do your customers a 

real favor when you sell 
them PIERCE _ Renewable 
Fuses, with exclusive features 
that save money and give bet- 
ter protection against. shut 
downs, injury to_ personnel 
damage to equipment. 


The unbeatable team of Pierce 
Balanced Lag Link and Screen 
Ventilation prevents storing up 
heat at the low overload work- 
ing ranges—the cause of un- 
necessary “blows” and work 
stoppage. By expelling gases 
and metallic vapor that accu- 
mulate when the fuse “blows’ 
they prevent dangerous after- 
blows. 


At high overloads the Bal- 
anced Lag Link avoids damage, 
to equipment by “protective 
blows” when dangerous shorts 
or grounds occur. 


Pierce Fuses give longer life. 
There’s no locking devices—no 
give or wobble to the Arch- 
Bridge tubular construction 
Perfect alignment always, with 
no strain on the cover, which 
serves aS a case only 


Easier Link Replacement 
Pierce Balanced Lag Links are 
easier to replace, too. Time- 
saving. Just two screws to ad-) view SCREEN VENTILATION 
just. They fit all standard fuse COLD AIR 
cases, and represent a big po- 
tential sale for hetter ‘refills.’ 


Our FREE Link Offer 


FREE sample of the Pierce Balanced Lag Link is being offered to pros- 
pective fuse buyers in all PIERCE Renewable Fuse advertising. Be 
sure to carry your samples and price sheets with you, so you'll be pre 
pared to answer questions 


PIERCE RENEWABLE FUSES, Inc. 


211 Hertel Ave. Buffalo 7, N. Y. 
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SHEFFIELD 
A 4-note West 
"I } 1} 
Thousan: 5S Wilil ft 


minster Chime 


some, exciting, 


Mother's Day 


this big protie hary 
1946 Rittenhouse Chimes ear/y. 


hittenhouse 


FINEST 


AMERICA’S 


190 


Sete 924 x SS! 2 


mast) Excellent Tone 


a Rittenhouse Chime as a hand- 


, 
Me 


and tor the June Bride. Don’t pass up 
Advertise and display your 


est 


Mechanical Superiority 
tHird Fine Styling 


rourth Popularly Priced | 


. after year the four important chime 
characteristics listed above have made it pos- 
sible for Rittenhouse Chimes to assume and 
hold American home-owner preference. 


Today, more than ever, Rittenhouse has pre- 
eminence in these distinguished attributes: 


TONE EXCELLENCE because Rittenhouse 
engineers have eliminated chime ‘‘static”’ 
objectionable mechanical noises. Rittenhouse 


COn¢€ 1S clearer, richer, more melodious. 


MECHANICAL SUPERIORITY because onl) 
Rittenhouse Chimes include a Floating Per 
cussion Unit, and the patented “Rhythm 
Master” timer—simplest uming mechanism 


| 


made. Plungers and springs are locked in 


place permanently. An adjustable volume- 
control and shut-off switch add extra chime 


utility 


FINE STYLING because Rittenhouse com- 
bines the famous design ability of Norman 
Bel Geddes with best chime craftsmanship 


and materials 


POPULAR PRICING because years of Ritten 
house manufacturing “know-how”, war 
developed methods and large-scale produc 
tion make possible greatly reduced chime 
costs. These savings are reflected in the price 
of the Rittenhouse line for 1946, 


THE A. E. RITTENHOUSE COMPANY, INC. 
HONEOYE FALLS, NEW YORK 


Rittenhouse Gift-Sale Days 


are “just around the corner” 


at Eastertime, for 






CHIME SIGNALS 
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CARL E. EGELER has returned to 
the Nela Park Engineering Division 
of General Electric’s Lamp Depart- 
ment after nearly five years’ service 
in the Navy. He was in charge of the 
Pittsburgh area of the Naval Inspec- 
tion Service. He has been active in 
special lighting applications since en- 
tering the lamp industry in 1913. He 
has been an i.luminating engineer fo 
GE since 1929. 








Washington Bottlenecks 
Deplored By REMA 


H. F. Spoehrer, vice president of the 
Sporlan Valve Company of St. Louis, was 
elected president of the Refrigeration 
Equipment Manufacturers Association at 
its Spring Conference in Chicago, Marcl 
4 to 7. 

He succeeds F. J. Hood, secretary-treas 
urer of the Ansul Chemical Company ot 
Marinette, Wisconsin, as head of the as 
sociation which now comprises more tha 
90) members representing every branch ot 
the refrigeration and air conditioning 
tields 

In his first statement after being elected 
president Mr. Spoehrer deciared, “Our in 
dustry is back to the bottleneck stage 
Today, however, there is only one bottl 
neck—the government. Lack of materials 
and strikes, the one practically synony 
mous with the other, stem from delays 
enacting proper labor relations measures 
Production and distribution are hampered 
by delays in getting relief from pric« 
ontrols 

“It sometimes seems as though the go 
ernment is fighting a delaying action al 
along the line. So far, this action ha 
succeeded quite effectively in delayn 
production and, in delaying full reconve: 
sion in an industry which had little o1 
reconversion problem at all when the 
ended last August. 

“Most of the production of our indust! 
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is in products needed in the preservation 
of food and in the maintenance of human 
comfort, refrigeration and air conditioning. 
These products are badly needed and are 
in heavy demand. At the same time, our 
industry’s engineers are pushing the ‘de- 
velopment of many new products, ranging 
all the way from coin-vending machines 
for frozen foods and year ‘round ice skating 
rinks to air conditioning for public vehicles 
of transportation, even ships 

“Manufacture of all these products is 
being held up by one cause or another. 
Companies with orders on hand for six 
months’ production have only a_ week's 
supply of raw material. Companies with 
orders mounting far into the millions are 
laying off even salaried employes 

“It may be easy to blame the govern 
ment for all our il!s, but who else is re- 
sponsible? Our principal raw materials, 
steel and copper, are scarce because of 
strixes, and proper labor relation laws 
will help prevent. strikes. Some price 
relief is being given, but it is not wide 
spread and it is not prompt in many 
cases. Congress and the government agen 
cies created by Congress can correct these 
faults, and they should act as promptly 


as they did during the war to do s 


Canadian Wholesaler 
Has New Building 


VANCOUVER, B. (¢ Gough and Com- 
pany, Ltd., are well established in thei 
new building at 569 Beatty Street, Van 
couver. When its former offices at 27 


~/ 


West Pender Street, which it had occupied 
tor 18 years, became inadequate a new 
building was erected by. this wholesale 
e‘ectrical firm All activities are now 
being carried on from the new establish- 
ment. 

J. Johnston is manager of the appliance 
livision of the company and A. MacDonald 
is manager of the general merchandise 
section 


Acme Electric Appoints 
Sales Representative 


The Acme Electric & Manufacturing 
Company of Cuba, New York, has ap- 
winted A J Weilbaecher of 303-A Levert 
Building, 823 Perdido St., New Orleans, 
Louisiana, as its sales representative in 
Louisiana, Mississippi and western Ten- 
essee 

Mr. Weilbaecher is well acquainted in 
this area, which he has been contacting for 
he last eleven years while associated with 
the Interstate Electric Co. of New Orleans. 
ouisiana. 
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LEAST SALES RESISTANCE 









ROYAL-NOARK 
VWon-Renewalle 


CARTRIDGE FUSES 


ROYAL WIRE 


ROYAL “Crystal” 


The ORIGINAL 
GLASS-TOP FUSE 








es Z WIRE « CORD SETS 
CARTRIDGE and PLUG FUSES + FUSTATS 
TROUBE LIGHTS * CHRISTMAS LIGHTING SETS 


ROYAL ELECTRIC CO., Inc., PAWTUCKET, R. I. 
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KWIKHEAT’S 
BUILT-IN , 


A’, ’ 


THERMOSTAT @=<o 


/ 


HEATS IN ONLY 90 SECONDS ‘* 
MAINTAINS PROPER HEAT 
CAN'T OVERHEAT 

LESS RETINNING NEEDED 
TIPS LAST LONGER 
COOL, SAFE HANDLE 
LIGHT WEIGHT 


* 


_ 





-_ 


. 


* 


The Kwikheat Soldering Iron 


* 


has ample reserve power for 


»* 


your soldering jobs—225 watts 
held in check by a thermostat 
built right into the iron* —main- 
taining ideal temperature for perfect 
soldering—preventing overheating 
(which causes deterioration in other 
irons)—prolonging life of tips and elimi- 
nating the need for constant retinning. Be- 
sides these big advantages, the Kwikheat Iron 
is hot, ready to use only 90 seconds after plug- 
ging in. It is extremely light (14 ounces), well- 
balanced, and has a safe, cool handle. No wonder 
Kwikheat is a sensation wherever it is used. You will 


want to stock this “hot” item. With one tip — $11.00, list. 
6 INTERCHANGEABLE TIP STYLES 


. fe fe pe Os 6. 
| $1.25 $1.25 || $1.25 } ine $1.75 $1 25 
\ 


\ | 


G 
ae a a 
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THERMOSTATIC SOLDERING IRON 


VANATTA 





A Division of 


Sound Equipment Corp. of Calif.e 3903 San Fernando Rd., Glendale 4, Calif. 





VETERANS WELCOMED BACK 
Velville B. Hall, Inc., St. Louis, Mis- 
souri, has its organization togethe: 
again. Clark S. Hall, left, is selling 
supplies in the city after 38 months as 
sergeant in the Air Corps and service 
in Italy. Center is Mr. Melville B 
Hall, president. Melville B. Ha'l, Jr. 
right, spent seven years as buyer and 
salesman before serving two years as 
sergeant in the Infantry. He is back 
on the job as buyer. 





A. W. Gilmore Advanced 
At GE Appliance Dept. 
\. W. Gilmore has been appointed a 


sistant to ( k. Pritchard, general sales 


vanager of the General Electric Company > 


\pphance & Merchandise Department. 


He will assist Mr. Pritchard in connec 
tion with sales ot G-k construction mate 
rials 

\ native of St. Joseph, Mo... Mr. Gilmore 
tirst worked with the B-R_> Electric Co 
Kansas City, Mo., distributor: joined the 
(seneral Electric organization in 1926. Ait 


er a period as a salesman, then sales mat 


aver tor the G. E. Supply Corporation i1 
kK wsas ( ity, he was appol ted district 
nanager tor that company in 1938 


3 Companies Merge To 
Form Talk-A-Phone Co. 


(yt Marcel ] 1946, the Valk-A-Phon 


Manutacturing Company Call-A-Phon 
Manutacturing Co. and Arie Liberman & 
Co. mereed 1 form one tirm under 
HAM ! Tall \-Phone ¢ onipal 

It is expected that liv entralizing 


ombined facilities of the three organ 

’ 1 } 2 
tions in one large plant, under one ma 
igement, efficiency and production can 
streamlined to maintain quality of prov 
the ever increasing demand ca 


«© met more quickly 
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How Light Affects Color 
Shown By Sylvania 4 r 4 V : [ F 
\n interesting “color in light” visualizer 


vhich graphi 


ally portrays the different 


tfects created in a single room by incan 


escent and three kinds of white fluores 
ent lamps. was shown recently by Sv! 
ania Electric Products, Inc., at the Esse. 


klectrical lLeague’s Industrial Exhibition 
eld at the Newark Athletic Club. New 


Phe color visualizer shows how the color 


} 


hght source attects the colors ot walls R fr / { YS 
ellings, draperies, rugs and furniture l 


overings used in a room Incandescent 





uorescent daylight, 4500-degree white and 


oft white lamps are employed yn the four 





eatre-like compartments of the 1 and The Ward Leonard Line of Relays comprises light, intermediate 
pe ee ae ar ae ee and heavy duty types for sensitive, transfer, time delay, antenna 
change-over, break-in, and latch-in operation. They all have 
sections offers visible proof that care must crisp action, are dependabfe and durable. Ward Leonard Relays 
« taken in’ selecting the correct: type ot use but little power. 
llumination tor each color scheme 
weve 7 ind true color eft 1 eoTTIE 
te ~ 
Whe 1 ehter ‘ neandescent 
D appea ed ive anh allie ist wit 
e ye - stand } it nentl 
Javligl escent vave a vblue tone t thie 
ie \ ide it 1 in 7 Y ’ x 
ek ear ae see RESISTORS 
neved ID the sott white Nuorescent lam] 
hich brought out the reds in the interion 
id gave a Warm feeling to the room. Thi 
ew 4500-deeree white fluorescent. warmer Ward Leonard Resistors are built to withstand heat, moisture 
ee ae a ee vibration and other adverse operating conditions. The regular 
‘ : line covers a wide range of types, sizes, ratings, terminals 
a eS, eae ie cones Cee mountings and enclosures. You can find exactly the resistors 
stant approximated the tre ette you need in the Ward Leonard line 





RHEOSTATS 





Ward Leonard Rheostats include the widest range of sizes 
tapers, and current ratings from the tiny ring types for radio 
to huge multiple assemblies for the heaviest industrial use 
Smooth operation, durable contacts and extreme dependability 
characterize all Ward Leonard Rheostats 


Ward Leonard Relays, Resistors, and Rheostats are carefully de 
signed and conscientiously made. They are conservatively rated 
to insure dependability and long life. They meet all the rigid 
; requirements of service. Com- 
KR. 1. FLOWER, left, New England siete data Bulletins on the vari 
sales representative for the Hill-Shai WARD LE ous products are available. Send 
Co., manufacturer of the Vaculato for bulletins of interest to you 
Glass Coffee Maker, receiving the 

President’s Trophy from H. Perlman, RELAYS . RESISTORS ss RHEOSTATS 

president of Vaculator. This award by Electric control 
the company is presented annually to 

the salesman who has the highest rat- 


ing for his contribution of promotional WARD LEONARD ELECTRIC co., 30 SOUTH ST., MOUNT VERNON, N. Y. 


effort. OFFICES IN PRINCIPAL CITIES 





w= devices since 1892 
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1. INDUSTRY 
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Almost every plant that carries 
on baking, drying, pre-heating or 
dehydrating operations Is a pros- 
pect for \ abash- Birdseye Infra- 
Red Lamps. Manufacturers knou 
how these lamps save time and 
money. Point out to them how 
little Wabash-Birdseye Infra-Red 
costs toinstall... how Inexpensive 
it is to maintain. Chances are, 
youll quickly change a prospect 


into a customer! 


2. THE HOME 
: € oe 
> 


va 
|W) =n 
= a 7 


Home use of Infra-Red is growing 
fust. More and more people are 
learning how Infra-Red brings 
soothing relief to aching muscles. 
How effectively it) treats colds 
and other ailments for which heat 
is usually prescribed. They re 
learning that Wabash- Birdseye 
Infra-Red Lamps are simple to use 

-better and faster than old- 
fashioned heat treating methods 
—much more pleasant! 


For quick sales, stress these outstanding features of Wabash-Birdseye 
Infra-Red Lamps: Special tungsten filaments, designed to distribute heat evenly 
in all directions. ‘‘Superlok’’ bases that keep bulb and base from separating, 
even at terrific temperatures. Extra long life. They’re features that will sell, 


to markets ready to buy! 


WABASH CORPORATION, 345 Carroll Street, Brooklyn 31, N. Y. 
A Subsidiary of Sylvania Electric Products Inc. 


WABASH-BIRDSEYE 


FIRST IN INFRA-RED 
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CURTIS LIGHTING, INC., of Chi- 
cago announced the return of Paul D. 
Cornelisen to its staff after serving 
over three years in the U. S. Navy. 
Mr. Cornelisen became associated 
with Curtis Lighting in 1921 and after 
several promotions was filling the post 
of Detroit Sales Manager when he 
entered the Navy. He returns to the 
firm as genera! sales manager. 





ELECTRICAL WHOLESALING 


New Section of RMA To 
Support Radio Amateurs 


With amateur radio activity at its pe 
and with the number of “hams” expect 

increase to between 250,000 and 500, 
within a few years, the Radio Manufa 
turers Association has formed a 1 
Amateur Radio Activities Section wit 
William J. Halligan as chairman 

The purpose of the new section 1s 
act as a clearing house of informati 
concerning new products needed by an 
teurs, to establish standards of good et 


gineering practices relative to amat 
radio equipment, and to work closely wit 
the American Radio Relay League, 
national organization of “hams,” in 
support of amateur radio in legislative ai 
regulatory matters 

In developing its new activity wh 
was first proposed by Boston’s  veter 
“ham” and successful business man Milt 
Deutschmann, RMA gave full recognit 
to the amateurs, both individually and 
a body, and paid tribute to the contril 
tions they have made to radio progress 

“The broadcasting industry itself 
an outgrowth of amateur operation 
the first broadcast listeners were amate 


; 
since no one else had receiving equipn 


Mr. Halligan pointed out at the orgat 
tion meeting of the section 

He listed among the technical devel 
ments which are the direct result of 


1 


teur work the discovery of the pract 


low-loss coils, the neutrodyne, the si 
; 
I 
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receiver with crystal filter, the noise lim 
iter, and the first application of 100 per- 
cent modulation. 

Declaring that amateur radio furnished 

tremendous backlog of skilled personnel 
which helped the radio industry attain its 
seven and one-half billion dollar record of 
war production, Mr. Halligan also asserted 
that the present government coope ration 
with the “hams,” contrasted to previous 
government opposition to the hobby, has 
assisted immeasurably in the growth of 
amateur activity 


Election Of Officers 
At Faries Mfg. Co. 


At recent elections, the following new 
officers of the Faries Manufacturing Com 
pany were elected: 

W. J. Grady, chairman of the board; 
W. W. Ellison, president; W. F. Master- 
son, vice president in charge of sales; C 
Hansen, vice-president in charge of pro- 
duction; E. W. Kelly, secretary; C. A 
Laystrom, treasurer; Paul Ellis, assistant 
treasurer 

Mr. J. V. Everard, formerly advertising 
manager, has been appointed assistant gen- 
eral sates manager, and FE. V. Horrigan, 
formerly with the Caterpillar Military 
Engine Company, has been appointed ad- 
vertising manager 

The company announced that contracts 
have been let for 115,000 square feet of 
new factory floor space in a new building. 
185 by 620 feet 











MANAGER of the East Central Dis- 
trict for Westinghouse Electric Supp y 
Co. is Douglass B. Williams. He 
joined Wesco in 1941 and was assist- 
ant manager at Pittsburgh prior to his 
new appointment. He succeeds W. I. 
Bickford, who will retire in June. 
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23 a 
SURE THING! 


PROVED THROUGH 
THE YEARS FOR 


RELIABILITY « UNIFORMITY 
DEPENDABILITY _. 


THE LENK une 


of famous soldering irons and fine meet the post-war demand the 





solders will keep retailer good- Lenk line is a lively one—and the 


will and create constant Profit. profits are as steady and de- 





Available now in quantities to pendable as the merchandise} 












xx** 
MFG. COMPANY 


NEWTON LOWER FALLS 62, MASS. 





Manufacturers of Soldering Equipment Since 1919 





For Immediate Business! 


WO timely items that can mean IMMEDIATE Sales for you... 
Quality Products . . . designed by experienced engineers and 
made with the very best materials. All connections made with 


Terminals, Baked White Enamel Finish. Packed in individual 
cartons. Material approved by Underwriters. 


eWe manufacture these fixtures 
and sell ONLY thru Wholesalers 





“CORMET” FLUORESCENT 


"Cormet'" Fluorescent Kitchen Fixture — 


““CORMET” SMALL 


New "'Cormet'’ Small Commercial Fixture—2 - -lam nits. We can make imme- 
and 3-lamp units, for Stores, Clubs, Offices 2- and 3-lamp u ‘ . 


Restaurants, and Homes. Sold in lots of 24 units. diate shipment. 


CONTRACT METAL PRODUCTS CO. out 
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UR SALES 


RDS/ 





uo breath, broaden vour held of contact: 





rhieene vusines= with tnter-communteation that 





4 
‘Tla- kvervihing 
superb beauty of design and tinish thats wanted \ 
if its convenience if it- efheient carefree , 
ypreration if it's sound economy if it's ar vthing 
‘ 
n highly modernized inter-communication Talk-A 
Phone has it ves. Talk-A-Phone “Has Everything.” YOON RADAR modifications made 
in the receiving console are explained 
lnter-comm business is heading for a tremendous boom by Lt. Col. DeWitt, right, of the Siz- ; 
Demand will be gigantic. Vow is the nal Corps Engineering Laboratories at 
wee to wet in on the eround foo Belmar, New Jersey, to Norman L. 
‘ Harvey, left, and Dr. R. M. Bowie, of 
with inter-com that “Has Every > : , 
Sylvania Electric Products, Inc., two 
‘ ~ today df : 
thing Send for detail meres \ of the five engineers who developed 
dress Dept. LA and produced the famous triple super- 


hete odyne receive 


Talk-A-Phone Co. - 











1512 S. Pulaski Road Chicago 23, Ill. 





Appliance Knowledg: 



























. y rg? . ‘ : 1. 
amas — : Available To Architects 
, a \ te les eds te i st 
> 
A 1 if ‘ elati . et t i tects 4 ‘ 
f home equipment suppuers in the devel 
nent post-wa es n 
( # Mf, ‘ : ‘A mstituted at the recent dinne meeting 
Ob FOIA - COE onducted by Bickford Brothers Compat 
nniiance dicteibustars Woesterr Ni 
> Pp iran listripu I 1 \\ « — 
MBHEALTHFUL COMFORT , : . 
Z anit York State tor architects ! Rocheste 
oe j fe. : 
$ En. i 5 >. o 
Dd <3 i a a 1 \ * } ' 
i Vhs o- - ~~ : Planned Ds aul Wolk, president 
> A P y 
CT é a : Bickford Brothers thre meeting Was da | 
a “ = ranged for a two-fold purpose lor a 
Quietly fills the room with ee ee NN pen discussion of — architectural 
cool, healthful filtered air — : BE designing problems, particularly along t 
free from much injurious pollen . a. Cs I Most-Wa Ari ers 4 
and other irritating impurities. ten mses an t ite 
Te mo) re ind to outline the company’s) service 
4 = » i \ < 
‘ “ =) . otewan ‘ eimai a 1] sat 
jim « partinent program \\ Wi pray 
nti < irchitects with complete and timels 
jal sie 4 - “ ae Rt plewbetnnl acetic, 
RON : « ‘ Matt Al ect! al APrprd leah 
Fed CT Pa » nt 
“aif > ' 
vals > The Bickford Brothers archite t 
SN | 
4 ce program is the outcome t tind 
aout ee — ~— viuech indicated that architects are 
F ’ lampered im design kitchens for 
® A brand new idea in electric window in the fall—cleans the air of winter's ,ar homes by the lack of mplet 
« ‘ri s ‘ 1 he ~ a | ‘ a | it 
fans. Filt-R-Fan delivers cool, refresh- dirt and soot—through 3 renewable ormation about kitchen equipment mat 
ing filtered air to home or office. filters. ‘ 
Brings welcome relief from summer The selling season starts now—lasts n talks with architects, | 
heat—comfort to hay fever sufferers year ‘round. Write for full details. this situation meant. costl ul wine .) 
SATIN Ire juent revi 1 1 the are 1t t ; 
MEIER ELECTRIC & MACHINE CO. kitchen designs,” Mr. Wolk says | 
3527 East Washington Street - Indianapolis 7,Indiana_ - Po provide the architects with a1 I 
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ound 1e\ 41 post-wal rome plannin 


ind=s building = situation ~—s representatives 
trom all related tields were Invited tou 
attend the meeting, including leading 
suilders, heads ot City bank mortgage 
livisions and tactory representatives 

leading kitchen equipment manutacturers 


Anaconda Honored With 


Naval Ordnance Award 


The \ st ed Nava () 
\Wa i et 1V¢ ’ t \ i 
Vire and Cable Division, H. D Kere 
lent e | i need 
ce tl Phe i { d is i (i¢ 
lopment of a p wel ¢ 
eC ( \ Mla i eT 
te 1 1) i nee t 
‘ nent sti ‘ irded 
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the t cle ‘ t es 
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adion 1 at 
int ( a 1 n n ) 
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SMILING over their recent promo- 
tions at Proctor Electric Company, 
Philadelphia, to positions of assistant 
seneral manager are T. P. (Tom 
James, left, and H. 8. (Cy) Perkins 


There’s 


SALES MAGIC 
in the Maqic-flo 


Lyte 


It's the EXTRA features that put sales 
magic in the Magic-flo Lyric « the extra 
height of the upper bow] « the unusually 
wide neck for easy cleaning « double- 
duty top cover ¢ improved multiple filter 

all conveniences that mean quick 


sales and increased profits to you. 





108 4 ety 
wie ae ~ 
Fecaretioea b, by, >. é: 
‘Good Reussheoping " 


- ‘¢@ . f OLFECTIVE OF 
The Magic's in the Filter S454 oveanistd > 

The Magic-flo multiple filter ex- 

tracts the maximum of coffee flavor 

and keeps coffee clear. 


SOLD THROUGH 
JOBBERS FROM * S800? 
COAST TO COAST 


GENERAL CONSUMER, PRODUCTS, INC. 


44619 NORTH WESTERN AVE. « CHICAGO 25, ILLINOIS 


Insist on 


‘ADVANCE’ BALLASTS 


on all lighting equipmen, 


“ADVANCE” BALLASTS EXCEL 
IN QUIET OPERATION, high efficiency 
performance, low replacement cost and long life.. They permit 
easy installation in fixtures where only a limited space is 
allowed for ballasts. Designed by expert lighting engineers 
and approved by Underwriters Laboratories, “Advance” bal 
lasts are the answer to all fluorescent lighting problems 
LARGE MANUFACTURERS OF LIGHTING FIXTURES 
USE “ADVANCE” BALLASTS—so insist on this quality 


ballast on the equipment YOU buy 


DEPT. - W 


ADVANCE Transformer Company 


1100 W. Catalpa Ave. 


Chicago 40, Ill. 
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GE Supply To Handle 


Signature Records 


The PLAN Behind The PRODUCTS 


An announcement made jointly by Mr 


L. G. Moore, Jr., manager of radio and 





e‘ectronic sales for the General Electri 


PROTECTED Profits! Supply Corporation and Mr. Robert Thiele, 
Aggressive PROMOTION! president of Signature Recording Corpora 
. 


tion at a recent luncheon held at the New 


Distinguished DESIGN! Yorker Hotel, New York, revealed that 
the General Electric will become exclusiy 
distributors for Signature Records on 
national basis effective immediately 
In explaining the agreement betwee: 
General Electric Supp!y Corp. and Signa 
ture Recording Corp., Mr. Moore stated 
“General Electric Supply Corp. has bee: 
studying the record business for some 
time because we are convinced that whol 
sale distribution of records by our 
the NAME WOMEN KNOW! pany is a natural, not only for us but f 
Liven housewares sales with this cone oe i : our retail dealers. We have elected t 
sumer-accepted “best seller”! Fair-traded ; distribute Signature 
for FULL profits, backed by potent 
advertising in leading magazines, made 
with PYREX brand glass—and priced 
LOW to sell QUICKLY. 


Records because 

a young, aggressive company with a hig! 
quality product and we know that it 
the management’s intent to create for then 


selves a position in the recording industry 





second to none.” 

in © Shake SY erae ere FREE! Snr Mr. Thiele in his ta!k told of 
putcu “a, Sesoenses ang : diate and future plans for the 
The biggest “LITTLE” thing STOPS the = | of signature’s artists department with toy 


- rrospect; 
in coffee makers! Can't fall TE f } P 1 ¢ Ided 
out; no cloth or paper; virtue -LLS the - name orchestras and singers being adde 


ally unbreakable; fits ALL .* hoe Mls he ro r 
standard makes. It’s R-E-D MAKES the r . es -_ 


HOT! sale! =~ At the luncheon, Mr. George Jaycox 

vice president of Signature, told the gatl 

- —--- — — ——_—___—_———_— - ering of the technical improvements alread) 
*x | achieved and contemplated, and production 
COLOVOLT COLD CATHODE | plans that will enable Signature, throug! 


General Electric Supply Corporation, to 


INDUSTRIAL FIXTURE attain a national distribution within tl 
next few weeks. 


LOW VOLTAGE . 
REA Announces Loans 


Amounting To $1,240,000 


WASHINGTON, D. ¢ Rural El 
trification Administrator Claude R. W 
ard announced recently the allotment 
$1,240,000 in REA loan 
\ . borrowers in six st ‘ 
8 feetlong - all steel | will be used by the 
\ | new rural electric fa 


\ 


, | distribution lines, to bring 


P i ‘ » , > S4¢ served farms and othe 
Here is the new Colovolt industrial cept for failure due to breakage are 2,046 unserved farms and othe 


fixture, one of a complete line of in- extra advantages of the Colovolt Cold sumers. Borrowers, amounts of loans 
dustrial and commercial “packaged” Cathode low voltage fluorescent numbers of consumers to be added ar 
units. Equipped with the standard 93” lamp. The long life expectancy of Hendricks Rural Electric Members! 
Colovolt 10,000 hour lamp, Colovolt Colovolt lamps may be realized even Corporation, Danville, Ind., a $55,000 loa 
fixtures may be used singly or incon- when constantly turned on and ofi, ; ee eas 

tinuous line lighting in multiples and pre-scheduled re-lamping, with —* sie o— 
of 8 feet. Instantaneous starting, no no Joss of production or time, is now Electric Cooperative, | aumrnaire we 
flickering, guaranteed for 1 year ex- possible with Colovolt installations. $40,000 loan to complete previously aut 
ized rural power line construction; Fi 


110 consumers; Leavenworth Jeffers 


*Trade mark regis- Contact y.our electrical wholesaler or job- 
7. . ° ° y 960n Jur: ‘le 00 Ta 
"mame tered U.S. Pat. OF. ber, or write us for full details and prices. ing-Mason Rural Electr peng” 
A ere-yreay te Flemingsburg, Ky.,a § loan, 964 


> 
COMMOoRAT * 


\ y. GENERAL LUMINES CENT CORPORATION ong ne apr tec Coo] 
dees tive, Jennings, La., a $200,000 loan 
608 S. FEDERAL STREET CHICAGO 5, ILLINOIS sal eh ‘6 


all jt eel demaieneneaain Tas hon 4 
s _ i i* a ( al at SSI { i | 
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an adequate supply of electric power tot 
ts members. 

Also, Lake Region Cooperative Electri 
Minn., a 


Central 










al Association, Pelican Rapids, 
$100,000 loan, 273 consumers; 
\finnesota Ccoperative Power Association, 


Clements, Minn., a $245,000 loan for a new 







ubstation and power lines to reach 50] 
ew consumers; Red Lake Electric Coop 
-:ative, Red Lake Falls, Minn., a $200,000 
an, £01 consumers; Consolidated Electric 
Mexico, Mo., 


17 consumers 












Cooperative, a $100,000 loan, 


1( 











OPA May Ask New Report 
From Appliance Producers 
WASHINGTON—The amount of elec- 


rical appliances produced as well as the 


wnber of sales soon may have to be re 





rted to the Office of Price Administra- 
n Now that the WPB regulations no 















nger exist the OPA wants to know what 


is taken place in the electrical appliance 





sale of models which sell for a high, 


low and medium price will be 





reported 
\ccording to provisions contained in many 
OPA rules, manufacturers must continue 

maintain their traditional pattern of pro- 


ugh, low and medium priced models 
] 





they desire to take advantage of the 






F. C. BARRINGTON 
Frank C. Barrington, Florida district 


manager of the Proctor Electric Company, 





died of a heart ai!ment at the St. Francis 
Hospital, Miami, on March 1 


Mr. Barrington gave long years to the 





trical industry He started in the 
lectrical business at the age of seventeen 
when he organized the Columbian Elec 
ical Company as a dealer-contractor. He 


resigned the presidency of Columbian to 
with the St 





Joseph Railway, Light. 


Heat and Power Company as commercial 














lis work there attracted the Westing- 
ise Electric Corp. and he joined them 
as assistant to the New York manager 
Within two years he was promoted to 
ithwestern district manager, with head- 
rters in St. Louis. His next promotion 


vas to Pittsburgh as manager of the East- 






entral district of the lamp division. 
tter thirty years with Westinghouse, 
he moved to Florida, and as of January 1, 
was made the Florida district man- 
ger of Proctor Electric. He is survived 
is wife, the former Anita N. Stoddard 
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Borxe with 10 styles of 


Terminal Blocks each in a 






wide selection of sizes, offers 






mplete, efficient method 


for centralizing the nnect 


; Sa i ; \ 
AC AND DC MOTORS AND GENERATORS 


BURKE Yexmina BLOCKS 


BURKE ELECTRIC COMPANY °« ERIE, PENNSYLVANIA 

















*Patent No. D-141024 
Others pending 
Underwriters approved. 
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> 
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HANGING CHAIN SUSPENSION 
FIXTURES IS AS EASY AS 
HANGING A PICTURE—WITH 


EIViDBE HANGER 


Just connect wires, screw to outlet box and 
the job’s done—in a few minutes. Fits stand- 
ard 4” or 31,” outlet box or plaster ring. 
Self-grounding—you can use 2-wire cord and 
plug. Complete with receptacle, 

$950 two 5-foot chains, S’ hooks and 
Each List cord clips. Nothing else to buy. 




































Day-Brite Lighting, Inc.,5405 Bulwer Ave., 
St. Louis 7, Mo. Nationally distributed 
through leading electrical supply houses. 


IT’S EASY TO SEE WHEN IT’S 


Ly sN G 








HERE'S YOUR ASSOCIATION NEWS 
BALTIMORE —The Electrical Manu 
BEST SELLER t tacturers Representatives  Associatior 

. ) is making pl 


Inc., of Baltimore plans for it 
Annual 1946 outing Chose member 





on the committee charged with the re 
sponsibility of making this vear’s outing, 
a huge success are Mason Wood. Tor 
\ Marshall and Chas. Esposite 

Phe tollowing members of E.M-.R 
RENEWABLE FUSES ee 

Electrical Contractors Association 

Washington, D. ¢ ire’ Harry Greet 
They’ re ‘Powder-Packed” — — . , berg \pril 1946 meeting: F. A. Lass 
May 1946 meeting; Gordon Wells 


June 1946 meeting: Frank Butts—Se 






renewal element 





That custom-built, powder-packed, time-lag 
keeps the other fellows out. That is why TRICO Jobbers always 


get the repeat business—and that's PROFIT. 


tember 1946 meeting; Paul Douty—O 

tober 1946 meeting; and Murrav Nels 
November 1946 meeting 

But that is not all. Careful engineering and research—with 


more than 28 years’ experience—guarantees your customers 


CHICA It as eported im the bu 
maximum protection with “THREE TIMES THE SERVICE’ ~ nei this as 


letin published by the Electric Associ: 
It's the satisfied users—the non-interchangeable feature—'‘Thru tion of Chicago that the Executive con 
the Jobber" policy—and national advertising that makes TRICO 


the most profitable fuse to sell—and the line with a future 


mittee and the Golf and Entertainment 
Sub-Committees met on March 14 an 
made plans for its Annual Dinner Dan 


in Mav and the Golf ‘Tournaments 


STOCK and SELL... TRICO Renewable FUSES 








lune and September 

— TRICO FUSE MFG. coe. Women's Division 

= Milweukee Wisconsin Phe tourth program wu thie Vome 
vision Educational Proyvram series 
ome-makers entitled Labor Savi 
laundry.’ was recently presented 
Mirs. Helen Kendall, Household Equi 
ment Editor oft Crood lousekeeping 
Mrs. Kendall talked about the new Jaw 
lt equipment that wall soon be ay 
able iutomatic washers, drvers and 
ew Wroners that wall make thre task 
laundering much easier nd more 
enient 

At another educational meeting, kK 

Z SOrenson Manager Vable \py 
ince Department \Westing rlIS€ ! 
tric Corporation showed a film produ 
Vv his company, entitled “The Daw 
Better Living’ i Walt Diss 
tion om color 


Radio and Electrical 1 pplianc e Deale 
Group 





T wi lhe Steerine Committee t the R 


Z E-M-T CONNECTIONS IN A FEW SECONDS! 1 Vesti Sinise Dealer 6 
With B. M,. Fittings rere: held a meeting jointh 


original COrganizine Committee to 





TWO QUICK SQUEEZES give you Finer. f : ats 7 cuss activities with the manager. \\ 
Faster Conduit Connections. B-M Fittin ‘ 7 
ter C tio gs DISTRIBUTED BY Re a is Sa ce , 
do away with the twisting, turning and . VLcace president o le Flectriu 
tightening of nuts and save you valuable The M. B. Austin Co., Chicago, Ii! | | 
‘ ‘ ) Clayton Mark & Co., Evanston. Il ciation, acted as chairman ot the 
time and materials. Then too, they are Clifton Conduit Co., Jersey Cy.. N. J 
stronger, neater and much easier to work | Gen. Electric Co., Bridgeport, Cont Ing So tar as immediate activities 
with in tight places. Start usin “si The Steelduct Co., Youngstown, Ohio : “ 
Fitting 4d ’ He > > 82 ; ied — Enameled Metals, Pittsburgh, Penn oncerned it was realized thag the 
gs today. ave more satisfied cus- National Enameling & Mfg. Co : 
tomers—more profits from each job! . a eP ye my Pa | duction and delivery situation was 
2. i aad oie ia P = riangle Conduit Cable Co., . 
(All B-M Fittings carry the Underwriter New Brunswick. N. J so umsettled that it was difticult 
Seal of Approval) 
L 
at) detinite commitments trom 
tacturer, distributor oft vholesaler 
though it was urged that it would 


lear the air and help the situatior 


veneral. meeting of the merchan: 





200 ELECTRICAL WHOLESALING 





dpril, 1946 











lements should be held at the first ‘he ; a 
eas The Threat of Germs is Everywhere: 
A second choice for the subject of a 
jealer meeting was a lecture and deam- 
stration of techniques of radio and 


SELL Qh) 


ippliance service and repaii It was | 
elt that this would continue to be an 


: | xa “GERM-KILLING 
mportant part of the dealer’s activities. | - 


The manager reported that since the 


Lge , ; “7 
general distribution of the pamphlet y Li GB ot T 4s 


‘Radio and Electrical Appliance Retail TRADE MARK 
ng Outlook in the Chicago Area” thers 


vi been « marked diwinwton in the | GET THIS COMPLETE SELLING DATA 





peo] calling it tlre omeec tor 














nformation on starting retail sion There are tremendous sales potentials in 
these GUTH Lights with a“health” angle. Leadersin Lighting 
As modern in their use as the atomic s AY? ey) 
bomb! Every school, office, restaurant, gf. cht 

DETROIT— At a recent meeting of th food-processing plant, meat-market, Ald puss 

Electrical Association of Detroit G. F oe, gene ane Meme Sam, wat —_ h 

; ae mention many industrial establishments— G 

laubeneck, general editor of the trade 


siphag is a likely buyer. 
paper “Air Conditioning and Retri 


tion News,” addressed the members 


| 


vera 


Pioneered by Guth, and with a half cen- “a ‘orn fom 


tury of “know-how” behind them, these gon 
modern lights afford a service that is : 
Irends. Sales and Protits.” both a business and prestige builder. 


oe oe ore ee ee, ae A PROFITABLE LINE TO HANDLE 


February 19, Col. Paul Enystrom of the : 
Write today for these 
fact-packed Bulletins on 


ut 


mw Association on the subject “Markets 


f 
a 
al 


\ 


oA 






the Selective Service opened the discus 


j } zing t] Mor m.. GUTH Germ-Killing 
— bs ee ee the more signincant Lights—the line that isa 
features of the law and revulations voy new source of profit for 


wide-awake operators. 


' “GUTH GERM-KILLING LIGHTS” 


eming the re-emplovment 
W rld War 1] Veterans 


\li . 7 Collins. mat 


wits ot 





A tae Work More Effectively than a Surgeon’s Mask 

Veterans Cente Vas next mtroduced 
and hie presente i discussion of the 

onsiderations that led the United States 
Emplovment Service to establish the 

eterans  Emplovment Cente s 2 

special purpose office” within the em 
Joyment service organization in the PAT 
Detroit area wrt 
Mr. ¢ Bb. Beard, assistant manager of 

e \ eterans Center, vave i description 

the organization and activities of the | s tc? ER 
Counseling and Testing Division of the 

entel 

\lr Thomas Grarrit <upervisor otf 

cational Education, Board of Educa 

Wor Detroit oncluded = the series ot 


ks with a discussion ot the appren 
tices] Ip and on thre job traimimny pre 


ims in Michigan 


new “Yriction-Set” 


FIXTURE HANGER... 
That Adjust With a Twist of the Wrist! 


At last you can get a Fixture Hanger that turns to 
any angle after being screwed to an outlet box. 
Although base and receptacle remain stationary, 
hanger arms may be turned to align with any 
preconceived lighting plan. Exclusive Friction Ring 
firmly holds fixture in selected position. Hanger 
screws on to 3%” or 4” outlet boxes, no other 
fastening necessary. Furnished complete with re- 
ceptacle, two 5‘ chains, hooks and cord clips. 


Friction-Set K100 . . . List Price $1.10 


KANSAS CITY—The Electric Asso 
lation of Kansas City met recently with 

Missouri-Kansas Chapter, Interna 
nal Association of Electrical Inspec 
rs to hear W. V. Murchie, Manager 
un & Bradstreet, Inc., St. Toseph, Mis- 
uri, present an interesting yet humor 
us talk on “What Do You Know.” 


The Electrical Maintenance Engi 


eers Meeting was held recently it the 
\dvertising Club, and was sponsored by 

] T. Sexton Co The subject pre 
sented that evening was “What's New 
in Ultra-Violet Conditioning.” The the 





For any fixture position 


SIMPLET ELECTRIC COMPANY 


123 N. Sangamon Street @ Chicago 7, Illinois 
112 Chariton Street @ New York 14, N.Y. 





and practical applications of the new 
Sterilamp” were presented 
The E. M. E. have completed their 16 


ek course in basic electricity entitled 2 AARNE NOREEN a LN Nee 


1946 
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“The Use and Control of Electricity.” 


Their final examination was given by 

W. S. Ester, instructor who was ftur- 

nished by the Board of Education. 
There were 99 enrolled in the course 

bf // f ULES Chalmers, Maloney Electric, Trumbull, 
MAKE 7. | Square D, General Electric, Kansas 


City Power & Light Co. and the Kansas 
BE] 4d {OR City Missouri Board of Education 


NEW ORLEANS The Electrical 


o heard a different lecture each week. 
Lecturers were furnished by: Westing- 
ouse, Exide Battery, Barr-Thorp, Allis 


Association of New Orleans recently 
held its Manufacturers, Wholesalers, 


Utilities, Division Meeting which in 


luded the annual gathering of ‘“Pio- 


neers of the Electrical Industry.” 
Particularly fitting was the interesting 
and torward looking address on the sub 
ject of housing, better wiring and 
“Dawn of Better Living,” given by 


Bill \ reech to these 


trugvvles of the electrical industrv. 


Chairman Brown extended a spec ial 
elcome to the Pioneet vuests h 

also those pioneers who were ab 
ent Messrs. Percival Stern, George | 


Purve S and VW (; Reudelhubet 1946 





ee 6 B LUX 
FOR 

SODERING 

¢ by BRAZING 


WELDING 






SODERING 
SALT 


L SODERING 


LIQUID 


SODERING 
PASTE 


*% Send for complete infor 
mation on the ALLEN line 
and free Metal Charts which 
show melting point of all 
Soders. 














THEUNIVERSAL 
CLAY PRODUCTS CO. 


1549 EAST FIRST ST. 
SANDUSKY, OHIO 












L. B. ALLEN CO., Inc. 


6701 BRYN MAWR AVE. 
ed ile \clo me) Wag) 6 & 





neers we hy t | part in the early 
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midget 


- TRIPLOC 


Midget Triploc 
cord conductor 





























Interchangeable contact units— 
male and female types available 


awe 


2 pole 3 pole 4 pole 





compact, heavy duty 
plugs and receptacles 


@ Midget Triploc plugs and 
receptacles are ideal for use with 
a great variety of portable elec- 
trical equipment where oper- 
ating conditions are severe. In- 
terchangeable 2, 3, or 4 pole con- 
tact units permit many different 
types of assembled combina- 
tions. The protected female 
contacts may be assembled in 
either plug shell or receptacle 
housing for protection in line 
side of circuit. Automatic bay- 
onet lock is simple and effective; 
polarity is maintained and cor- 
rect insertion of plug assured by 
unequal spacing of contacts. 
Ground protection is provided. 
Consult your Pylet Catalog for 
complete listings of all types. 


Rating 10A, 250V., 15A, 125V. 





THE PYLE-NATIONAL COMPANY 


1352 N. Kostner Avenue, Chicago 51, Illinois 




















ecipients, with the presentation of 
Fifty Year Certificates 

Honored also at this meeting were 

16 previous recipients of 50 year Certif- WHEN yERSION 
icates: Messrs. J. J. Ziegler, C. L. Case, \\\ 

Douglas Anderson, J. B. Tilden, G. B. 
Haygood, H. J. Jones, M. M. Marr, 
L. C. Reed, William Von Phul. J. M 
Ritson, P. H. Kearns, G. M Goodspeed, 
S. J. Stewart, J. J. Engert. Jacob Hussy 


ind W. E. Clement 


RE- \ REQUIRES 
CIRCUIT CHANGES- 





Power Circuit 
Transformers 


When machine tools used for wartime pro- 
duction are moved out and machine tools for 
peacetime production are moved in, the quick- 
est and most economical way of making the 
changeover is by the use of transformers. 


Instead of installing a separate circuit for each 
machine tool, just run branch circuits from the 


PHILADELPHIA Lhe Electrical 
\ssociation of Philadelphia less than a 
month after launching the Basic Sales 





Training Course for dealers, as a result 
f the large number of applications for , 
5 OF appuces ‘~ Made in 50 and 60 cy.- 


enrollment, was compelled to organize 460/230 primary—115 





: “- hick ; | Fel 4 power line, using Dongan Transformers to step 
1 second course which was startec eb- secondary down the voltage. 
ruary 19 
The initial course had an enrollment DONGAN ELECTRIC MFG. CO. 
273, divided into 10 classes The 2989 Franklin Detroit 7, Mich. 


second course has an enrollment of 121, 
livided into 4 classes 


The popularity of the Sales Training 











Course is evidenced not alone by the 


necessity of setting up a second series 


f classes, closely following the original TRANSFORMERS We Invite 
ourse of 10 but al the 


classes also by Inquiries 
splendidly maintained attendance at each The Dongan Line Since Nineteen-Nine ya 


ndividual class 





























ELECTRICAL FF 
SPECIALTIES =iMe= 


STAR * 


TEST PLIER 































FOR HEAVY 
- INDUSTRIAL SERVICE - REPLACEABLE 
t 4 The Tes 
: F R 0 M S T 0 C K Electrician's 
as MATE” 
mn 
e 
e 
fo 
‘ 4 a fm 
a *| ... Safely... Economicall (a, 
4 sareny ac Y IW MS @ Outlets 
3-Conductor Sing! Saves time and money in the plant, 4 
Soldering Angle Seana warehouse or on the job. te y * Fuses 
va Potheed Potheed : % @ Circuits 
3 Roll-A-Reel is the ideal way to 7 
Write for a complete selection of & reel or unreel wire, cable, or rope 39 5 PULLS FUSES 
CESSES Retotins i and does an easier, better job in each SAFELY 
® every way. (Leads $1.50 add’! 10 to 100 Amps. 
° 5 In two sizes... 2000 Ibs. capac- 
ENDULATORS (POTHEADS) ALL SIZES * ALL intl a ond a0 Ge. ante oe a 
SHAPES <¢ ALL VOLTAGES © ALL TYPES ity — $75.00 F.O.B. Cincinnati. aeeineitaatemiseen 
* BUS SUPPORTS © SPLICING KITS AND | Send for descriptive pamphlet. | for IMMEDIATE Delivery. 
MATERIALS © INSULATING COMPOUNDS STAR FUSE co. 





* , a ¢ 168 Centre St., New York 13, N. Y. 
ROLL-A-REE 


RUSGREEN MFG. CO.’ 327 WEST FOURTH STREET NATIONALLY Advertised in... 


* Sat. Eve. Post * Colliers * Pop. Me- 
14260 Birwood Avenue ° Detroit, Mich. CIN CINN ATI 2, OHIO chanics and other Leading Publications. 
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Pas WAY 


Hard-to-get combinations are a 


cinch — All you need is a small 
stock of P&S-Despard Wiring 
Devices and a screwdriver. Pres- 
to! A neat, modern assembly of 
switch and outlet, switch-con- 
trolled night light (with an extra 
outlet), pilots and switches, pilots 
and outlets—whatever is needed 
to make the wiring system com- 


plete and up-to-date. Saves 
boxes. Saves Plates. SAVES 
TIME. 


Sold Thru Electrical Wholesalers 


PASS & SEYMOUR, INC. 


SYRACUSE 9, N. Y. 





204 


MORE FACTS 
ON PRODUCTS 


Air Conditioning—An &-page booklet 


mub r \ Vtheor 2 oO 
Walthat \lass describes ind illus 
trates Raytheon’s  Precipitator Unit 

I compan) claims removes dirt 

ust trom. the ill Phe booklet ex 
] eipitator prin ] 
truction of the unit. and 





When writing ELECTRICAL WHOLESALING 


mention 


Appliances —|1 attractive 15-page 


} } ' } siliyct + 
t (hica describes and ilustrate 





When writing ELECTRICAL WHOLESALING 


mention 


Door Chimes—lHulletin N 110, 8 pages 
ublishe b \ut Electrical Spe ialty 
tir New York City, illustrates 

| | photographs a_ line 
manuall perated door chimes de 

| ipartments and 


\ 1 } 1 
sh ( ! ! eT 1Z¢ ind lis 


Millions of Steel 


JIFFY CLIPS 


Serving the Electrical Industry 










MINERALLAC 


HANGERS, CLIPS, 
STRAPS, BUSHINGS 


Expert design, choice 
materials and con- 
trolled manufacture 
have built ‘‘top-service 
and longest life” into 
Minerallac Electrical Spe- 
cialties. That's why the elec- 
trical industry ‘‘prefers Miner- 
allac’’. .. In steel and Everdur for 
hanging pipe, conduit, BX cable, etc. 


Send for new literature and prices 


MINERALLAC ELECTRIC COMPANY 


25 North Peoria Street— Chicago 7, Illinois 


MINERALLAC » 


ELECTRICAI 





Toastswell 
Toasters 











Mrs. America Doesn’t 
Forget A Good Thing! 


Once having tasted the delicious 
flavor of TOASTSWELL Toast, once 
having experienced the ease and 
speed with which it is made, the 
smart housewife remembers her fa- 
vorite Toaster and she’s been telling 
her friends about it for a long time. 


Now that we are starting to get into 
normal production again, we can 
supply you with this Super-Silent, 
Fully Automatic Toaster that all your 
customers want — the Toaster that 
“Toasts well” and ‘Sells well’. 


Also TOASTSWELL Sandwich Toast- 
er, Food Warmer, Waffle Baker 


THE TOASTSWELL COMPANY 
620 Tower Grove Ave. ® St. Lovis 10, Mo 


EITHER WAY you LOOK AT iT 


"TOASTS- WELL or “TOAST SWELL 


. . Beat * 
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Electrical Equipment Displays - |! w: 
Business Builder” displays, printed in 
veral colors and die-cut are an 
ounced by the Lenk Manufacturing 
o. Newton Lower | s, 
isplay holds SIX el trical 
rons, and the other, a three-dimensional 
isplav. holds) tive popular-siz: Blo 


' VY 
al \lass Cine 
ec soldering 


rehes 
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Electrical Tools a P pure booklet con 
tains illustrations and general specifica 
tions of the electrical tools Manulac 
ured by the JO Manutacturing (om 
pany, South Gate, Calif 
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Flash Bulbs—lulletin No. 7438 contains 


he latest phototechnical data mm the 
Wabash photolamp line with detailed 
‘posure information Photoflash and 
hhotoflood tables for use with all black 
ind white and color films are included 
\lso the booklet contains imtormation 
ind data on the company’s infra-red heat 


Irving lamps. Wabash Corp.. Brooklyn. 


New York 
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Home Appliances—A new 40-page book 
et B 3560) entitled *Electrical | wine, 
s announced by the Westingh tse Elec 


tric Corp., Pittsburgh, Pa.. for distribu 
1On through dealers It Ontalis mans 
rractical ideas in planning and equipping 
kitchens, laundries and other rooms. out 
lines 4 degrees ot electri cation accord 
ng to size and type of hom 

ludes new ideas tor lighting beaut ind 


seeing-Ccomitort 
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Infra-Red Equipment-—\ 12-pave illus 
trated booklet n imtra-red equipment 
ds beer published by Fostoria Pressed 


Steel Corp Fostoria, Ohio. It tells 
( 


it intra-red_  « 


jupment should do 

“ives vital tactors in infra-red installa 

s. illustrates typical banks of intra 

equipment. and describes applicatior 
tra-red radiatior 
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Motors & Generators—Cataloe “FR 
Published by the Electric Indicator Co 
Stamtord Conn describes the com 
I Ss tvpe “rm motors ind venera 
t It gives facilities for special design 

lescribes the construction and chat 

ristics of the various types illustrated 
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when you suggest 


Davendalldi SINS; 


You can count on complete customer satisfac- S 0 L D E R I N G 


tion from DRAKE Soldering Irons. Backed by 
25 years of soldering iron manufacturing ex- 


oe DRAKE Soldering Irons “woe built IR 0 NS iy N D 


a reputation for quality that makes them dis- 


tinctly preferred by fast-producing American SOLDER ON KS 


industry. 











Drake Has An 


Iron for Every Purpose 


Write for Illustrated Literatur 
on the Drake Soldering Line 





DRAKE ELECTRIC WORKS, INC. 


3656 LINCOLN AVE - CHICAGO 13, ILL. 
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Electrical gf 
3 Connectors 


FACTS ' 





which form important 
factors im Vour satis 
a faction 
INCANDESCENT FLUORESCENT 127% cooler 
LAMPS . ' 
() ighter 
rey lower price 


~ ti Coppe 
= comduetiy 
PLUG FUSES 


CARTRIDGE FLASHLIGHT 
FUSES BATTERIES NAME 


Firm Name 


Address 


SOLAR ELECTRIC 
CORPORATION 


WARREN, PENNSYLVANIA 





99°) pure electroly 
| 


ity 


Fill out and mail for 48-page illustrated catalog 


COPPER TUBE 
& PRODUCTS, Inc 


CINCINNATI, OHIO 
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Relays—An 8-page, loose-leaf bulletin, 
No. 130, contains specific information 
along with illustrations, on the line of 
relays manufacturer by the Ward Leon- 
ard Electric Co., Mount Vernon, N. Y. 
It also includes diagrams, dimensions 
and list prices 
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mention 


Soldering Irons and Equipment—A 
folder containing individual catalog 
sheets issued by the Electric Soldering 


Iron Co., Inc., Deep River, Conn., de- 
scribes the company’s various types of 
soldering irons, soldering machines, 
solder pots, and temperature control , 
stands 
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I 
Sound System Calculator—The Ope 
radio Mfg. Co. of St. Charles, Ill, is : 
offering to sound men for a nominal ; 
sum of 25 cents, an impedance calcula- i 
tor, designed to quickly match loud : 
speaker lines to an amplifier for any ; 
sound system covering 500, 1000, 4000 
8000 or 16,000 ohm loudspeakers. d 
N 
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See that big hex head, slotted 
screw? You can tighten that 
up with wrench, pliers, or 
screwdriver—whichever is at 
hand. 








That screw forces a movable 
pressure plate down on the 
wire. No chance for the wire 
strands to separate. The pres- 
sure plate, which is the full 
length of the barrel, com- 
presses the  strands—grips 
them between large, serrated 
surfaces which insure a con- 
nection that is mechanically 
strong and electrically eff- 
cient. 





A lot of good electrical con- 
tractors are using the Sher- 
man lug today. They know 





f 
this big, strong lug saves = | 
them time and assures a bet- ——— | 
=e VULCAN 
What’s more a lot of good | 
electrical wholesalers are ELECTRIC GLUE POTS f 
stocking this lug today and From one pint to six quarts ' 
recommending it to their con- 
tractor customers. WATER JACKET TYPE , 

THERMOSTAT CONTROL D z : f C 
Hold glue temperature to a maxi- BS] ne or Cc 
H. B. Sherman Mfg. Co. mum of 150°. Heavy cast iron g c 
ichi n with porcelain-lined inside pot. | . 
Battle Creek, Michiga 110-120 or 220-230 volts. AC or DC. | dependable 


. /, VULCAN ELECTRIC CO. performance \ 
Danvers 9, Mass. 
erman "Ls eae ee SIGNAL ELECTRIC MFG. CO. 


ELECTRICAL aes MET StAT 
CONNECTORS ; 
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FA TER CLEANER | Tubes—A new reference booklet giv 
For S ; | ing typical operation conditions, char NOW! 
| acteristics and tube base diagrams for 

DRYING and BAKING | more than 450 types of electron tubes WY 
used in radio receiver and industrial C7CAL 
electronic 


feature | applications has been an- 


nounced by Sylvania Electric Products 


NALCO Ositinrco LAMPS ic - AUTOMATIC 


when wcities ELECTRICAL WHOLESALING 
FOR CONVEYOR OVENS TIME CONTROL 






























and 
i , ' BACON A s Co leveloped ir 
Ventilating Equipment—An interesting | for P P 
photo booklet entitled—“Thousands } featur and i 
Ships are Ilg Equipped” has been pri ule for It 
duced by the Ilg Electric Ventilating equipped © , n Electric Clock Mot 
Co., of Chicago. It tells how extensively ponies sgiedetinat > sare er 
Wherever radiant the company’s equipment served during fe a 
heating energy is World War I, the peacetime that fol 4 
needed, recommend 1 at World War 1 : icles UAT oad 
RALCO BRT. OW CE OT i¢ al . and during ori ul 
THERM Infra Red War II 1 
installations for high- Or 
est efficiency and 18 
uniform controlled 
- Wh iti ) 
heating. mention» ELECTRICAL WHOLESALING 
Nalco Infra Red ; . 
Lamps singly, in . BACON 
groups. or in banks, BACON \UTOMATIC 
offer the most mode : \ S ‘ . QO} . 
ern process for in- VT Fuze Award lo commemorat« are i : ; ee 
dustrial drying, cur- the Bureau of Ordnance “E” Award. the ‘ g distribu. CONTROL OFFERS 
ing, baking and de- cel Me ae, ae > 1] tors. I tlee ma me on 
hydrating. omg tome I oe ; os ee Ml. | MANY IMPORTAN1 
phe - ao > : “olor ustrate 0-pay | 
| You can count on laS ISsued a ¢ rrul ilu Pap ae ware qivinve: Vea 
NALCO LAMPS’ | brochure entitled “Awards for Excel- | NEW FEATURES 
reputation for long, Available in clear lence.” It tells the story of the Radi ~ 
¢ q i ‘ : eee ness in ee 
iependable service. glass type or in- | Proximity Fuze with emphasis on the gacom execrare ~ 
Nationally adver- side-si.vered, self- ree: eee 2 ‘ga ere A as 
tised. reflecting type part performed by Jetlerson Elec 
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1034 Tyler St. St. Louis 6, Mo : | 





Double and 
Triple LUGS 






































TURN 
= ANYTHING 
ELECTRICAL mK: 
ON & OFF Pe 2 
| REGULARLY 
ep, The TORK CLOCK CO., Inc. 
than one cable to a single bus bar. MOUNT VERNON, NEW YORK 
Designed to connect a multi-cable 
feeder to a single bus bar. Particu- | 
larly useful where the capacity of | REPRESENTATIVE WANTED 
feeders are increased by doubling | : 
up the original cable. Also used | Established representatives O. P. A. Ceiling Price $j] 100 
where large capacity feeders are wanted by insulated wire man- Model 102, illustrated, 1320 watts, 
constructed of a number of smaller - E , d fol isis ib ate 
cables for ease in installing. Small, acturer. Experience and Jol aclins 
compact job. Fits in tight corners. _ lowing in the wholesaler and ieee cic issn 
major industrial fields essen- i 
nae | tial. Advise exact territory be- Write or wire for _ ew proposition. 
ivo, Moe | ddress 
Solderless Frage | ing covered. Box 41— _ 
O. gms some asking. | | ELECTRICAL WHOLESALING E. bp. ROSE 
330 West 42nd Street. SALES AGENT 
FRANKEL CONNECTOR CO. New York 18, N. Y. 11125 LAKE AVE., CLEVELAND 2, 0. 
25 Vestry Street © New York 13, N. Y. 
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Here’s the BUSS Policy that 


helps make fuse sales 
MORE PROFITABLE 


For over 31 years the BUSS Wholesaler policy has remained 
unchanged. 


It has weathered two great wars. It has stood the test of 
time. 


It has brought profitable sales to Wholesalers handling 
BUSS Fuses. 


For those who may have forgotten this sound cooperative 
sales plan, we repeat: 


The BUSS Policy 


1. A quality product. BUSS fuses have won their position of leader- 
ship through their outstanding performance in the hands of users. 


A consistent policy of giving the Wholesaler the best in sales co- 
operation. Sales leads—-Sales campaigns-—Sales promotional 
material. 


A continuous advertising campaign to inform users about BUSS 
Fuses and to pave the way to sales for the Wholesaler’s salesman. 
BUSS Representatives to give engineering assistance to the Whole- 
saler and his men in seeing to it that users get the type fuses they 


need to protect equipment against damage and the plant against 
production losses. 


In the years ahead when undoubtedly competition will grow 
stronger and stronger this policy will, in our opinion, con- 
tinue to prove its value to our friends in the trade. 

. 


Bussmann Mfg. Co., St. Louis 
Division McGraw Electric Company 


“BUSS FUSES: 








